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HAT BERMICO is best to buy, sell and use, is no 

- empty claim advanced from a one-sided viewpoint of our 

own. The experiences of house-owners with Bermico as 

a weather repéllent—the opinions of architects, builders, and 

contractors on Bermico service—the proven worth of Bermico 
as a sales-producer for hardware dealers have all acclaimed 
Bermico: the Best of Sheathing Papers. 


oe mes ae es Bermico sales bring profit and good will to every dealer. 


erlin Mills Co. Portland Maine 


New York Office Chicaso Office 
, 233 Broadway 110 So. Déarborn St 
& 2 + oe es eee. 


Table of Contents, Page 59 Classified Index, Page 143 Index to Advertisers, Page 161 
Situation and Help Wanted and Business Opportunities, Pages 116 and 117 
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Do Any of Your Customers 
Own Sheep? 


If they do, don’t overlook the sale of this 


Stewart No. 9 Ball Bear- 
ing Shearing 
Machine 


(Hand-Operated) 

























It gets at least a pound 
more wool from each sheep, 
because it takes the fleece 
off evenly all ‘over. 


It pays for itself in a 
single season on 50 sheep, 
by the extra wool secured. 








It puts no second cuts in the wool as hand shearing does. 
The wool is, consequently, worth more. 


Machine sells to the user, with four sets of knives, for only 


, $11.50 


Every Sheep Owner Needs One 


GET IN A FEW NOW 


It will pay you handsomely. From your jobber or direct 











Chicago Flexible Shaft Company 


606 N. La Salle St., Chicago 
16 and 18 Reade St., New York 


Three-fourths of all the machine shorn sheep of the world are shorn 
with Stewart Machines. We make a complete line of hand and power ma- 
chines. Write for Catalogue. 
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How to Sell 


your Advertising 


HE best advertisement 
we know is your name 
on the face of an Iron- 
clad Alarm. It gets a promi- 
nent position, right in your 
customer’s home—it’s looked 
at dozens of times a day. It’s 
there toszay for Ironclads don’t 
knock out, they wear out. 


The profit on Ironclads makes it 
worth while to give them the best dis- 
play space you’ve got. Ironclads are 
requent contributors to the cash 
drawer. 


A case of twenty-four gets your name 
on the dials and the big window dis- 
play assortment —five show cards, 
eighteen display cartons, and pictures 
showing how to set up trade pulling 
window displays. 

It takes three weeks from the time your or- 
der reaches us to get your name printed and 


the clocks ready for shipment—if you can’t 
wait for the printing we can ship at once. 


Twenty-four clocks won’t be near enough; 
—just enough to show you how easy it is to 
sell your advertising on the Ironclad at a 
profit. Made by Westclox, La Salle, I/inots. 


Order direct or through your jobber. 


85c net each in broken lots. 
80c net each in case lots of 24 
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“NICHOLSON” files 
are made from steel of 
special analysis, rolled 
according to the most 
rigid specifications. 


“NICHOLSON” file 
Steel is the result of 
exhaustive tests that 
have proven it best 
adapted to the making 
of files of superior 
quality. 














Using a 
NICHOLSON Flat File 


on a “bracket.” 










“_ 


Files That Sell— 
And Satisfy 


The NICHOLSON files upon your shelves are half 
sold just because they are branded “NICHOLSON.” 


That name tells a story of File Value to file users— 
they buy on sight of it. 


MOL S 
SS 
GSA. 


(TRADE MARK) 








Intimate knowledge of file users’ requirements, 


gained by over 50 years’ experience, devoted exclu- 
sively to file making, is concentrated in the brand 


that bears the “NICHOLSON” trade mark shown 
above. 


The net result to the user, of money value to you, 
is the absolutely satisfactory file service given by 
“NICHOLSON” files. 


Your Jobber Can Supply You 


Nicholson File Co., Providence, R. I. 





March 4, 1915 


Nas s 
PVUUUUUQNUUONO0UQQOQQQQQUQQUOSERRROOOOOQOOOOOOOOQOOGOOOOOOTEOONONOQOOEOOQEOQTOQONSSOGOOGOOOQOQQOQOSOOOOOOOQOOOOQOOOSOOSSSOOQOOOOOOOOOSOOOSONOOOGQOOOSOENOONEGOOOOQOOGOGOOUOOOOTTT 





nw 


BET Te ee ee ee TIMI MMMM MTT 

















March 4, 1915 HARDWARE AGE 


5 
ai, ic 








E want you to know about the 
wrenches, each and every one 
of which undergoes 16 inspections in 
manufacture. We want you to know 
why 1,000,000 wrenches are turned 
loose from the Coes Plant by the year 
and why this number is increasing 
yearly. We want to tell you about the 
simple-parts features that are built 
into every “Coes.” 


We don’t want to bore you with un- 
necessary and uninteresting details 
and we won't. But we are resolved to 
help you sell wrenches. We feel entit- 
led to your trust. We are proud ofa 
seventy-year’s reputation. 


- , 7 7 
MME Hi 
cc cA 


Ask us questions. 


Coes Wrench Go. 


Worcester Mass. 


AGENTS 


J. C. McCarty & Co., 29 Murray St., N. Y. 
John H. Graham & Co., 113 Chambers St., N. Y. 
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SAFETY « ECONOMY 


Safety and economy go together. At least several railroad systems have found that they 
go together on such items as tools that have been too frequently overlooked. 

Safety, with its accompanying economy, has the right of way with the modern Purchasing 
Agent as well as the Master Mechanic. 





P. A.—‘‘Well, Jim, I see those ‘PERFECT 
HANDLE’ Pipe Wrenches and Monkey 
Wrenches that we have been trying out on 
the system for the past year have produced 
seowe ® economy than we were assured they 
would.’’ 


M. M.—‘‘Yes, sir, we tried them every 
which way; they've got all the strength there 
is, are comfortable in hot and cold, and the 
boys like them so much that they take care 
not to lose them.’’ 


P. A.—‘‘Yes, we figure the economy be- 
tween 25 and 26 per cent. You will con- 
tinne to specify them until further notice.” 


Another Desirable, Practical and Handsome 
“PERFECT HANDLE” TOOL 


TRADE MARK 


The No. 612 “PERFECT HANDLE” 
3 Bit Screw Driver 


Can be used Inside and Outside, Over and Under, in Between and Offset. When either of the side bits are used 
a ecmtiavhie leverage can be obtained and screws can be operated in out-of-the-way places that cannot be 


reached by the ordinary screw driver. 
“ PERFECT HANDLE” 


Trade Mark 


Tools 


are Unqualifiedly Guaranteed 
and the Best for their pur- 
poses ever made. 





They are Drop Forged, one 
solid piece of steel, carefully 
tempered and tested. 


The wood of the handle is 
water-proofed and solid, not 
hollowed out, and rests solid 
against the steel. The steel 
is closed in and over the 
wood at each end, protecting 
it thoroughly. 





Crank it out or in. 
Turn as far as you can, reverse the 
In the Screw Driver and turn again 
regular way For out-of-the-way places. and so on. 


The H. D. Smith & Company 


PLANTSVILLE sepa = Saga CONNECTICUT 
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Superior 


Monkey Wrench 


PRACTICAL All-Steel 
Wrench. 


Drop forged from selected 
Steel. | 


Jaws open outward, thus 
increasing leverage with in- 
creased size of nut. 


Note the nut guard. It 
keeps the adjustment per- 
fect. 


8,10, 12, 15 inch sizes ready 
for shipment. 


Standard Price List Sub- 
ject to Discount. ° 





Trimont Mfg. Co. 


55 Amory St. Roxbury 
Mass. U.S. A. 


Send for Catalog 133 
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Our Salesmen Call Direct onthe J obbing 
Trade in the United States and Canada 
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DOG COLLAR LOCKS 
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MANUFACTURED BY 


UNION HARDWARE COMPANY 
aa chugs: Saas” TORRINGTON, CONN. 


99 Chambers Street 
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N alligator wrench of light propor- 

tions, but strong and durable. 
The serrated jaw with handle is made 
of tool steel. “—The movable jaw carries a 
long sliding sleeve, and nurl of ample 
size. The wrench is_ drop-forged 
throughout. A desirable tool on auto- 
mobiles and for general work. Write for 
prices. 


Billings & Spencer Co. 


HARTFORD, CONN. 
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1500 GOOD TOOLS 


Do you want a tool that is 
absolutely new — different 
from anything else on the 
market—and one that will 
attract the attention of every 
mechanic in your vicinity ? 


HIGH SPEED 
BREAST DRILL 
1h 1 


is just what you are looking ritis, Chain Drilis, 
for. It has two specds—7 to a. 
l, and 2 to l—and a lock 
for the spindle. They i 
changed by turning the and Frames, Drill 
, 7 Chucks, Braces, Glass 
knurled ring between the cutters, Too! sets. 
crank handle and the gear 
casing. The whole drill with 
its gearing completely en- 
closed by an aluminum cas- 
ing is a marvel of mechanical 
ingenuity and expert work-  gench Grinders, 
eee. . Toe tree jawea [Om Reteee, Cree. 
- sion Tools, Iron Levels, 
chuck holds round shank en Soe, eee 
. . . ° ets. 
drills all sizes up to %4-inch in 
diameter. All aluminum 
2 Automatic Screw 
parts are polished and the _ rivers, Plain Screw 
steel parts are polished and Benen Vinee, ron 
Powers, Polishing 


nickel plated. The gearing [ower 
is packed in heavy grease. 


GOODELL-PRATT COMPANY 


“oclimiths, GREENFIELD, MASS., U. S. A. 





« 






Gooneti-Pratt Company 
GREENFIELD Mass.U.S.A. 
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Do You Want Any of These Electro- 

types for your Local Newspaper or 
Circular Advertising? 
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They will be mailed free to Dealers who will use them. 
Please ask for them by number. 


Electrotypes of this kind greatly assist in preparing attractive adver- 
tisements and it is always an excellent plan to let people know you sell 
high grade tools such as Simonds Hand Saws. The Simonds is the 
manufacturer's brand saw with the resale price etched on the blade 
and is the saw that Hardware Dealers can sell readily and to their 
personal profit and satisfaction. 


Advertising Dept., Simonds Manufacturing Co. 


| “THE SAW MAKERS” 
Fitchburg Massachusetts - 
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You Should Use 
Builders Hardware 


Made By 


The Taylor (@, Boggis Foundry Company 
Ceyglaud, OHIO 


: 
) | 
: 
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EUCLID 





GLEN 


WHY? 


We use the best of material 


Employ skilled workmen 


BEC AUSE | Ship orders promptly 


Answer letters immediately 





_ Ask only a fair profit. 

We also make both large and small Gray Iron Castings machine molded and 
sand blast cleaned, Stove Pipe Dampers, Damper Clips, Oil Stoves, Hot Plates, 
Furnace Lamps, Stebbins Molasses Gates, Oil Can Faucets, Bungs, Etc., Etc. 
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RUSSELL & ERWIN MFG. CO., 


The American Hardware Corp. Successor 


NEW BRITAIN, CONN. 


SAN FRANCISCO LONDON, ENG. 


RUSSELL & ERWIN MFG. CO., of New York RUSSELL & ERWIN MFG. CO.., of Chicago 
94-98 Lafayette St. 73 East Leake St. 
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The General says: 


Based on the best information 
obtainable, our big mills—the 
most enormous roofing and 
building paper mills in the 
: world—made about one-third 
of the total production of asphalt roofings and 
building papers manufactured in the United 
States and Canada during the year 1914, and 
remember that our leading product is 


Certain-teed 


Roofing 


These figures are sufficient proof that the General’s policy must be the winning one, 
and that this result has not been brought about by mere accident—such things do not 
“just happen” year after year. There are some very good reasons why dealers and 
jobbers who are handling our products are getting the biggest share of the entire 
roofing business. 
They sell what the people want and do not try to force roofing that is un- 
Known or guaranteed by an irresponsible manufacturer on the public. 
Private brands, for instance, may ticKle a jobber’s or dealer’s vanity, but 
they don’t build as much business as a well Known, nationally advertised 
brand, like CERTAIN-TEED. 




















Buyers of roofing, like department store shoppers, are becoming more 
and more discriminating every year. They insist upon knowing something ; ; 
about the quality of the goods they buy and the responsibility of the At each of Our big mills 
manufacturer. we make the following 





{. Everybody Knows about CERTAIN-TEED. broducts: 
Ask yourself why dealers who handle our product are getting most of Asphalt Roofings 
the business and are building up so rapidly. . 
Ask lf why the other fellow is NOT buildi his busi s ee ee 
sk yourself why the other fellow is uilding up his business a 
rapidly as the dealer who handles Certain-teed. Asphalt Fells 
ee Ape: Tarred Felts 
Ask yourself why so many dealers who handle competitive goods are Snouietinnt Papers 
ot going to sell e fing—why they have no business left in spite 
A wie Poet ma <M lin ts tetas Ei Pe Stee ’ Plastic Roofing Cement 


of the fact that their own personal standing entitles them to a tremendous 
increase in the roofing and building paper business. Roof Coating 

Ask yourself why the dealer who handles Certain-teed gets a big Out-door Paints 
business on the other lines of merchandise he carries. Refined Coal Tar 

Ask yourself why the old established dealer who thinks he cannot put in Slate Surfaced Shingles 


Certain-teed, because his business has been built on other brands of Deadening Felts 
roofing, begins to lose his nerve and his grip on the roofing business, when Building Papers 
the other fellow puts in Certain-teed, and. in.a year’s run, leaves the Wall Boards 
other dealer far behind in the race. Asphalt Cement 
Buyers want materials that last. Metal Paints 
Shingle Stains 


Buyers want the most responsible guarantee. 
Buyers want the goods they know something about. 
Buyers want a roofing that has alread) made good in their 


neighborhood. 


Tar Coating 
Pitch 











Write our nearest sales office 


General Roofing Mfg. Company 


W orld’s Largest Manufacturers of Roofing and Building Papers 


NEW YORK, BOSTON, CHICAGO, KANSAS CITY, MINNEAPOLIS, PITTSBURGH, ATLANTA, 


a 





CINCINNATI, SAN FRANCISCO, DETROIT, PHILADELPHIA, ST. LOUIS, CLEVELAND, SEATTLE, 











\ LONDON, HAMBURG, SYDNEY. VW 
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You Can Sell a Customer an 
Inferior Roofing Once, But— 


That will probably be the last roofing sale, or sale of any kind, that 
you will ever make to hrm. 

Soon his roof begins to leak, dry out and go to pieces. He com- 
plains. The manufacturer does not stand behind you. You lose a 


gm JM ROOFINCS 


have been the means of making countless friends tor 
dealers all over the country. 

The Johns-Manville Co. rests its fifty-year reputa- 
tion for quality on their performances in actual service. 
It stands back of every roll that is sold. 

This means permanently satisfied customers 
constantly growing business for you as a result. 

Write nearest branch for special dealer proposition. 


H. W. JOHNS-MANVILLE CO. 


Manufacturers of ripe Coverings; Packings; Stove Lining; Furnace Cements; Pipe Joint Cement; 
Garden Hose; Fire Extinguishers; Spark Preess Dry Batteries; Roof Coating; J-M Regal Anti-Leak 


Stick; J-M Regal Roof Coating; J-M Elastic Roof Putty. 





anda 























Atlanta Cincinnati Galveston Memphis New York St. Louis 
Baltimore Cleveland Indianapolis Milwaukee Omaha Salt Lake City 
Boston Columbus Kansas City Minneapolis Philadelphia San Francisco 
Buffalo Denver Los Angeles Newark Pittsburgh Seattle 
Chicago Detroit Louisville om New Orleans Portland Toledo 
_ THE CANADIAN H. W. JOHNS-MANVILLE CO., LIMITED. 
Toronto Montreal Winnipeg Vancouver ores i 








Big Profits for You in 


Jii Pipe Coverings 


You can’t afford to ignore the money- 
making possibilities in J-M Asbestos Pipe 
Coverings. 

These coverings are known the world over for 
their high insulating efficiency, and are in demand 
everywhere. Right in your territory, there are 
hundreds of buildings where owners could save money by applying J-M Pipe Cov- 
erings to their heating pipes. 

It is easy to build up a permanent, highly profitable business in these products, 
if you will display them in your store and use our “free dealer-helps.” 

One sale leads to another. And you make more money on a single sale than 
on a dozen ordinary hardware sales. 

Furthermore, you don’t have to tie up your money in a large stock, as our 

“nearest branch will supply you promptly. 
Write today for Booklet and Dealer Proposition. 


H. W. JOHNS-MANVILLE CoO. 


Manufacturers of Ready Roofings, Packings, Stove Lining, Furnace Cements, Pipe Joint Cement, 
Garden Hose, Fire Extinguishers, Spark Plugs, D Batteries, Roof C atir . a “ 
Leak Stick, J-M Regal Roof Coating, J-M Plastic Roof Putty. — os oe 


= i ae ~— ——_— one 






J-M Asbestocel _ 














Akron Chicago Detroit Memphis Philadelphia _ § F isco 
Albany Cincinnati Duluth Milwaukee Pittsbu zh a 
Atlanta Cleveland Galveston Minneapolis Portland, Ore. Syracuse 
Baltimore Columbus Houghton Newark, N. J. Rochester Toledo 
Birmingham Dallag Houston : " New Orleans St. Louis Washington 
Boston vayton Indianapolis Los Angeles New York St. Paul Wilkes-Barre 
Buffalo Denver Kansas City Louisville Omaha Salt Lake City Youngstown 
THE CANADIAN H. W. JOHNS-MANVILLE CO., LIMITED. 
J-M Asbesto-Sponge Felted Toronto Montreal Winnipeg Vancouver 
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16 ee as a 
IRON AND STEEL SHEETS 
Black or Galvanized Plain or Corrugated 
Clean—Soft—True to Gauge 
Carefully Inspected 
OUR CRESCENT BRAND SHEETS ARE ALSO MADE UP INTO 
Formed Roofings Roll Roofings Metal Lath 


Conductor Pipe Eaves Trough 


Gutters, Valleys, Ridge Roll and Special Ridge Finish and other articles 
necessary to complete a full line of 


Sheet Metals and Sheet Metal Products 


LARGE STOCK AT ALL STORES 


WHEELING CORRUGATING COMPANY, WareuNe W.Va 


BRANCH OFFICES AND STORES: 
NEW YORK CHICAGO PHILADELPHIA 
ST. LOUIS KANSAS CITY CHATTANOOGA 














Most rust-resisting sheets are weak in 


Corrosion Resistance structure, and may break in seaming. 


and Workability —§ismmn{ PURE, [RON 


are twin virtues of is tough and uniform, with a higher power of 


resisting rust and corrosion than any other 
brand of rust-resisting sheets on the market. 
We secure this uniform toughness by the 

PURE, [RON sc 
Make up a mixed carlot order of 
* 
Galvanized Sheet S Vismera Pure Iron Galvanized Sheets 
Vismera Pure Iron Black Sheets 


use of only new materials. 
Vismera Pure Iron Corrugated Sheets 


99.86% Pure Iron 
Roofing, Sidin3, Etc. 


or better—is the guarantee that goes with Vis- 
mera Pure Jron—the nearest approach to ab- 

It will yield you a handsome profit and add 
mightily to your reputation. 





solute purity ever attained in a commercial 





Send for our lists. 


INLAND STEEL COMPANY 


First National Bank Bidé., Chicago 
Works- Indiana Harbor, Ind. and Chicago Heights, IIL 
Branch Offices- SLLOUIS -ST.PAUL- MILWAUKEE- DENVER-DALLAS 








—" 
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Largest Stock and Greatest Assortment 


American Screw Co. 


PROVIDENCE, R. I. 
Western Depot: 69 East Lake Street, Chicago, Illinois 
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Place It Where It Can Be Seen 


Place this cabinet with its array of 
Forstner Auger Bits where your carpenter 
and woodworking customers can see it, 
then sit back or rather stand alive and 
watch them stop and bite. 

Forstner Bits bore their way through 
hard, knotty, cross-grained wood, leaving 
a smooth hole and polished surface. They 
are the only bits not dependent on a center 
or level to guide them. They cut from 
the outer rim, the entire surface is at work 
all the time; no jagged ends. You can 
use them as gouges, or chisels; you can 
do scolloping, fancy scroll twist columns, 
newels, ribbon mould- 
ing, etc. 

Let us send you de- 
tails on this free display 
cabinet. 

















The Progressive Manufacturing Co. 
Torrington, Conn., U. S. A. 
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“Barnes-Made” 
Screen Springs & Lifts 


would be a distinct addition to the appearance of any window 
screen. Made of high grade steel, and the Springs are tempered 
after forming, which means durability. The Lifts are finely 
finished in Japan, Ebony Black, Antique Brass, Brass Plate, or 
Antique Copper, and the Spring in Blue or Japanned Finish. A 
complete stock is carried at all times, insuring immediate 
shipments. 

If you wholesale these goods, write for sample card “L,” illus- 
trated above, and get our prices. Ask for booklet No. 5-K. 


Established 1857 
THE WALLACE BARNES CO. 


ie. of Small Springs of every description, Screu’ Machine Products, 
pring Washers, Stompings, etc. Dealers 1 Spring Stee! and Wire. 


aaa 
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At the Sign of the 
Winged Greyhound 


The sign-boards hanging over the inn-doors 
along the old coaching routes of England were 
often decorated with paintings of creatures either 
created by the artist’s imagination or mythology. 





TLL 


al 








These sign-boards, the Boar's Head, the Unicorn, the Golden 
Stag, the Red Lion, and many another are well known in legend 
and history. 


From these signs the inns derived their names and this is one 
phase and an interesting one in the development of the trade- 
mark. 





: In those days an inn was remembered by the sign it displayed, 
Ui TULL and its growth and reputation was closely linked with the painting 
on the sign-board. 


(TAA Along the busy streete of America today, a store is judged 
ad iii not so much by the signs it displays, as by the goods it sells. But 
the advertising of the fact that a store sells good saws will never 


do it any harm. 


It certainly won't hurt your reputation to link your name 
with the Sign of the Winged Greyhound—the mark of quality im 
saws. 


In fact, it will be a big boost to business. 


Geo. H. Bishop &Co. 


LAWRENCEBURG, - - - IND. 
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WHI N BARNES 


Twist Drills Wrenches 
Carbon and Screw and 


High Speed Drop Forged 

























Cotters 
Chisels 


Punches, etc. 


Reamers 
Carbon and 
High Speed 





CO 


Users recognize “W & B” Tool Quality backed by 61 Years Uninterrupted Manufacturing Experience. 
Stock this established line and increase sales. If your Jobber cannot supply, write us and we will see that 
you are supplied. Send for Catalog No. 82-H. 


THE WHITMAN & BARNES MFG. CO. 


Established 1854 GENERAL OFFICES, AKRON, OHIO 


FACTORIES: AKRON, OHIO; CHICAGO, ILL.; ST. CATHARINES, ONTARIO. NEW YORK STORE, 64 Reade St.; 
EUROPEAN OFFICE: 49 Queen Victoria St., London, E. C., England; EXPORT SALES DEPARTMENT: A. J. Barnes, 


Mer., 90 West St., New York City. 








34 weights, each weighing 50 lbs. 
equal to 1700 lbs. did not break this 





BECAUSE 
1. It is built from carefully selected high-grade steel. 


2. The strain or pull is transmitted through the nut to the heel 
on the back of the bar, making it in fact an adjustable one-piece 
wrench. 

3. Good workmanship is combined with good design and the 
best materials. All parts are always interchangeable. 


Specify It Buy It 








on account of these facts and be- of any good dealer, but see 
cause it will give you the utmost that it bears the Diamond Trade 
satisfaction. Mark. 
Walworth Mfg. Co., Boston, Mass. 
Makers of | Fill out this coupon ond pte send yom me “Wal- 
, th Log” — t icat ted t 
Quality Tools, Taps, | bese ten oe ERB mon y pubdDiication evote o our 
Vises, Pipe Cutters, nnen 
iaimniatiile: CUieaiatiien: fT ninteriss scien adonantsasantaragootenbenabevehiony 
5 CNR Sin i isin bina 


Walco Hex Wrenches, 
Die Plates. Bo bn bccctkd tebbtcccidivtedstcoscesiiedciniebinee 
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~ 
e YOU CAN MAKE | 


“YANKEE” TOOL CUSTOMER 


of every man who enters your place 


“YANKEE” Tools are now used by all classes of mechanics, and appeal to men of 
neg f es and calling; in fact, anyone who ever has occasion to use tools of 
any kin 


























Bo BTS ee ome a ne ~ serereneseeunvemmesemn pe (TT) Can TL TD 


NORT H aROS MFC =e 


A little demonstration will at once interest any man In your store and make a 
possible customer, the kind that goes away pleased to return for more. 


CONE HUNDRED STYLES AND SIZES 
Your jobber can supply you 


NORTH BROS. MFG. CO. Philadelphia, Pa. , 


‘MORSE 


TAPS Buy Yout 
Wedges and Shims 

















Cut fast clean for 
threads. The per- ; 
eae et ee Granite Workers 


age is small and the 
amount of work 


done is large. If TROW & HOLDEN CO. 
you are interested BARRE, VERMONT 


from 


send for catalog. Send for Pacific Coast Sales Agents 
Price List and ECCLES & SMITH CO. 
Discount Sheet. San Francisco, Los Angeles, 


Cal., Portland, ‘Ore. 


Morse Twist Drill & Mch. Co. a 
: New Bedford, Mass. 


BLACK DIAMOND FILE WORKS 


ESTABLISHED 1863 INCORPORATED 1805 
«eine 





























My Rn 








Twelve Medals of 





Special Grand Prize 


Award at 
INTERNATIONAL GOLD MEDAL 
E ae Atlanta, 1895 
xpositions 


Copy of Catalogue will be sent free to any interested File User upon application. 


G. & H. BARNETT COMPANY Philadelphia, Pa. 


Owned and Operated by Nicholson File Co. 
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Four Tools in One 


Here’s a Hatchet, Hammer, Nailpuller and 
Box Chisel all combined in one handy tool— 
the Tomahawk. It is the finest kind of a forg- 
ing—hardened and tempered just right—practi- 
cally unbreakable. The two-piece oval, hard- 
| wood handle fits the hand perfectly and is riveted 
to stay. 

A big seller for use in Stores, Offices, Shops, 
Warehouses and especially around the Home. Every man who has use 
for one will willingly pay you the price, $1.00, for it. Liberal discount 
to Dealers. Try one yourself. As we sell only to the Jobber, we respect- 
fully ask you to let your Jobber supply you. If he cannot or will not, 
then write to us—we’ll refer you to one who will. 

Packed 4g doz. in 


THE BRIDGEPORT HARDWARE MFG. CORP. box. 6 doz. in case. 
BRIDGEPORT, CONN., U. S. A. Weight, 17 lbs. per doz. net. 

























A Complete Line to Select from and 
Good Profits for Dealers in 


KLEIN PLIERS 


Write for Catalog 


MATHIAS KLEIN AND SONS 
Canal Station 21, CHICAGO 


~ \ + 


Work Benches and Tools 


There’s no better method of displaying “Ohio” 
Tools than on an “Ohio” Work Bench. It’s like 
putting a jewel in its proper setting. Tools dis- 
played on a work bench will attract far more 
attention than if they are shown in the ordinary 
ways. 


“Ohio” Work Benches fill the needs of all 
carpenters, including the amateurs who are 
always ready to buy anything that pertains to 
their hobby. 


There’s a market for “Ohio” Tools in your 
neighborhood. Are you ready to supply it? 


DOM 





OTM 








HOTA 
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Ohio Tool Co. 


ene) 9 

SY ll Charleston, W. Va. 
a 

Registered 
S. Pat. Off 


NCAT 


U. 
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| Parker's Double Swivel Vise 


appeals to Tool Makers instantly. Operator is saved the usual 
bother of removing the work from the vise jaws. It can be 
swiveled on base or turned in barrel, without even touching the 
Vise Screw or Lever, and is held in position by a turn of the 
tightening studs. 

Made with Parker’s Solid Steel Bar Slide Strengthener—a 
Patented Feature found on no other vise. The Tool Steel Jaw 
Faces are removable and renewable. 


Always a big seller. Send for No. 5 Vise Catalog. 


N. Y. Sal ‘ W. 
| The Charles Parker Company std nogganaaeg | Page whe 





PATENTED JAN, 2, 1906 
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PETERS 
AUTOMATIC FIRE DOOR 
HARDWARE 


a ae 
LOOK AT THE PICTURES! 


They tell the story at a glance. The door is not hampered by a lot of weights and fixtures. The 
closing device does not touch the door except in case of fire. The door at all other times operates 

as an ordinary hinged door. The melting of a fusible link releases the automatic arm and the | 
door is closed. It is worth investigation. ) 


JAS. PETERS & SONS, 1934-38 No. Front Street, Philadelphia, Pa. ) 
HENRY FRANK, Jr., 372 Hudson St., New York 


























The Open Door to Successful 
MAT Sales is Yours When 
You Buy 


Acme Flexible Steel 
—DOOR MATS— 


Pee ii iii 7 pa PS eH Bates ies 
: , he Fy! ; Pitt i 


Brass Bound 


PRICE 
CARDS 


Time Savers — Energy 
Savers—Money Savers 






Bru eat ey 






There are nine styles, all with 
heavy cardboard body, linen bond 
facing and brass edging for pro- 
tection. 10 per cent. discount on 
orders for 2 doz. cards—Send for 
descriptive circular showing rul- 
ing and use of cards. 






(PATENTED JULY 12, 1904) 


GALVANIZED — REVERSIBLE — WILL 
NOT FRAY OUT OR SCRATCH MOSAIC 
FLOORS. 







Write For Literature 


ACME STEEL GOODS CO. 












2834-2840 Archer Avenue'.................. Chicago, Ill. 
151 Lafayette Strost.....:.020.0.0.0--++ New Vork City Hardware Age Book Dept. 
310 California Street....................5. San Francisco 239 W. Thirty-ninth Street, New York 











fe 6 OE ET eyE Pro er ree eee Los Angeles 
J. E. Beauchamp, Canadian Representative. ..Montreal 























Reid’s Lightning Brace or Automatic 


‘ will perform 25% faster than any other screw driver made 
Scr cw D river —besides, it will drive or withdraw a screw with equal 
= speed ; there is no ratchet to confuse the user and get out of order; the force of a man’s whole 
: body may be applied if need be. With care it will last a lifetime. 
There are two sizes. You should have a trial stock of them both. 


A. H. REID CREAMERY & DAIRY SUPPLY CO., PHILADELPHIA, PA. 
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CHES 
SPRINE BUTTS 


REPUTATION 


The Chicago “Triplex” Spring Butt has characteristic features of 
recognized merit, handsome in appearance and dependable for the most 
severe requirements. | 

This article has a reputation and selling force which commands the 
trade and your stock should be complete. 


Chicago Spring Butt Company. 
paceege for acai naa Sef, 




















Conductor Pipe -« Gutter ss FILSHIE 


We are manufacturers of Conductor 
Pipe and Gutter in Steel, Ingot Iron, Long 
Terne and Copper, every length straight, 
well seamed and guaranteed true to gauge. 

We also make a specialty of the above 
in heavy gauges. Special sizes and styles 
to order. 

We are making new customers every day | 
through the quality of our goods plus right , 
prices and prompt shipments. 

If you have not already used our goods, LEAD HEADED NAILS 
send us a trial order and we will do the rest. : pent the bole mein ts Commas. ieee Gat toneee On 
absolutely water tight building. They are non-rustable and 


effectually prevent moisture coming in contact with the hole 
in the iron where nailed or fastened—the place where the 


BERGER BROS CO iron usually rusts out. 
° © Sell Filshie Nails with ory order of Roofing or Siding— 


the k ood roof er. 
Manufacturers and Jobbers of 7 mene 6 6 


ALEXANDER FILSHIE, 5606 State St., CHICAGO 


2 
aa 
sis» 
& 












Tin Plate, Sheet Iron, Sheet Copper, Sheet 
Zinc, Conductor Fasteners, Gutter Hangers, 
Roofers’ Supplies, Tinners’ Hardware, etc. 








Send for our General Catalog. 


IT’S FREE. 








Office: 229-231 Arch St. Store: 237 Arch St. 
Warerooms and Factory: 100 to 114 Bread St. 


PHILADELPHIA PATENTED 





























iL <<... \° TubularRivetsand Bifurcated Rivet 


, RIVETS. - 
Nh \ = TUBULAR ed 


psOK L. TROMSSH MAMUFACTURING £8 
a ae Packed in CARTONS, Assorted ] 
Lengths 50 and 100 Rivets to 


Box. 12 Boxes to Carton 


TITTITTY 


SLOTTED CLINCH AND TUBULAR RIVETS FOR MANUFACTURERS 


AUTOMATIC MACHINES FOR SETTING TUBULAR 
OUTSIDE PRONG AND SLOTTED CLINCH RIVETS 


| JUDSON L. THOMSON MFG. CO., Waltham, Mass. 
CARTON ASSORTED RIVETS Chicago Branch? 316’North Michigan Ave. 
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Cary’s Superior Metal Joint Fasteners 


Write for samples of our Latest Keen Saw Edge 
Fasteners, the result of our own patent process, 
and you will put them in stock, for they exceed 
all others in quality. Also see our superior Plain 
Edge Fasteners. 


Packed in cartons of 500 and 1000 and in bulk. 


Put up in coils wound right-hand and left, tor use with automatic driving machines. 
Large stocks always on hand—immediate shipments. 
Also makers of Cary’s Universal and Wire Box Straps, Box Fasteners, Seals, Clasps, etc. 


CARY MANUFACTURING CO. 





DIVERGENT 
AND 
PARALLEL 
CORRUGATIONS 





Saw Edge 


MANHATTAN BRIDGE PLAZA 
BROOKLYN, NEW YORK 











SWAINE 





Makes Presses of the highest class—you 
may not know this, but HE does—and he is 
willing to demonstrate at any time. The 
quality, durability and real worth of Swaine 
Presses has made them famous. He knows 
the type of machine best suited for your 
work and he will gladly tell you all about it. 
Write right now! 


The Fred J. Swaine Mfg. Co. 


ST. LOUIS, MO. 








THEY 


GGRRGEEERE “Coney 


As a Boon and a Blessing to men 
Grant Noiseless Riveters,. when 
output and finish are required they 
never fail to give the service desired. 


A whole REGIMENT of 
GRANT NOISELESS RIV- 
ETERS can be in operation at 
the same time without the 
slightest Noise or Vibration. 


Other exclusive features :— 
Will not mar surface in rivet- 
ing ; Spin highly polished rivet 
head; Rivet tight or loose; 
Riveting operation ONE 
SECOND. 


Send samples and let us show 
> you what a GRANT RIV- 
ETER will do. 


The Grant Mfg. & 
Machine Company 


Station B-S. Bridgeport, Conn. 




















Established 1857 


Tools=@ Cutlery 


We make a very liberal offer to Dealers on Tool and Cutlery Assort- 
ments in attractive show cases 


Richards & Conover Hardware Co. 
KANSAS CITY, MO. 


RICH-CON 





OKLAHOMA CITY, OKLA. 
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ORDER STANLEY No. 3000 


“Twinrold” Self-Tightening 


COILED DOUBLE—Pat. Sept. 26, 1911 & Nov. 5, 1912 


BOX STRAPPING 


THE STANLEY WORKS, 


NEW BRITAIN CONN. 
100 Lafayette Street 73 East Lake Street 
NEW YORK CHICAGO 
See page 101 








Griffin’s Garage Door Holder 
































No. 1914 
IT 
HOLDS 
THE 
DOOR 
OPEN 
Right Off the Shelf! 
ight the elt: 
When your customer wants screen door 
hardware hand him a set of McKinney 
Screen Door Fixtures right off the shelf— 
a complete set, including ScTews, in a neat 
paper box. No rummaging about in dif- 
ferent drawers—no uncertainty as to size 
PAT’D : . . 
and finish of screws—no mistakes—-no time 
is just the article that nine out of every ten automobile owners ‘ = 
whe enter some meee have been and are lacking for. It is simple, lost in waiting on customers. The less 
stron rpa ng as n the m . . . 
Easy to put in pines, nothing to oot out not order or stick. Just time required to handle small articles the 
throw the door oper in the ordinary way, an t stays ere firm ° . 
= that siren wind and other causes which tend to slam the greater the profit. Convenient, practical, 
It is a needed article and a _ g00d seller. Good profits. ‘*The durable and profitable. 
Dealer First; The Griffin Way ‘ ‘2 . 
Are you ready to acaenaenie and reap the profits, or are you Write for descriptive literature. 
going to let the other fellow get there first and draw your cus- 
tomers hg a og i — is practical and the auto owner 
wants in fac e nee 
Write us now while the door still swings. McKINNEY MEG. CO. 
NEW YORK ERIE, PENNA. "CH HICAGO PITTSBURGH, PENNA. 











They are reliable, profitable, and 
quick sellers. 


Get our prices and we will get your 
bumper business. 


Series No. 1220 | The Shelby Spring Hinge Co. 
SHELBY 


Series No. 1201 


Series No. A1220 
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WHITCOMB 


Steel Barn 
Door Latch 


The standard hardware seller to 
farmers and barn builders. It can- 
not catch on harness, works from 
both inside and outside, and is 
easily attached. 


Ask your jobber for prices. 


Albany Hdw. Spec. Co. 
Albany, Wis. 
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, EMPIRE 
my CS ball-bearing, 

/ strongly made power 
mg a 


engine 

Bapecially a to 
farm or machine shop. 
Cast-iron frame and 
trough that will not 
rust out. Genuine 
Berea stone. One of 
the many fine models 
of CLEVELAND 

GRINDSTONES. - 


CLEVELAND 
Grindstones 


Sold only to Hardware and Implement 
Dealers 














“Quality is the best policy.” Honest 
Cleveland Grindstones, quarried from 
the only genuine Berea rock, will foil 
the Mail Order House every time. 
They have been standard for years— 
no flint spots nor soft spots. Guar- 
anteed to you and to your customers. 
Let us help you to beat out Mail 
Order competition. Write us for our 
great business boosting book, “How 
to Keep Mail Orders At Home.” 


The Cleveland Stone Co. 
Leader-News Bldg. 
Cleveland, O. 





mere 














Increased Profits 


on Sash Cords 


Our “ALBA” and “STAR” Brand Sash 
Cords make quick sales, satisfied cus- 
tomers and MONEY FOR YOU—and 
they will back up your statements every 
time. 


Stand more strain than heavier cords 
and work freely. 


The quality is there—the prices are low 
because these cords are made for wear 
and have no spots or fancy frills that 
increase manufacturing cost and add 
nothing to their strength. 


We will be glad to send you prices and 
samples—write now. 


ESTES MILLS 


FALL RIVER, MASS. 











CLOTHES LINES SASH CORDS 


MOPS 
WICKING MACHINERY WASTE 














Union Boring Tools 


Have Many New Improvements 


which make them excellent sellers. We make them to 
fill various needs and purposes. They all possess _ 
tures which are distinctive. Their quality is the highes 
and gives the best satisfaction. You can sell them with 
full confidence. 

With the particular tool illustrated, excellent stiffness 
is obtained when attached to lathe, besid es has the ad- 
ditional valuable feature of vertical adjustment obtained 
by rolling eccentric bushing, bringing the bar on a hori- 
zontal line with lathe centers, of a varying height from 
the cross side. 

A few in your stock: will keep your good customer 
from going to the other fellow. 

Write for full details and prices. Now. 


Union Caliper Company 


Orange - - Mass. 
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BOMMER SCREEN DOOR HINGES ARE THE BEST 


Wrought Metal 


Don’t wait until the flies are here—put in your stock of screen door hinges now—handle the right sort. 
Bommer’s are the best quality and finish and sell on sight. 


STYLE 900 STYLE 960 





Has two bearing joints 
no matter which end of 
hinge is uppermost, 
doubling the strength 
and durability. The best 
and handsomest screen 
door hinge ever pro- 
duced. 








The door can be de- 
tached from the casing 
without unscrewing. Has 
enclosed oil - tempered 
steel coil-spring, is well 
made and will give good 
service. 








Both styles also packed in sets with 
hook and eye and pull. 


STYLE 900 Bommer Brothers, Mfrs., Brooklyn, N. Y. 

















You Can Stand Back of 


Sedgwick 


Dumbwaiters 


You are not risking your reputation 
as a responsible dealer when you sell 
SEDGWICK Dumbwaiters—you are 


fortified and protected by our guarantee. 


In a SEDGWICK outfit you will be selling 
the product of a concern that has 
specialized for years on hand-power 
dumbwaiters and elevators, and that 
stands back of every equipment it sells. 


When you sell a SEDGWICK, you are sell- 
ing service — satisfaction — security 
against the troubles and expenses which 
accompany a poor dumbwaiter. 


This is the foundation of sound business, 
of a growing trade, of confidence in you 
on the part of your customers. 


SEDGWICK Dumbwaiters are business- 
builders. 


Send for Catalog “‘L’’ and Discount Sheet. 





Double 
Acting 





(Patented) 


THE CHAMPION 


Floor Hinge 


This handsome hinge of few parts has 
the “ call,” and deserves it. 


The entire weight of the door rests on 
a ball bearing and allows the door to 
swing freely and easily without jar or 


- noise. 


And all a carpenter has to do to attach 
this hinge, is simply saw out a rectan- 
gular piece at the bottom corner of the 
door and make a slight mortise for the 
strap ends of the hinge. No wonder 
it sells. 


Send for our Catalog of Profitable 














Hardware Specialties. 


Sedgwick Machine Works 
126 Liberty Street New York 


The Champion Hardware Co. 


GENEVA, OHIO 
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SNELL’S IMPROVED SHIP AUGERS 


This is the busy season for Ship Builders and Snell’s Ship Augers are in de- 
mand. These famous Augers are made with a thorough understanding of require- 
ments. 

They bore quickly and smoothly and are made of special crucible steel by 
practical workmen, made in all sizes and styles for various requirements. Sell 
Snell’s and you'll hold customers. 

Catalog and Discounts sent on request. 


SNELL MFG. CO., 


Fiskdale, Mass. 
SELLING AGENTS 
JOHN H. GRAHAM & CO. 113 Chambers Street, NEW YORK 
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The 
Whitaker-Glessner 
Company 


of which the Portsmouth Steel Com- 
pany has been a subsidiary, has pur- 
chased the property of the latter 
company, and will hereafter operate 
it as the Portsmouth Works of the 
Whitaker-Glessner Company. 


The change has been made solely 
for economical and operating rea- 
sons and no change in management 
or policy is contemplated. 


Inquiries for the well known 
brands—Portsmouth Open Hearth 
Steel, Ohio Metal and Portsmouth 
Iron formerly made by the Ports- 
mouth Steel Company should be 
addressed to 


WHITAKER-GLESSNER 
COMPANY 


Portsmouth Works 
Portsmouth, Ohio 
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NOTICE! 


As a warning to 
the trade, we take 
this means to make 
public a matter of 
oreat interest. 


If you haven’t sent us your 
spring orders yet, you'd 
better get busy, for this is 
going to be a Jim-dandy 
year for all of us—send it 
in now—get in line for a 
share of the profits. | 


Standard Chain Co. 


Pittsburgh, Pa. 











THE WiRE Goops 
Worcester Massachusetts USA 


OVER 
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Encourage Him 


Some bright boy in your store is show- 
ing a keener desire to know about the 
goods around him than is usually 
found in youngsters. 


This boy is of the stuff that makes 
real merchandisers. Properly tutored, 
he'll develop into a big, broad-gauged 
man able to lift many of the burdens 
you now carry. 


Encourage his continued interest, 
add fuel to his ambition and make 
him more valuable generally, by giv- 
ing him a personal subscription to the 
Hardware Age. 


In many cases a Hardware Age sub- 
scription has been an important factor 
in bringing boys from the ranks. 








March 4, 1915 
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The Original GREEN RIVER 








Sell the 
Real Thing 





SCREW PLATE 





Every imitation needs 


A stock of ‘ 
Irwin Bits an apology for its 
. Tak pays the best very existence. The 


dealer in imitations 
becomes a_ profes- 
sional apologist. Does 
the role appeal to 
you? The 


year’s return, 
regardless of 
the paper 
profits and 
theoretical dis- 
counts offered e + 
by the maker Irwin Bit 
who forges the 


Se . gi age .. Irwin name : needs no long-winded 
Simplicity and ease of adjustment are the distinguish- ay hiat nas thin Oth. % plea for clemency. It 


ing features of the “GREEN RIVER” Die. takes little time to 
It is all done from the face of the Die and without sell because the cus- 
removing the Die from the Stock. at | 2 tomer is usually sold 
The cup-head screw on the right acts as a hinge, hold- rwin pa before he enters your 
ing the Die halves together. - | store. All the genuine 















= ™ 


The size is regulated by the taper-head screw on the The genuine | Irwin Bits in use 

left; driving it farther down opens the Die to a larger Irwin has ak about your vicinity 

diameter; backing it out closes the Die to a smaller ready sold for are little salesmen 

diameter. over thirty working for you 
: years all over every day. 

ay The whole Die and guide a Sell the real thing 

hanging 5? when in use is clamped and don’t waste your 





U 
¢ Bete vr 





time and your clerks’ 
time in turning a 
grindstone for some 
imitation manu factur- 


firmly in the Stock. 


a ig es Wiley & Russell 


Mfg. Co. Div. shader 
Greenfield Tap & Die Cor- . The e 
poration, New York, 28 Irwin Auger Bit Co. 


Warren St.; Philadelphia, Wilmington, Ohio 














Sectional View Showing Hinge P Z 
Screw at Right and Taper- 38 No. 6th St.: Chicago, 
Head Screw at Left. 545 Washington Bivd. 











a4 : 
Standard”’ 
Machinists’ Bench Vise 


Porter's 
“New Easy 


BOLT 
CLIPPERS 


Hardware dealers will 
find a big sale for these 
Bolt Clippers. 


S ® 





ATHOL MACHINE CO 


v) 
so 
2 
st 
© 
=x 
a 
< 


While made primarily 
to trim carriage makers’ 
bolts and rivets, they are 
now used in almost every 
metal-working trade. 





All parts interchangeable — all q Like other styles of Standard vises, this is 
made to fit perfectly. They are hand pre ll yen nye vor op Bren ‘at 
tools with power tool efficiency. A designed to bring the greatest strength where 
size for every need. Liberal profit. PH tbr oo ind ‘@ Vig acer op tg ene 

Send for Booklet and Discounts. pA peg Be peng Py we of Son ard 


and Quick acting vises will be sent on request. 


H. K. Porter Athol Machine Company 
EVERETT MASS. Athol, Mass. 




















: 
: 
' 
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are sure sellers 
to machinists 
and engineers, 
because su- 
perior to steel 
hammers for 
many uses. 
Will drive work 
to place with- 
out marring. 
Furnished with or without handles. Sizes: 1 to 16 Ib. 
Let us supply you direct. Circular and Trade prices 
sent on request. 


THE EUREKA COMPANY 
NORTH EAST. PA. 











Eureka Copper Hammers 
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THE ROBERTSON 


“Horseshoe Magnet’ : 





Trade Mark Reg. U. S. Pat. O 


Hammer 





The best magnet hammer 
-It holds the tack 


Write for illustrated price list. 


ARTHUR R. ROBERTSON, Sole Mfr. 
144 Oliver Street Boston, Mass. 
Owner of the “Horseshoe Magnet” Trade Marks. 


























ARMSTRONG 
COMBINATION 


PIPE KIT 


1 No. 2 STOCK 
%-1R WITH 
BARD BUSHING 

1 PIPE CUTTER 

1 JUNIOR VISE 

1 STILLSON 
WRENCH 

PUT UP IN HARD 

WOOD CASE 





Manufactured by 


THE ARMSTRONG MFG. CO. 


290 KNOWLTON ST. BRIDGEPORT, CONN. 
NEW YORK 





FRAYS HAND DRILL 


STEEL PINION AND SPINDLE ACCURATE GEARS 
The 8 jaw chucks take 0 to 5-32. With this hand drill we 
furnish six drills 1-16 to 9-64 inch. 
Also Manufacturers of 
Bit Braces Chucks 
Hollow Handle Tool Sets 


John S. Fray Co., Bridgeport, Conn. 








Pin Vises 




















Skilled Workmen 







find The Perfection 
Grinder a valuable aid 
in keeping their tools in 
the best of condition. 
Fitted — A ——. 
nation ool and 
chisel me. 4 = **Per- 
fection’’ is capable of a 
wide range of work. 
Wheels are made of 
corundum or carborun- 
dum—as desired, and in 
various sizes. f in- 
terested in selling a 
strong and _ serviceable 
grinder—write. 


Star Specialty Mfg. Co. 
227 West Erie St. Chicago, U.S.A. 





Cc. & L.— 
What it Means 


On C. & L. Fire Pots and Torches 
there is a guarantee of perfect working 
qualities, practical and durable construc- 
tion, and economy to the user, The 
user will soon save the cost of his Fire 
Pot or Torch in the saving of fuel alone. 
i. Torches and Fire Pots for gaso- 
line and kerosene produce intensely hot 
blue flames and are sold by all leading 
jobbers under the maker’s guarantee. 
They are “up-to-date” in every respect 
and save you time and money by oper- 
ating perfectly and with reasonable care 
will give years of satisfactory service. 
All leading jobbers will supply at fac- 
tory price. Send for catalog—it’s free. 


CLAYTON & LAMBERT MFG. CO. 
DETROIT, MICH., U. S. A. 





No. 32 Torch 

















GF i 


A Name Favorably Known Wherever 
Measurements Are Taken 


Get our new catalogue. 


Measuring Tapes, Boxwood Rules, Stee! Rules, Board 
and Log Rules, egies > Joint Rules 
of every description 


THE [U FAIN foULe CO. SAGINAW Londen, ne 


ndsor, Can. 





look for the full name 


Russell Jennings 


stamped on the round of our 


Auger Bits 


The original double twist auger bit, patented by 
Mr. Russell Jennings in 1855 


Russell Jennings Mfg. Co. 
Chester, Conn. 
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No. 60 
Tool Kit 
Little 
Wonder 


. Write for 
Circular 


The largest line of 
Tool Chests, Tool 
Kits, Tool Outfits 
and Tool Cabinets 
“Made in America” 











C. E. JENNINGS & COMPANY 
71-73 Murray Street NEW YORK, U. S. A. 
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Phenix Storm Sash 
Hangers and Fasteners 


S IMPLE — easily applied — 

rust-proof — non-rattle — 
and practically unbreakable. Pos- 
itively the best storm sash and 
screen hangers and fasteners you 
can buy. Send for samples—today. 
Hangers only, 10 cents retail; hangers 
and fasteners, 25 cents. Catalog and 
discounts sent on request. 


| Pr Phenix Mfg. Co. 





032 Center Street 
Milwaukee, Wis. 








; 





Goodell Mitre Box 


Made of STEEL—Cannot Break 


For years this Box has been recognized as being first 
in quality and improvements, and the new STEEL 
BOTTOM PLATES with ANGULAR SERRATURES 
to prevent work from slipping add still more to its 
convenience and attractiveness. 

Write for new 
Catalog B, de- 
scribing this 
and many 
other features. 


GOODELL 


MFG. CO. 
Greenfield, Mass 








SUPERIOR 


DOOR HOLDERS 


Hold the door in any position desired. 
Operated by foot pressure. Made in 
three sizes, in Bronze or Iron metal. 
They are imitated by many but equalled 
by none. Don’t buy imitation when the 
original is best. Patented May 7th, 1907. 





MADE BY 
SUPERIOR SPRING HINGE CoO. 
136 W. Lake Street, Chicago 
New York Office, 16-18 Reade Street 


























“WALL OILERS” 


positively insure you against kicks 
and comebacks. [Each is carefully 
made of the best materials and fully 
guaranteed for 5 years. They won't 
rust or corrode. All obstructions are 
easily removed. Can be heated with- 
out fear of melting the bottom out. 

Styles and sizes for every possible 
requirement—all the same high qual- 
ity in design, material and workman- 
ship, each backed by our guarantee. 

Get prices and catalog before plac- 
ing any oiler order. 


P. WALL MFG. SUPPLY CO. 


N. S., PITTSBURGH 








The Idea of METAL CEILINGS 

% is to add tothe 
artistic effect or 
reduce the cost 
of building. 


Our Large 
Catalog Tells 
How. 
Write for it. 


Pattern suitable 
or 
all buildings. 





‘““ENAMETILE”’ 
durable. 


New York Metal Ceiling Company 


vals tile and costs much less. It is sanitary, 

This catalog, free, too, tells all about it. 

529, etc., W. 24th St. 
New York City 








LUTTE 


ne Wi 


ULL) PL 


uh 


Prompt Shipments on Receipt 
of Your Order 


Ferrules, Co 
eS te ductor Pi ee pee Orimped rimped Sheet, C 
ugh, yA E bows, a 


, Sopper; Na Natta, nesta, Cor 


Copper ; pper ; 
Bopper. ran : dopper ry Washers  OoDper write us at once 
i Copper and Brass Rolling Mills 


Hammers, 











Patterns Free 


Our Volcano Chimney Top Mount- 
ings fitted with any old hood will 
not work right. 

The patterns for hood to be used 
with our mountings are furnished 
free with all orders for 
mountings, whether ordered 
from your jobber or us. 

No other chimney top has 
such a hood. It CREATES 
suction in the stiffest breeze. 
6 to 12 inches. 

Don’t wait till they are 
needed in a hurry. Get 
prices and order now. 


IWAN BROTHERS, Mfrs., South Bend, Ind. 
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The Harold McCalla Co. 


IRON AND STEEL 
Of Every Description 


PLAIN AND GALVANIZED BARS, HOOPS, BANDS, 
ANGLES, CHANNELS, TEES PLATES, SHEETS AND 
WIRE. CUT NA PLAIN 

WIRE NAILS, PLAIN, COATED AND GALVANIZED: 
BARB AND TW bD WIRE, PAINTED AND GAL- 
VANIZED. HAND POWER PUNCHES AND SHEARS. 


Shipments from STOCK or mill 


LARGE STOCK OF GALVANIZED BARS, BANDS, 
HOOPS, SHAPES, ETC. 














444-446-448 FAIRMOUNT AVENUE 
Philadelphia 











AXES 


The “Axe 
Through 
Iron’’ is the 


best made. 
MANUFACTURED BY 


Romer Axe Co. 


DUNKIRK, 
Write for SN oat 











PIN BADCES 


Brass or 
Nickel Plate 


Any Quantity 
From One Up 


Many Designs 





Catalog 25-H on Request 
Send us your specifications and we will 
quote on your requirements. 


Also Hat Badges, Key, Hotel, Time, Tool 
and Trade Checks, Medals, etc. 


NIAGARA FALLS METAL STAMPING WORKS 
Hardware Specialties 
NIAGARA FALLS, N. Y., U. S. A. §-90 














= » GRAPHITE 
amt? COMPOUND 


Plumbers, Steamfitters, Engineers will give you a 
good trade on this compound. Ask for Dealers’ Price 
List and Pipe Compound Booklet No. 40-D. 


Made in JERSEY CITY, N. J., by the 


JOSEPH DIXON CRUCIBLE COMPANY 


rere ESTABLISHED 1827 DK 




















It’s Reasonable 


That Bur-Nor Hatchets 
should give satisfaction. 


The strength of the reinforced 
handles never varies, the handles 
never shrink or become loose. 


The Blades are carefully tempered 
in oil to take and maintain a keen 


edge. 
These facts interest your customers. 
Our price will\interest you. 


BURGESS-NORTON MFG. CO. 
GENEVA, ILLINOIS 






















Caldwell Sash Balance 


@ Does away with weights 
and cords, and is VASTLY 
more durable. 

@ Makes sashes work per- 
fectly. 

@ Permits greater window 
space in new work, as box 
frames are not necessary. 
@ May be applied to old 
windows without altering 
sashes or frames. 

@ Write for circular to the 


CALDWELL MFG. CO. 


3 Jones St., Rochester, N. Y. 








CELEBRATED AMERICAN 
Mn JIS 


“BEST BY TEST” 
Perfect Satisfaction Guaranteed 
Write for Prices 











The 
Improved 


“Gem 
Scriber” 


* i handiest tool a carpenter has in 
is 

He uses it almost constantly. 

Mr. Dealer—Have you any in stock? 
If not, better get in touch with your 
jobber, or write us direct. 


F.. Brais & Company 


1349 IE. 90th Street, Cleveland, Ohio 
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Made with a Principle 


The ‘‘Troy-Best’’ file handle is scientifically made. 
The patented slot holds the file firmly and securely 
with an everlasting grip. The grooves in the heavy 
metal ferrule lock the wooden handle so as to pre- 
vent splitting. Five sizes. Prices for the asking. 


TROY FILE WORKS, Troy, N.Y. 























BRIGHT and BRASS 
WIRE GOODS 


HINDLEY MFG. CO. 
VALLEY FALLS, R. I. 











MANUFACTURERS OF SASH CORD, CLOTHES 

BRAIDED CORDAGE g@ieSoSp LINES, SMALL LINES 

AND COTTON TWINES fe ETC. S00 /0R LAALOG 
BOSTON MA SS. 














—An absolute guarantee with every bar of solder— 


ALOUMUONITE 





ALUMINUM—SOLDER 


Aluminum Solder & Refining Co., Syracuse, N. Y. 


$2 per box of 4 bars. Discounts to Dealers 








Made to be sold by the Hardware Trade. 
Can be placed in position by any carpenter. 


CATALOGUE FREE 


ENERGY ELEVATOR CO. 
214-216-218 New St. Philadelphia, Pa. 














Grover File Handles 


Fit the tangs of all files perfectly; never 
split, and the strong pressed steel ferrules 
may be used over and over again. Me- 
chanics want them. Write for prices. 


THE GROVER FILE CO. 
NASHUA, N. H: 














Estas.'isreo 1850 


JOHN HASSALL. inc. 
RIVETS. 
ESCUTCHEON PINS. 
SPEGIAL WIRE NAILS 


Cray awe OaKL AND STREETS 














ca=5=r5) 
E Seka] 























— Ri ¥ ¥ MORTAR H d 
i ce | and Brick 4 40S 
“NEVER DRIP Send for Catalogue 
fs and Price List 
! Mfd. by 
METAL DEPT. 
THE CLEVELAND 


WIRE SPRING CO. 
Cleveland, Ohlo 














That’s all you 





== OOKLYN,N =) 
need know — 


ORD 


ORD Auger Bit Co., Holyoke, Mass. 














We do not make Fruit Jars 


We do make Light sheet metal stampings of all 
descriptions. Oilers, Can Screws, Stove Urns, etc. 
Let us figure on your requirements. 


Consolidated Fruit Jar Company 
New Brunswick, N. J. 















ae ook 
Foctensten, Triangle "te Tri8q 


CHICAGO, U.S.A. 





JOHNSON PATENT COMBINATION RULE 


Made of aaaane gy SILVER, 
= ee me “Genes, accurately and distinctly graduated. Oan be 


E. P. JOHNSON RULE MFG. CO. 
With Fine Double Screw Adjustment 









JOHNSON’S MARKING 
UGE 

















sree Made from high grade Apes BEARING OPEN Femme ora» ‘BEARING OPEN HEARTH STEEL—the material you 

















Bo -Fe 2AD 3 
Poe 
U 
-—- Gt 








durable. We also manufacture p Bade, ome: 


: >): | E/ROOFIN FI N FING’ I NE 7 a ier 
a SACU! Be / r x “ 
i : . Dents Se 
, fi : Cie : tat Mis 


Jalways specify Carefull 


Ste Bloom Galvanized ere Black Sheets, Formed Roofing Products, Etc. Write for full information, 


Hie aucrican IN SHEET AND TIN PLATE COMPANY, Frick Bidg., Pittsburgh, Pa. la 
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Ne ee ty A om ar 


Li THE CHAPIN-& | STEPHENSCO. 





t 





THE (JHAPIN-STEPHENS (20. 


Union Factory 
PINE MEADOW. CONN., U. S. A 


THE (HAPIN-STEPHENS [jo. 


Union Factory 
PINE MEADOW, CONN., U. S. A- 


Steel Roller and Press Stamps You will make more money with the help of 


Alphabets and Fig- ” RED DEVIL” 




















au 
Mont ures, Burning Brands, tools, than without them 
Metal Checks. Write today about our Free ‘‘Assistant Salesman" plan. 
THE SCHWERDTLE STAMP CO. SMITH & HEMENWAY CO., Inc. 
BRIDGEPORT, CONN. 149 Chambers Street New York City 














R R O O K ~ Parker Wire Goods Company 


Manufacturers of 


Bright Iron and Brass Wire . . 

Goods. Special Wire Goods General and Special Wire, Hardware and 

made to order. . 
Household Specialties 


M. S. BROOKS & SONS 
CHESTER, CONN. 





WORCESTER MASSACHUSETTS 














Rock Island Autovises 


Number 241 vise is swivel, weighing 80 Ib., and is adapted for 
automobile and heavy repair work. 0. 231 vise is same in design, 
but is stationary, weighing 32 lb., and is suitable for the individual 
automobile owner. These vises are a combination of vise jaws, 
pipe jaws and anvil. 


ROCK ISLAND MFG. CO., Rock Island, IIl. 


SEND FOR NEW CATALOG OF LARGEST AND MOST 
COMPLETE LINE OF VISES MANUFACTURED 





231—AUTOVISE 














:. Established 1856 or. 1906 

P AD OC K S Putnam Chalk Lines 
— pane Masons’ Peg <ateaed = Gilt Nails. 

The Slaymaker Lock Mfg. Corporation Th Vane: Srerten Ce. Norwich. Ct 


Lancaster, Pa., U.S. A. 














We Manufacture 


Masons’, Electricians’, Plumbers’ 
Tool Bags, Automobile, Auger 
Bit, Punch and Chisel Rolls, 
Coal Bags, Horses’ Feed 
Couch ammocks, Oarpenters 
Aprons, Grass Catchers and 
other specialties. 
Send for catalogue. 


Excelsior Bag & Mfg. Co., Inc. 
TROY, N. Y. 


Your stock is NOT complete unless you have 
SMALLWOOD’S SAW EDGE FASTENERS 


on your shelf. (Packed to suit buyer) 
REMEMBER: “SMALLWOOD’S”’ 
“Not better than the best, 
But better than the rest.”’ 
Established 1889. 


W. R. Smallwood Mfg. Co. 
Léck Box 154 Gowanda, N. we 





























The American mechanic demands the best tools. Nail sets are only a small part of his equipment, but they must be 
tempered JUST RIGHT or he will lose valuable time and condemn a whole line of tools because this small tool “goes 


bad’”’ on him. 

SYRACUSE NAIL SETS NEVER “GO BAD” 
Every one tested before leaving the factory. Then they have the look, finish, proper shape and cupping. If your jobber hasn’t 
them, write to us for price. 


SYRACUSE TVVIST DRILL CO., Syracuse, N. Y. 








Lineman’s Pliers made in three sizes—6, 7 and 8 inch ESTABLISHED 1826 
USE 


High Grade Tools 


NIPPERS and for Mechanics 
PUNCHES C. S. Osborne & Co. 


Send for Catalogue Heads Polished—Handles Blue Finish NEWARK, N. J. 


PLIERS 
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7 5 y/ of the 
© Jobbing Trade 


are handlingthe Universal Line 


of Casters. Why? 


Because jobbers can depend upon 
its completeness to supply their every 
dealer demand. 











Because quality, construction and 
material have created a large dealer 
demand. 


Because the trade relies on our constant 
efforts at improvement to supply their ever- 
changing needs. 


Because our manufacturing facilities in- 
sure prompt shipments. 


Our caster catalog No. 105 H. A. will 
show you more “whys’—your jobber will 
show you the “hows.” 





ofP PROB 


a ~ e Up T0 US 
Universal 
Caster & Foundry Co 


QOWEST 4242 ST. (Acolian Bld3) 
NEW YY O RUK> 

















MAA AA 
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200 AC 


“Cracker-Jack” 
Retail Hardware 
Salesman— 


will work for you 
without salary 


zVame—The Nesco Boy. 


Reputation—A-1. Known irom 
Maine to California and back again. 
References—National Enameling © Stamping Company and the 
advertising pages of such big, strong advertising mediums as Good Housekeep- 
ing, Ladies’ Home Journal, Woman’s Home Companion, etc., where he has 
appeared and is appearing regularly with common-sense, heart-to-heart kitchen 
utensil talks and selling goods to American women. Also we can refer you to 
any hardware man who has ever carried.and pushed 


iD y / 
f * 
wef Vv, 
JdA 4 
¢ °7 ‘us 
oya rar 13 name ge at | 
‘ 


Standard for over 40 years 











It is one of the best enameled wares that a retailer can handle because it makes 
for his own reputation, It is reputation building, evidenced by the fact that it has been 
standard for over forty years. The Nesco Boy will help you with the advertising plans and 
helps and electrotypes which he is ready to furnish to retailers who take advantage of his 
offer of assistance. 





} 


NN A 


And then he will help still more because he is on every one of the labels that 
goes on every piece of the ware, and these labels are in the shape of United Profit-Sharing 
coupons. That’s what makes the people come back again and again and again. The 
Nesco Boy works day and night: Put him in a place where he will be seen, give him 
a chance, use him, help him to help you. 


WRITE FOR FURTHER DETAILS 
= FREE. All about free advertising matter, fine window display and other dealer helps. 






















|AYears  \— NATIONAL ENAMELING & STAMPING CO. 
= TO “NeEsco NEws” St. Louis Granite City, Ill. New York Milwaukee 
= Ses ryt jcaaiation for all Baltimore Chicago New Orleans Philadelphia 


= Fill outs and send us this 
: = National Enameling & Stam & Stamping Co. 


E Adv. Dept. 16 waukee, Wis. 
= Please put me on * nine ef Mesce News. 


Slee | 


I am employed by 


9 ° PROFIT- 
Don't Forget United sxarne Coupons 
on all Royal Granite Enameled Ware —in combina- 
tion with Nesco Boy label. Tell your customers about 
this big profit-sharing plan that pays them a profit on 
their spendings. 





(Name of Business; 


We buy from 








~ (Name of Jobber) 
= My Name 








My Address ———__ 
(Street) 


Al iy 


al NNN MA 


= 
= 
= 
= 
=a 
= 
= 
= 
= 
= 
= 
= 
= 
= 
= 
= 
= 
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Complete your Hardware or Housefurnishing Department by 
putting in a stock of the Household conveniences made by 


The Andrews Wire & lron Works 


ROCKFORD, ILL. 


A few are shown on this page, send for their complete catalog, now, while it is fresh in your mind 








Representatives: 


J. M. Sherwood Co., 154 Chambers St., New York City. H. M. Greener, 847 S. Kennilworth Ave., Oak Park, II). 
Rodearmel-Davis Co., Commercial Bldg., Minneapolis, Strickling Brok. Co., 1425 16th St., Denver, Colo. 
Minn. Wm. P. Horn Sales Co., Rialto Bldg., San Francisco, Cal. 


i 


SSP DAS) BAW A/F ARE AAT AT AAV |S 
xan ee 





Androck Toaster, always 
a popular seller. Kitchen Kumfort Toaster, a new idea Mrs. Vrooman’s Sink Strainer. The 


original sink strainer and the only 
in gas toasters, which offers unusual one which can be hung on the rim of 


profits. the sink. Best selling strainer on 
the market. 


——— €. 


No. 124—Egg Beater. | 
We have three sizes,, -. * } 










No. 263—Spoon. 
We have 2 other kinds. 








No. 164—Cake Turner. 






No. L 160—Plate Scraper. 
We have two kinds. 











No. 168—Cake Turner. 
— 





& 


n 81Zes. 





No. L 11—Cake Turner. wel Broiler. 
e have several sizes. Tea Pot Stand. 





Egg Beater. We 
Sa-Fcreneanay have many kinds 
and sizes. 





2 i 


No. 143C—Carpet Beater. No. 414—Soap Dishes. 


We have many kinds. 





No. 34E 





No. 415—Soap 
Saver. 





NS) 
No. oe Coat Hanger. 





ss 


e have several Hib 
Perfect Flue Extension Strainer. 
Stop. 


kinds. 
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Show those critical women customers of 
yours what the Voss Platform Washer looks 
like. Invite them into your store and make 


* 2 
D isplay One In them see the conveniences and exclusive fea- 


tures this Washer offers. They will be quick 


your window to see and appreciate what it will do. 


By our system the washing travels 
straight from one end of the machine to the 
other and the wringer goes with it, or from 
wash tub to clothes basket ‘without a lost 
motion or an extra step. 


Please remember that every machine is 

guaranteed against defective workmanship 

Voss Br OS. Mfg. Co. and material. If you want prices and infor- 
D avenpor ft : I Oowa mation ask for them—but do it today. 

“ONE MINUTE” wastice machine 

Washing Machine 


Sells Itself 



















Nets the dealer good 
profits and makes 
satisfied customers. 


The One Minute Power or 
Electric Bench Washing Ma- 
chine with Swinging Wringer 
is a complete laundry in itself. 








Write us for our illustrated 
catalogue giving full particu- 
lars and illustrations in colors 
of our Hand Power, Engine 
Power and Electric Power. 


Let us tell you how we in- 
vite the prospects to your 
store. 








ie Ww es 


ONE MINUTE MFG. Co. Box A, Newton, lowa 
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The High Cost of Living 


It is not a question of 


CAN I AFFORD TO BUY A GOOD 
WRINGER? 
but 
CAN I AFFORD NOT TO BUY ONE? 
Wringing Clothes the Old Way Without a 
Wringer Breaks the Fine Threads, Tears the 
Fabric and Increases Your Dry Goods Bills. 


Lovell’s 5 Year 
Ball Bearing Enclosed Gear 
Clothes Wringer 


Will cost your Customer 


LESS THAN 2 CENTS PER WEEK 


Lovell Manufacturing Company 
ERIE _ a - S “ PA. 

















7 


Sel INN 


Fil 








Maytag Machinery 
s 
¢ Underneath 





HAT’S a mighty big talking-point — this 
underplacement of machinery on the 
Maytag Hand Washer. It means that the clothes 
are kept away from oily and dirty parts. It 
means that all gears are put where they can’t 
endanger a person. It means that the lid is kept 
clear for quick and light lifting. It means that 
the mechanism cannot interfere or be interfered. 
with. It means stability. 


Furthermore, Maytag machinery is of few parts, 
all thoroughly well made. Operation is by hand 
or power, as desired; transfer may be made 
at will. 

You will be interested in the whole Maytag story. 
May we send prices and full details? 


itr 








~ 


The Maytag Company 


| : 99 
Station “‘A Newton, Iowa 
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How To Increase Your Freezer Sales 


HE way to sell more ice 
cream freezers is to go | 
after the business, in- 

stead of waiting for it to come 
to you. This we will do for you, 
if you carry Alaska Freezers. 
We have increased the sales of 
scores of dealers by our re- 
markable new advertising cam- 
paign, and stand ready to do 
the same for you. Write for 
the details of our proposition, 
or wait for the Alaska Man. 
But in any case do not stock up 
on any freezer until you hear 
what we propose to do for you. 








ALASKA FREEZER CO. 


WINCHENDON MASSACHUSETTS 














4 of Our Good Sellers 











Shumate No. 30. An unusual value. Concaved blade, crocused 
tang, select ivory handle. Retail price.................. $1.25 








| | Unconditionally Guaranteed 

. | Shumate Razors are unconditionally guaranteed 
and exchanged without question if unsatisfactory 
—the user to be the sole judge. INDIVIDUAL 
GUARANTEES furnished with each razor. | Shumate No. 850. Full concaved blade. Crocused tang, dark 
Honed Free mottled hard rubber handle. Retail price................ $1.50 





Our “Service Department” hones all Shuniate 
Razors free for life. ; 


Dealer’s Profit Over 100% 


i Shumates are universally known, having been 
advertised over 30 years and yet the dealer’s 
profit averages over 100 per cent. 


| $25 


Will give you well selected sample assortment 











| Shumate Tungsteel. This delicately curved blade is an in- 
a of razors ranging in retail price from $1.00 to | novation in razor making and gives the double sliding stroke. 
: | $3.50. Write us to send you this. assortment on _ Nationallv advertised. Retail price....................... $2.00 


which your profit would be over 100 per cent. If 
you prefer to see our illustrated retail catalog 
No. 14 and wholesale price list, before ordering, 
ask for them and they will be sent by return mail. 





Shumate Razor Company 
Established 1884 


616 Locust Street ST. LOUIS, MO. | Shumate De Luxe. Highly polished concave blade with cro- 
am . f cused and milled tang. White handle with name in gold. 
Capacity 4800 Razors Daily L . : Tir cik sis phatase Cowky Soe kdek hob enh ao cues ox $2.25 
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The Brilliant Suction Cleaner 


Why waste time trying to sell one 
expensive cleaner when the same effort 
will sell half a dozen Brilliants? 

Here is a thoroughly reliable and 
efficient Electrical Cleaner made by a 
firm with years of experience in cleaner 
construction. 

It retails at $18.50. ($19.50 West of 
Rockies). 

The women like it because they get 
wonderful efficiency and splendid serv- 
ice for little money. 

The low-priced Cleaner today is the 
Seller. 

If you do not know this you will find 
it out. . 

Better get stocked up for the spring 
rush. 

The Brilliant stands for greatest suc- 
tion, best construction, fewest come- 
backs. 

Write for prices today. 























’ zy MAXIMUM SUCTION MINIMUM PRICE 
i 2 " The Sterling Machine & Stamping Co. 
Lé/  * BOX J, Wellington, Ohio 
ieee 


on oO mE 




















SIMONA 


You can say something about the Peer- 
less, when you offer it to a customer 


method that always makes the most even 
and most delicious cream. The cream is 
continually stirred into the center as it 


O other freezer has features that 
make it so easy to sell. 


You can tell your customer that it makes 
the finest possible ice cream in only three 
minutes. 


You can point out that it doesn’t break 
one’s back to churn—it’s “as easy to grind 


as a watch to wind.” 


You can show her that it makes ice cream 
by the old “French pot’ method — the 


freezes on the sides of the can. 


And you can “close” your sale by pointing 
out that thousands of women for forty 
years have found thePeerless to be the 
freezer that “delivers” the best cream with 
the least effort. 


Order from your Jobber 


Ask for our Advertising 
Helps 


THE PEERLESS FREEZER CO. 


Winchendon, Mass. 


J. C. McCarty & Co., 29 Murray Street, New York 


GENERAL SALES AGENTS 


Sa 





AANA 


i 









HARDWARE AGE 










































OS OE ee OP TE I I Tg OP. go 


a mr ets 


an ae 


hi ihn At a PARRA Te at 


- oo eee Oe NT . 
— Seb ool mabe en, 2) Tncemnpuin ares Bene bos eT SE oy 

~ “ v 
Sananipal--daae-nabaneiatem: mancnrap--oc aianieenei ~ a2 paleateetieated - : -—~- 


sts Ngee Thies oe 
vo ae | erent meme 




















The Laundry Queen 


2 Important features raise these washing machines into a 
class by themselves, namely— 

First—None of the machinery is attached to or supported by 
the tub. If necessary the old tub can be replaced by a new one, 
without affecting any other part of the mechanism. The tub 
itself stands on a steel frame. No tub legs to break. 

Second—The patent revolving wringer rotates to and can 
be locked at any position. The wringer rolls can be stopped or 
reversed instantly by touching a lever conveniently placed. 

These machines are well made and are selling rapidly. 


Get our prices. 


GRINNELL WASHING MACHINE CO., S3iNNEL: 


” 

















Horse-Shoe Brand 
Wringers 


Warranted as to quality 
Warranted to give satisfaction 
Warranted as to price 















ee Plain 
te 360F > = gp 7) . 
Un ee Bearings 
Ni U NI VERSAL Sait 
Se and 
Pee ICLOSED COG WHEELS SS Steel Ball 
"pean Pmr oer . 
C4 . 
Bearings 
me Enclosed 
Wheels 
Plain “ec £ Steel Ball Bearings Size of Rolls 
o. 340 No. 360E 10 x 1% inches 
No. 341E No. 361E 11x1% inches 


WE MAKE THE LARGEST VARIETY OF 
WRINGERS IN THE WORLD 


! 
Send for our new Price List 


The American Wringer Co. 
NEW YORK CITY, U.S.A. 











EAGLE MOP 
WRINGERS 


bear the reputation of 
being the BEST and 
will under all circum- 
stances give best re- 
sults and absolute pro- 
tection. Not with 
boasting pride, but with 
a feeling of satisfac- 
tion, we again point to 
our record—I5 years, 
before a criticizing public, and not a dissatisfied 
customer. It is the privilege of truth to make itself 
known. 


The Eagle Mop Wringer 


is the original 3 roller Mop Wringer. Its tested, true 
Merits of Quality brought out imitators and infringers. 
An imitation is never as good as the original, therefore 
be sure it is the “EAGLE” brand you handle. There 
will be more EAGLE MOP WRINGERS sold this year 
than ever. Get your share. 


The Eagle Woodenware Mfg. Co. 
HAMILTON Sole Manufacturers : OHIO 




















Have You Ever Stopped to Think How Many 25c Shears are 


Being Sold Every Day In Your City? 


There is no getting away from the fact that the demand for our Ioc and 25c shears and 
scissors has helped hundreds of hardware merchants to increase their profits by supplying 


this demand. 


SAMPLE OFFER: 


We will forward pre- =e 
paid one dozen 10c ae 
items for 75c 





or : 
One half-dozen 25c We manufacture shears and scissors exclusively that are 
items for 75c, to “right there” every time. Our output is nearly 35,000 
demonstrate their pairs daily. Think it over! Are you selling your share 


wonderful ability. | for your trade? 


Write immediately 






CONWAY SHEAR COQO., No. 810-860 Worth St., BRIDGEPORT, CONN. 
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Staples That Pay Specialty Profits 


You may think of brushes as a complicated line producing a small volume 


of business at only a fair profit. 
importance to you. 


If you do, here is news of money-making 
Osborn brushes— those especially adapted to the retail 


hardware trade—produce highly satisfactory profits wherever stocked and given 


fair attention. 


_ Here are four items that you surely ought to know about—the floor, counter, 
window and floor-waxing brushes. They are representative of what Osborn can do 
toward helping your profits by supplying trade-winning goods at profit-making prices. 


Get the information about them—write to-day. 


Don’t overlook Painters’ Wire Scratch Brushes, Dairy Brushes, Horse Brushes, 
and the scores of other staple profit-makers in the Osborn line. 





A floor brush with alter- 
nate rows of hair and 


; really cleans—it 
wire. The wire gets ail 
the dirt—yet does not 


scratch the floor. air. 





A counter brush that 


: picks 
the dirt up instead of 
spreading it through the 





: é; A bread 
ATT ees 


Floor waxing brush of 
stif stock—weight set 
close to floor to avoid 
tilting—felt guard pre- 
venting marring of wood- 
work. 





An _all-the-year-around 
window brush—always in 
demand, 














THE OSBORN MANUFACTURING COMPANY 


BRUSHES, BROOMS, FOUN- 
DRY SUPPLIES AND HARD- 


CLEVELAND MILWAUKEE N FRANCISCO NEW YORK CiTY 
8A cis oe WARE SPECIALTIES. 


5401 Hamilton Ave. So. Water & Ferry Ste. 61 First St. 




















Bissell’s Vacuum Sweepers 


Well Received 


The confidence of the trade in our new vacuum line 
was shown in the flood of orders received in response 
to our introductory announcement mailed early in 
February. 
We have also received many voluntary expressions of 
high approval since we began selling Vacuum Sweepers. 
A salesman of one of our jobbing 
friends said: “I have been carrying, 
for a sample, a Bissell’s Vacuum 
Sweeper that was taken 
from stock and it has 
worked wonders.” 





Bissell’s Spring Offer 


is in force. It repeats the free sweeper proposition 
that has always had the enthusiastic approval of the 
trade, and contains other special advertising features 
that will interest every progressive merchant. 

The Bissell Carpet Sweeper is as indispensable today 
as ever before for everyday use in the home. This 
assertion is justified by the fact that our business for 
January was considerably ahead of January of 1914. 
This showing is also indicative of the return of nor- 
mal business conditions. 





We suggest that you write for a copy of our Spring-Offer Announcement which contains 
full particulars; also for descriptive literature on our vacuum line, remembering that all 
Bissell sweepers and cleaners sell at established prices that are uniformly maintained— 


both wholesale and retail. 


The house-cleaning season is close at hand, 


BISSELL CARPET SWEEPER CO., 


in which the Bissell will be in demand. 


Grand Rapids, Mich. 


Largest exclusive manufacturers of carpet cleaning devices in the world. 


Niagara Falls, 


nt. 
(Factory) 


BRANCHES : 


NEW YORK CITY 
(Sales and Stockrooms and Export Department) 


Paris, France. 
London, England. 
(Agency) 


25 Warren St. 
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“COLD HANDLE” FRY PANS AND SKILLETS 


Made in the 
“L. & G.” 














LALANCE & GROSJEAN MFG. CO. 


NEW YORK CHICAGO BOSTON 














Study These Ideal Sad Iron Conditions 
IDEAL Why? 


On top of them all— ist. ar is nor a 
hn la - POINT 


2nd. It produces bet- 
ter combustion than 
any other iron made. 


8rd. It is the sim- 
Plest iron made. 


4th. It is the most 
attractive iron made. 


5th. It will last six 
to ten times longer 
' than any needle-point 
iron on earth. 
























~w 

That is one veh 

reason why 150,000 users - Le 

endorse it; and a good reason, 
because it Aghtens work. You can 

sell more in shorter time, because the 


6th. We sell _ it 
through dealers only. 


7th. We guarantee it 
to give satisfaction. 


Sth. But four years 
old, yet 100.000 more 








MOTOR srces WASHER 


makes good. Spiral cut gears give it speed 
and accuracy; the four-winged wooden 
dolly cleanses clothes quicker and bet- 

ter, without wear or tear. Ball- 
Vi bearings, automatic cover-lift, cov- 
er-lock, Louisiana red cypress 
tub, furniture finish; metal 
faucet — more exclusive 
useful features than any 
other. Sold through 
leading jobbers in the 
U.S., Canada, Europe. 
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Ask us about our Exclusive 
Agency Pian. Write TODAY 


Michigan Washing Machine Co. 


Muskegon, Michigan, U. S. A. 





than satisfied users. 


9th. It is the iron 
that will stand your 
test. 


10th. Absolutely safe 
and reliable. <A child 
can operate it. 


lith. The iron is 
always clean. Can be 
used anywhere. 


12th. Write us for 
a or ask your 
ob 








There are One Million worn-out needle-point sad irons in scrap pile 


NEW FEATURE 


An absolutely gastight metal cap on tank — no packing of any 
kind used — the only one of its kind 


The Ideal Sad Iron Mfg. Co. 
Cleveland, Ohio 


Made in Canada by 
The Taylor-Forbes Co., Guelph, Ont. 








The “Ole Olsen’? Lawn Rake 


BUILT ON SCIENTIFIC PRINCIPLES—LIGHT, 
ena DURABLE. THE PEER OF THE MARKET 




















Possessing every advantage a lawn rake can 
possess—many that no other rake does possess. 

The TEETH are set close together and in- 
serted by a patent process which prevents their 
shrinking, dropping out. Also they will not bend, clog or bind like a metal tooth. 

The CURVED HEAD has two advantages: It permits only four or six teeth to rest on 
the ground, throwing all rakings toward the center. 

These advantages, together with the reasonable selling price and good profits, make the 
“OLE OLSEN” a most desirable stock for any dealer handling garden tools. 

Write for prices and full particulars. 


THE PIQUA HANDLE & MANUFACTURING CO. - - 






Piqua, Ohio 
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Stove Polish Is Important! 


Dealers are fast coming to this realization, for stoves well polished and satisfied 
customers are assets which must not be overlooked. 


<r Black Silk a 
IN op 4 ac ] | ( 


D 


<6 makes possible these assets and for much less expense 
and labor than if ordinary polishes were used. 


Buy through your jobber 
Black Silk Stove Polish Works Sterling, IIl., U. S. A. 











WILLIAMSON’S 
Cork Screws 


=—— 






Trade Confi- 
Neatly Boxed dence is Built 
3 Ed N Be OF GER Pot on the Little 
ears INot Deaten Display. mc 
| “Steel Gem” Casters for thirty- 
one years have held the lead. 
Old hardware men will tell you , 3 
that. No. 6152 
They are built of all steel. They 
| are roller bearing and revolve at Our 6152 is a Favorite 
a touch. with Waiters. 
They sell well and give good Solid Wood Handle. 


_—™ o_o oh. 


satisfaction—always. 


Nickel Plated Screw. 
FITS VEST POCKET 


M. B.. SCHENCK CO, C. T. Williamson Wire Novelty Co. | 


MERIDEN CONN. 58 Badger Avenue Newark, N. J. 


Get our prices. 























Tips For Hardwood And Marble Floors 


Stetson’s Combination Cushion Chair Tips are made from 
selected sole leather re-inforced with metal bushing. The chair 
is able to move about freely without noise or scratching the floor. 
The felt washer acts as a cushion. This line is only one of our 
big sellers. Write for catalog. 







Elastic Tip Co. 370 Atlantic Ave., Boston, Mass. 
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ADOLPH KASTOR & BROS. 
109 & 111 Duane Street, New York 


MANUFACTURERS AND IMPORTERS OF 


CUTLERY 


SOLE AGENTS: 
W. H. MORLEY & SONS 
Imported Pocket Knives, Scissors and Razors 
WADE & BUTCHER’S Celebrated Razors 
THOMAS WILSON, Butcher Knives 


CAMILLUS CUTLERY COMPANY’S 
American Pocket Knives 





WE SELL TO THE JOBBING TRADE ONLY 
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You're a Delphos Man! 


If you haven't as yet made an acquaintance with 
Delphos Popcorn Poppers of keep-cool-handle 
fame, our advice is to introduce yourself right 


soon. 


Delphos Mfg. Co. Delphos, O. 














—ccC 











does not worry the 
dealer who specializes the 
QUEEN WASHER. He 
can easily convince the 
buyer of the greater 
money value in this ma- 
chine. It’s so different, 
simple, easy, durable. Full 
of good talking points— 
selling points. 


Hand or Water Power. 


Get Samples and be 
convinced. 


J ° H ° K N OL his 135 Maple Street 


Reading, Pa. 





Patented 
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COLDWELL LAWN MOWERS 


Used exclusively at the Panama-Pacific 
Exposition as the American Lawn Mower. 


Your customers will want the Coldwell. Be 
ready for them. 150 styles and sizes of 
mowers for every sort of lawn. 


Write for 1915 catalogue, fully illustrated, 


and find out all about our new MOTOR 
MOWER for $250. 


COLDWELL LAWN MOWER COMPANY 


Factory and Offices at Newburgh, N. Y. 
Warehouses at Philadelphia and Chicago 


























Counter-Sunk Caster 


e “Acme’’ combines — with quality, adaptability 
with "durability. PB ad a great roller 
The made in many ‘styles and sizes, in 
ses—an 


een. de many u d all have the easy- 
hollow steel 


for catalogue and let us quote prices. 


THE SCHATZ MFG. CO., Poughkeepsie, N. Y. 


Agent Js C. McCARTY & CO., 29 Murray St., New York City 








Root’ s _— Outfits & Lasts & Stands 


a | 
ie Bats 
_ Egoxomty 
are the STANDARD OF THE WORLD 


We originate—others imitate—why not buy the genuine, 
especially when they cost no more? Be sure to get our 





catalog and prices. 


THE ROOT-HEATH MFG. CO., Plymouth, Ohio 


N. Y. Agents: Winner & Calhoun, 90-92 W. Broadway. 














Rollman “hoppers 


Cutter discs are made of 
thin steel and have cup- 
ped or flanged edge. 
Thin discs cut easier 
than thick ones. 
STEEL CUTTERS 
eee) — POSI- 
sae CLAMP — 
TINNED FINISH. 


Ask for Catalogue 


Rollman Mfg. Co. 


Mount Joy, Pa. 
U. S.A. 
















10 SIZES 














The ‘‘Hustler’’ 
Ash Sifter 


In go the ashes. 
Down goes. the 
dust. Out comes 
the good coal to 
use again. No dirt. 
No back breaking. 
Everything quick, 
Sanitary and eco- 
nomical. That’s 
what the “Hust- 
ler” does for acd 
customer. Think 
what it will do for 
you! 


Hill Dryer Company 
316 Park Avenue 
Worcester, Mass. 





















Sil 
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HARDWARE QUALITY 
SHELF BOXES TORREY A7ors 


For the 
Retail 
Trade 

















ABSOLUTE 


Guarantee 


Send for Send for Trade Catalogue 


scarica THE J. R. TORREY RAZOR {CO. 
WORCESTER, MASS., U. S. A. 





THE A. KH. GREEN CO, ™ i” 






















































Saw Sets, Hand Punches, | [ | OHN SOMMERS PEERLESS FAUCETS 
Nail Pullers, Box Openers, So) BEST BLOCK TIN KEY  —-—— 
: Seal Presses, Bench Stops, | | "55., U0 seus me erst aararicoeem ne wees wire 
Liquid Soap Dispensers. rao , TRADE MARK MALTESE CROSS (As Per cut) 
5 =" == =) BEWARE OF IMMITATIONS 
/ Chas. Morrill, Manufacturer 1 
ee — | (JOHN SOMMER FAUCET CO. 55s Cenreat Ave. N 











<RADE 


ae eres “HAMMER 


Oak Mantel Office 78 =< 
pene mmeace POCKET KNIVES 


Manufactured by 


BRAND” 





THE SESSIONS CLOCK CO. 2000 patterns, one quality blades 
piiais Office w. ¥. Gadensenene NEW YORK KNIFE CO., Walden, N.Y. 














“ALUMINOX” O. LINDEMANN & CO. 
Is a new discovery to be used solely in the 


Se ee a el papi 
Utensil, it is just what you have needed, il Hal BIRD 
CAGES 


and is not only a seller, but it helps the 
Established 1863 


sale of this Ware. 
35-37 Wooster Street, New York 






Ask your jobber or write us direct if he can 
not supply you. 
Refined solely by 


The ALUMINOX Co., Kansas City, Missouri 























Mr. Manufacturer: Let us 
supply the Leather parts 
and accessories you use. 


The famous “Gem” is 
mounted twelve on a hand- 
some counter card. Sells at 


graph carrying cases 
and portfolios for whole- 








sale agents. 
We are trying to reach 25 cents each.’ Big 
busy men who appreciate profit. We also make 
a trustworthy service. a ten-cent nail clip- 
Rockford Leather Goods Co. per. Write. 
aoe H.C. Cook Co. 
Rockford, Illinois Ansonia, Conn. 














INSTANTANEOUS SET-BACK COUNTER 


SHOE SLOYD 
PRUNIN c KNIVES: + af A td The kind you want for quick resetting 
HANGER MAKERS” See our Exhibit at 


NG 
RS’ MAKERS’ Hardware Ex- 























change, Broadway 
New Haven Oyster Knife casntoa "a" 
ROBERT MURPHY’S SONS CO. + Ayer, Mass. C. J. ROOT CO., BRISTOL, CONN 
Clark Casters are the Best and 
net good profits. Iron or Rubber- INSTEAD OF 
tired wheels. Quality incompar- CASTERS— 
able and prices satisfactory to all. use Glass “Onward” Sliding Furniture 
Write for Bulletin AC 12. Shoes. Protect floors and coverings 
a injury ane pte oe mentor mg 
your jobber will not supply, write 
The George P. Clark Co. to us direct. 
Windsor Locks, Conn. Onward Mfg Co Bomption, Wie. 
° e 9 a 
New York Office: 13-21 Park Row 
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WILLIAMS’ “AGRIPPA” Too. HOLDERS 
Are the Proof of Progress 


EACH LINE OF HOLDERS 


© 
A distinct Mechanical Improvement <_<, e 
over previous corresponding designs. fo 


EACH LINE OF HOLDERS 


So 
No <== A wider range of usefulness—the result 
My of unique tool holder design. 








A freedom from troubles and amini- => 
mum of adjustment. 


<== A permanent investment—a “stronger 
than usual’’ material refined by heat 
treatment. 


All Tools 
Guaranteed 


Sent to Shops 
on Trial 










MS 4 
» Aloe, 


TOOL HOLDERS 





TURNING-TOOL CUTTING-OFF & BORING-TOOL THREADING- PLANING-TOOL 
HOLDERS SIDE TOOL . Siig: mee cag TOOL HOLDERS 
‘ake multiple bars . 
Cam lock. Rapid HOLDERS of all commercial NOL. DENS a Bap 
Cam lock. Rapid Shapes. No bush- Combination rigid 


and positive. 
Greater the pres- 
sure the tighter the 
lock. No set screws 
to strip or upset. 


No holders to scrap. 


and positive. 
Greater the pres- 
sure the tighter the 
lock. Interchange- 
able blades. One 
holder for both cut- 
ting-off and _ side 
tool work. 


ings required. 


SLEEVE-BAR 
Universal cap for 
straight or angle 
cutter. No loose or 
extra parts. 


PLAIN BAR 
Simplicity itself—a 
solid bar. 


and spring tool for 
rough or finishing 
cuts. LockKable- 
spring head. Equal- 
ly efficient for turn- 
ing work. 

Alloy steel cutters, 
cam lock. 


serrations in the 
adjustment ring. 
Perfect seating of 
cutters. Uniform 
locking pressure. 
Adjustment ring 
takes the strain, 
relieving holder of 
wear. 


Excellent for offset 
turning work. 





Williams’ “‘AGRIPPA”’ Self-Hardening and High Speed Steel—In Cutter Lengths and 3 ft. bars. 


Tool Holder Pamphlet Just Out 


New Catalogue about April 1 \ Write for BOTH; they will interest you. 


ewe watts J. H. WILLIAMS & CO. niece 
cehmeaaen. a WT cae “* 57 Richards St., Rickiva, New Ya OS Seer oe 


Your call will please us 
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A Tool That is Needed byall 


Machinists and Toolmakers 


















































For drilling, fitting and laying out 
work ona surface plate, the 


Brown & Sharpe Toolmakers Vise 


is a handy and practical tool. It is drop-forged 
and case-hardened; also light and convenient to 
handle. Each tool is furnished with two steel 
jaws as shown in cut, that slip on the end of 
the screw, thus making quick adjustment on 
different sizes of work. 

This is a representative tool from our line of 
over one thousand varieties, which includes tools 
for every purpose. 

Send for a copy of our small tool catalogue, 
and look over the extensive line. 


Remember— We Protect the Dealer 


























Mark of 

















BROWN & SHARPE MFG. CO. 


Providence, R. I., U. S. A. 
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“Secrets of Personal Culture 











A Person and A 
Personality 


Seneca, a great Roman writer 
and philosopher, once said, “We 
complain that life is too short, 
yet we live each day as if it 
were a thousand years.” 

The life of the average indi- 
vidual is principally occupied in 
rendering excuses, making ex- 
planations, and in listening to 
idle gossip. 

The average man makes but 
little of his chances, which as- 
sertion is proved by the fact that 
a few men in one day of eight 
hours often accomplish more 
than many men in a lifetime of 
seventy years. 

Life is simply a matter of con- 
centration. You are what you 
set out to be. The things you 
read to-day and the things you 
think to-day are the things you 
become to-morrow. You are a 
composite of the things you say, 
the books you read, the thoughts 
you think, the company you keep 
and the things you aspire to be- 
come. 

So, then, here is a recipe for 
improving the individual and 
evolving your life into success. 
Time is your only asset. Each 
moment is a golden treasure and 
the way you spend it shapes 
your life as an individual. 

If you would simply devote 
thirty minutes of each day to 
the study of some splendid idea, 
to the improvement of your 
mind, in obtaining a more accu- 
rate knowledge of your business, 
in studying the thoughts of some 
great man who has left the 
world better because if his hav- 
ing lived, in search of the secret 
of the success of great business 
men, you would in ten years’ 
time evolve into a giant of intel- 
lectual strength with power to 
follow any plan or idea to final 
and positive success. 


(Continued in the book) 











Hardware Age Book Department 


and Business Power” 


BOOK with a message to every 
A reader of this paper, whether 

he be merchant, buyer, sales- 
man or clerk. Every man who is act- 
ively engaged in business will find the 
article partially reprinted here of in- 
terest, for he cannot help but realize 
the value of personality in building 
business. No matter what particular 
commodity he may sell, this book will 
be worth reading, for it aims to stim- 





ulate the mental, moral and physical 


foundation without which no business 
can prosper. Read it now and give it 
to your son or someone in whom you 
are interested. 


A Person and a Personality is just one 
of the 58 straight-from-the-shoulder articles 
which Mr. Meador has written from his ex- 
perience and study of the vital problems of 
business and life. 


There are 176 pages each filled with 
thoughts on the topics of the day and printed 
on India Tint Wove Paper. The book is 
bound in flexible ooze lamb with gilt edges 
and is mailed neatly boxed. 


Believing that every copy sold will help 
to sell more, we have set aside one thousand 
copies of this book for advertising purposes 
and will supply them to paid-up subscribers, 
and advertisers at a nominal price of $1.00, 
while they last. 


239 West 39th Street, New York 


March 4, 1915 
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= No. 203 a 
= A tool that will immediately commend itself to the : 
= Carpenter, the Cabinet Maker or in fact to any one = 
= occupied or interested in carpentry or woodworking = 
= of any kind where a bench is necessary. = 
= | = 
= It simply requires that one or more holes (not smaller = 
= than one inch) be bored in the front of the bench. The = 
= shape of the tool is such that when the jaw or nose is = 
2 put through the hole, it is automatically held in place, = 
= and by means of the screw clamp, the board being = 
= worked upon, is quickly and firmly secured. a 
= The illustrations show clearly a few of the many ways = 
= in which this Bracket may be used. = 
= The body of the Bracket is made of iron—japanned, 2 
= and the clamp screw is strong, well threaded and = 
= nickel plated. 4 
Z YOU WILL FIND THIS TO BE A GOOD A 
: SELLER. WRITE US FOR PRICES, ETC. = 
_ (RA) STANLEY Rute & Lever Co. ga, 
= OVER New Britain, Conn. U.S.A. 7 ey 
- : 
El 0 A 
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“Twenty-Five Years of 
Faithful Service” 


‘“Three-hundred and sixty-five days a year, for twenty-five years, my 
Baltzly Stove Truck has proved itself worth the salaries of two men. Yet, 


it has never been on my pay roll. 


“Nothing is too bulky or awkward around the store that my ‘Baltzly’ will 
not get under and roll. I even use it in my shipping and receiving depart- 


ments to wheel various kinds of heavy objects.” 
“700 saleable items.” 


Mention Arcade Index 


ARCADE MANUFACTURING COMPANY 


Freeport, 


Illinois 


































THE WEIGHT IS ALL THERE 


The Linen Thread 
Co. Products 


AH Tare Deducted 
Why pay for extra 


weight in wrap- 


pings? 

. Every cent you 
pay for the Linen 
Thread Co.’s twine 
buys its equivalent in 
pure twine of perfect 
quality. 

We spare neither time, 
effort, labor nor money 


to make our products 
the best. 


And they are the best. 


The Linen Thread 
Company 





‘Among our quality 


products on which 
you pay for net 
weight only are: 


Linen Threads, 

Flax and Hemp Twines, 
Cotton and Jute Twines, 
Linen Floss for Tacking. 


Better write right now 
to our nearest branch for 
right prices: 


BRANCHES: 


Philadelphia Boston 
Cincinnati Chicago 
Rochester St. Louis 
Baltimore San Francisco 


96 Franklin Street 
New York 























March 4, 1915 HARDWARE AGE 53 


4,500,000 Housewives 
will read that Ad! 
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Just at the season when the 
American Woman is getting ready 
to preserve the spring fruits the ad- 
vertisement in the adjoining column 
will appear in the leading woman’s 
publications of the United States. 
It is only one of a series. Qi 







This will mean a big demand for 
Wagner Cast Aluminum Preserving 
Kettles, Spoons, Ladles and Kitchen 
Utensils— big business for the 
dealers who carry this line. See 
that you have a good assortment of 
Wagner Ware to take care of this 
demand. 


FVOUVUUUUUSVEUAUOOUUUALUCTUUUUUECGU TOTAAL 


faction that comes from “‘putting up” 
your own fruits and vegetables,—the 
joy of making jams and jellies and mar- 
malade,—you get the genuine thrill of 
housewifely pride when you do this work 


” 7p)\AGN ER 


"T tec pleasure of ‘‘canning’’,—the satis- 


AA 


| 
! 


ALUMINUM 


ARLE. 


**From Generation to Generation’’ 


Not stamped,—bear this in mind—but cast 
in molds; seamless and jointless. Thefruit = 
does not stick to Wagner Ware and does 
not scorch. No matter how hot your fire, 
Wagner Cast Aluminum Kitchen Utensils 
retain their shape without warping, crack- 
ing or peeling. They are not affected by acids and 
they do not fill their contents with grit and chips. 


So light that it is a pleasure to handle them— 
and practically no ‘‘wear out’’ to them. 


Sold direct only where we have no dealer. 


Write today for our beautifully 
illustrated booklet. It is FREE. 


THE WAGNER MFG. CO. 
Dept. K Sidney, Ohio 


Visit our exhibits at San Franctsco 
and San Diego Expositions. 


Our house organ, “The Griddle— 
Hot from the Wagner Foundries,” 
gives details of our advertising plans 
and of other matters of absorbing 
interest to the progressive dealer. 


INTOTURUUCOUUTRUOERUOERUUUSNL SEGAL SEEUN UU 


il 


UUVINUTUEUUTOETOUORUTOUGUUO UU HEUUAUAUTEU AEA 


If you have not already re- 
ceived your copy write today and 
we will put your name on our 
mailing list. 


sf 


il 





To Get Acquainted 


Send name of your 
dealer and 20c in 
stamps. We willsend 
postpaid, this fine, 
large Wagner Cast 
Aluminum Cup. 


Si NN ATAO 310 WA "2 


THE WAGNER MFG. CO. 


SIDNEY, OHIO 


Visit our Exhibits at San Fran- 
cisco and San Diego Expositions 





JHVNUAUNGUULICRNTAUOUQUYOUGSLUEGLLRUGRUGESUTPPARUUETUEOEEU OUEST 








Jj 


_—— 
= 


ive 











= 
ai, 


= fa 
th | 


. 
— 




































54 | HARDWARE AGE 


Lo nM MM MUM MOI MIO TT 
SyAHUANAAUAELASOEAOAURUSALEALOLEEUOAEONNAAGONOUEGNUOEOLGOOGNEONONEOOENSEOEOOOOEALOOUGNOGOEONOOUUSCOOENEDOOONOOUNEOUELSOLELOOLSOOOUCULEONELENOEOEOOEAAOAEEOELOENEELOONOOLSOEETOOEGAGEOEEOAAEOUOEASUOEUSLEOUESOGU ELAN EOUEAEGLEEOOL EOLA AON a TA TeTeT EAA EEEEAE AED EAAEAEEEREL ELE EOUEREEE SHOE 













Hardware 
Show Card Writing 
Has a Mission, that 
of Improving the 
Dress of those Silent 
Salesmen, Your 
Showcards 
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Air Brush Work—How To Do It 


Eminently suited for self-instruction, the book 
contains a series of 25 carefully graded lessons. 
The student leads himself from the simpler to the 
more difficult stages. Each lesson is accompanied 
by a full page plate showing clearly the strokes 
under consideration. Give the book to your clerk— 
hand it to your window dresser—study it yourself. 


One lesson each on the following subjects 


Outfit and Materials. Modified Old English. Air-Brush Work. 

Single Stroke Gothic. Round and Semi-round Soennecken Pen Work. 

Slanting Gothic Letters. Writing Alphabets. Artists’ Single Stroke. 

Spurred Egyptian Alphabet. VerticleSingleStrokeAlphabet Payzant Pen Alphabets. 

Double Stroke Egyptian. Block Letter. More About the Air-Brush. 

Single Stroke Roman. Skeleton Alphabet. Modernized Dutch Letters. 

Single Stroke Script, Modified Old English Single Thick and Thin Outline 

Outline Roman. Stroke. Alphabet. 

Condensed Air-Brush Single Stroke Block Alphabet. Spur and Combination 
Alphabet. Brush Outline Script. Alphabet. 


Well bound in cloth, 147 pages, 121 illustrations 
25 full page plates. - Price $2.00, delivered. 


Hardware Age Book Department 


239 West 39th Street, New York City 
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Products 


FOR 


Householders 
Machinists 


Manufacturers 


Carpenters 
Blacksmiths 


Farmers 
Automobilists 
Motorcyclists 
Bicyclists 


More than 40 years of depend- 
able service have won for them 
the preference of every class. 
Let us furnish you with price 
lists, discounts and_ cata- 
logues on 


Wood Screws. 

Machine Screws. 

Jack, Safety and Ladder Chains. 
Furnace Chains. 

Stove Bolts and Rods. 
Escutcheon and Hinge Pins. 


Special Screws milled from the solid 
bar. 


Corbin Brakes. 
Corbin Brown Speedometers. 


All consumers know Corbin Screw 


Products — most consumers use 


them. Follow the line of the great- 
est profit by meeting an established 


demand. Write today. 


THE CORBIN SCREW 
CORPORATION 


The American Hardware Corporation 
Successors 


NEW BRITAIN, CONN. 


Branches: 


New York Chicago Philadelphia 





























Note Shelf Space 


Not a stick or prop in the way. That’s why 


PIQUA 
Adjustable Shelf Brackets 


give 30% more room. Over a quarter more shelf 
space is quite an item, isn’t it? 


Piqua Brackets permit ALL the goods to be 
SEEN. Easily put up—easily removed. Adopt 
them yourself and every merchant in your locality 
who sees them in YOUR store will want them in 
HIS. Piqua Brackets are “slim”’—Piqua Profits are 
“fat.” Send for Catalog H. 


Piqua Bracket Co., Piqua, Ohio 
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PAPER BALERS 


are a source of income and profit to the 
user. Not only that, but they avoid fire 
risk, help keep your place of business neat 
and orderly, and do away with ex- 
pense of having waste hauled 
away. You can’t afford to be 
without a Schick Paper 
Baler when it will not 
only pay for itself, 
but earn you 

money as_ well, 
and change loss 
and expense into 

saving and 










sey ‘Tell You Where to 
cir tn Sell Waste Paper at 


rags,etc, bd 
os well Best Prices 
Write today for full information and ask us 
where you can sel] your waste paper, rags, etc., 
at best prices. Just fill out and mail the coupon 
below and we'll not only give you the above in- 
formation, but we will quote you our prices and ex- 
plain our liberal 10 day free trial offer 
whereby you can prove to your entire satisfaction 
that a Schick Baler will save money and earn money 
for you. Mail the coupon now. It places you under 
no obligation and surely will show you how to save 


money. 
; Jobbers Wanted 


DAVENPORT MFG. CO. 


Dept. H, Davenport, Iowa. 


Seer eee 





} Davenport Mfg. Co., i 
Dept. H, Davenport, lowa. | 
i Please send full information about Schick Balers, de- 
| tails of free trial offer and tell me where to sell baled = J 
j paper at best prices. , 
j Kanwar abe nce tteud 4 08k kes b one £806 tae | 
| aS ie ks ee ebhes bid bbs saber ade ides eee j 
4 PPP eee. POs eee ee ON obs vin dactewmee ! 
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Wh NY Z Calls on you for paint, and every day in the 

Mill Lip year is paint day for the paint dealer whose cus- 

; Gg tomers have been educated to the value of paint— 
from cellar to roof, inside and outside, there is use for 











MARTIN-SENOUR PAINTS 


In this splendid line there is a paint for the roof; a paint for the porch; 
paint for the woodwork; paint for the walls; the stairs; floor and the furni- 
ture—in fact, there is a MARTIN-SENOUR PAINT for every known 
purpose, and they all put profit in the dealer’s pocket. 

Let us tell you how to make paints produce a profit the year around. 
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MILBRADT LADDERS 


Se ee will pay for themselves in 
ae Wena a short time by enabling you 
to wait on more trade, save 
the wear and tear on your 
fixtures and goods, as well 
as bring the appearance of 
your store up to date. 


Write for catalogue show- 
ing a large number of styles 
suitable for all kinds of 
shelving. 


Milbradt Mfg. Co. 


2410 N. 10th St. 
St. Louis, Mo. 











BICYCLE 
Step Ladders 


are made in 
many styles 
and to fit 
all kinds of 
shelving 


Send for catalog giv- 
ing full description 
and prices. 
The Bicycle Step 


Ladder Company 


2West Randolph St. 
CHICAGO, ILL. 











“Display your Whips 
and Sell Them” 








am & @ th ae ot ee 
rom ° of w 

ly — lets them hang straight down 
from the points. This keeps them in perfect 
condition—just as they come from the factory— 
always attractive and salable. The whips can’t 
fall out of the 


Best Portable Revolving 
WHIPRACK and DISPLAY STAND 


and being made entirely of steel and iron it will 
never wear out. It also permits disp ng oils, 


high. eight, ed, 1 





you might suppose. Send-for Ca 
No. 18. 


JOHN H. BEST 
Galva, Iltinols, U. S. 














Patented May 14, 1914 


A Long Felt Need Satisfied 


No More Trouble in 
Handling Screen Wire 


MILLNER’S WIRE CLOTH RACK 


Saves space, time, stock and 
sells the wire. 

Rolls are easily placed in posi- 
tion for use. 

Rack holds 18 rolls for ready 
use and 18 stock rolls. 

Holds any length in any place. 

Takes a floor space 31x36 in. 

On ball bearing casters. 

Makes a first-class rack for 
handles, etc., when wire season 
is over. 

Neatly finished and well built. 

Price $10.00 f. o. b. Miami, 


Okla. 

Shipped K D Weight 100 
pounds. 

We can make shipments from 
either Miami, Okla., or Ft. 
Smith, Ark. 


SOLD BY ALL JOBBERS 


Millner Wire Cloth Rack Company 


iami, Oklahoma 
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HELLER’S PIVOT DOOR CABINETS 





SEND FOR CATALOG No. 24 THE SHELVING WITH BRAINS 
W. C. HELLER & CO. MONTPELIER, OHIO 

















It’s easy 
to sell 


é 1 when you can say to your customer 
bia it rg If it doesn’t give satis- 
faction, bring it back and I’ll return 
your money.” It’s easy to sell tools 
that prove their worth by a good, 
stiff test—tools that bring your cus- 
tomers back for more—tools that 
ectually re-sell themselves. 
















rills 


Write for 

























Reamers, Cutters, Chucks and other small 
tools are backed by a definite, positive guar- 










antee which assures your customer of satis- Catalog 
faction and protects you from any possible oT”? 
loss, Lay in a stock. Push them and prove . 


ZaN to yourself how easy it is to sell a standard, 
BEEN guaranteed, money-back product. 






Just now we are making an es- 
pecially liberal sales inducement 
to dealers. Ask about it to-day. 


Detroit Twist Drill Co. 
718-730 Fort Street 
Detroit 
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You make no mistake, take no chances, 
when you stock WHITE MOUNTAIN FREEZERS. No other 


Freezer is so well and favorably known, has so many convincing 
selling arguments, or gives such 
complete satisfaction to the user. 









Send your order to your jobber 
today. Display the Freezers with the 
tag in plain sight, — 


AND THEN 
TALK THE TEXT AND 
TAKE THE ORDERS 


Ice cream made the 
right way with a 

ite Mountain 
Freezer 1s easier 
to make than_a 


pudding ora pie. 







Ask us anything you would like to 
know about Ice Cream Freezers. 


THE WHITE MOUNTAIN FREEZER COMPANY 


NASHUA, NEW HAMPSHIRE 
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q designs and features, they are all recorded in our 1915 catalog 
if which we would like to place in the hands of every dealer 


at name? 


ARAL BO age eo ate 9 
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Your Name Is Y our Subscription 


& 71TH a year’s worth of satisfactory dealing in builders’ 

hardware behind us and new needs for the present 

year we have prepared for the future with improvements 
wherever possible all along the National line. 





As a result you will find many of the National items 
changed for the better. To acquaint you with the new 


interested in selling Quality in Builders’ Hardware. 


Your copy awaits your request. May we have your 


National Mfg. Co., Sterling, Ill. 
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OHIO HARDWARE CONVENTION GREAT 
SUCCESS IN CINCINNATI 















































From left to right: F. C. Massey, past-president; W. L. Jacobs, and Albert Boebinger (chairman) exhibit 
committee; H. B. McGrath, newly elected president. Ohio Hardware Association 


first Annual Convention in Cincinnati, Febru- 
ary 16, 17, 18 and 19. 

For several months previous to the convention 
date the Hardware Club of Cincinnati had been 
working in conjunction with Secretary Carson, and 
all entertainment features were arranged well in 
advance. Profiting by experience at other conven- 
tions, it was arranged that the entertainment fea- 
tures during the day would be solely for the lady 
visitors, so that the members and visitors would 
have ample time to transact business during the 
day. This idea was especially pleasing to the ex- 
hibitors, who were given the afternoon of each day, 
and a special effort was made on the part of the 
officers and members of the state association to 
induce an attendance of representative merchants. 
That their efforts were successful is evidenced by 
the fact that a large number of orders was taken by 
the different exhibitors. It was also notable that 
the display of new hardware specialties far ex- 
ceeded the record at any other similar convention. 

Albert Boebinger, president of the Boebinger 
Hardware Company, Cincinnati, chairman of the 
exhibit committee, has served continuously with 
W. L. Jacobs and W. L. Milliken, both of Columbus, 
for the past eight years. Credit for the success of 
the exhibit end of the convention is to a large extent 
due to members of this committee, who have worked 


T's Ohio Hardware Association held its twenty- 
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very closely with Secretary Carson arranging for 
the exhibit. 

The membership of the Cincinnati Hardware Club 
is made up of three branches of the trade, namely, 
local hardware dealers, jobbers and manufacturers 
of lines kindred to the hardware trade. The club 
has made it a rule to attend in a body all the con- 
ventions held in other cities. 

The officers of the Hardware Club of Cincinnati 
are Otto Burger, president; E. H. Bardes, first vice- 
president; Albert Boebinger, second vice-president ; 
E. J. Becker, secretary, and Charles E. Pfau, treas- 
urer. 

Otto Burger, the president of the club, is secre- 
tary and treasurer of the Kruse Hardware Com- 
pany. He was also the first president selected when 
the club was organized in 1910, and has served con- 
secutively ever since with the exception of one year, 
when the club was presided over by R. A. Matthews, 
comptroller of the National Lead Company. E. H. 
Bardes, president of the Bardes Range & Stove 
Company. has also served previously as vice-presi- 
dent of the organization. Albert Boebinger, second 
vice-president, has been prominently identified with 
both the Ohio Hardware Association and the Hard- 
ware Club for a number of years. Secretary E. J. 
Becker, of the H. Belmer Company, and Treasurer 
Charles E. Pfau, of the Huenefeld Company, have 
both been selected continuously to the respective 
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offices they hold, and are now considered fixtures as 
far as the Hardware Club is concerned. 

The convention meetings were held at the Gibson 
House, and the exhibit, which was unusual both in 
size and in excellence, was held in Music Hall. 

The first day’s session was given over to addresses 
of welcome and responses. Cincinnati’s welcome 
was warm, and was headed by the Mayor, the Cham- 
ber of Commerce, the Hardware Club and the Hard- 
ware Guild. 

On Wednesday, February 17, President ie 
of Osborn, Ohio, delivered the annual address. He 
reviewed the activities of the association and paid 
special tribute to the National Association for the 





Hardware Age 


ness. Hence, we as the logical and ultimate distributors 
of hardware to the consumers, are entirely within our 
rights when we demand the price and price protection 
that the natural and reasonable method of distribution 
may continue. 

There are many solutions of the price question being 
offered. Most of them have some merit and the help 
offered you through the National Price and Service 
Bureau seems to be the most practical at this time. 
Only by the most intense loyalty to your association 
will it be possible to accomplish the best results. There 
is some very important legislation pending, important 
because it is of vital importance to your business. The 
Stevens House Bill, regarding re-sale prices, seems to 
be of great importance and as I am informed by the 
Congressman in my district that it will not be reported 
from the committee at this session of Congress, I will 
recommend your Legislative Committee that it be given 
proper attention. Numerous other acts favorable as 
well as unfavorable to our business will be presented 
and should have your careful consideration. 

The advanced position taken by the leading hard- 
ware journals regarding the retailer, is very gratifying, 
and I am sure that their declarations of loyalty to the 
retail interests must find a warm response in the heart 
of every retail hardware man. They are really won- 
derful magazines and are doing well their part toward 
making us better hardware merchants. 

Being firmly of the opinion that active local hard- 
ware clubs made up of conveniently located groups of 
dealers, would be a great factor toward the elimination 
of many of the unpleasant features of present business 
methods, your board of directors planned with Secre- 
tary Garson for a thorough canvass of the state, with 
special efforts where we were not well represented with 
members offering assistance and forming local clubs 
where desired. This work has been taken up with en- 
thusiasm and has met with splendid results. 

It is through local clubs that you will be best able to 
get into action the suggestions made at your annual 
convention. 

Powerful as the State and National Association may 
be, yet in the intimate and friendly co-operation of 


your local club will you find ways and means to correct 
the trade evils and unbusinesslike methods that make 
business life so difficult and anything but a bed of 
roses. 
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work of the Price and Service Bureau. Mr. Massey 


said: 


AM sure that we are all very much pleased that we 

are again holding our annual convention in this 

delightful city and as guests of such warm-hearted and 
hospitable people. 

For several years there has been a demand for more 
time to be given to the question box ideas, as many im- 
portant suggestions have not been given full discussion 
for lack of time. 

In response to this demand your board of directors 
has planned this program so as to give the question box 
the right of way. 

As you will see by your program, the question box 
will be in charge of successful and experienced members 
of this association and being familiar with local condi- 
tions, I am sure they will make the discussions helpful 
and interesting. 

I ask for them your earnest co-operation and atten- 
tion that this most important part of the program 
may be with profit to all. Every trade and profession 
‘today recognizes the need of organization and to be 
truly successful and to continue to grow in numbers 
and influence an organization must not only have a 
definite purpose, but be true to its ideals. 

The prestige and strength of the Ohio Hardware 
Association is the result of our sole purpose that we 
may be better hardware merchants.. Our work is but 
begun, for the ever-changing conditions bring new prob- 
lems to be met if we would retain our identity as retail- 
ers and many of these conditions can be only met by our 
united efforts through organization. 

The efforts being made to eliminate the retailer as a 
factor in the distribution of merchandise is a danger- 
ous one and worthy of our best efforts to combat. A 
profitable volume of business cannot continue if we are 
to be deprived of the necessary price to get the busi- 


The change of policy of the National Association 
from watchful waiting to aggressive action meets with 
the approval of every member, while some of our job- 
bing friends are seeking to justify their unusual meth- 
ods of pricing mail orders. As a complete report of the 
National Convention held in Indianapolis in May, as 
well as a report of work being done by the National 
Association will be given you by Mr. Secrist, member 
of the Executive Committee from Ohio, and of our own 
work in Ohio this past year by your secretary, Mr. 
Carson, I will but commend their reports to you for 
your thoughtful consideration. 

Personally, I wish to assure you of my appreciation 
for the honor of serving you as president of this great 
association, and I do esteem it highly. If during my 
time of service I have contributed even in a small way 
to the success of this association, I feel well repaid for 
the time and effort given to this work. Officers, direc- 
tors, advisory board and members, I want to thank 
them for their loyal support and congenial spirit main- 
tained at all times; the Exhibit Committee, who have 
with the Cincinnati Hardware Club made this splen- 
did exhibit so complete, and the exhibitors who by 
their products and financial assistance have made all 
this possible. 

Coming into intimate contact with the work of your 
secretary, I have learned to admire him for his faith- 
ful devotion to the work entrusted to him and for the 
business-like methods adhered to in the administering 
of his office. I do not hestitate to assure you that the 
financial part of the work is handled with fidelity and 
economy. 

In handing over this high office to my successor whom 
you will elect by ballot, I do so with continued interest 
in the success, prosperity and future welfare of this 
organization. 

Secretary Carson then read a report that shows 
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why Ohio is known as one of the livest wires in the 
national hardware cable. 


HAVE the honor to submit to you the twentieth 
annual report of your secretary. | 

I presume there have been reports from the secre- 
taries of different organizations in the various retail 
lines of business during this year that do not compare 
favorably with the reports of the secretaries of our 
hardware association in regard to the amount of busi- 
ness done by the members during the year, and I cannot 
help but think of the boy, when his teacher asked the 
class, if they had to be of any other nationality than 
what they were now, what would they rather be, re- 
plied that he would rather be a combination of colored 
man and Jew. | 

“Why do you wish this?” the teacher asked-in aston- 
ishment, and the boy replied that the colored man was 
happy when he had a dollar and the Jew always had 
one. ) 

Now, I do not wish to imply that our members are 
always happy or that they always have money, but if 
you had to choose some other business than that you 
are now engaged in, you would have a pretty hard time 
to find one that would beat it or one that has fewer 
problems to solve or one that has more able men to 
help you solve them. : 

While the condition of business all over the world 
during the past year has been so serious as to command 
the attention of our leading financiers, and our Gov- 
ernment has been through some very serious difficul- 
ties with the disorganized business conditions, yet I 
doubt if our members have felt the full effect of these 
conditions as much as some of our brother retailers in 
other lines of trade, and this is a splendid testimonial 
to the retail hardware business and to the solid founda- 
tion on which it is built. 

We have a great opportunity at the present time to 
assist in restoring business to its normal state by im- 
parting our optimism and enthusiasm to others by the 
confidence we have in our own business by going right 
ahead as if they were not having a war on the other 
side. In doing this we will put ourselves and our 
stores in shape to take advantage of the revival in busi- 
ness which is sure to come, and our members who are 
in agricultural districts especially should be prepared 
to get their part of the great column of money that is 
pouring into this country for the products of our farms. 


Building Up Local Clubs 


Our association has been more active this past year 
than ever before, starting with the first meeting of our 
directors, at which they requested the secretary to 
spend as much time as could be spared from the regu- 
lar work, in visiting different counties, especially the 
counties where geographical conditions were favorable 
to forming local organizations, as they firmly believe 
that most of the evils in the retail hardware business 
can be remedied in this way. 

Following their instructions along this line, I have 
been in 22 counties having 406 retail hardware stores, 
248 of which are members of our association, and 60 
of which were secured through personal solicitation. 

There was not a single dealer I called on who did not 
approve of a local hardware club, where all the dealers 
could come together once a month and talk over busi- 
ness in a general way, getting on terms of more intimate 
acquaintance with each other, discussing plans in a 
body as to how the trade in that commodity could be 
increased, or more of it kept at home; interchanging 
information on the credit of different customers, in fact, 
doing the same sensible things the biggest and most 
aggressive business men of our country are doing every 
day to make their business better. 

One of the greatest obstacles I found in the way, and 
the most serious one, is the difference in the size of the 
various stores and the amount of business done. This 
should make no difference. The dealer with a large 
store and a large business has need of organization just 
as much as the dealer with the smaller store and the 
smaller business, because he has a corresponding in- 
crease of expense. 
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More Price Problems 


In an interview with a customer in a store one day I 
learned that he had been able to get from the proprie- 
tor of the store and the help four different prices on 
the same article and that he always bought from the 
one making the lowest price. 

Is it any wonder that the customer who knows 
nothing about the cost of manufacture, or how much 
selling cost has to be added to every article, should be 
suspicious of the price made by this dealer, and isn’t 
it a fact that one retailer in a town who runs his 
business this way can keep all the others from doing a 
profitable business? 

If the members of your local organization would take 
hold of this dealer who is clear off the track and get 
him back on the road, it would be a wonderful help to 
him, and in doing it for him they would be doing it for 
themselves. 

I want to say to our members that there is nothing 
impossible in this, it is the cheapest and easiest way to 
make your business more profitable; but it’s something 
that will not come to you, it calls for action on your 
part. It is no use to blame your neighbor. It is just 
as much your place to take the initiative as it is his. 
He is probably thinking the same things you are, and 
the thing to do is to send for the secretary of this asso- 
ciation, for it is his duty to go into any city or county 
where they want his assistance. This is one of the 
ways you can help this association to gain better mer- 
chants. 

It is wonderful the difference I found in different 
counties I visited. Usually when I reached a town I 
went to a dealer I knew, or one who is a member of our 
association, and in most instances he was glad to go 
with me to call on some dealer who was not a mem- 
ber. But I found a few places where they told me it 
would be better if I went by myself. Just think of it, 
in the same town and the same business, what a lot of 
wasted energy. In every one of these towns I could 
notice the different business conditions, the lack of en- 
thusiasm, general complaining about their neighbors 
cutting prices, etc., but I am glad to say that these 
towns are not in the majority, or any ways near it. And 
they are not towns that have a strong membership in 
our association. 


Proud of Van Wert Local 


Most of the counties I visited have no local organi- 
zation, are going along every fellow for himself, and 
while they are all good friends, they do not cash in all 
this friendship. I have already told you something in 
one of my general letters about my visit to the Van 
Wert local association, in answer to an invitation to 
be with them for a meeting in the afternoon and ban- 
quet in the evening, on December 31. It was the most 
remarkable gathering of retail hardware dealers I have 
ever seen together. Eighteen firms in this county, to- 
gether in a room in the principal hotel, discussing a 
campaign for business for the coming year. 

No such thing as selling a man, because he was some 
other dealer’s customer, an article below the price you 
sell it to your regular customer, just to keep your neigh- 
bor from making a sale, and what is the result? Every 
dealer in this county made more out of his business last 
year than ever before, and besides they are instilling 
confidence in their customers because they are doing 
business as it should be done. They are not using this 
good feeling among themselves to take any unfair ad- 
vantage of their customers; they have not raised their 
prices, but they have stopped robbing each other of the 
legitimate profit that should go with each sale. 


Using the Law in Cleveland 


I cannot help but take some time to tell of the won- 
derful work the members of the Cleveland Retail Hard- 
ware Association are doing in a local way. They have 
lifted the retail hardware business in their city to a 
higher plane than ever before. Starting with a few 
members three years ago, they have grown to over a 
hundred at the present time, sixty-seven of which are 
members of our association. This was not accomplished 
without work and sacrifice on the part of some dealers, 
but it has paid in the end. They are the guardians of 
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From left to right: Otto Burger, president; E.H. Bardes, first vice-president, and Charles E. Pfau, treasurer of 
the Hardware Club of Cincinnati. John Wrigel, president of the Cincinnati Hardware Guild 


the retail hardware business in their city, as shown by 
an article in the Cleveland Plain Dealer under date of 
January 24, which tells of the arrest and prosecution 
of two retail hardware dealers, under the Sunday Clos- 
ing Law, for keeping open and doing business on Sun- 
day. The local organization was back of this prosecu- 
tion and furnished the evidence for conviction. They 
make their work practical. 


Other Powerful Locals 


Our convention city, Cincinnati, has a splendid local 
organization of about fifty members, the Cincinnati 
Hardware Guild, and it is growing every year and do- 
ing splendid work for its members. Toledo has just 
started one, and I assisted in arranging the first meet- 
ing, which was the best first meeting I ever attended, 
and Fairfield County started one at Lancaster. 

The good of the meetings held each month is almost 
beyond conception, holding a little hardware convention 
of their own, for it is the same thing; they are con- 
stantly adding new ideas, and every meeting sends them 
back to their business with new life for it. 


Fertilizing Business 


I remember as a boy, two adjoining farms, both good, 
on one of which lived a man who inherited his land, and 
who had never known what it was to really ‘look out for 
himself, who just plowed and raised crops and spent 
the money, letting the land take care of itself. On the 
other lived a man who rented the place and who was 
always busy. Whenever he had time he was hauling 
manure, spreading it on the fields to help him raise 
better crops. He hauled all the fertilizer from the little 
town he could get. At the present time the first man 
has no farm and the renter has a good farm of his own. 

It is just as necessary to fertilize our buSiness as it 
was for this man to fertilize his farm and there is no 
better way to do it than to have these round table talks 
with your neighbors over your business and their busi- 
ness. 

Some one has asked the question, what good has the 
Ohio Hardware Association ever done directly or in- 
directly for its members? I claim and without anv 
fear of contradiction, that in all the instances I have 
named, and that I could name, the improved conditions 
are the direct result of the influence of the Ohio Hard- 
ware Association and would not have been in existence 
today if they had not had the help and support of our 
organization. 

In some locations it is possible to have an organization 
at a central place on a traction line, easy of access from 
all points, taking in several towns and perhaps two or 
three counties. 

I would recommend that the secretary continue this 


work, and that those members who want to better con- 
ditions in their community, get into communication with 
him and plan a campaign for their county. 


District Idea Similar to Pennsylvania’s Recommended 


I would also recommend for your consideration, some 
change in the official arrangement of our association. It 
seems to me that we are not close enough together to 
be efficient as a working organization. I have thought 
it might help to have the member of the advisory board 
in each Congressional District, appoint in each of his 
counties, a chairman who would report to him, and with 
the addition of this chairman, it would be possible for 
the secretary to have a line of communication direct to 
each county. And I have thought the responsibility of 
appointing these chairmen would draw the different 
counties in the district closer together. 

I believe it possible to build up working organizations 
in the interest of a better business, among the retail 
dealers of our state, the possibilities of which are be- 
ginning to appear to many of our members. 


Reliable Method of Securing Price Information 

In order to get practical information on the price 
question in our state, I sent out to ten members in ten 
counties, distributed in all parts of the state, a list of 
ten articles, requesting that they add their cost and 
selling price, and return to me. Two did not reply, 
and one article was not stocked in all the stores, so the 
report is from eight counties on nine articles. I have 
also taken from Sears & Roebuck’s Catalog their selling 
price on the same articles. I have had these made up 
on cards and they will be used in the question box dis- 
cussion. 

In preparing our work for the convention, we rec- 
ognized the fact that our members get the greatest. 
good from the question box, and we have given almost 
the entire time to this feature. I do not believe there 
will be a member go away from this meeting who will 
not take away more with him than he brought. The 
way to get something out of anything, is to put some- 
thing in. 

Through our quarterly reports you have been in- 
formed of all grievances, and we have done all we could 
to satisfy all parties, and have succeeded in all cases 
but one, and this was published in the minutes of our 
directors’ meeting. I want to caution you again that it 
is absolutely no use to send to our office a complaint 
against a jobber or manufacturer selling your customer 
at the same price that he does to you, without some 
evidence in the way of an invoice, or bill of lading, or 
shipping tag, something to show the head of the con- 
cern that somebody in his employ is doing things of 
which he would not approve. Nor can any attention 
be paid to anonymous communications, as no member 
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should make any charge against any firm or individual, 
unless he is prepared to back it up with evidence, and 
when he is sure of his ground he should have the back- 
bone to do it. 


Mutual Insurance Experiences 


I think it is due in my report to say something about 
our Mutual Insurance Company, and I am informed we 
have some members who have no policy. I am sure if 
these members could have heard at the last national 
convention the experience of Hamp Williams, from Ar- 
kansas, with our hardware mutual insurance compa- 
nies, after fire had destroyed everything he had; how 
one of them paid him $3500 on a policy which they had 
renewed and which he had forgotten to pay the premium 
on, his books were in such shape after the fire as to be 
almost unintelligible, it comes pretty nice at such a time 
as this to have some one send you a check like that. It 
is when one is in trouble that one needs friends. You 
can save more than your association dues in the insur- 
ance, and one member recently informed me that he 
more than saved all his association expenses, dues and 
expense attending the convention on the several policies 
he carried in the hardware mutuals. Mr. Gray has a 
desk at headquarters and will be glad to give you all in- 
formation. Don’t go away from this convention, if you 
are not carrying a policy, without finding out what you 
can do for yourselves. 

I must at this time pay a special tribute on behalf of 
our association to the members of the Cincinnati Hard- 
ware Club and the members of the Cincinnati Hardware 
Guild, whose committees have done so much to add to 
the pleasure of our visit to their city, and one has to 
work with them to really find out how much to appre- 
ciate them. I am sure our members will go back to their 
homes with a very warm place in their hearts for the 
city of Cincinnati and her people. 


Importance of Membership 


We were most unfortunate last year in having ex- 
tremely bad weather for the.wook of our convention, 
which kept a great many from attending who had made 
all arrangements to go, and if all had paid their dues, 
even though they were disappointed, we would have had 
over 1000 members, for their were more than 100 delin- 
quents, and the fact that our membership is about the 
same speaks well for the new members received during 
the year. 

During the coming year I trust each member will con- 
cern himself as to whether his neighbor is a member of 
our association. It is a question in which you should be 
intensely interested if you want to help him and help 
yourself. It is not a hard proposition. I have kept 
count and I believe I am safe in saying that 60 per cent. 
of the good dealers who are not members will join if 
asked in the right way. This is your organization. 
You are the Ohio Hardware Association and your re- 
sponsibility must not cease with your attendance at the 
convention. 

Your officers have served you well. They have sacri- 
ficed their time and done all they could. But after all 
there is just as much glory for the private in the ranks, 
and he is the one that does the real fighting. 

Let us make the year 1915 the banner year not only 
for the Ohio Hardware Association but for the business 
of its members as well. 

The following entertainment was arranged for 
the ladies who attended the convention. It speaks 
for itself, and had every lady present speaking for 
it. Fourteen hundred hardware people attended 


the theatre party: 
LADIES’ PROGRAM 
Tuesday, Feb. 16, 1915 
Morning and Afternoon 
Registration at Hotel Gibson. 
Evening 


Musicale by Conservatory of Music of Cincinnati. 
Exhibition of modern dancing and luncheon in grand 
ballroom of Hotel Sinton. 
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Wednesday, Feb. 17, 1915 
10 A. M. 


Inspection of Union Central Life Insurance Building 
and Cincinnati Chamber of Commerce, tallest building 


west of New York. 
2P. M. 


Trip through Cincinnati and suburbs via special cars 
to Nordland Plaza Theatre, where special entertainment 
will be furnished and luncheon served; special cars back 
to city. 

Evening, 8. P. M, 

Tickets furnished to visiting ladies to evening per- 

formance at Lyric Theatre. 


“A Pair of Sixes” 


Thursday, Feb. 18, 1915 


9.30 A. M. 


Trip through the Geo. W. McAlpin Company depart- 
ment store with competent guides. 


11.30 A. M. 


Special mid-day luncheon after inspection at McAlpin 
lunchroom. 
Afternoon 


Reserved as Ladies’ Day for inspection of hardware 
exhibits at Music Hall. 
Evening 


Ohio Hardware Association Theatre Party. 
Friday, Feb. 19, 1915 
Left open for general shopping tours, etc. 


Elaborate as have been the entertainment fea- 
tures of other Ohio cities, hats were off to Cincin- 
nati. Hugh Diamond said they did it up like a 
Scotch plaid. 

Some of the visiting hardware merchants from 
neighboring states were: 


From Kentucky—Robert M. Hunter, Nicholasville, 
president of the Kentucky Hardware & Stove Dealers’ 
Association; J. M. Stone, Sturgis, and John Fisher, 
Newport; Henry Jansen, Covington; J. S. Ogden, Ash- 
land;- W. G. Jenkins, Cynthina; William Work, Augusta; 
Owen Hullet, Williamstown; Frank McClanahan and 
Frank A. Shea, Maysville; J. B. Gerwe, Ludlow; A. R. 
Edward, Walton, and Bruce Fisher, Vanceburg. From 
Indiana—Robert L. Johnson, Aurora; Hugh Gibson, 
Rising Sun; J. G. Powell, Connersville; W. W. David- 
son, Harrison; George Scheible, Morris Hill, and G. C. 
Heine, Ft. Wayne. From West VirginiamHomer Hawk- 
er and C. W. Nutter, Shinnston. 


The following officers were elected for the ensuing 
year: 

H. B. McGrath, Cleveland, president; John C. 
Schultz, Wooster, first vice-president; J. J. Pfeiffer, 
Warren, second vice-president; James B. Carson, 
Dayton, secretary, and John G. Getz, Kent, treas- 
urer. 

A large part of the executive sessions was de- 
voted to the question box. 

Over 1600 persons registered for the first day’s 
attendance, which breaks all Ohio records. 

The association is in good financial circumstances, 
and is indeed a credit to the state. 


J. W. Linco, president, the J. W. Lingo Hardware 
Company, Lebanon, Ohio, accompanied by his daughter, 
Miss Carrie Lingo, spent several days in Cincinnati 
recently en route for Florida and Cuba. After spend- 
ing the winter in the South, Mr. Lingo and his daughter 
will visit the Pacific Coast. Mr. Lingo confirms the 
published report that his company declared a 7 per 
cent. dividend last year, after setting aside a sufficient 
sum from the undivided profits to carry on the business 
expeditiously. Stanley M. Sellers, general manager 
of the company, is in charge during Mr. Lingo’s absence. 

















NEW ENGLAND CONVENTION OPENS 
ON WASHINGTON’S BIRTHDAY 


Delegates to be Sent to the St. Paul Convention—National Organi- 
zation to be Invited to the Next New England Meeting 


HE twenty-second annual convention of the 

New England Retail Hardware Dealers’ As- 

sociation opened on February 22 in Mechan- 
ics’ Hall, Boston. The entire day was given over to 
the exhibits, which were exceptionally good. As 
it was a legal holiday, more merchants and more 
hardware clerks visited this display than on any 
previous opening day in the association’s history. 
The retailers said there was a boom in buying, and 
the exhibitors said it was a boon. 

The first meeting of the association was held 
Monday evening in Paul Revere Hall, at which time 
President Osborne of Holyoke delivered his annual 
address, from which we quote as follows: 

Ladies and Gentlemen: 


= behalf of the New England Hardware Dealers’ 
Association I extend to you all a most cordial wel- 
come. I am glad to have so large an attendance on our 
opening night. We celebrate two important events to- 
day, namely, our twenty-second anniversary as an as- 
sociation and the birthday of George Washington. 

I am sure we are glad to be back in the Mechanics’ 
Building, where we have had so many successful con- 
ventions and exhibitions. 

We are pleased to have’so many ladies with us. 
Their enthusiasm has been a great factor in making 
our conventions pleasant social affairs as well as suc- 
cessful in a business way. The attendance at our 
conventions has been steadily increasing for a number 
of years, and I believe that the ladies have done much 
to make this so. 

While there has been general depression of business, 
owing to the terrible European war, still most of our 
hardware men have enjoyed a normal trade and some 
have reported the amount of business as increased over 
the previous year. We are looking forward to a busy 
year. Prospects are brighter and there seems to be a 
better feeling all around us. 

The members of this association are learning from 
our hardware papers, HARDWARE AGE, Hardware 
Magazine and the National Bulletin, of improved busi- 
ness methods. Selling methods have changed, stock ar- 
rangements are simplified, fixtures are modernized, 
window trimming is illustrated and buying efficiency 
is demonstrated. Our own magazine, the Hardware 
News, keeps the members of the New England Hard- 
ware Dealers’ Association posted on the doings of the 
Association from convention to convention, and is well 
worth its price. 

Our affiliation with the National Organization of 16,- 
000 retail hardware dealers of the United States keeps 
us in touch with the trade conditions of the country. 
It is planned for this convention to invite the.National 
Organization to meet with us next year, and if they 
accept our invitation, we intend to make 1916 our 
record year. 

I want to speak a word for our Insurance Depart- 
ment. Our secretary, Mr. Fiel, will be glad to give you 
any information you wish. If any of you have not 
taken out any of this Hardware Mutual Insurance, I 
would advise you to take out a policy. Try it, you will 
find the price low and the insurance good. 

Our headquarters here in Boston, at 176 Federal 
street, is always open, and our secretary is always there. 
I wish our members would appreciate more the value 
of using these rooms when in Boston. Members are 
always welcome and are apt to meet other members. 
There is a good supply of catalogs and other material 
relating to the hardware business that I am sure would 
be of interest to them. 

I want to thank our board of directors, our secre- 
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tary and the members of our association for their cor- 
dial support during the past year, and I am sure that 
my successor will receive the same loyal support. 

The well-shaped keys of the city of Boston were 
crudely presented to the association by two repre- 
sentatives sent by Mayor Curley. Boston is known 
as the educational center of America, but from the 
addresses delivered by those sent to represent her 
on this occasion no one would ever have guessed it. 
Later in the evening when the delegates were ad- 
dressed by such men as D. Fletcher Barber, R. S. 
Bauer and the Hon. Frank E. Stacy, Mayor of 
Springfield, the association members came to the 
conclusion that Boston would do better if she se- 
lected her executives from the hardware trade. 

A good quartette furnished music through the 
evening, but the real hit of this first meeting was 
made by Mrs. S. H. Thompson of’ Lowell, Mass., 
who spoke for the ladies. This address was most 
forceful and so full of constructive material that 
the speaker was most enthusiastically applauded. 

On Tuesday morning the convention was ad- 
dressed by F. S. Palmer, representing the New 
England “Clean Up and Paint Up Campaign.” This 
speaker reviewed the work accomplished during the 
past year, and gave unstinted praise to the hard- 
ware merchants for their hearty co-operation. We 
quote briefly as follows from that part of his ad- 
dress wherein he referred to the clean-up campaign 
carried on in Newport. 


O give you an idea of how the local campaigns were 

conducted, I will quote from the report of Mrs. 
Ross, chairman of the Clean Up and Paint Up Commit- 
tee in Newport, N. H. 

“Clean Up Week” opened in Newport by the minis- 
ters in all of the churches briefly refering to the mat- 
ter in their sermons on Sunday, May 3. On Monday, 
May 4, a parade was held, headed by a band, then a 
company of Boy Scouts, then the school children and a 
parade of automobiles, the automobiles being filled with 
people in Clean Up costumes of various kinds. This 
parade required 15 minutes to pass a given point. 

On Tuesday, Wednesday and Thursday, May 5, 6 
and 7, householders cleaned houses and yards and col- 
lected the rubbish in barrels, cans and boxes ready for 
the teams to remove. 

On Friday and Saturday, May 8 and 9, the teams 
collected the rubbish and there was carted away some 
350 loads. 

The grass triangle in the center of the town was 
cleaned up and re-seeded. The county jail is located 
in this town and they arranged with the deputy sheriff 
to have the prisoners rake all the streets and gather the 
rubbish together before the teams came around to col- 
lect it. 

The chairman of the Milton, N. H., Clean Up and 
Paint Up Committee reported: 

“The people took hold with enthusiasm; the schools 
were visited and pupils enlisted in the cause. Clean Up 
and Paint Up Buttons were given them, and even chil- 
dren in the first classes were out with their toy rakes, 
cleaning up their front yards. A large amount of rub- 
bish was carted to the dump by the town, also by priv- 
ate individuals. 

“The Woman’s Club ordered civic pride street cans 
and the same were placed in convenient positions. 

“This is a grand idea and if all the towns and cities 
were as enthusiastic as our little village, I am sure 
New England would be a cleaner and more beautiful 
section to live in.” 
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The Greenfield, Ia., 
Clean Up and Paint Up 
Campaign was remark- 


that town of 2000 inhabi- 
tants every houseowner 
but one painted his house, 
made repairs on_ the 
premises, arranged flower 
beds, etc., the result being 
one of the neatest and 
most attractive towns in 
the state. 

These are only samples 
of many reports received. 
Especially good cam- 
paigns were held in 
Springfield, Mass.; Mid- 
dletown, Conn.; New 
Britain, Conn.; Portland, 
Me.; Putnam, Conn.; 
Middleboro, Mass.; Taun- 
ton, Mass.; Plymouth, 
Mass., and Pawtucket, Rhode Island. 





Henry M. Sanders, 
newly elected president 


At this meeting Harold Whitehead, president of 
the American School of Business, spoke briefly. 
From his address we quote as follows: 


HE first step in salesmanship and merchandising 
efficiency is to get men who have the qualifications 
to make them successful retail hardware salesmen. 

The next step is to study the principles of sales- 
manship and how they can be applied in selling hard- 
ware. 

The third step is to know what you are selling. It is 
really disgraceful that the majority of so-called sales- 
men, not just in hardware, but in all lines of merchan- 
dising, have so shallow a knowledge of what they are 
selling. : 

How few of our clerks have seen the commonest 
things in hardware actually made! How few of them 
really study the needs of their customers! A man 
comes into the store and says “I want a hammer.” The 
clerk wraps up the hammer, and says, “Anything else?” 
Customer says “No, thank you.” Then, while waiting 
for the change, the clerk will say to the customer, 
“Nice day, isn’t it?” 

What a fool remark that is! Of course it is a nice day! 
He knows that! If he were selling weather, it would 
be a fine thing to boost its stock, but as he is selling 
hardware, how much better it would be to say, “This 
is a fine screw driver,” or “This is a fine safety razor.” 

But before our clerks can do this they have got to 
know their goods thoroughly. They have also got to 
know how hardware is associated. By this I mean— 
suppose a customer comes into your store and asks for 
a hammer. Surely, you will want to sell him nails. A 
casual remark to him, “Going to do some carpenter- 
ing?” may elicit the response that he is going to repair 
his shed, which would be a cue that he may want some 
paint or paint brushes. 

Nearly every customer who comes into the store is a 
possibility for additional sales. Unfortunately, the 
average clerk seems to go on the principle that the 
sooner he can get his customer out of the store the bet- 
ter. They are hard enough to get in these days, with- 
out neglecting them in the slightest when they are in! 

Only the thought that my ten minutes allotment is 
nearing its end prevents my talking more on this mat- 
ter. 

The fourth, and this must be my last step, is to give 
the salesmen an incentive to make themselves better 
men. We work principally for the dollars we can get 
from our efforts. So do our clerks. Make it possible 
for them to earn and get more dollars. The hardware 
merchant who fails to share his profit with his workers 
is standing in his own light. It is morally and economi- 
cally sound to adopt a carefully planned profit-sharing 
policy. 

The hardware man that will do this, and back it up 
with the development of the other steps I have men- 
tioned, will turn his clerks into satisfied, vigorous, in- 
terested partners in his business. They will all co- 
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operate with each other and with you, for the welfare 
of your customers. 

The result of this united effort cannot fail to win 
permanent success. 


On Wednesday George A. Fiel, secretary of the 
association, delivered his annual report. Mr. Fiel 
said: 

HILE the present secretary has filled that office 

for the larger part of the year, still it has not 
been a whole or complete year. The business has in- 
creased, and while the new members have come slowly, 
there has been a steady gain. There will be new plans 
for the Membership Committee to follow, in the com- 
ing year, and we are hopeful that our membership will 
increase in a larger percentage between now and the 
next annual meeting. 

The members are co-operating more and more and 
are learning the advantages of our Exchange System, 
about our collection of overdue accounts, and they are 
making much better use of our headquarters, in finding 
out details regarding the buying of merchandise. The 
figures in regard to membership are as follows: 

Members in good standing at 1914 convention, 436; 
new members, 44; died, 3; resigned, 7; dropped, 1; 
total membership, 469. 

The finances of the association will be given you later 
by our treasurer, and the details of the secretary’s 
work has been placed before you month by month 
through the columns of the Hardware News. It has 
been the intent of the Convention Committee to make 
all reports as condensed as possible and to print all 
that need be lengthy through the columns of our month- 
ly paper. We have done this so as to give ample time 
for the question box and to learn from those speakers 
who have come to us, who are experts in their various 
lines of business, the good things which we only have 
the opportunity to hear once in a year. 

We also owe a duty to our exhibitors, to give them 
as much time as we can spare, as they have been put 
to great expense and come from long distances to dis- 
play their wares. I am happy to state that all of the 
exhibitors are pleased with their accommodations and 
report a very good trade. I have a feeling that most 
of them will come to us next year for various reasons, 
and will be glad to exhibit next year. 

The St. Paul convention of the National Organiza- 
tion, to be held the last of June this year, promises to 
be of great interest to New England, and this part of 
the country has the leading candidate for the highest 
official position in the National Organization. We feel 
assured that Mr. Barber will gain this election, and 
feel that the New England organization should endorse 
him to its fullest capacity. The secretary recommends 
that a full quota of delegates be sent to the St. Paul 
Convention in June and that the secretary be instructed 
to form as large a party of members and their ladies 
as can be brought together 
between now and. that 
date, so that we may 
show that New England 
is interested in its candi- 
date. 

This will bring up the 
matter of an invitation to 
the National Organiza- 
tion to meet with us next 
year at our annual con- 
vention and_ exhibition. 
With a strong delegation 
from New England, there 
is a great opportunity for 
this being accomplished, 
as we feel that sentiment 
is in favor this year of 
bringing the National Or- 
ganization eastward. In 
this connection, we have 
been corresponding with 
the Marsters Agency and 
have an itinerary to St. 
Paul, Minn., which can be 
continued to the Glacier 
National Park, from 

















George A. Fiel, secretary 
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thence to Portland, Oregon, and south through the 
Rocky Mountain region to San Francisco and southern 
California. The return trip wiil be made by way of 
Salt Lake City, with a side trip, if desired, from that 
place through the Yellowstone National Park, thence to 
Denver, Colo., and home via Chicago and Buffalo. 

With the present European war, the tide of tourist 
travel has set in to the westward, and the secretary 
knows at the present time of more than 500 organiza- 
tions that are planning trips to the Pacific Exposition. 
The last excursion of this kind made by this organiza- 
tion went to Florida, and a party of 40 enjoyed a very 
pleasant trip. This tour promises to he most interest- 
ing and instructive, and the present indications are that 
a good sized party will be formed. 

H. O. Roberts of Minneapolis, Minn., who is the sec- 
retary of the secretaries of the local associations, is in- 
teresting himself in forming parties to meet this party 
at St. Paul, and to continue across the country. Liter- 
ature from our office has been sent to the New York 
State Convention, the Pennsylvania Seaboard Conven- 
tion and the Ohio Convention, which has been held at 
Cincinnati, Ohio. All of these places are endeavoring 
to form parties and cars will probably be attached 
between here and Chicago for the western trip. 

The secretary would like to make one recommenda- 
tion at this time, which he feels is due to the associa- 
tion, and that is to charge new members, after a cer- 
tain date, to be set by this convention, an initiation fee 
of $5.00. When we stop and consider that if one should 
take out an application blank for a new member at this 
convention, for which he would pay $5.00, it would give 
him in return within 48 hours— 


A banquet ticket worth................ $4.00 
PE TENE oc ou 60nd ki csivnccceées 1.60 
Dues to National Association........... tra 
Ma: SO TRIE ig bh kc ce cdc ociccenes 2.00 
Ladies’ whist and tea ticket............ .50 
NN a. ewe eb ae oes .50 

ee Dh SOE Obs ius cence ncenecunee® $9.10 


Besides this we collect his bills for nothing, not even 
charging him the postage; give the use of the telephone 
for local calls at headquarters, look up for him the 
places to buy his goods through the Sullivan System, 
and place his insurance where he can get 40 and 50 
per cent dividends, and the writer feels that the new 
member is getting a very large amount in excess of the 
money he pays in. This hardly seems fair to the older 
members, who have put in their strength and sinew 
to build up this organization. It would mean a revenue 
of probably $300 to $400 a year to this association, 
which would help toward paying the office expenses. 

The secretary believes that this organization should 
appreciate the importance of the Build Now movement 
from the story told by Chairman Bauer of the Boston 
Chamber of Commerce at our opening exercises, which 
I know can be duplicated in many instances, and it has 
been proved that a man can actually save money by 
building now, over what he could have done one or two 
years ago. There is much idle money tied up in the 
banks and a concerted movement to build now would 
mean the releasing of this money and distributing it 
amongst those who use building materials. It should 
affect not only every member of our asso¢iation, but 
every hardware dealer throughout the country, and I 
hope that this campaign will be made a national affair, 
and that we will recommend in this meeting that the 
matter be brought to the attention of our National Or- 
ganization, for what will help the members of a New 
England organization will likewise help our affiliated 
members in the National Organization. 

It is a pleasure at this time to thank President Os- 
borne and the Board of Directors for their courteous 
treatment during the past year, and to hope that the 
same pleasant relations will exist with the next board 
of officers. 

At this meeting a delegation was also received 
from the Hardware Associates, who had just closed 
their annual meeting by electing as president W. W. 
Beal, New England representative of the Lunken- 
heimer Company; H. G. Cloyes, of the Yale & Towne 
Mfg. Company, vice-president; F. J. Shay, of Berry 
Bros., treasurer, and Frank Hathaway, of the Car- 
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borundum Company, secretary. As directors: John 
E. Barnum, of Barnum & Stone; John W. O’Keefe, 
Spencer, Kellogg; A. T. Hittl, Godron-Hittl Com- 
pany; E. S. Moorehouse, Bigelow & Dowse Com- 
pany, and Charles E. Ware, Jr., Pyrene Company. 

The associates of this association now number 
over 450, and it is their aim to increase the mem- 
bership to 500 during the coming year. A very 
warm feeling of friendship between the associate 
and active members in New England exists because 
at one time when the very life of the association 
was threatened it was the traveling men of New 
England who revived the membership and put the 
association back on a strong footing. 

The question box was given great prominence 
at the New England meeting, and the following 
questions were discussed: 


1. How can you get cash customers into your store? 

2. Is it wise to meet department store competition? 

3. What effect do special, cut-price sales have on regular 
trade? 

4. How do you go after trade? 

5. What percentage of profits should be spent in advertis- 
ing? 

6. Do you believe that the hardware merchant is the logical 
distributor of automobile accessories? 

7. How can you beat the mail order houses at their own 


game? 

8. Is the Clean Up and Paint Up campaign proposition a 
good one for New England hardware dealers to support? 

9. What is the best method of advertising? 

10. Is it a good plan to warrant axes? 

11. How many take yearly inventory? iIf not, why not? 

12. Do you charge interest on accounts after they have run 
a certain time? 

13. What success have you had with circular letters? How 
many use them? 

14. How many do country canvassing? ‘Does it pay? 

15. How do you get a list of prospects? How do you take 
care of them after you do get them? 

Would the elimination of the retail merchant retard the 
progress of civilization? 

17. Will the mail order houses put the retail man out of 
business or develop a better man for the job? 

18. Has anyone found that he can save money in buying 
through outside associations or companies if he has a good 
system himself? 

19. How can the small dealer meet competition? 

20. Advisability of school for hardware store employes? 

21. What is the opinion of profit sharing between employer 
and employe as discussed in the “American Artisan’’? 

22. ho has a good cost accounting system? 

23. Have you used the Massachusetts Lien Law? 

24. How many members pay themselves a salary? 


At the close of the meeting the following officers 
were elected for the ensuing year: 

Henry M. Sanders, president, Boston; Henry P. 
King, first vice-president, Portland, Me.; James 
Strockbine, second vice-president, Watertown, 
Conn.; Calvin M. Nichols, treasurer, Boston; George 
A. Fiel, secretary, Boston. 

Directors—Three-year term: W. A. Pearson, 
Holyoke, Mass.; D. N. Clark, Shelton, Conn.; 
Charles O. Eaton, Brunswick, Me.; William K. 
Toole, Pawtucket, R. I. 

Two-year term: H. W. Sibley, Ware, Mass.; C. H. 
Landon, Rutland, Vt.; C. H. Stone, Keene, N. H.; 
J. Douglas Law, Springfield, Mass. 

One-year term: James P. Mackey, Brookline, 
Mass.; E. C. Hoague, Concord, N. H.; B. H. Newell, 
Shelbourne Falls, Mass.; L. C. White, Bangor, Me. 

Perhaps no association in the country pays more 
attention to the entertainment of the delegates than 
the New England one. The ladies were entertained 
at a whist at the Copley-Plaza Hotel on Tuesday 
afternoon. One hundred and sixty ladies attended 
and competed for 29 prizes which had been given 
by New England manufacturers. Mrs. H. E. Batch- 
elder won first prize, and Mrs. L. W. Seymour won 
second prize at auction, and Mrs. C. H. Dwinelle won 
first prize and Mrs. S. M. Robinson won second 
prize at whist. 

On Tuesday evening the annual ball of the as- 
sociation was held in the ball room of the Copley- 
Plaza. Dances ranged from the “Paul Jones” of by- 
gone days, to intricate steps that are yet to be seen 
in most cities. The Salem Cadet Orchestra fur- 
nished music, and at 12 o’clock the dancers reluc- 
tantly retired to rest for the next day’s festivities. 

On Wednesday afternoon the ladies were given a 
theater party at Keith’s, and on Wednesday evening 
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the annual banquet was held at the Copley-Plaza. 
The menu was appetizing, and the entertainment 
unusually good. The music furnished by the Apple- 
ton Ladies’ Quartette was particularly enjoyed. Mrs. 
Archie Underhill, whose husband is a power in the 
New England Hardware Association, is a member 
of this quartette, so the members had more than a 
musical interest in the good singing. 

The speakers were New England’ men of note, 
and their remarks added decidedly to the gayety of 
the occasion. The next meeting of this association 
will again be held in Boston. 

Probably one of the most interesting subjects 
for discussion in the meetings was the methods of 
meeting catalog house competition. George H. 
Dewey, of South Royalton, Vt., answered this ques- 
tion best by submitting a circular which he has sent 


to his trade. This circular is herewith reproduced:, 


Price Comparison 

Montgomery Ward & Co. have recently distributed a 
quantity of'their latest catalogs in this section. I have 
been over their hardware department and compared 
their price with my price on every standard made arti- 
cle in their catalog, that I carry in stock. 

The result is, if you were to buy one each of the 41 
standard articles from them they would cost you $130.80 
at New York City. The same 41 articles made by the 
same manufacturer bought from me at my regular 
price would cost you $124.96 at South Royalton, Vt. A 
list of these articles with both prices can be seen at my 
store. 

With this condition, can you afford to send your 
money to a firm that does not pay a tax in the state, 
does not contribute to the support of our churches, 
schools or any public enterprise, does not have the 
least interest in the welfare of you, your family, your 
town, or your state? Their only interest is in the 
profit on the goods they can sell you. 

GEORGE H. DEWEY. 


New England is sending its full quota of dele- 
gates to the National meeting, which will me held 
in Minnesota this year. D. Fletcher Barber of Bos- 
ton will undoubtedly be elected president of the Na- 
tional body at that meeting, and Boston anticipates 
the pleasure of entertaining the National in 1916. 


President of Pittsburgh Association 
Appoints Committees 


fhe regular monthly meeting of the Pittsburgh 
Retail Hardware Dealers’ Association was held 
in the Pittsburgh Publicity Association rooms in 
Pittsburgh on Friday, February 26. An illustrated 
lecture on the manufacture of linoleum was given 
by H. W. Prentiss, Jr., advertising manager of the 
Armstrong Cork Company, of Pittsburgh. 

A number of reports were given by members of 
the association who had attended the annual con- 
vention of the Pennsylvania & Atlantic Seaboard 
Hardware Dealers’ Association, which*met at New- 
ark, N. J. George H. Klauss, new president of the 
Pittsburgh Retail Hardware Dealers’ Association, 
was in the chair and announced that he had ap- 
pointed committees for the year 1915 as follows: 
Executive committee, W. F. McQuiston, chairman; 
W. M. Strathern, W. M. Scott, A. R. Smith and 
J. W. Jahn; Social committee, J. H. Evans, Jr., 
chairman; George Saupe, Andrew Strutzka, Samuel 
Waring and L. J. Heckler; Grievance committee, 
J. W. Jones, chairman; Casper Peppel, Gus Schultz, 
A. C. Gauger and A. R. Orr; Press committee, T. 
Backofer, newspapers, and Charles W. Scarborough, 
trade papers. 

The Pittsburgh association now has 110 members 
and is in a very flourishing condition in every way. 
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Greenfield Corporation Makes 
Changes 


tng Greenfield Tap & Die Corporation of Green- 
field, Mass., which is comprised of the follow- 
ing screw cutting tools manufacturers: The Wells 
Brothers Company, the Wiley & Russell Mfg. Com- 
pany, and the A. J. Smart Mfg. Company, has made 
the following changes in its New York, Philadelphia 
and Chicago stores: 

The corporation maintains now one store only in 
New York, which is located at 28 Warren street, 
the former location of the Wiley & Russell store. 
The Wells Brothers Company’s store at 107 Lafay- 
ette street, has been discontinued. 

In Chicago, the Wiley & Russell Mfg. Company’s 
store at 545 West Washington Boulevard, has been 
discontinued and the stores consolidated at 13 South 
Clinton street, the former location of the Wells 
Brothers Company’s store. 

At both of these stores, as well as at 38 North 
Sixth street, Philadelphia, a complete stock of the 
Wells Brothers, the Wiley & Russell Mfg. Company’s 
and the A. J. Smart Mfg. Company’s goods is car- 
ried. 

The consolidation of the stores in this manner 
makes a very decided improvement in the service 
offered by the different companies, as a much more 
complete and varied stock is thereby displayed for 
the needs of the many users of taps, dies, screw 
plates, reamers and other tools and machines for 
those interested in screw cutting. The corporation 
states that each of the stores has its same competent 
management as in the past and careful attention to 
all orders will be given as heretofore. 


American Wringer Company Re- 
vises Selling Plan 


THE American Wringer Company, 99 Chambers 
street, New York City, has readjusted its 
selling plan to conform to the provisions of the so- 
called Clayton Anti-Trust Act, in order to conduct 
its business within the law. 

In a special letter now being addressed to its cus- 
tomers, the company has notified the trade of the 
various changes made obligatory by this statute. 
In order to adequately inform merchants regarding 
its mandatory provisions the company has had re- 
printed the text of the “Clayton Anti-Trust Act,’’ 
which became law by the President’s signature Oc- 
tober 15, 1914. With each explanatory letter a copy 
of this law is being enclosed, especial attention be- 
ing directed to sections 2 and 3, which apply di- 
rectly to the position that manufacturers are obliged 
to take in order to comply with the act. 

The American Wringer Company will take pleas- 
ure in sending to any one interested a copy of the 
pamphlet on request. 


Heavy Hardware Association Will 
Meet in San Francisco 


HE American Iron, Steel & Heavy Hardware As- 
sociation will hold its sixth annual convention 
from May 25 to 28, 1915. The headquarters will be 
the St. Francis Hotel, San Francisco, Cal. Arrange- 
ments are being made to convey the delegates from 
the Middlewest and East on a special train, taking 
in all the points of interest between Chicago and 
San Francisco. 
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WHY THE COLORADO RETAIL HARD- 
WARE ASSOCIATION IS BOUND TO 
LIVE AND PROSPER 


The Question Box Gauges an Association’s Vitality—This is an Example 
Many Associations with Greater Financial Strength Could 
Well Emulate 


rectly gauged by its business activity. The 

question box is the barometer. Judged by 
this standard the meeting of the Colorado Retail 
Hardware and Implement Association which was 
held in Pueblo, February 16, 17 and 18 was not only 
the best in its history, but one of the most con- 
structive retail conventions ever held in the hard- 
ware trade. Because of the importance given the 
question box that part of the report will be first 
considered. 

Under the able leadership of J. F. Jones and T. 
M. Harding this discussion was participated in by 
merchants from every part of the great mountain 
state. 


Mr. Jones in opening the question box said: 

Gentlemen, one of the greatest questions to me is 
adding new goods. The principal things that bring in 
the money are automobile goods and automobile supplies 
of all kinds. How many merchants have added these to 
their supplies and what has been the result? 

Mr. Morse: I have had a little experience in the last 
few months in automobile supplies, putting in a small 
line a little less than a year ago; while it was Greek 
to us, we have managed to learn a little about it. We 
have acquired knowledge along that line and feel the 
result has been satisfactory; while we found we per- 
haps made some mistakes in buying some goods and 
found that they were slow sellers, at the same time in 
the main I can say it is a satisfactory department. There 
is one thing that is especially noticeable; our little line 
of these goods has stimulated sales in other depart- 
ments, such as wrenches, pliers, etc. 

If auto accessories don’t belong to the hardware and 
implement people to whom do they belong? I think it 
would be well to consider the matter and put these 
goods in stock. 

Mr. Linder: I have a small line of auto goods; got 
into it primarily through the fact that we sell lubricat- 
ing oils and gasoline. We began to add first one thing 
then another line, such,as wrenches, spark plugs, inner 
tubes, etc. We now have a line of casings. While it 
is like everything else we get into, there is more or less 
grief. Still, on the whole, I consider it a profitable line. 
Of course, situated as I am, close to Denver, we cannot 
do a great deal in casings for the fact that nearly 
every fellow that owns an automobile is cute enough 
to get a tire below list from somebody, so you cannot 
sell very many tires to business people. Every grocery 
man who owns an automobile has a son who has an 
agency for somebody’s tires. When business is a little 
slack and he thinks it is about time to make a showing 
around the Denver office he goes out and tries to sell 
some tires.. If he cannot sell them for $35 he will sell 
to somebody for $33. If he can only make $1.50 he will 
sell for $31.50, and he will do some business, and feels 
that maybe after a while he will get somebody who will 
pay the list price. It is demoralizing. I hope to see the 
hardware people get into the automobile business. Per- 
haps we can get prices in which there will be a living 
profit in tires as well as other accessories. My advice 
to anyone getting into the game is to get into it slowly. 
Feel your way out. Of course, of you are going to buy 
some casings, it is always safer and better to buy a 
few Fords. My advice is to start in with about four, 
two front and two hind, put them in the window and let 
auto owners come in and talk to you. One man will 
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say “I see you carry tires.” He has a Maxwell. Find 
out the size, etc., and work on it for about six months 
along these lines, and you will find it pays. 

Question from the floor: I would like to ask how 
much investment it was necessary to make to carry these 
accessories? 

Mr. Jones: You can put in as much as you like. I 
think the first assortment amounted to about $500. But 
Mr. Linder’s suggestion is along more modest lines. 

Mr. Harding: We go slowly. We don’t run an 
automobile supply house; just a general line. 

Mr. Valentine: I do not see in the country towns why 
the hardware men do not get into the automobile busi- 
ness. You are making the garage man a hardware 
man. If you carry those goods you can keep the other 
fellow out. We need that line, viz., wrenches, spark 
plugs. The Woolworth 5 and 10 cent stores come in; 
you let them come. Then along comes Kress 5 and 
25 cent goods and pulls right out of your stock the 
most profitable part of your business. Then you will 
find the Kress people hunting for business and they 
will go up to 50 cents and 75 cents and $1. If you 
don’t head off this in your business you will very soon 
have very little to handle except nails, bulk heads, etc. 
You devote your time to selling a man a ton of barb 
wire. You have made the sale, but what have you 
made? If you had sold a man a kit of automobile 
tools at $5 you would have made more than if you had 
sold $60 worth of barb wire. If you tie your capital 
up in big things what are you going to do with the 
little things? It will take you two years to get next 
to the method of the garage man in doing business. 
If you take it in first it will take him a long time to 
get next to you. I think this is the best line to be had. 
I am going to add this very shortly; some of the smaller 
stores have added it. Add it as quickly as possible. 

Mr. Harding, you are located in a pretty good section 
of the country. What has the parcel post done for you 
since it has been inaugurated? Has it increased your 
business? Has it actually brought you money? 

Mr. Harding, replying: I cannot see it has brought 
us any business. It has brought us some business that 
otherwise we would have shipped by express, but we 
used parcel post. I know of very few instances where 
they specify this. It costs us more money to do busi- 
ness on parcel post. Take stove casting business; prac- 
tically everything is shipped by parcel post, and we 
do not get any more for steel fronts than we did before. 
But I notice practically all our casting business is done 
by parcel post and we are standing the expense. 

Mr. Linder: I do not know that it has brought us 
anything but a lot of trouble. I do find it is an accom- 
modation, especially to our mountain customers, espe- 
cially to the miner. They break their machinery. If 
they have a ’phone, they ’phone and have it come up by 
parcel post. It is more or less a nuisance to us. We 
find the parcel post is used by tourists, inasmuch as 
they want something and do not want to carry it, and 
send it home by parcel post. Mr. Braum ought to have 
a lot of that in his part of the country. 

Mr. Braum: We haven’t any means of telling 
whether it helps or not. But I think parcel post has not 
been the detriment we anticipated. I think we are all 
getting some advantage out of it. In shipping castings 
I should not lose anything in that—should charge it up. 
I am sure we are mailing out more packages than we 
were previous to parcel post being in effect. We are 
not suffering as much as we thought we would be. We 
have fixed a regular schedule of sending one in the fore- 
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noon and one in the afternoon. What we are suffering 
from is the advantage the jobbers are taking for wrap- 
ping and insuring packages, insuring only delivery and 
not against breakage. On the whole, I don’t think we 
have been hurt by the parcel post business. : 

F. C. Moyes: I don’t think I can add anything that 
has not been said along that line. I have had forcibly 
impressed upon me the same as Mr. Branson said, the 
expense for wrapping and insurance. In some cases I 
have had packages come in where the wrapping and 
insurance cost more than the original cost of goods. I 
have a little rubber stamp which I put on my order 
“Don’t insure unless $5 or over.” 

Mr. Jones: You gentlemen probably noticed that 
Sears-Roebuck declared a dividend of fifty million dol- 
lars since parcel post went into effect, and that is since 
they discontinued liquors and drugs, the most profitable 
line they had. Still, after parcel post they declared a 
dividend of fifty million dollars. If it is not benefiting 
our business there is a way to make it do so. I think 
all retail dealers should insure all articles they send 
out even though they have to stand their own cost. If 
the package is lost the people declare to you “Our 
friends never received it.” If you insure it you are 
protected. As a rule when they are writing for an 
article they want it and want it in a hurry. Ask them 
to insure it and you are sure to get it. We lose a lot of 
packages in Denver. The best way is to insure and I 
think you won’t have very much trouble. 

Mr. Jones: Do our members believe in sales to in- 
crease business? Now, in creating a little business I 
presume business is just about the same in January 
and February and during the month of January a great 
many take stock and don’t have the time to pull off a 
sale. I think while stock taking, a sale going on at the 
same time, is a very profitable thing. You pick out some 
article in your stock that you are long on, especially in 
housewares, such as tea-kettles, wash-boards, etc. Take 
any article the lady of the house is using, put it up, let 
them all know a week or ten days before you have a 
sale, say you are going to have a sale on flat-irons; 
her curiosity is immediately aroused and she wants to 
know what they are going to sell at. I will tell you how 
to work a sale of that kind to get results. 

I pull off a sale in January on aluminum tea-kettles. 
I bought 12 aluminum tea-kettles costing $1 apiece, 
$6.67 freight. I ran the sale Saturday morning, and 
there were people waiting at the door. That night we 
had $432, $360 cash and balance C. O. D., part paid on 
tea-kettles. I believe that was profitable, because we 
got the money and got it right at the time when we 
actually needed it. This is the sale game; this is the 
game the dry goods houses pull on you all the time; 
it must be profitable. Last Saturday we ran a sale on 
Austrian tea pots, sold at 35 cents each; we had an- 
other hundred satisfied customers. The hardware men 
say you cannot do that, but the 5 and 10-cent stores do. 
The women are your best customers; the men are your 
poorest customers. The lady of the house is your best 
customer and 75 per cent. of the mails are handled by 
the women of the house; she has the money and she has 
the say. That is why you all should pull off a sale. 

Mr. Crowe, of Trinidad: Gentlemen, I want to tell 
you of the bargain sales pulled off by the Hoosier 
Kitchen Cabinet people, which are the best I have seen. 
For example, we are going to pull off a club sale, one 
week, $1 down and a dollar a week. Arrange with some 
aluminum house. We had twelve gross of 1-quart 
aluminum sauce pans advertised at 9 cents each. They 
were all gone by 3 p. m. Every woman who came into 
the store, we found, bought, whether or not she had a 
cabinet. I don’t remember the sales for that week, but I 
know we sold a car and a half last year, and that in a 
small place. That worked out so well that we had an- 
other sale along the same lines. You find the women 
have the money and you have to have some inducement 
to bring them in. 

Mr. Valentine: Fifteen years before you had your 
5 and 10-cent stores and racket stores that were not in 
your town then. You were selling and practically 
making all your money off of stoves and housefurnish- 
ing goods. You sold 65 per cent. of it. You will find 
five thousand items around the house that a woman 
controls where you will find 10 or 15 the men control. 
We do not carry enough items to sell for the household. 
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The Cost of Doing Business 


Mr. Valentine: We add freight to cost and so add 
on invoice. In our cost book we have a column for 
freight. The cost book is very important. Sometimes 
we run in a load of goods that are not marked and 
have to wait until a traveling man comes along. Maybe 
he has not the same brand you have, but he can tell 
you about the cost price of same. I will tell you an- 
other thing we are doing. We were doing a pretty big 
job five or six years ago in our tin shop, putting in 
furnaces and gutter work, but it did not appear that 
we were making money. On the first of the following 
January we invoiced the stock and put it all in a stock 
by itself. The result was we only had one man in the 
shop. We were not putting up gutter at 10 cents a 
foot. We have been keeping that shop as near as pos- 
sible on its own footing. Everything is charged to 
that account except insurance. 

Mr. Robinson: The tin business was new to us and 
we did not want to lose any money in the tin shop, so 
we established a system of having the tinner turn in 
a list of his time on every job he does, whether it is 
5 cents or if more, and that is charged against some 
job or other. In figuring jobs we may make mistakes 
but we figure to make a profit on all jobs. Our stock 
in our shop has been so small that we have not found 
it necessary to have a great stock on hand. We would 
invoice every week if we had to carry much stock on 
hand. 

Mr. Branson: What can we do to make our asso- 
ciation larger? It is a hard proposition to figure, com- 
paring the few members we had last year, three years 
ago, back farther, when this association was a big 
thing. It is a question we should discuss, not only 
discuss, but every man should put his shoulder to the 
wheel. 

Mr. Linder: I think this association is a good thing. 
I have been to every meeting but one; it is good socially 
and financially. I have picked up a great many ideas 
at this convention. Through association insurance that 
I carry I save a great deal of money—more than I 
ever spent on the association. I think it has put me 
in line for things I possibly would not have had if I 
had not been a member. My idea is to keep this asso- 
ciation alive and make a good association out of it. 
Get a]Jl the dealers, as near as possible. I would sug- 
gest if we are financially embarrassed I would be one 
of twenty or more to advance sufficient money to put 
it on its feet, to go out and do business and do it right. 
I would be willing to advance a small sum to be used 
and returned at some future time when the association 
got on its feet. If it never gets on its feet I would 
be willing to donate it. 

Mr. Bare: Some of the gentlemen asked the same 
questions you asked. I happened to cover on a territory 
which your association covers, and if it meets with your 
approval and the approval of the association, I will 
agree to call on every man and tell them about the 
advantages of the association and insurance, and I will 
try to get membership and I will give it all my time. I 
will be glad to do this without any charge whatsoever. 

Mr. Killin: I think the last speaker has hit the nail 
on the head. I think the committee having the mem- 
bership in charge should entail it a duty on the travel- 
ing men to do all the good and get all members that he 
can, but the association should give them something to 
work for; make it an up-to-date association. 


Mr. Brown: I guarantee to get not less than twelve 
members. 
Mr. Jones: I heartily endorse Mr. Linders’ co- 


operation; we need it. The association is getting to be 
a joke. Manufacturers, jobbers, traveling men think 
it is a joke. It is getting to a point where if all 
members will do a little we can make a live association 
of it. Hardware men should be recognized as busi- 
ness men. We have got to get stronger every year or 
disband. There is no use being a big joke. I will do 
the same thing as Mr. Linder and I think a great many 
will do the same. 

Mr. Unfug said “I will be the third. Who will be 
the fourth?” 

Mr. Branson: Elect a live executive board, who will 
put their shoulders to the wheel. I will be one of twenty 
to give $25, advanced until the association can get on 
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its feet. Other organizations are growing and are 
becoming a power, demanding things we are entitled 
to. Colorado must not be a joke. 

Mr. Bare signified his wish to have his name put on 
the list for a loan to the association of $20 or $25. 

Those signifying a desire to have their names on this 
list during the meeting were the Messrs. Branson, Bare, 
Valentine, Buck, Jones, Unfug, Moyes, Linder, Hardey 
and G. C. Marks, of the International Harvester Com- 
pany. : 

Mr. Killin made an interesting talk regarding the 
inducements of the association, and stated he thought 
something should go with this association, and sug- 
gested some good trade journal be mailed out as a gift 
to each member. Also that the secretary mail to each 
member cuts, prices on new articles, etc., that would 
be a benefit to the members. “You would be surprised,” 
he said, “traveling over the state as I do to find that 
one hardware man has an article that another one has 
never heard of. I think it would be a good idea to have 
a representative at the Pan-American Exposition to 
get ideas and send cuts, circulars, etc., keeping up with 
the new things coming before the public. The hardware 
trade will be like the buffalo, before long—extinct—if 
we do not put more force and new ideas into it.” 

Mr. Quiletch: I say go further. Get results. Now, 
you have had this cry of hard times in former con- 
ventions; somehow you did not get the increased mem- 
berships. The National Association should give some 
assistance. I know that point was brought up at both 
meetings before. 

Mr. Branson: The object in having money in the 
treasury is so we can do these things. 

Mr. Robinson: You should have a secretary who can 
devote more time to the office. Take a man like Mr. 
Moyes, who can devote more time to it. We have the 
insurance feature to work; we can put in a collection 
department. You would be surprised to hear reports 
from the national secretary on collecting bad accounts. 
They would raise two to three thousand dollars for 
the association this way. While you are raising this 
money get some one who will devote the time to it, some 
one who will follow it up every year. It is a mighty 
big job. 

Mr. Bare: I have in mind a story told at one of the 
conventions by a member of an association who told 
about the importance of personal letters. The board of 
directors each wrote him a personal letter asking him 
to join the association; in the meantime the other deal- 
ers in the town tried to get him to join the association 
and stop his reckless price cutting. The next year the 
board of directors each wrote him a personal letter, 
and he replied to them with a check and told them their 
letters were more than he could stand, and stopped his 
reckless price cutting. 


John Valentine, president of the association, 
spoke in part as follows: 

A NOTHER year has rolled around. We are met here 

to again renew friendships, exchange sympathies 
and to sprinkle a little optimism on any pessimistic 
tendencies that may have developed within us since the 
completion of our January inventory. 

A year ago, when you elected me your president, I 
was full of enthusiasm and promise. In less than an 
hour thereafter, upon acquainting myself with the finan- 
cial standing of this association, my ardor diminished 
to a mere trace. After most of our members had paid 
their dues in advance for the year 1914 I found that 
we were still in debt more than $200 for past expenses. 
This was not an overdraft on the bank, so we could not 
write our check for it. Your present officers came into 
power with a more than defunct treasury. The sum- 
ming up of the only report that I am able to make will 
reveal that we have hardly held our own. Because of 
this we have deemed it unadvisable to attempt any 
movement whatever toward circularizing the member- 
ship or in any other manner adding to. our indebted- 
ness. We chose, rather, to do nothing, trusting to the 
good nature and judgment of this body to justify our 
administration. I believe now after this meeting that 
we can pay our debts and have some funds left on hand 
for the future. Even after this year of inactivity I 
do not consider that we have lost the dues we paid for 
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1914, because every member has received regularly the 
National Bulletin which in itself is worth far more than 
the annual dues to this association. 

There must be some means adopted by which we can 
obtain more members for this association. Do you know 
that the percentage of members to this organization, 
compared with the total number of dealers within our 
borders, is less than in any other state? Can we not 
bring some influence to bear upon the management of 
our National Association to help us in securing mem- 
bers? A personal visit by a good man to every retail 
hardware and implement dealer not a member, in 
Colorado, Wyoming and New Mexico, who could explain 
the aims and advantages of co-operation would bring 
to us a membership of 75 per cent. of all dealers. Is 
it not within the power of the National to do this? I 
hope to hear this matter discussed at this convention. 
This might be taken up to advantage by our resolution 
committee. 

By our affiliation with the National we reap the 
benefits of its labors. Are any of you using the Price 
and Service Bureau in buying your merchandise? It is 
the function of this bureau to aid you in securing the 
lowest prices. I see also a source of great benefit to 
the little fellows in the freight auditing departments 
of both the National Implement and Hardware Associa- 
tions. The freight rate and classification problem is dif- 
ficult of understanding. 

Hardware mutual insurance is available only to hard- 
ware and implement dealers who are members of their 
state organizations. I am saving more than six times 
the amount of my annual dues to this association every 
year on my fire insurance. How many of you are taking 
advantage of this great opportunity? 

It is possible that our location geographically may be 
a handicap to us in securing the talent from hardware 
circles on our convention programs. I note in the trade 
papers the lectures and help given other conventions by 
such men as Roy F. Soule, National Secretary Covey, 
and others. In this connection let me urge the advisabil- 
ity of closely perusing the trade papers. A colored 
gentleman said during a severe thunder storm in Trini- 
dad last summer, “O Lord, give us more light and less 
noise.” If we are unable to secure the bright light 
from the East because of our location, let us have more 
noise. 

The year just closed in most sections of the United 
States has been one of extreme disappointment. Colo- 
rado’s big war was pulled off in 1914. Acting upon our 
initiative, Europe followed with a few additions. Prices 
soared, then fell, but during all of this old nature smiled 
on Colorado. Our farmer friends harvested one of the 
biggest crops in the history of our state. For the most 
part I believe Colorado dealers enjoyed a better busi- 
ness year than for several years previous; 1915 pros- 
pects loom high for a satisfactory increase over 1914. 
Farmers are alert to their possibilities; our acreage of 
wheat will be increased this year, which augers well for 
hardware and implement men. Mining shows signs of 
renewed activity. More tourists will visit Colorado this 
year than ever before. 

I see ahead a year of promise and sunshine which 
must surely mean a little more business, a little more 
happiness and a little more profit for us all. 


Mr. Valentine’s speech was followed by the report 
of Secretary Robinson, who said in part: 


AM sure it gives us all great pleasure to be together 

again in this, our thirteenth annual convention, and 

to feel that while in other countries men are engaged 

in deadly conflict, yet in this glorious country of ours 

we come together to discuss plans to lighten some one’s 
burden and to be a help to our fellowmen. 

Quite an extensive program has been prepared, and 
questions of great importance will come up for discus- 
sion, which we should all freely take part in. But 
through it all we must not forget the object of our 
meeting, and must give each one the same consideration 
for his views and opinions that we would ask for our 
own. 

It seems to me we have reached a serious stage in the 
life of this association. There is no such thing as stand- 
ing still, We must either go backward or forward. 
We must gain members or lose them. This is one of 
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the problems we shall have to face at this meeting. 
How shall we gain new members? 

From my knowledge of our association as to what it 
has done for its members and the things it would do if 
it had a chance, I cannot understand why every retail 
hardware dealer in Colorado, New Mexico and Wyoming 
is not a member. 

I wonder if it is lack of efficiency on the part of our 
officers? I think this is a splendid time to analyze 
ourselves and see if any of the fault is our own. 

As you all know, two years ago, when Mr. Arps was 
elected secretary, there was just $61.76 cash on hand. 
Mr. Arps carried the association until the end of the 
year and when he had collected all 1914 dues he could 
possibly get, he was still short $222.04. With this 
balance still due, Mr. Arps turned over books and files 
May 1, 1914. 

As soon as I received the books I began trying to 
get money from those whose dues were in arrears. 
After several attempts I succeeded in raising about $40. 
So you see, with this small amount on hand and with 
stationery to have printed, freight to pay on addresso- 
graph and secretary’s books, it would not justify me 
making a very big fuss and running the association into 
debt. 

After sizing up the situation, I decided I would use 
as little of the association funds as possible, which you 
will see I did, by comparing my expense account with 
previous years. 

The only extravagance I indulged in was to attend 
the Secretaries’ National Convention, held in Chicago, 
Oct. 11, 12, 13, 1914. The officers of this association 
made it so hot for me that I could not decline, and 
after consulting Mr. Valentine over the telephone at 
the last moment I decided to attend. 

This was the best meeting of its kind I ever attended, 
and no secretary should ever fail to attend such a con- 
vention. 

There were present trade relations committee, na- 
tional officers, about twenty secretaries, besides several 
presidents and vice-presidents.- The principal topic for 
discussion was price. They seemed to put more stress 
on this than any other question. 

For my part I believe in price, and we can none of us 
afford not to watch the prices very closely, although 
there are many other things to watch in a well-regulated 
store. 

I have a verbatim report of this convention which I 
will gladly lend to any member who desires it. 


Frank A. Bare spoke as follows: 


E are not here in the capacity of advisers, but just 
to remind you, and expect to remind you of 
things you already know. We know we are talking to 
an intelligent body of business men; our association is 
built up on co-operation. When the association does its 
best work is when it co-operates. I have had experi- 
ence with both sides of the counter, the hardware side 
and the other side. Some gentlemen are going to talk 
to you from the other side of the counter. 

I had the privilege of talking the other day with a 
man having charge of ten large department stores. I 
talked with him about good merchandise. He said 
co-operation is the thing today. He said he wanted 
traveling representatives to come in to see his buyers 
who could tell his buyers something. He said I want 
them to be able to tell my clerks how to-sell my goods. 

I talked some time ago with a hale, hearty, hospitable 
retail hardware man in Texas. I said, “I wish you 
would tell me how you build up such a business and 
good standing through the community.” He said, “I 
did it through my clerks. In the first place, I watch 
the boy that takes premiums at the County Fair and 
ambitious enough to want to take premiums; after I 
get the clerks in my store I watch the natural trend 
and bent. I have a boy in my store that knows more 
about cream separators than any man in Texas; he not 
only knows how many cows every man has in the county 
but knows every cow by name.” 

The New York Edison Company has famous men to 
address their clerks; they employ big men to come and 
address them. While it may not be possible to get such 
men as they can secure, you can get a man who knows 
about paint, plaster and various things, to come and 


73 


lecture to your clerks. I would like to relate an in- 
stance. I knew a man who had the reputation of know- 
ing more about lawn mowers and landscape gardening 
than any man in town. We could not get his business. 
One day I asked him if he would address the boys in 
our store on lawn mowers. He said he would be glad to 
do so. We got our lawn mowers out. He tore them 
to pieces. He told them about different kinds of shrub- 
bery, and the clerks knew more about lawn mowers 
than they ever knew before. We got that fellow’s trade. 
When the lawn mower salesman came to town we took 
him out with us to dinner. The result was that no one 
in town could get his trade away from us. We had one 
man in that town that knew more about steel squares 
than any one else. We had him come and tell our boys 
about steel squares, and they knew more about steel 
squares than they had ever known before. A traveling 
salesman is usually an expert in that line. That the 
traveling representative must know his goods and does 
is very important. 

I heard a hardware man in convention about three 
years ago recite an incident that happened in his store. 
He said a genial chap came into his store and asked 
if he wanted anything. I said “No.” He said, “All 
right,” and walked out. Another young man came into 
my store and asked if I had any business. When I 
said no he asked if there were any prospects, which 
brought to mind a fellow who lived out in the country 
and wanted a gasoline engine. I told him I would get 
out the machine and have the boy take him out. While 
he was waiting I told him all about the man I could. 
All the way out the traveling salesman talked gasoline 
engine to the boy. The fellow came back with an order 
for the engine. He inspired and started a growth in 
that boy who took him out there; he sold the engine 
and sold it right, and made me a pleased customer. He 
put in motion among the farmers of that community 
the idea that the gasoline engine is a labor-saving ma- 
chine and built business in that community. 

Traveling representatives are only too glad to co- 
operate with the merchants when they have the oppor- 
tunity. The merchant is the fellow that should be on 
the job all day and cut out all foolishness. 

I think if hardware men would only get together 
and tell things that are doing them good and go home 
and put the ideas into effect the association would be 
a success. : 

In my store we had a nice stock of vises. A man 
came in and said, “That is what the old woman has to 
buy me for my birthday.” We wrote his wife a letter 
and told her that her husband wanted this for his 
birthday and in two or three days she came into the 
store and bought some vises for him. 

The old man came in a few days later and wanted to 
know how we knew when his birthday was. We told 
him. The result was far reaching, as this was a family 
that always remembered birthdays, and we put all the 
names and birthdays on a card file system and followed 
it up with letters. 

The present secretary finding that the duties of 
the association are too strenuous and causing him 
to neglect his business interests would not accept 
the nomination for another year. The matter was 
left open for the board of directors to take care 
of at a meeting to be called within the next thirty 
days. Mr. Robinson was asked to serve until the 
meeting of directors. The next meeting place to 
be decided upon later. 


Mississippi Association to Meet in 
Jackson 


_ Mississippi Retail Hardware Association will 
hold its 1915 convention in Jackson, May 5 and 
6. There will be no exhibits. 


AMONG THE VISITORS AT THE NEW YORK OFFICES of 
HARDWARE AGE during the past week were Edward A. 
Rood, second vice-president of Foster, Stevens & Co., 
Grand Rapids, Mich.; J. B. Curran, manager of the 
Brandon Hardware Company, Ltd., Brandon, Manitoba, 
Canada, and Stanley E. Fisher, of W. H. Thorne & Co., 
Ltd., St. John, N. B., Canada. 
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HARDWARE MEN OF NORTH DAKOTA 
MEET IN FARGO 


Nineteenth Annual Convention of the Association Well Attended 
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From left to right: A. J. Smith, past-president; Otto Songstad, first vice-president; D. R. Jacobson, second vice- 
president, and C. N. Barnes, secretary 


HE nineteenth annual convention of the North 
iL Dakota Retail Hardware Association was 
called to order in the Fargo Commercial Club 
Rooms at 2 p.m. Wednesday afternoon, February 
17, by President Smith. At his request the mem- 
bers rose and sang “America,” after which the in- 
vocation was pronounced by Dr. Graham. 

The address of welcome was delivered by H. F. 
Emery, the mayor of Fargo. Mr. Emery is a former 
hardware merchant and was for five years president 
of the association. He received a very warm wel- 
come from the members. His remarks were brief 
and he told something of the advantages of Fargo 
and how glad he, and the entire city were to enter- 
tain the convention. 

The response was made by Otto Songstad, who 
gave one of his characteristically bright talks. 

H. L. McNamara, of Janesville, Wis., former 
president of the National Association, spoke briefly 
on association work, characterizing his remarks as 
a friendly talk from one hardware man to another. 
He brought greetings from the National Associa- 
tion and also from the Wisconsin organization. 

The speaker outlined the growth of the Wisconsin 
body from 26 members in 1898 to 317 in 1904 and 
1038 in 1914. Mr. McNamara made an eloquent 
plea for co-operation between the merchants and 
outlined to them some of the things which the 
association had done. He laid particular stress on 
the .benefits of mutual insurance and urged the 
members to do their part in making the dividends 
larger. This part, he said, consisted in.an active 
campaign of fire prevention, not only in their own 
stores, but also in adjoining buildings. He said 
that in the Wisconsin organization nearly 50 per 
cent. of the fires during the past year started out- 
side of the hardware stores. Mr. McNamara also 
spoke of the greatness of the hardware business, 
saying that it was second only to banking in the 
amount of capital employed. He urged the dealers 
to pay special attention to service so that they 
might be of real benefit to the community in which 
they live, in addition to making a satisfactory living 
for themselves. 

The next number on the program was an address 
on the subject of “Service” by C. D. Maclaren, 
treasurer of Farwell, Ozmun, Kirk & Co., of St. 
Paul. Mr. Maclaren’s address was in part as fol- 
lows: 
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R. PRESIDENT and Members of the North Dakota 
Retail Hardware Association: 


Your officers have asked me to talk to you on the 
subject of “Service.” Recollecting the many and splen- 
did suggestions in this direction made by your trade 
papers throughout the past three or four years, it seems 
to me almost presumptuous on my part to attempt to 
add anything of interest. 

The statement is frequently heard, and it is claimed 
by those in authority, that the retail hardware dealer 
is demanding a better service that is adding to the 
wholesaler’s expense of doing business. On the other 
hand, retail merchants, through their representatives, 
disclaim this condition; but the simple fact is, gentle- 
men, that you are demanding and receiving better 
service and it is adding to the wholesaler’s cost of doing 
business, and it is better so. You have a right to de- 
mand of your wholesaler the very best service that is 
possible for him to give you. It is true that the cost 
of doing business is constantly increasing, but it is 
my conviction—more than that, I know—that the addi- 
tional cost incidental to better service is offset and com- 
pensated by increased volume of sales for both the 
wholesale house and the retail merchant. It is simply 
a means to successful competition. If the retailer orders 
goods every day, so to speak, small quantities, broken 
packages, requiring quick delivcries, and by such 
methods maintains a well-assorted stock, free from 
“dead wood,” surplus goods, and thus turns his stock 
five or six times a year and earns a satisfactory net 
profit on a comparatively small capital investment; this 
is what we understand to be expensive service; but it 
is just the service that enables the retailer to succeed 
in business, and it is the service the wholesaler must 
expect to supply; indeed, it represents the function of 
the wholesaler in the scheme of distribution. 7 

The wholesale merchant is rendering a valuable 
service in the process of distribution, between the time 
the goods leave the factory and the time they are 
offered for sale in retail stores to consumers in small 
quantities. Such services include the assembling of 
many and diverse lines, economical storing of stocks at 
convenient points for quick delivery to the retailer; 
these, with certain other elements of service, such, for 
instance, as credit accommodation, represent the whole- 
saler’s part in the scheme, and he is constantly striving 
for greater efficiency, and I believe is performing a 
genuine service. His patronage is such, and he hears 
so little complaint from his customers, that he naturally 
believes he is a necessary “cog in the wheel.” 

The wholesale merchant is eager to put into practice 
anything and everything that will help him give better 
service. I only wish that you retail merchants would 
assume a similar attitude. Your trade papers are 
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bristling with helpful suggestions; officers of your asso- 
ciation constantly keep before you improved methods 
and suggestions; you come to these conventions and you 
learn much that if put into practice would be very 
helpful; but many of you return to your respective 
places of business and you continue to run along in the 
old rut. 

As competition increases, one thing becomes more 
and more in evidence; that is, to the necessary factors 
of good location, assortment and quality of stock, must 
be added the personality of the merchant, a personality 
that stands for service. One of the most important 
things for a business man to grasp is the spirit of the 
times, in order that he may work with the currents of 
public thought and opinion, and not against them. 

I have in mind a young man just from the farm, who 
came to us a few years ago and explained that he was 
desirous of engaging in the retail hardware business, 
although he had very limited capital—about $700—and 
that he was thinking of buying a small stock located 
about sixty miles from St. Paul. We were familiar 
with the business he had in mind, and tried to dissuade 
him from taking hold of that particular stock, for while 
the stand was an old one, the store had changed hands 
frequently and the business had run down to practically 
nothing. A few days later this same young man came 
back and informed us of having purchased the stock in 
question, and in conversation with him he stated that 
he had traveled over the country tributary to this town 
to quite an extent and that he was confident that by 
cultivating the acquaintance of the farmers and by 
giving evidence of his intentions to be of real service 
to them he believed he could build up a business, as the 
other hardware merchant in the town, a strong man 
financially, was not popular. During the past four 
years this young fellow has accumulated some $10,000, 
starting with about $700, and he has accomplished this 
because he started business with the right ideals. He 
was as much interested in the question of giving service 
as he was in the selfish side of the business—that of 
making money. He had the spirit of service with such 
enthusiasm for his work that nothing could hold him 
back. With a stock of about $5,000 he has earned an 
annual net profit of $3,000, while his competitor with a 
stock of $15,000 to $20,000 in the meantime has been 
losing money. 

The point is, the spirit of the times calls upon all to 
serve if they would prosper. There is no disposition 
to withhold prosperity from any line of business. 


Maintenance of Resale Price 


The consumer rebels against the general idea of 
monopoly, but practically he patronizes monopoly when- 
ever it serves him better than individual enterprise. 
If the present tendency to patronize price cutting is 
persisted in, then it seems to me retail monopoly will 
result. Do you think that such a condition would be 
best for society? For the people? I think not, and I 
believe the time must come, and at no distant date, 
when a check will be put upon this monopolistic ten- 
dency. As you know, the tendency of the courts is 
against maintenance of resale price; but I believe there 
is an element of justice involved in this question of 
price maintenance, and that there is an economic prin- 
ciple involved in it which eventually will lead to an 
affirmative decision on this momentous question. 

To get down to the practical application of service to 
your individual business, it seems to me that one of the 
things the retail hardware merchants throughout the 
country districts should do first is to take steps to 
make their stores and stocks more attractive. It is 
generally commented upon that women do not patronize 
hardware stores. The more profitable lines are the goods 
that women buy. The man of the house doesn’t care 
much what kind of a knife and fork he eats with, nor 
about the utensil in which his food is cooked, nor does he 
care anything about the adornments which add so much 
to the pleasure and the comfort of the home. The 
‘women buy all these things, and the retail hardware 
dealer should cultivate this trade and make his store 
so attractive and display this class of goods so in- 
vitingly that women will be attracted. 

The community needs practical hardware men—men 
who can solve the customer’s problems; for instance, 


75 


what kind of fencing will suit him best for a given 
purpose, and a thousand and one other problems that 
come up from day to day that the customer will submit 
to his local hardware dealer if there is that bond of 
sympathy and confidence established which should exist 
between the local dealer and his trade. 

Considerable thought has been given recently to the 
matter of furnishing comfortable accommodations to 
the farmers and their wives and children when they 
come to town. Some dealers having commodious quar- 
ters are undertaking to furnish such accommodation 
within the confines of their own stores, and where this 
is possible there can be no question as to the good effect 
it will have upon the trade. But where the individual 
dealer cannot undertake this, collectively the merchants 
of every town should provide accommodations and rest- 
ing headquarters for the farmers’ wives and children. 
This can be done at very little expense. There is 
scarcely a town in North Dakota that could not well 
afford to support such an undertaking, and, as stated, 
this will do wonders to popularize the country merchant. 

The farmer complains that he can’t keep his children 
on the farm after they grow up—and this is a fact. 
The trouble is that the young people have no social 
centers. The retail merchants should see to it that the 
towns are actually social centers and that facilities be 
made available for the cultivation of the social side of 
the young people and that the spirnt of jealousy be- 
tween the country and the towns be entirely eliminated. 
If the farmers tributary to you, and their wives, 
their sons and their daughters feel that they are wel- 
come when they come to town, you will have overcome 
in a large measure that influence which is driving trade 
away from you. 


President Smith then called on Mr. Hardy, secre- 
tary of the Fargo Commercial Club, who had 
recently returned from attending the convention of 
the Chamber of Commerce of the United States at 
Washington. Mr. Hardy gave a very interesting 
talk, and said that the organization of this body 
was the first ever organized as a mouthpiece for 
business men which actually gains the ear of the 
organization at Washington. He outlined the 
method used for obtaining a general opinion of the 
business men of the United States on commercial 
subjects of national interest. 

The Thursday meeting opened with the reading 
of President A. J. Smith’s address, which was in 
part as follows: 

Gentlemen: It has been customary in years passed for 
the president of this association to deliver an address 
during the annual convention. For two years I have 
been able to convince your secretary that this was su- 
perfluous, but this year for some reason he became ob- 
stinate and insisted that it was up to me to speak. 

In my opinion this is the most important convention 
ever held by the hardware merchants of North Dakota. 
The most important because the time has arrived when 
we must take a stand against the unfair and unjust 
methods which the manufacturers and jobbers have pur- 
sued in favor of the so-called big fellow to the detriment 
of the average dealer in the small town or city. 


The purpose of our annual convention is to devise 
some legitimate way to solve the problems which con- 
front the hardware merchants to-day. Since the organ- 
ization of the National association and the different 
state associations some benefits have been brought 
about. Mutual insurance has reduced the expense ac- 
count to a considerable extent. Credit and collection 
bureaus have been successful in collecting bad debts. 
Freight auditing bureaus have been successful in get- 
ting quite a sum of money annually from the railway 
companies. Local hardware clubs have been found to 
be quite beneficial to the individual members. But 
there is yet much to be accomplished by the associa- 
tions. This can only be brought about by the full and 
hearty co-operation of the members. 

A great deal has been said regarding the catalog and 
department store competition, and there is no doubt 
some cause for complaint. Many of our members seem 
inclined to believe that when they elect their officers for 
their state associations that their responsibility ceases; 
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that the officers can and will take care of all their trou- 
bles. In this they are much mistaken. The officers can 
take care of a certain part of the work, but the individ- 
ual merchant must necessarily fight the major portion 
of his own battles. 

I have become fully convinced that a large percent- 
age of our troubles are caused by our own inefficiency. 
We are not posted as to price, quality, competition, etc., 
and many of us make practically no effort to change 
this condition. For example, when you want a price on 
any article to meet competition do you take it up with 
your jobber or with the manufacturer and make any ef- 
fort to obtain a better price? I venture to state that a 
very small percentage do so. 

I want to tell you of an experience I had on a certain 
item. I had been buying it for 70 cents and I found 
that the catalog house price was also 70 cents. I took 
it up with the jobber. I did not succeed in getting a 
lower price. I then took it up with the manufacturer, 
and again with the jobber, and between the two of us 
we secured results. The result was not that I bought 
the goods at a lower price but that the catalog house 
listed this item at a figure that enabled me to make a 
net profit. 

I thoroughly believe that if this policy were followed 
up by every member that in a very short time we would 
be buying standard merchandise as cheap as our large 
competitors. 

Many of you no doubt know, and all ought to know, 
of the Price and Service Bureau which has been estab- 
lished by the National association. This is in my opin- 
ion the greatest work which has as yet been undertaken 
by the National association. The bureau is as yet in its 
infancy, but if the members will make use of it and pat- 
ronize the people who are willing through the efforts of 
this bureau to make the price to us, in a very short time 
it will be a leading factor in establishing the right price 
for the retailer. 

Some people are inclined to believe that the jobber is 
superfluous and altogether unnecessary. I do not think 
so. In this western country we are so far from the 
manufacturers that it would in my opinion be almost 
impossible for the retailer to get along without the job- 
ber; but I do not believe that the jobbers have become 
fully aroused to the price proposition, neither do I feel 
that the jobbers are getting too much profit on many 
lines, but I do think that the jobbers are paying too 
much for their merchandise, and the natural conse- 
quence is that they have to charge us accordingly. 


The 1915 National Convention 


The 1915 national convention will be held in St. Paul 
June 22, 23 and 24. I wish to state, however, that there 
is not a hardware merchant in North Dakota who should 
not take advantage of this opportunity to attend the 
national convention. It would be of very material ad- 
vantage to him, both from a financial and educational 
standpoint. There should be at least 200 dealers from 
North Dakota at this convention. 


Treasurer Moe then gave the details of the finan- 
cial condition of the association, showing that there 
was a substantial balance on hand. 

I. L. Newgard, of Grafton, then read his report 
as delegate of the National Convention. © 

L. D. Nish, secretary of the Illinois Retail Hard- 
ware Association, was called upon and brought 
greetings from his organization and assured the 
members of the best wishes and co-operation of the 
Illinois Association. Mr. Nish then explained with 
the aid of a chart the plan of inter-insurance used in 
connection with the Illinois Association. 

President Smith then introduced M. L. Corey, 
secretary of the National Retail Hardware Associa- 
tion. Extracts from Mr. Corey’s extemporaneous 
address are as follows: 


Too many hardware men carry the prices of their 
goods in their heads instead of having a permanent rec- 
ord available when needed. As a result the time comes 
when you want the price of an article and you cannot 
remember whether it is $3.50 or $4.50 and that one dol- 
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lar is what may represent your net profit. The Price 
and Service Bureau of the National Association is organ- 
ized to store and place in the hands of its members 
price information and price knowledge which will help 
them in their business. 

I want to emphasize at this time the “Buy It Now” 
movement. Pass around the dollar and it is surprising 
to see how fast it will get the wheels of business mov- 
ing. I want to urge upon you to bring this matier to 
the attention of your customers. If they are planning 
to buy something in the spring get them to buy it now. 
If your stocks are low and you expect to replenish them 
in the spring buy now. Take back with you to your 
stores the spirit behind this and I believe it will be of 
much benefit to business in general and to your own 
business in particular. 

The last time I was with you I talked against the par- 
cel post and I told you then that I did not believe it 
would be to the benefit of the country at large. A bill 
was passed which placed parcel post on the map and 
provided features many of which were not at all ob- 
jectionable to the retail merchant, but since that time 
the Postmaster-General, in accordance with authority 
placed in his hands, has seen fit to change them in many 
respects. For example, the parcel post stamps have 
been done away with. The weight limit has been in- 
creased, the zones have been made larger, and the 
C. O. D. feature has been added. March 15 of last year 
the Postmaster-General ruled that catalogs should be 
classed as books. Before that time the big catalog of 
Sears, Roebuck & Company was sent out and cost 26 
cents. Now it can be sent out for 7 cents in the first 
zone, a saving of 19 cents on every catalog, and it is es- 
timated that this one small change by the Postmaster- 
General has saved Sears, Roebuck & Company $100,000, 
and has saved the mail-order houses in Chicago more 
than $2,500,000. I tell you these things so that you may 
see and understand what a difficult proposition you are 
up against. 

I see many encouraging things for the merchant. 
There is a decided change in tone on the part of the 
farm and daily papers in their attitude toward the re- 
tailer, and especially toward the small merchant. The 
dealers should take advantage of this situation and 
make their influence felt in politics, not partisan politics, 
but in seeing to it that the right men are sent to the 
state and national legislatures. Then there is the Ste- 
phens bill for maintaining prices. This bill, I believe, 
will be made into a law. 


Mr. Corey then went on to outline some of the 
steps the mail order houses are taking to impress 
upon the people how exceedingly honest they are, but 
as a matter of fact, in many cases, he said they are 
actually dishonest. He told of the letters they sent. 
out and of the steps they are taking to entrench 
themselves in the minds of the consumer. 

To bring home to his hearers very forcibly a 
proposition which requires their attention, Mr. 
Corey had with him two wrenches, one of them 
costing the dealer $1.25 per dozen, the other one cost- 
ing him $3. Both of these articles could be illus- 
trated and described in catalogs with exactly the 
same words and still no direct misrepresentation be 
made. At the same time, an examination of these 
two articles showed conclusively that the one- at 
$3 was really of better value than the one at $1.25. 

Mr. Corey also had with him two pairs of pincers, 
one of which cost the dealer $3.75 and the other one 
costing him $1.80. In these articles the same differ- 
ence was apparent. 

Mr. Corey said that he believed that dealers were 
too prone to select the high grade goods and not 
have the low grade ones on hand for comparative 
purposes, so that when a customer came in and 
asked for a wrench or a pair of pincers, such as he 
had with him, and the dealer quoted a price on the 
high grade article, the customer would feel that the 
merchant was robbing him, unless definite evidence 
could be produced showing the difference in the two 


articles. 
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Mr. Corey had with him a number of charts in 
which he brought out some of the points which the 
dealer needs to keep in mind. They were in part as 
follows: 


(1) Get all the mail order house catalogs and 
study them carefully, keeping posted on the things 
your competitor is selling. 


(2) Concentrate your purchases with few 
houses. 
(3) Take all discounts possible. 


In regard to the first point, Mr. Corey said that 
the merchant might, as an experiment, buy a num- 
ber of small items from the catalog houses so that 
he might know exactly what he was competing 
against. If the items were too large for this to be 
profitable, he urged the members to communicate 
with the Price and Service Bureau, which would en- 
deavor to assist him in finding the proper source of 
supply and the proper price for these competitive 
goods. 

In regard to the second point, the speaker said 
that the dealer could not expect concessions unless 
he gave the jobber or manufacturer a volume of 
business which was worth while, and that when a 
dealer wants accommodations from a house to which 
he is only giving small orders, he is most likely not to 
get it. 

In regard to the third point, Mr. Corey said that 
the hardware man must make himself worthy of the 
price by discounting all his bills, and by conducting 
his business in a businesslike way. 

The speaker said that he believed there were too 
many traveling salesmen, and that it was almost 
impossible to get the jobbers to agree to reduce 
the number. 

The Friday afternoon session was called to order 
by President Smith at 2 o’clock. 

H. K. Zuppinger, editor of The Hardware Trade, 
was first called upon for an explanation of the 
Credit and Collection Bureau worked and operated 
by H. O. Roberts, secretary of the Minnesota Retail 
Hardware Association. He outlined this work in 
considerable detail, and explained how Mr. Roberts 
was working on an information bureau which would 
furnish the hardware dealers of the Northwest with 
the data they needed on new comers. He also 
urged the members to send in to Mr. Roberts the 
names of their “dead-beat” customers so that they 
might be placed on file and be available for the pro- 
tection of others. | 

Mr. Zuppinger. also outlined the methods pur- 
sued by Mr. Roberts in collecting delinquent ac- 
counts, and told of the good results being secured 
along this line. 

H. L. McNamara, former president of the Na- 
tional Association, and who for many years was 
treasurer of the Wisconsin Mutual Insurance Com- 
pany, spoke briefly along the lines of the facilities 
and service furnished by that excellent organiza- 
tion. 

The question box was then opened and a.number 
of trade matters were discussed. Among them the 
availability of the automobile as a delivery truck, 
and several dealers told of having had very success- 
ful experience with this mode of delivery. 

The question of handling poisons in North Da- 
kota was also taken up, and it seemed to be the 
general opinion that the hardware dealer, not be- 
ing a registered pharmacist, was acting contrary 
to the law when he sold poisons, such as muriatic 
acid, denatured or wood alcohol, ete. This law, 
however, does not apply to Paris green and formal- 
dehyde when sold in the original packages. 

The question of meeting the “hundred-bolt assort- 
ment” of the catalog houses was also taken up, and 
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several dealers told how they were able to combat 
this kind of competition by offering the buyer to 
pick out whatever bolts he might want from the 
stock at a uniform price per bolt. 

The nominating committee then reported the fol- 
lowing names, and the ballot of the association was 
cast for all of them by Secretary Barnes: 

Hubert Harrington, president, Fargo; Otto 
Songstad, first vice-president, Northwood; D. R. 
Jacobson, second vice-president, Minot, and A. J. 
Smith, treasurer, Carrington. 

Executive Committee: O. L. Schulstad, Forbes; 
C. J. Reed, Antler, and J. R. Vestry, Drayton. 

Delegates to the National Convention: E. C. Pol- 
lard, Litchville, and C. V. Ferguson, Glenburn. 

The new Executive Committee met and re-elected 
C. N. Barnes as secretary of the association. 

Secretary Barnes then read his report, which was 
in part as follows: 


ROM mercantile reports I note with pleasure that 
during the past twelve months most of our mem- 
bers have enjoyed a fair degree of prosperity in compar- 
ison with those in some of the other states; also that 
apparently the western half of North Dakota has been 
more favored on account of crop conditions than the 
eastern half. 


Price and Service Bureau 


It must be acknowledged that each year brings new 
complications which make it all the more difficult to 
conduct our business so as to make it the paying ven- 
ture we feel it should be. Much of this trouble is trace- 
able, I believe, to the fact that we merchants are not as 
well educated in buying as are the public to whom we 
sell our goods. We must educate ourselves thoroughly 
and learn where we can buy goods at prices that will en- 
able us to compete with those concerns in the large cit- 
ies whose catalogs the majority of our customers have 
in their homes for ready reference. We must know the 
prices of the articles in our line that are asked by these 
concerns. 

The buying public is becoming more efficient each 
year. Its knowledge of values is increasing, and it is up 
to us.to keep pace with them. Right here I should like 
to ask if you are doing everything in your power to 
make of yourself the buyer in your line for your com- 
munity? 

As shown from the following figures but a small per- 
centage of our members have as yet availed themselves 
of the National Price and Service Bureau. Sixty days 
ago I was advised by the national office that up to that 
time the Price and Service Bureau received only three 
inquiries from our members, which would indicate a 
lack of interest up to that date. Reports received since 
then indicate a much improved condition and show dur- 
ing the past 60 days a total of 38 inquiries. 

I cannot recommend or urge too strongly the use of 
this particular service by our members. It is absolute- 
ly free for the asking, and it offers you a reliable chan- 
nel where you can secure information as to the price 
you should pay for any article in your line. Remember; 
this is not a purchasing agency. It is rather an infor- 
mation bureau where you can learn the lowest price you 
should pay for any article you sell. 


Freight Traffic Department 


I again appeal to those members who are not sending 
us their freight bills for audit to do so. This service is 
also absolutely free, and we are securing results for 
those who have taken advantage of it. It takes very lit- 
tle time and effort to wrap up your freight bills and ex- 
press them to your secretary. I believe you will find it 
cheaper to send them by express, as they require first- 
class postage when sent by mail. Those whose freight 
bills have been audited and have received no rebate 
have the satisfaction of knowing that they have not 
been overcharged or paid for any errors made by the 
railroad companies. Those who have received rebates 
are just money ahead, as the only charge in connection 
with the auditing is the amount retained for the audit- 
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ors employed, the members receiving 50 per cent. of all 
claims paid. While this department of association work 
has only been in operation 18 months we have been 
able to collect for our members claims amounting to 
$1,704.61. 

I feel a little explanation is due you as to the meth- 
ods employed in our office in handling claims filed with 
the railroads. When errors are found and claims cover- 
ing same filed with the railroad companies the member 
is advised of the number of claims filed and the total 
amount of same. To remit to our members their share 
of each claim as it is paid would mean an endless 
amount of bookkeeping for us. When all claims belong- 
ing to each member have been paid or disposed of sat- 
isfactorily remittance is then made, thus simplifying 
the work a great deal. It is impossible to crowd or 
hurry the railroads in settling these claims, but in due 
time we either receive the money for each claim filed or 
a satisfactory explanation through the auditors why 
payment has been declined. 

I wish every hardware merchant in the state would 
send his freight bills to me each year for audit. From 
my point of view I can see no reason for not doing so. 


Collection Department 


In some of the states a collection department has 
been inaugurated in connection with the general asso- 
ciation work and those in charge report very satisfac- 
tory results. Your president and I have discussed at 
various times the practicability of establishing such a 
department in connection with our association, but as 
our sister state association (Minnesota) has offered us 
the use of her collection department for our members it 
has been thought best not to establish such a depart- 
ment at present. The charges to our members will be 
the same as paid by the members of the Minnesota as- 
sociation, being 10 per cent. on all money paid on an ac- 
count or note, if less than one year old, and 20 per cent. 
when more than one year old. We recommend to our 
members that they accept the service offered them by 
the Minnesota association until such time as it appears 
to our advantage to conduct a collection department of 
our own. 

Hardware Mutual Insurance 


Each year I find it impossible to refrain from calling 
to your attention the Hardware Mutual Insurance fea- 
ture of association work. It is a pleasure and satisfac- 
tion to be able to say to you that the very large major- 
ity of our members have provided themselves with 
some of this insurance and many are carrying the most 
of their policies in the Hardware Mutuals. To the mi- 
nority who are not I again appeal to you to give this 
insurance a trial and provide yourself with at least one 
policy which you will never regret. It is impossible to 
obtain better insurance than the Hardware Mutual and 
its cost is from 40 to 50 per cent. less than the old line 
rates. 

A year ago I had some very gratifying figures sent 
me by Mr. Jacobs, se¢retary of the Wisconsin Mutual 
showing the volume of insurance they had in force in 
North Dakota and their percentage ratio of loss in com- 
parison with insurance written. For your information I 
will say that this report showed that they were receiv- 
ing more money from our members at that time than 
from any other state except their own, and that our ra- 
tio of loss covering a period of the preceding t2 months 
was only 3 per cent. In a similar report received from 
the Wisconsin Mutual a few days ago covering the year 
1914 I am pleased to report that North Dakota is still 
paying them more premium money than any other state 
aside from Wisconsin. The lamentable feature of this 
report is that the past year’s business indicates a loss 
ratio of 428/10 per cent. In a similar report received 
the Minnesota Mutual covering the same period, the loss 
ratio in North Dakota was 56 per cent. A summary of 
figures giving the average loss for the entire period that 
Wisconsin has been writing insurance in North Dakota 
shows a loss ratio of 241/10 per cent., which in compari- 
son with other states paying the Wisconsin Mutual over 
$10,000 in premiums is the lowest percentage. This 
surely is very consoling. 


The Stevens Bill 
On May 19, 1914, I sent you a copy of the Stevens 
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bill and urged that you co-operate in securing its pas- 
sage by writing our Senators and Congressmen for 
their support. Information at this time indicates that 
this bill will soon be reported. It is increasing in fa- 
vor, as indicated by a report which states that 144 Con- 
gressmen are now pledged to support it as against three 
a year ago. I urge you to do your part when the call 
comes for action. As you recall, this bill favors the 
restoration to manufacturers of trade-marked goods, 
the right to name a figure at which such goods shall be 
sold to consumers. 


Obituary 


I regret to report one death in our ranks, that of C. 
J. Mastrud, who died November 5, 1914. He was one of 
our oldest members, having joined when the association 
was very young. He was a faithful attendant at almost 
every meeting. 


Membership 


I wish to report a membership of 382, all in good 
standing, a slight increase over last year. This may 
not sound very flattering, but in explanation I wish to 
say that while this is the first year I have been unable 
to report a decided increase in membership, still our 
records indicate that we have received more new mem- 
bers than during any previous year. Notwithstanding 
this fact we have been compelled on account of trade 
conditions, retirements, sales and careless delinquents to 
strike many of our old members from our list. 


Our Guests 


We have with us as our honored guests Ex-National 
president McNamara, National Secretary Corey and E. 
K. Zuppinger. This is the first time in our history that 
we have had had the honor of having two national offi- 
cers with us at the same time, and we feel that we are 
especially favored at this convention. 


North Dakota Association Honored 


As you are no doubt aware your secretary was placed 
on the National Board of Directors at the last national 
convention held in Indianapolis. On account of sickness 
in my family I was unable to attend this meeting and 
feel that my absence was taken advantage of. While I 
appreciate the honor conferred very much indeed I feel 
there were others in the state far better qualified for 
the position than I. I sincerely trust that those who 
were instrumental in securing my election may never 
have cause to regret it. | 


Gratitude 


To our advertisers and exhibitors we tender our sin- 
cere thanks for their patronage and assure them that 
their assistance is invaluable to us. Our officers have 
tried to impress upon the hardware merchants that we 
are indebted to these concerns and that they should re- 
receive the loyal support of every merchant. 

To the trade papers we are also greatly indebted and 
we tender our sincere thanks to them. 

To our outside friends who have come to our meeting 
with only the idea of helping us we wish to convey also 
our sincere appreciation. 

I assure you all of my sincere appreciation of the loy- 
al support both the officers and members have given me 
in my nineteen years of service and thank you kindly 
for your attention. 


FRITZ ERNST CRANZ, who several years ago was sell- 
ing the product of the Lufkin Rule Company, Saginaw, 
Mich., calling on the export trade, has again identified 
himself with this company, making his headquarters 
at its New York office, 106 Lafayette street. In the 
earlier portion of this year, Mr. Cranz was in the West 
Indies for the Lufkin Rule Co., and found business in 
Cuba rather better. 


WALTER M. TAUSSIG, president of Wiebusch & Hil- 
ger, 106 Lafayette street, New York City, has been re- 
cently made a director of the American Chain Com- 
pany, Bridgeport, Conn. Mr. Taussig will, in due 
course, take general charge of the sales department of 
that company. 
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Trade Commission 


Named . 
By A. A. CHENAY 


WASHINGTON, February 28, 1915. 


ANY important measures for which the busi- 
Mi ness world has been contending this session 
will fail with the adjournment of Congress 
on Thursday, March 4. According to the rules of 
the national legislature, all measures which have 
not been passed by both Houses, and signed by the 
President, automatically die with the ending of the 
Congress for which they were offered, and, in case 
it is desired to further consider any matter thus 
lost, it is necessary that it be re-introduced and 
worked up anew from a fresh beginning. 


Stevens “Standard Price” Bill Fails 


Many of the measures that will fail of final action 
at this time have been more or less advanced in 
consideration. Some have passed one or other of 
the Houses, while others have been extensively con- 
sidered in committee. In certain cases favorable 
reports have been ordered on measures, but lack of 
time has precluded their further consideration. 

The Stevens bill has been exhaustively consid- 
ered by the House Committee on Interstate and 
Foreign Commerce, and, while a majority of the 
members of the committee are opposed to its price 
provisions, a report would very likely have been 
forced had more time been available. There is no 
chance for any definite action during the few days 
remaining of the present session, and this question 
will have to be taken up anew with the convening 
of the Sixty-fourth Congress. 

It is pretty well conceded by those intimately as- 
sociated with the struggle over the Stevens bill that 
the advocates of “price standardization” have won 
their fight, and that the issue presented cannot 
longer be avoided. The prominence and insistence 
that have come to surround this matter of resale 
price regulation is certain to have a large effect on 
the question when it is brought up later in the year. 


Farm Credits Bill May Get Through 


A farm credits bill, providing for Government 
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loans to farm owners, has been attached to the agri- 
cultural appropriation bill in its hurried passage 
through the Senate, and, it is possible, may be held 
in the general measure as it is finally passed. 

Presented by Senator McCumber, of North Da- 
kota, the amendment would create a bureau of farm 
credits in the Treasury Department to make loans 
of government funds through national banks on 
farm mortgage notes. These loans would run for 
ten years at five per cent., and would not be less than 
$300 or more than $10,000 to an individual. 

The sentiment of both House and Senate is large- 
ly in favor of a system of farmer’s banks, the dif- 
ficulty heretofore being in deciding upon the form 
of establishment to be created. If the conferees 
can get together and perfect the McCumber amend- 
ment into a measure that will be acceptable to the 
House and the President, it is possible the country 
will have a system of farmers’ banks before it really 
expected them. 


Ship Purchase Bill Expected to Go Over 


After all the time and energy that has been ex- 
pended upon the Administration’s ship purchase 
plan, it is confidently predicted the measure will be 
dropped from further consideration. There is little 
hope for it during the remaining few days of this 
session, and the reports from the White House are 
that there is no intention of calling an extra ses- 
sion for the purpose of driving it through. 

According to agreement between the various Sen- 
ate factions, the ship purchase bill was temporarily 
shelved so as to permit of the passage of the neces- 
sary appropriation bills. While it may be called up 
now at any time before adjournment, there is little 
probability that the proposal to create a govern- 
ment-owned merchant marine can succeed in get- 
ting through the Senate. 


Federal Trade Commission Named 


With two possible exceptions, President Wilson’s: 
choice of men for the new Federal Trade Commis- 
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sion is not meeting with enthusiastic approval. While 
it is not stated that the services of larger-calibered 
men could not be secured, there is apparent a very 
decided feeling of disappointment over the person- 
nel of the new body, as sent to the Senate during 
the week. 

Joseph E. Davies, the present Commissioner of 
Corporations, whose bureau is to be merged into 
the new commission, was practically named in the 
law as one of the commissioners. There is no oppo- 
sition to his nomination. The nomination of Edward 
N. Hurley, of Chicago, is generally favorably re- 
ceived. 

With these two exceptions, however, it is felt that 
much happier choices might have been made, and 
the expectation is that another struggle, similar to 
the one over the nominations for the Federal Re- 
serve Board, will follow the proposal to confirm the 
President’s nominations for the Federal Trade Com- 
mission. 

William J. Harris, present Director of the Census, 
Will H. Parry, of Seattle, and George Rublee, of 
Cornish, N. H., are the other three men picked by 
Mr. Wilson. There is strong opposition to both 
Mr. Harris and Mr. Rublee. 


Hopes to Clear International Trade Situation 


The United States Government has proposed to 
both Great Britain and Germany a plan for solving 
the difficulties that confront both nations in their 
relations with neutrals. While particulars of this 
latest proposal are not made public, it is said the 
plan goes beyond the recent representations as to 
mines and foodstuffs, and contemplates a provi- 
sional agreement by the belligerents that, it is 
hoped, may lead to such permament action as will 
relieve to a very large degree the tensity that now 
hangs about American shipments to the war zones. 

President Wilson is reported today as being more 
hopeful than he has been in some time past over 
the prospect of clearing up the several complicated 
points now pending, and thus substantially elimi- 
nating some of the principal obstacles that have 
been piling up to check American commerce. 

There is a belief prevalent that a decided change 
in the international trade situation is imminent, 
and the reports have it that a much cleared condi- 
tion of affairs will be forthcoming as a result of the 
additional negotiations now under way. 


Export Trade Continues to Mount 


The foreign tradé figures for January, and for 
the first three weeks of February, as made public 
by the Department of Commerce, show that the sale 
and shipment of American products in the world’s 
markets continue to make unprecedented gains, de- 
spite the complaint of lack of shipping facilities. 

The excess of exports over imports for January 
was close to $150,000,000, practically threé times 
that for January, 1914, and more than double the 
balance for January, 1913. It is estimated that the 
figures for February will show a still larger gain, 
both in actual shipments abroad and in the excess 
of exports over imports. 

An interesting feature of the monthly export 
statement refers to the exports of gold, which were 
but $691,000 in January, 1915, as against a ship- 
ment of nearly $7,000,000 in January, 1914, and 
$17,000,000 in January two years ago. 


More Federal Reserve Money 


Secretary of the Treasury McAdoo has announced 
his intention to print approximately $500,000,000 of 
Federal reserve notes to be sent to Federal reserve 
banks upon demand. This large supply is being 
made available in anticipation of increased demands 
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that are expected to develop within the next few 
weeks as a result of the increased business activity 
that is confidently predicted. 

Reports coming into the Treasury Department 
from all sections of the country, particularly from 
the middle and far West, are said to be uniformly 
optimistic in tone, with indications generally noted 
of sharp revivals in every line of trade. 


Coming Hardware Conventions 


CALIFORNIA STATE RETAIL HARDWARE ASSOCIA- 
TION CONVENTION, San Francisco, March 17, 18, 19, 
1915. L. R. Smith, secretary-treasurer, Oakland. 


TEXAS HARDWARE JOBBERS’ ASSOCIATION CONVEN- 
TION, Houston, March 19, 20, 1915. A. B. Hudson, 
secretary-treasurer, Fort Worth. 


SOUTHERN HARDWARE JOBBERS’ ASSOCIATION CON- 
VENTION,: in conjunction with the American Hard- 
ware Manufacturers’ Association, New Orleans, La., 
April 20, 21, 22, 23, 1915. John Donnan, secretary- 
treasurer, Richmond, Va. . 

AMERICAN HARDWARE MANUFACTURERS’ ASSOCIA- 
TION CONVENTION, in conjunction with the Southern 
Hardware Jobbers’ Association, New Orleans, La., 
April 20, 21, 22, 23, 1915. F. D. Mitchell, secretary- 
treasurer, Woolworth Building, New York. 


MISSISSIPPI RETAIL HARDWARE ASSOCIATION CON- 
VENTION, Jackson, May 5, 6, 1915. John E. Som- 
mers, secretary-treasurer, Clarksdale. 


FLORIDA RETAIL HARDWARE ASSOCIATION CONVEN- 
TION, St. Petersburg, May 11, 12, 13, 1915. G. E. 
Noblit, secretary, Tarpon Springs. 

AMERICAN IRON, STEEL & HEAVY HARDWARE AS- 
SOCIATION CONVENTION, San Francisco, Cal., May 25, 
26, 27, 1915. Headquarters St. Francis Hotel. John 
G. Purdie, secretary-treasurer, Marbridge Building, 
New York. 

GEORGIA RETAIL HARDWARE ASSOCIATION CONVEN- 
TION, Macon, June 15, 16, 17, 1915. Headquarters, 
Hotel Dempsey. J. L. Moore, secretary, Madison. 


CAROLINAS RETAIL HARDWARE ASSOCIATION CON- 
VENTION, Isle of Palms, July 13, 14, 15, 16, 1915. 
T. W. Dixon, secretary, Charlotte, N. C. 


Texas Jobbers Will Meet in March 


A* a recent meeting of the executive committee 
of the Texas Hardware Jobbers’ Association, 
it was decided to hold the next annual convention, 
which will be the twentieth, at Houston, Texas, 
March 19 and 20. 

It has been the custom to hold these annual gath- 
erings a little later in the season, but this year on 
account of the Southern Association meeting in 
April at New Orleans, it was deemed wise to hold 
the Texas convention in March. 

This association, while small in numbers, has been 
in existence for almost twenty years, and the ma- 
jority of the members have been active in its inter- 
ests since organization. 

The coming convention will be held at a time of 
year when the southern part of Texas will be seen 
at its best, with flowers and shrubs all in bloom, 
and it.is hoped that a large number of manufactur- 
ers and their representatives will be present. Top- 
ics of vital interest to the members will be assigned 
to various ones for discussion, and it is predicted 
that this will be the most successful convention held 
for a number of years. 

As there will be only two days of business ses- 
sion, there will be very little time for entertain- 
ment, though every opportunity will be given for a 
general “getting-together” of all of those attending. 








CHANGES AT THE STANLEY WORKS 


William H. Hart gives Up Presidency, but Continues in Active 
Service as Chairman of the Board—Gives Sketch of 
the Early History of the Company 


AVING for sixty consecutive years been hon- 
H ored with election to an executive office and 
a good share of the time holding two such 
important capacities at once, William H. Hart re- 
signed as president of the Stanley Works and ac- 
cepted the new office of chairman of the board of 





William H. Hart, president for sixty years of the 
Stanley Works, now chairman of the board 


directors at the annual meeting of the company in 
New Britain, Conn., February 16. The new office 
was created by a change in the by-laws adopted at 
the stockholders’ meeting. Other minor changes 
were made to bring the by-laws of the company 
strictly up to date. 

After Mr. Hart was elected to the newly created 

office of chairman of the board of directors, George 
P. Hart, his son, was elected president of the com- 
pany. E. Allen Moore, his son-in-law, was chosen 
vice-president, having been second vice-president be- 
fore, while George P. Hart was first vice-president. 
L. H. Pease was elected treasurer, and H. B. Huma- 
son, secretary: A new office was created of assistant 
secretary, to which another son of Chairman Hart 
of the directors, Walter H. Hart, was elected. He 
has been mechanical superintendent and still retains 
this position. 
- The elevation of George P. Hart and Mr. Moore 
to the higher offices means that they will assume a 
more active burden of the work of the company than 
before, while William H. Hart will still continue an 
active force in the business and will act in an ad- 
visory capacity, which with his many years of ex- 
perience makes him a most valuable asset for the 
younger heads of the company. Mr. Hart has had 
a record which is probably unparalleled in manu- 
facturing circles. He became secretary and treas- 
urer of the company May 16, 1854, being then 19 
years old. He is now 80 years of age and will pass 
his eighty-first birthday July 25. 

After being over sixty years in the harness Mr. 
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Hart is still hale and hearty and his mind is as ac- 
tive as when he entered the plant a mere stripling. 
Then it had a capital of $30,000. Today it is cap- 
italized at $2,500,000 and has a large surplus and is 
rapidly branching out. Mr. Hart held the office of 
secretary and treasurer for about thirty years and 
then retired from the secretaryship to make room 
for his cousin, William Parker. He continued as 
treasurer until May 16, 1904, rounding out half a 
century when he retired in favor of L. H. Pease, 
who had been in the employ of this company forty 
years, beginning work as an office boy about the year 
1864. In 1885 Mr. Hart was elected president, so 
that he held both offices of president and treasurer 
from 1885 until May 16, 1904. Since then he has 
been president of the company. 

All of the officers of the Stanley Works have 
served their apprenticeship with the company and 
each one of the following officers, including the su- 
perintendent, has been in the employ of this com- 
pany for a period of upwards of twenty years: 

William H. Hart, chairman of board of directors, 
60 years. L. H. Pease, treasurer—50 years. George 
P. Hart, president—35 years. H. B. Humason, sec- 
retary—28 years. E. Allen Moore, vice-president— 
25 years. Clarence F. Bennett, superintendent—25 
years. Walter H. Hart, assistant secretary and me- 
chanical superintendent—20 years. 


William H. Hart’s Sketch of the Company 


At the stockholders’ meeting, President Hart pre- 
sented the following interesting sketch of the com- 
pany: 

“Concerning the early history of the Stanley 
Works of New Britain, Conn., this company was 
organized under the joint stock laws of the State of 
Connecticut in August, 1852, with a modest capital 
of $30,000. F. T. Stanley, one of the finest men of 
my acquaintance, was elected president, and Walter 
H. Stanley, secretary and treasurer. It is gener- 
ally believed and undoubtedly is true that Frederick 
T. Stanley is entitled to nine-tenths of the credit as 
founder of the company. 

“The company commenced the manufacture of 
wrought iron butts, strap and T hinges and blind 
hinges in the summer of 1852. Having insufficient 
capital we discontinued for about sixteen years the 
manufacture of wrought butts. 

“William B. Stanley, a brother of the president, 
was superintendent, holding this position six years, 
passing his duty as superintendent over to the treas- 
urer. 

“In March, 1854, F. T. Stanley, president, in com- 
pany with C. B. Erwin, director, requested my 
father, who at the time in connection with the stage 
and teaming business was the passenger and freight 
agent at New Britain station, to release his claim 
upon me, then a high school boy 19 years old, and 
my services as ticket agent and bookkeeper and al- 
low me to take a position as secretary and treasurer 
of this company. Both my father and myself agreed 
to accept the proposition and I began work at once, 
and on May 16, 1854, I was elected secretary and 
treasurer of the company. 

“At that time the company owned a triangular 
piece of land on the northeast corner of Lake and 
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High streets, on which the Russell & Erwin Mfg. 
Company had erected a building for the manufac, 
ture of argillo (colored glass) knobs. As this busi- 
ness did not prove a success as regards profit, the 
Russell & Erwin Company sold the property to the 
Stanley Works for the sum of $4,000. 

“In 1857 the Stanley Works purchased from F. T. 
Stanley his door bolt and handle business which 
he had been conducting since 1843, and we con- 
tinued the manufacture of this line of goods in 
his factory building on the southwest corner of 
Washington and Lake streets until the erection of 
our three-story and attic building in 1866. 

“In 1866 as we found it difficult to make much 
headway in the sale of strap and T hinges against 





George P. Hart who succeeds his father as president of 
the Stanley Works 


Roy & Co., of West Troy, N. Y., our principal com- 
petitors, who manufactured both strap and T hinges 
and wrought iron butts, we decided to employ Capt. 
Thomas Tracy to make machinery and tools for the 
manufacture of wrought butts. As we had no 
spare room for the manufacture of wrought butts, 
we decided to build a three-story and attic building 
on the ground occupied by the main factory, the 
building to be about 90 feet long by 50 feet in 
width and an ell about 30 feet by 50 feet on the 
High street section. 

“In 1867 we removed our bolt and handle busi- 
ness from the F. T. Stanley factory to our new 
building, and in the latter part of the year 1868 
we again occupied the Stanley building for the man- 
ufacture of wrought iron butts. The machinery for 
our butt business was driven by a small Burden 
steam engine, that according to my understanding 
had been in use by Mr. Stanley since 1843, four- 
teen years. This engine is not in use now, but is 
located in our main engine room and is in order for 
practical use. 

“I am mentioning details in order to show the 
young men of today all sorts of difficult problems 
that we had to overcome in the manufacturing of 
goods 50 years ago compared with today. 

“In order to emphasize our serious handicap for 
about 20 years due to cramped conditions, I will 
add that I found that in locating machinery in our 
new factory in 1871, where I could set the machin- 
ery in regular order of operation, the actual labor 
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cost of :making hinges was reduced fully 25 per 
cent. 

“I will now refer to the serious handicap in the 
manufacture of heavy goods at a long distance from 
iron rolling mills and at a considerable distance 
from tidewater. 

“One of the first trips that I made after enter- 
ing the employment of the company, was to visit the 
Burden Iron Works at Troy, N. Y., to hurry ship- 
ment of iron already purchased. These works were 
located on the east side of the Hudson River. Our 
iron was shipped from the Burden works to New 
York City by water, carted across the city of New 
York to the wharf of the Hartford Steamboat Com- 
pany, freighted to Hartford, carted across the city 
of Hartford, transported by steam cars to New 
Britain and carted to our factory. Iron was shipped 
from the Ulster Iron Works located at Saugerties 
on the Hudson River by the same route. 

“In those days our shipments West were mainly 
by canal boats to Buffalo and by vessels on lake. 

“Our chief competitor for the first thirty years, 
Roy & Co., who had a factory within one hundred 
feet of the west bank of the Hudson River and a 
branch of the Erie Canal, less than 200 feet from 
their shipping room door, receiving their supply 
of iron and shipping their goods at a cost not ex- 
ceeding 75 cents per ton, as compared with the 
Stanley Works’ cost of transportation by the route 
named above to the factory and by the same route 
back to Albany and the West, had an immense ad- 
vantage over us, which at times seemed impossible 
to overcome. Roy & Co. had an advantage over us 
of at least $6.50 per ton, a handsome profit in itself. 

“The Stanley Works had a capital of $30,000 
against Roy & Co.’s capital of $500,000. Roy & Co. 
had been in business for many years and had a 
reputation for making first-class goods, also a 
great advantage due to the fact that they manufac- 
tured a full line of strap and T hinges when our 
machinery was not strong enough for the manufac- 
ture of extra heavy T hinges. They manufactured 
a full line of wrought iron butts while for 16 years, 
for want of sufficient capital, we were unable to 
manufacture this line of goods. 

“Gilmore & Co., with the backing of the Ames 
Shovel Works Company, proved to be strong com- 
petitors, as they, in order to dispose of their prod- 
uct, probably believed it necessary to undersell us. 


A Pittsburgh Company 


“About the year 1865, large manufacturers of 
carriage bolts, hooks and hinges and various other 
articles of hardware, purchased the Lindsley Iron 
Rolling Mill, together with a line of strap and T 
hinge machinery, and a few years later leased from 
Reiter & Armor, Beaver Falls, Pa., their factory 
and a full line of hinge machinery. Owing to their 
business experience, a large number of customers, 
the production of iron at their own rolling mill, 
their location in the center of the iron industries, 
combined with a disposition to cut prices, they 
proved to be strong competitors. 

“About the same time the Wheeling Hinge Com- 
pany were about 10 per cent. below the standard 
of strap and T hinges. The business was conducted 
by L. E. Hanson, treasurer and general manager. 
Many sizes of hinges manufactured by this com- 
pany were about 10 per cent below the standard 
weight adopted by other manufacturers, and Mr. 
Hanson was accustomed to sell hinges at from 5 to 
10 per cent. below Stanley Works’ prices. 


Barely Escaped Bankruptcy 


“Recalling my experience during certain years 
between 1855 and 1870, it is difficult to explain how 
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we managed to avoid bankruptcy and the handing 
over of our business to our competitors. 

“After a hard struggle and severe fighting 
against fearful odds for several years, one after 
another of the four competitors were obliged to 
give up their business. 

“During the past 60 years owing to the small 
profits due to the use of inferior machinery about 
20 manufacturers either abandoned the manufac- 
ture of strap and T hinges and wrought door butts 
or sold out their business to the Stanley Works or 
other hinge manufacturers and with two exceptions 
at very low prices. 

“Our chief competitor employed many boys and 
girls at 50 to 60 cents per day of twelve hours. We 
ran our works on the ten hour plan and employed 
a much larger proportion of men. 

“In order to partially overcome our handicap in 
freight charges and our want of sufficient capital, 
we made a careful study of reducing costs of opera- 
tions, some of which are enumerated below. Im- 
provement in the process of blanking hinges where- 
by the waste was reduced from 25 or 30 per cent. to 
about 11-per cent; at the same time we reduced cost 
of blanking straps to one-quarter the original cost. 
We punched from 5 to 15 holes at one operation, 
and countersunk 5 to. 15 holes at one operation, 
against our competitors punching one hole at a time 
and countersinking one hole at a time. We swaged 
the ends of hinges in power presses at one-tenth the 
cost by the old fashioned method. 

“We were the first among our competitors to 
drive pins in hinges by machinery; the first to rivet 
heads of pins by machinery, the cost of these opera- 
tions being not more than one-tenth of our original 
cost and competitor’s costs. - 

“We were the first manufacturers to make cor- 
rugated hinges which we patented, and we are to- 
day the only manufacturers of corrugated hinges 
which have the corrugations extending around the 
pin at the hinge; the first to make barrels of wrought 
iron barrel bolts in one piece of metal instead of 
following the English custom of using four pieces. 
This method being patented we were protected 
against its use by other manufacturers during the 
life of the patent. 

“As I wanted to print the class number and size 
of goods on labels in very large type which could 
be read from the floor when stored on upper shelves 
and as I had decided to pack the goods in paper 
boxes it was necessary to consider the shape of the 
boxes. This led me to make a telescope box, the 
first of its kind. I am sure that no boxes of this 
description were ever made previous to this date 
(1869). I believe this invention has been worth 
half a million dollars to the Stanley Works. James 
Roy, senior partner of Roy & Co., would not allow 
his general manager, Peter Roy, to change the pack- 
ing of wrought butts from the fine glazed paper 
package to paper boxes until we had, secured the 
preference throughout the entire country. He 
waited too long before adoption of this system, as 
when he did adopt this plan we had secured a large 
part of the business, which he was never able to 
regain. 

“The adoption of class numbers for each kind 
and finish of goods has proved to be a great advan- 
tage not only to hardware merehants but in our 
New Britain shipping department and our several 
warehouses. Jobbers and retailers in hardware 
who handle Stanley’s goods order them by class 
number and size and thus avoid making blunders 
by omitting a full description. More than three- 
quarters of all Stanley’s goods are now-a-days or- 
dered by class numbers. Merchants who receive 
our goods (except in full cases) find a great advan- 


83 


tage in checking up invoices due to the fact that 
paper boxes containing narrow butts (No. 800) 
have a green label; light narrow butts (No. 838) a 
white label printed in blue ink; reversible butts 
(No. 804) a brown label. Bronzed door butts (No. 
241) have labels of different colors, showing the 
various finishes of the goods. 

“This system of packing and labeling Stanley 
Works’ butts has been a great advantage all along 
the line from the manufacturing department to the 
consumer and I know is greatly appreciated. On 
the old-fashioned plan, in vogue 45 years ago, a re- 
tailer would untie a bundle and remove a pair of 
butts, deliver them to the customer and then be 
compelled to tie the package again from time to 
time, until it was necessary to open a new package, 
the packages making a very unattractive appear- 
ance on shelves as compared with the telescope box 
system. 

“Referring to my own experience in the early 
history of this company, I have spent many sleep- 
less nights, retiring without knowing what could 
be done the following day to prevent our notes from 
going to protest, which in those days, if repeated. a 
few times, meant bankruptcy. 

“IT have probably more than a hundred times 
started at Mark Moore’s at the top of Dublin Hill 
and walked down the length of Main street, stop- 
ping at fifteen to twenty stores, borrowing money 
at one-third of the places named; then two or three 
days later, taking the same trip, stopping at the 
stores where I had previously borrowed money and 
paying the loans with money borrowed on this trip. 

“The Stanley Works was the first manufacturer 
in the country to reduce iron hoops and bands to 
uniform thickness and produce a fine surface by 
passing the cold metal between highly polished rolls. 
It was also the first to use steel for door butts and 
hinges. 

“Shortly after we began the manufacture of 
wrought iron butts about 1869 or 1870, we obtained 
samples of light inside blind hinges, imported from 
Germany. These hinges had a bright surface, pre- 
sumably produced by the use of emery wheels after 
hinges had been finished up to the point of pol- 
ishing. 

“About the year 1870 I suggested to Capt. 
Thomas Tracy, who was in charge of the improve- 
ments at our butt factory, that he build a machine 
for polishing both sides of the iron plates from 
which we cut blanks for butts and hinges. 

“My plan was to have two sets of three wheels, 
each coated with coarse, medium and fine emery 
for finishing the tops of plates and bottoms of plates 
at the same time. On this plan I expected to polish 
the metal at one-tenth the cost of polishing (one at 
a time) the joints and surface of hinges by the 
German method. 

“Incidentally Captain Tracy dropped a word 
about his experience in obtaining a smooth sur- 
face on iron plates used in connection with needles 
for knitting machines. This plan was not practical 
for finishing iron for our butt business, for the 
reason that the best iron made by Burden Sons Iron 
Works and the Ulster Iron Works was none too 
good for rolling joints of hinges. If reduced to the 
extent of one-quarter of what would be necessary 
to obtain a smooth surface, the iron would be worth- 
less for producing hinges without showing large 
cracks in the joints. After further consideration, 
several months, perhaps a year later, I decided to 
purchase a fine grade of Norway or Swedish iron 
plate and try the experiment of cold rolling it at 
the Bristol Brass Company’s Rolling Mill at Forest- 
ville. As a result of this experiment, in 1871, I 
purchased in Boston previous to the disastrous fire 
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in that city, two sets of housings and rolls that were 
built for rolling copper plate, intending to use these 
rolls for cold rolling iron hoops and bands. Our 
directors were so very conservative and strongly 
prejudiced against the words “rolling mill” that we 
did not erect a building in which to install this set 
of rolls until 1873. During this interval of two 
years we carted our iron six miles to a neighboring 
town for cold rolling in a brass rolling mill. This 
being my pet project and feeling responsible for 
its success I did not allow any man to operate this 
mill until after I had personally tested it in a prac- 
tical way with my own hands for a week or more. 


“The Stanley Works was the first manufacturer 
to make wrought butts and hinges from soft steel. 
We spent many months and a large sum of money 
in experimental tests of what steel manufacturers 
designated as soft steel, in order to determine 
whether it was practical to substitute steel in place 
of iron. We succeeded in obtaining steel ductile 
enough for rolling joints of hinges without break- 
ing but in many cases hinges when struck by a 
blow from a hammer were found to be almost as 
brittle as glass. We continued our experiments 
until we were fairly successful, but I cannot say 
that this project was a complete success until we 
transferred our business to Naylor & Co., steel 
manufacturers, of Boston, Mass., who finally suc- 
ceeded in furnishing us with steel hoops and bands 
that were entirely satisfactory. 

“As we were the first to make a success of sub- 
stituting steel in place of iron in the manufacture 
of butts and hinges, we felt justified in withholding 
information from our customers and by so doing 
kept the secret from becoming known to our com- 
petitors for a period of six years. 

“This plan of reducing steel to a uniform thick- 
ness, a result impossible to obtain by the hot rolling 
process, proved to be a great saving in the labor 
cost of manufacture, and in later years when we 
were ready to show our hand by placing our goods 
on the market with a highly polished surface, a 
still greater advantage was secured to this com- 
pany. 

“Our hot rolling mill at Bridgewater, Mass., has 
proved to be a profitable and satisfactory invest- 
ment. I am fully satisfied that having full control 
of a mill operated by men interested in giving us 
careful, efficient and prompt service, especially 
when necessary to roll metal promptly regardless of 
cost, in order to enable us to givé quick service to 
our customers, is worth at least $40,000 per year 
against the occasional slow service of other mills. 


“Referring again to the question of encourage- 
ment. Having shown that by improved methods of 
manufacture, mainly during the first half of the 
company’s history and making better goods than 
our competitors, coupled with the fact that so many 
unfair competitors have abandoned the business, 
and accomplishing this change at a time when we 
were working at a great disadvantage for want of 
sufficient capital, let us compare the conditions of 
today. 

“During the past thirty years our competitors 
have found less difficulty in purchasing machinery 
than formerly, but this company has continued to 
make great improvements in methods of manu- 
facture. 

“We have also been wide-awake in other lines of 
economy, especially as regards our splendid steam 
boiler plant. 

“We use only soft coal which is received in our 
boiler house yard and dumped into coal pits and 
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is conveyed on an endless belt to the third story of 
our boiler house. This coal is conveyed to each of 
our boilers located on the second floor and evenly 
distributed over the furnace fires by the Roney 
Stoker System. Ashes are dumped from the fires 
into small cars on the ground floor and thence con- 
veyed to the dump heap. We have placed the Green 
Economizer in our smoke flues between the boilers 
and chimney stack. On this plan water for use in 
our boilers is heated to a temperature of 250 deg. 
The Stanley Works, by the use of properly de- 
signed furnaces, grates and stokers and insisting 
upon the proper use of the equipment by the fire- 
men, has been able to practically eliminate smoke, 
so that there is less than three minutes in any hour 
when any dark smoke can be seen issuing from our 
chimney stack, which is a great improvement over 
the usual method of allowing volumes of black smoke 
to pour forth continuously. We have also installed 
the best steam engines obtainable with suitable con- 
densors, utilizing the steam twice in one engine and 
three times in another. 

“We have established hardware factories near the 
source of supply of raw material and centrally lo- 
cated for supplying our customers more promptly 
and at less cost of freight charges. 


“Our ‘S. W.’ trade mark is known and our class 
numbers of goods are known all over the earth. 

“We have fairly earned this position by placing 
on the market full weight, well finished (Stanley’s 
Standard) goods and by always giving our custom- 
ers honest and courteous treatment. 


“In the foregoing pages I believe that I have 
shown substantial ground for encouragement to 
both stockholders and those actively engaged in the 
business. 

“Referring to my sixty years’ service as an officer 
of this company, I feel under great obligations to 
the several boards of directors who have elected 
me and given me their counsel and support for so 
many years. 

“For a period of about thirty years of the first 
thirty-five years, owing to the ill health of both 
F. T. and W. B. Stanley and the blindness of F. T. 
Stanley, the responsibility of the business rested © 
mainly on my shoulders and I am willing to accept 
a reasonable portion of the credit that has been 
shown in appreciation of such services. 


“During the past twenty-five years there has been 
a steady growth and as the business has increased 
my associates have willingly assumed additional re- 
sponsibilities to match and more than match the 
growth of the business. 

“I prefer not to mention names of the efficient 
men who have rendered valuable service, as if I 
once began I would not know where to stop. I 
prefer to receive less credit myself and award full 
credit to all associated with me during the past 
twenty-five years who have rendered such excellent 
service in developing the business and who have 
contributed so largely to the success of this com- 
pany. 

“In resigning from the presidency and by so do- 
ing surrendering many of the duties prescribed by 
the by-laws of this corporation and statutes of the 
state, it is a great satisfaction to me to be able to 
state that in my opinion there are very few cor- 
vorations the interests of whose stockholders are 
better safeguarded than yours are, in having such 
a competent board of directors and so many asso- 
ciate officers and assistants who are so well quali- 
fied to assume the additional responsibilities and 
carry along the work.” 











Tub a la Mode 


NGLISH men-of-war have no ice-making machines 

on board, as do our ships, and everybody knows 

how the English fail to understand us on the subject 
of the use of ice, especially in our drinks. 

An English officer was aboard one of our ships of the 
Asiatic fleet and, on being served with an iced drink, 
commented on the delights of having cool water 
aboard. The American officer responded with an offer 
of a small cake of ice, which was sent the following 
morning. Meeting the Englishman ashore a week 
later, the American asked him if he had enjoyed the ice. 

“Enjoy it, old top? Why, do you know, that was the 
first cold bawth I’ve had since I left England!”—Ez- 


change. 


In the Classroom 


a a somewhat lengthy explanation of the won- 
ders of the human body the teacher decided to 
question the class. 

“Johnny,” she said, “can you give me an example 
showing how the body will adapt itself to changed con- 
ditions?” 

“Yes’m,” quoth Johnny, “Pa keeps gettin’ fatter and 
fatter every day and still his skin don’t crack.”—Ez- 


change. 


Wurra! Wurra! 


HERE is a cheerful Irishwoman on the East Side 

whose husband is a confirmed hypochondriac. 

“Good morning, Mrs. Clancy,” said a friend, as they 
met at market. “An’ how’s the family?” 

“They’s all doin’ well,” said Mrs. Clancy, “with the 
exciption of me ould man. He’s been enjoyin’ poor 
health now for some time; but this mornin’ he com- 
plained of feelin’ better.”—Eachange. 


Little Lost 


A “CUB” reporter on a New York newspaper was 

sent to Paterson to write the story of the murder 
of a rich manufacturer by thieves. He spread himself 
on the details and naively concluded his account with 
this sentence: 

“Fortunately for the deceased, he had deposited all 
of his money in the bank the day before, so he lost prac- 
tically nothing but his life.”—-Exchange. 


‘A Case of Freeze-Out 


IX Esquimaux and the explorer had been playing 

poker all night—six months. 

The explorer yawned. 

“The game’s not worth the candle,” he exclaimed, 
and, feeling the need of a snack, as they say in that 
dear Lunnon, he ate ‘the aforementioned candle, causing 
gloom among the players. In fact, they were com- 
pletely in the dark as to his motives.—E xchange. 


Made in U. S. A. 
¢¢\7ES, gentlemen,” said the geologist, “the ground 
we walk on was once under water.” 
“Well,” replied the patriotic young man of the party, 
“it simply goes to show that you can’t hold this country 
down.”—Exchange. 


In the Seventh Inning 


“Suppose I should catch myself proposing to you?” 
“I should consider you a good catch.”—Exchange. 


The Dutchman and the Dog 
DUTCHMAN returning from a hunting expedi- 
tion was met by a friend, who noting the flatness 
of his game bag, said tauntingly: 
“Well, I see you’ve been hunting.” 
The luckless hunter nodded. 
“Did you shoot anything?” persisted the friend. 
“Vell,” was the reply, “I shot my dawg.” 
“Shot your dog?” asked the friend in amazement. 


“Was he mad?” 
“Vell, he vasn’t so tam pleased,” retorted the Dutch- 


man.—Everybody’s. 
Poor Burglar 


éé 6 - Saptecenersoe- si got into my house about 3 o’clock this 
morning when I was on my way home from the 


club,” said Jones. 

“Did he get anything?” asked Brown. 

“I should say he did get something,” replied Jones. 
“The poor devil is in the hospital. My wife thought it 
was me.”—Exchange. 


From the Chestnut Tree 


66 ERE’S a letter from a man named Jones,” said 
the scientist’s secretary. “He wants to know 
if it is really true that man is descended from the mon- 
key family.” 
“Oh, tell him to come in and see me,” replied the 
scientist—Exchange. 


His Score 


66 HAT’S that piece of cord tied around your fin- 
ger for?” 
“My wife put it there to remind me to post a letter.” 
“And did you post it?” 
“No, she forgot to give it to me.”—Cincinnati En- 
quirer. 
Murderous Recreation 
ESLEY KADING, who is employed in a moving- 
picture theater in Sioux Falls, arrived Saturday 
to spend a two weeks’ vacation shooting and visiting 
his parents and friends.—Webster (S. C.) Reporter. 


No Brute 
¢¢T\ID you strike this man in an excess of irasci- 
bility?” 
“No, sah; I done hit him in the stummick.”—Balti- 
more American. 
Self Saved 


¢¢T KEPT my head when I fell into the water,” ob- 
served the young man. 
“How fortunate,” replied the caustic maid: “it must 
have helped you so nicely to float.”—-Exchange. 


When Mem’ries Rise Anew 
JINKS forgot himself last night at the meeting.” 
“Impossible! He’s too much of an _  ego- 
tist.”"—E. M., Exchange. 


Multum in Parvenu 


é¢¢TT takes two to make a quarrel.” 
“Thot may be so, Grogan, but it takes a crowd 
to make enny koind av a foight.”—EZ. M., Exchange. 


Subconscious Celebration, as It Were 


é a, ae” bridegroom appeared cool and collected.” 
“Yes; he didn’t seem to realize that he was 


losing control of himself.”—Eachange. 
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EDITORIAL COMMENT 


Watchman, What of the Night ” 


66 E calleth to me out of Seir, Watchman, 
what of the night? Watchman, what 
of the night?” And today the burden 

not only from Dumah, but from millons of 

hearts all over the world—in Roumania, the Bal- 
kans, in Greece, Italy, Spain, Holland, Scandi- 
navia, and in the United States is, Watchman, 
what of the night? And from the state de- 
partment in Washington the answer is: “We 
have not faced a situation so fraught with dan- 
ger in seventeen, and perhaps in fifty years.” 

A crisis seems always sudden. Like death, it 
is always unexpected. 


We are in the midst of a world war, which, 
with a diminutive, has been entitled the “‘Euro- 
pean” war; though it includes Canada, Aus- 
tralia, Japan, the United States of Africa, Mo- 
rocco, Egypt, India, Asiatic Turkey, Siberia and 
the Islands of the Sea. In this war our coun- 
try is neutral. We are neither hot nor cold—a 
most dangerous situation; to stand unarmed 
“between the fell incensed points of mighty 
opposites.” It is a rdle whose chief duty is to 
do nothing, and almost to know nothing. It 
requires that our government lend no aid, and 
cause no harm, to either side; that our govern- 
ment let business and commerce and all things 
affecting the war and the interests of the bel- 
ligerents strictly alone. For the position of a 
neutral government is like that of Laban, to 
whom the injunction was given: “Take heed to 
thyself that thou speak to Jacob neither good 
nor bad.” : 


This duty our government has conscientious- 
ly performed. The sentiments of the people, as 
expressed in newspapers and in social converse, 
may be known. The citizens may even expatri- 
ate themselves, and enlist in the ranks of the 
belligerents. Neutrality of the government has 
nothing to do with that. Only in its official 
capacity is it responsible. It cannot lend to 
either belligerent the use of its land to organize 
a military attack upon its enemy, or for the con- 
struction of ships of war. It must not use its 
power to injure commercially one or the other 
belligerent. It must leave commerce alone. If 
commerce is affected by the unequal balance of 
power on the sea, it is not the neutral’s privi- 
lege to redress the balances of battle. It must 
not speak either good or bad. 


This does not apply, of course, to the belliger- 
ents. For the war spreads over both sea and 
land. These, according to ability, may drive 
their opponent’s commerce from the sea. Also 
contraband, with the ship carrying it, may be 
seized, even though the vessel be a neutral. The 
merchant has no redress. He took his chances. 
His government speaks neither good nor bad to 
him. It does not forbid him; it does not re- 
dress him. But if he be engaged in legitimate 
normal commerce his government, as always, 
will support him; except that a belligerent war 
vessel may stop and search his ship to see if it 
carries contraband. 


It is in connection with this situation that our 
crises have arisen. The contesting powers on 
the sea are not equal. The Teutonic-Turk 
navies can neither convoy contraband across 
the ocean to their own harbors, nor can they 
stop contraband going to their opponents: Be- 
cause of this the balance of war upon the sea 
is unequal, and commercial connection with the 
rest of the world is unequal. This inequality 
leads Germany, in its note to the United States 
government, to make the unprecedented request, 
seemingly as the price of its friendship, that 
the United States should redress this inequality 
by placing an embargo on contraband. 


This is asking us to become parties to the 
strife. If the United States should even the 
balance of the war upon the sea by using its 
navy to convoy contraband to Germany, it 
would be perceived by all as an act of belliger- 
ency against the allies. Equally so would be 
the suggested embargo effected by the govern- 
ment’s police power upon contraband going to 
the allies. It is as unneutral to pull down on 
one end of a teeter-tauter with the left hand as 
to push up on the other end with the right hand. 
If a baseball umpire should in the middle of a 
game bethink himself of a new rule, and should 
unexpectedly apply it to the detriment of one of 
the teams, it would unqualify him as a referee 
forever, and that irrespective of the advisabil- 
ity of his new rule. However, when the game is 
finished, he may advocate his new rule. 


So also in international law a new custom 
may be inaugurated. But is this proposed prac- 
tice of a neutral placing an embargo upon con- 
traband to a belligerent a good one? If put in 
universal and continued practice would it do 
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good or evil? Certainly we can see that it would 
be detrimental to all nations who, like our own, 
have put a larger proportion of effort and 
wealth into the creation of civic well-being. It 
would give, in case of war, a greatly superior 
advantage to that nation which had made most 
military preparation, with free access to all 
markets, as at present a nation’s wealth repre- 
sented in railroads, trolley lines and other civic 
wealth can be coined in the shape of stocks and 
bonds and changed into firearms, ammunition, 
etc. But if this possibility is destroyed then 
this wealth will never be put into railroads or 
civic usefulness or production. It will be fixed 
in arsenals and ammunition factories. 


Moreover, each nation must then keep suffi- 
cient factories and mechanics not only to sup- 
ply the nation in its regular expenditure of these 
instruments, but enough for the unusual, unex- 
pected crisis. There can be no give and take 
among the nations. All must be prepared to 
fully meet their own expenditure. This would 
mean a large force of workmen in each nation 
whose promotion and livelihood would depend 
upon the practice or probability of war. This 
means more militarism. This means more of 
such activity as was revealed in a letter read 
by a socialist representative in the Reichstag, 
which letter was written by a high official of 
the Krupp Gun Works to an agent in France 
directing him to insert in French papers certain 
inflammatory articles concerning Germany. 
Business was dull. 


We have said that a belligerent’s vessel may 
only stop and search a neutral vessel, and un- 
less the neutral carry contraband must then let 
it proceed. There is an exception to this state- 
ment. The belligerent may establish a blockade 
of its enemies’ ports, and may then stop and 
sieze all vessels with their goods that attempt 
to run the blockade. But such a blockade must 
be an effective one. It must show itself able to 
stop the commerce of the port blockaded. It 
must comprise ships enough to cork the bottle 
and keep the cork in place. It must not be what 
is called a “paper blockade”—a mere decree or 
say-so of the belligerent. Neutral commerce 
has its rights as against the desires of a bellig- 


erent. Herein lies our present crisis. Germany 
in its Berlin decree has warned all vessels from 


certain portions of the high seas around the 
British Isles, which it designates the “war 
zone”; saying that for any neutral torpedoed 
by its submarines in that zone it will not hold 
itself responsible. 


The Washington Government has responded 
that for any United States vessel or life of any 
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United States citizen thus destroyed it will hold 
the German Imperial -Government to a “strict 
accountability.” To which the German Govern- 
ment again responds that for any such act of 
its naval forces it disclaims all responsibility. 
Here is a situation fraught with danger which 
for its terrible consummation needs but the 
action on the part of a submarine commander, 
suiting the word of the Imperial German Gov- 
ernment. 


The allies, on the other hand, have declared 
a paper, if not an actual blockade of all Ger- 
man, Austrian and Turkish ports. 


The question has been propounded: Would it 
not be better for our government to forbid our 
merchant ships going into the war zone? Even 
such an act might be taken as an act of bellig- 
erency against those warring nations who con- 
trol the seas. To pull down on one end of a 
teeter-tauter is unneutral even if the other end 
demand it at the point of the pistol. A neutral 
can demand only a neutral’s rights, but those it 
must demand and get. “Between the fell in- 
censed points of mighty opposites” it must not 
fiinch. 


Moreover, practice creates precedents, and 


precedents create law. If a blockade by sub- 
marine is now recognized, it must always be 


recognized. If the right to sink a neutral ship 
on the high seas is now allowed it must always 
be allowed. Is it desirable that this should be? 
A part of the gain of civilization has been the 
hard-won rights and immunities of the neutral. 
Are those rights and immunities to be lost? If 
they are lost then the tendency of neutrals in 
any war to become belligerents is by so much 
augmented. If nations are to be preserved from 
the maelstrom of war, a place and living condi- 
tions must be maintained for neutrality. And 
they must be maintained, if necessary, by war. 


Moreover, in this connection will be settled 
the status of the submarine. Shall it take the 
place of the surface ship which can save the 
lives of non-combatants even though it destroy 
their ship, which can distinguish between 
friend and foe, between fighting opponents and 
gentle women and children? The submarine 
warfare is as cruel as the grave, and more heed- 
less than an iceberg. It clothes itself only under 
the plea that “necessity knows no law.” 

The horrors of war are being so vividly im- 
pressed upon every thinking man and woman 
today and the whirlpool shows such a tendency 
to engulf us that the old biblical words of 
“Watchman, what of the night?” is modernized 
and its meaning intensified. 








THINGS WORTH KNOWING ABOUT 
SILK LEADERS 


Old Chinese Secret Used Extensively in Making ‘‘Catgut ’’ Leaders 
By “THE ASSISTANT MANAGER” 


66 EP, he was 48 inches long and weighed 34 
, pounds. I caught him on one of the phan- 
tom minnows that I sell for 75 cents, and 

I passed about twenty of the liveliest minutes I ever 
expect will be allotted to me testing one of our 80 

















Ed. Smith and the 34-pound muskalonge 


cent lines before that old muskalonge came up to 
the side of the canoe for his death sentence.” 

Ed Smith, fisherman, was telling the story that 
matched the picture. He is the C. Ed Smith, well 
known as the owner of a splendidly equipped hard- 
ware store in Huntingdon, Pa. 

Our conversation naturally drifted to fishing tackle 
in general, and finally we hung up on the subject 
of leaders. Neither of us knew as much about the 
subject as we should have, for we had both sold 
fishing tackle for years. I was appointed a com- 
mittee of one to learn more about leaders for the 
benefit of my eighteen thousand employers who sell 
most of the tackle bought in this country. 

Many fishermen think that leaders or catgut, as 
they are sometimes called, are made from the en- 
trails of a cat, dog or sheep. As a matter of fact 
a gut leader is the product of the silk worm, and 
for many centuries was a secret held by the Chinese. 

The New York Press recently published an article 
on this subject that is full of selling meat. I have 
made a few changes to fit it distinctly to hardware, 
and am passing it on as follows: 


The method of obtaining gut leaders is most inter- 
esting. The mulberry tree silk worm larva is allowed 
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to attain maturity, sometimes growing to 3 inches 
and over, and just before it attempts to spin its 
cocoon, from which it will emerge as a butterfly, it is 
killed by being thrown into a bath of acid. 

The larva has two glands situated on each side of 
its body, which when cut allow the escape of a thick, 
white fluid, which, shortly upon reaching the air, be- 
comes a solid mass. Before this is allowed to occur 
it is stretched between two pins, permitted to solidify 
and becomes the beautiful, flexible and strong gut which 
we use as leaders. 

A very inferior gut comes from Japan and China, 
where it is frequently twisted into long lengths, and 
it is not unusual to see a hundred feet of gut made 
up of small pieces rolled and twisted together and used 
for a great number of purposes. Italy, France and 
Spain also contribute to the world’s supply of gut. 
The best coming from Marana, Spain, and is labeled 
Marana First Quality Selecto. 

There is a popular belief that the best gut is square 
shaped. This is an error, for the rounder, smoother, 
brighter and softer it is the more valuable it is con- 
sidered. Leaders are often found upon the market in 
mist, green and dark colors. These are artificially pro- 
duced for the purpose of disguising their appearance 
in the water, for the real purpose of a leader is to 
make the connection between the bait and the line 
invisible to the fish. 

For this same reason in trout and salmon fishing 
only one-ply gut is used, for the extreme alertness of 
the fish and the clearness of the water would enable 
them to perceive the unnatural attachment of the lure. 

Strongly twisted, braided or cable leaders are not 
only too weighty, but are made of inferior gut, which 
could not be used for straight strand leaders. The 
mixed short-end leaders are covered up when twisted 
together into a cable from which this style leader re- 
ceives its name, and should never be used by fishermen, 
for no sane manufacturer would use good gut in the 
eonstruction of such a leader, as this would not be good 
business. 

A good single strand of silk gut leader is capable of 
lifting twelve pounds. A leader that is made of good 
gut and triple ply can, therefore, be trusted to bring 
home the largest fish, for such a leader is stronger 
than the line generally used. 

Many a nicely snelled hook and beautiful leader have 
been ruined by knotting them while the gut was dry. 
Silk gut is very brittle when dry, but can be readily 
handled while wet or damp, and then will not split or 
chip. It therefore is prudent to dampen or soak the 
gut well before trying to tie a knot or make any ex- 
tensive looping. This applies as well to the separa- 
tion of fishing “rigs” when they are dry. 

Every one has in his fishing bag leaders that have 
been picked up somewhere and others that have not 
been used for years, and wonders if they are to be 
trusted. The best rule to follow is never to use a 
leader that has become yellow, mottled or streaked, or 
one that has lost its luster, for such leaders have aged 
or rotted by not being properly cared for, and are 
worn out, weak in spots, and are inclined to snap at 
the least provocation. They should be discarded. 

When a customer comes in to buy a five cent 
leader to use in waters where young whales like 
Ed Smith’s big ’Lunge abound, it isn’t good busi- 
ness to sell him what he asks for. If price is the 
only reason your salesman has to offer, customers 
are apt to buy with suspicion. A thorough knowl- 
edge of your subject wins respect, and makes sales 
every time. To know leaders will help sell reels, 
rods, lines, creels and other fishing tackle. 

































































An appropriate setting for silverware made with ten interchangeable units 


the use of the interchangeable units. This 
design would be especially appropriate for a 
showing of silverware or high-class merchandise 
suitable for wedding gifts. The design shows the 
use of all the ten parts excepting No. 6. In this 
design piece No. 2 forms the backing with No. 3 
and No. 4 laid on the top to form the low platform, 
with No. 7, No. 8 and No. 10 as base supports. 
No. 5 can be laid flat. In back of the entire plateau, 
with the ends protruding at each side, or this sec- 
tion, if preferred, can be eliminated altogether. 
Resting above the design is a Dresden basket 
filled with ferns, lilies-of-the-valley and strands of 
pink and white ribbon tied at intervals into bows. 
Streamers of the same ribbon can extend from the 
basket to the merchandise placed upon the plateau. 
A large heart cut from red cardboard is attached 
to the center of the capping with the inscription 
“For the Wedding,” printed thereon. Several 
sprays of appropriate foliage and flowers with a 
festoon of same are arranged in an artistic manner 
over the top. 
Presuming that you give your windows due care, 
look about on the interior of the store and see if 
there is not some idle or unsightly space that can 


OQ: design this week shows a continuation of 


be improved by a striking show-card giving some 
information of value to your customers. 

Some little corner—space over a door, blank wall 
space or center post can often be advantageously 
used for this purpose. Not only can these silent 
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RUSSWIN 


Combination brush and pen work with a HARDWARE 
AGE advertisement of the Russell & Erwin Mfg. Com- 
pany, New Britain, Conn. 
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salesmen be made to more forcibly call attention to 
the merchandise on display, but they will also assist 
in giving the interior a more inviting appearance. 
By advocating the use of cards on the interior, 
we do not mean that they should be plastered on 
thickly to cover up all blank spaces, but rather one 
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Brush and pen lettering and a HARDWARE AGE adver- 
tisement of John Chatillon & Sons, New York 


here and there to add a touch of life to otherwise 
dead spaces. In fact too many interior cards and 
signs will give a patchy appearance to the store 
and make it look like a junk shop. 

Our accompanying cards show two excellent de- 
signs which may be used to advantage in the in- 
terior of the store and near the department which 
carries these respective lines. 

Both cards show the use of combination brush 
and pen work made on a quarter sheet 11 x 14 card. 

The illustrations are both taken from the ad- 
vertisements which appear in HARDWARE AGE. 
These illustrations are reproduced on the cards on 
this page with the idea of offering suggestions for 
the use of other designs. 

If you will carefully study the way in which we 
have utilized these illustrations, you will be sur- 
prised how easy it will be for you to make at- 
tractive cards of this character with practically 
any illustration. 


Obituary 


WituiaM A. S. BEASLEY died at his residence in Bal- 
timore, Md., recently. He was in partnership with his 
brother in the saddlery and hardware business under 
the firm name of Beasley Brothers, until the panic of 
the early seventies when they were forced to the wall 
and then removed to Baltimore. Mr. Beasley previous 
to his entrance into the hardware business, was asso- 
ciated with the banking firm of Townsend, Scott & 
Sons, and at one time was a member of the Maryland 
legislature. A widow and one son, who is connected 
with the United States Department of Health, sur- 
vive him. 


PHILIP B. BRADLEY, the founder and first president of 
the Bradley & Vrooman Company, Chicago, died in 
Andrew, Iowa, where he had lived for several years, 
at the age of 70. About 20 years ago Mr. Bradley sold 
his holdings in the company, after which he was iden- 
tified for a time with the Murphy Varnish Company, 
Newark, N. J., and M. L. Barrett & Co. Several years 
ago he retired from active business. 


EDWIN NORTON, one of the organizers of the Ameri- 
can Can Company, New York City, and its first presi- 
dent, died recently in his sixtieth year. Mr. Norton was 
born in Rockford, Ill., and came to Chicago in 1869, 


Hardware Age 


when he began the manufacture of japan and tinware 
under the firm name of Norton Brothers. 


HENRY R. GUMMER, president of the Gem City Stove 
Company, Dayton, Ohio, died at his home Third and 
VanLear streets, recently. He had been confined to his 
bed for about three weeks, although he had been com- 
plaining of illness for some time. Mr. Gummer was 
one of the founders of the Gem City Stove Company, 
and served as its president ever since its organization 
in 1884. He was a life long resident of Dayton, hav- 
ing been born there in 1851, and is survived by a widow, 
a son and daughter. 


JAMES F’. STEVENSON, one of the earliest pioneers of 
St. Cloud, Minn., died in that city recently, following 
an illness of five months. Mr. Stevenson was born in 
1824, and was engaged in the foundry and machine 
trade at McKeesport, Pa. until 1860, at which time he 
moved to St. Cloud. He was the founder of the Granite 
City Iron Works, also conducted a hardware business, 
having the distinction of bringing the first coal stove 
to the city. 


WILLIAM REID, formerly president of the Summit 
Stove Company, Geneva, N. Y., died in La Crosse, Wis. 
About six years ago the Summit Stove Company estab- 
lished a branch here, with Mr. Reid as president, in 
which capacity he served until three years ago, when 
the company was absorbed by the American Radiator 
Company. Besides a widow, Mr. Reid is survived by 
five children. 


WILLIAM H. KNOWLTON, died at his home in Keene, 
N. H. He was 82 years of age and active as a business 
man of Keene for the past fifty years. In 1864 he es- 
tablished a hardware business, and at the time of his 
death was a member of the firm of Knowlton & Stone. 
He is survived by a widow. 


JOHN L. ComsEY of Bangor, Maine, died at his resi- 
dence, from a fall, in his sixty-fourth year. He became 
interested in the hardware business many years ago, at 
first purchasing an interest in the business of Thomp- 
son & Murch, of which he later became sole proprietor. 
About a year ago he disposed of it to H. R. Lewis & Co. 


DEWITT E. ALLEN, who was associated with the late 
S. E. Allen in the hardware business at Charlotte, 
N. C., died in Jacksonville, Fla. Mr. Allen was a trav- 
eling representative of the American Steel & Wire 
Company, Pittsburgh, Pa., with headquarters at Jack- 
sonville. 


JOHN S. OSTERSTOCK, a well known hardware mer- 
chant of Easton, Pa., died at his home of heart trouble, 
following an illness of several days. Mr. Osterstock 
was identified ‘with many industrial enterprises in and 
about Easton. He was in his sixty-eighth year, and is 
survived by two sons and three daughters. 


THOMAS C. BIDDISON, JR., 28 years old, died recently 
at the home of his sister in Baltimore, Md. He was 
formerly associated with William T. Dietrich in the 
hardware business under the firm name of E. Scott 
Payne & Co. 


Louis H. BAKER, identified with the hardware firm of 
L. H. Baker, Inc., Troy, N. Y., died at his home, after 
an illness of six months. Mr. Baker was born in 
Racine, Wis. He was a Spanish War veteran, and is 
survived by a widow. 


JOSEPH Fox, a former well known hardware mer- 
chant of Brooklyn, N. Y., died at his residence recently 
after a brief illness. Mr. Fox was in his sixty-fifth 
year. 


SAMUEL W. KAUFFMAN, a prominent business man, 
and for the past 35 years dealing in farm implements 
and machinery at Kutztown, Pa., died from acute in- 
digestion, aged 73 years. 


JOHN S. HEDGES, a hardware merchant of Newcastle, 
Ind., died at his home in that city recently. 








HAIRCUTS FOR HORSES 


By TOM R. CAIN 


HE germ of the “Haircuts for Horses” idea 

i blew into my face one windy March day when 

I rode several blocks in our delivery wagon 

drawn by a horse with about as shaggy a coat as a 
hard winter can produce. 

The germ began to develop into a selling idea 
later in the day when I stumbled over a clipping 
machine in one of the corners of the store. I imme- 
diately set about to inoculate the boss and, to be 
frank, got a horse-laugh at the start. 

However, he became convinced that it was possi- 
ble to increase our usual sale of three clipping ma- 
chines to about ten and told me to go ahead. 

As it happened the boss was my first prospect. I 
sent one of the machines to the back of the store and 
had the deliveryman give our nag a good haircut. 
The services of the window trimmer were enlisted 
and when the wagon started on the next trip we had 
two cloth signs fastened to the shafts. These signs 
read something like this, “I GOT MY HAIRCUT 
WITH A CLIPPER. YOU NEED ONE, 
TOO. HARDWARE COMPANY 
SELLS THEM. $7.50 AND UP.” 

Those signs made everybody look, and some peo- 
ple laugh, but they noticed how neat old Dobbin 
appeared and that helped horse clipper business 
just the same. By the way, it made people think of 
our store though they would never need a clipper 
and that was not bad advertising, either. 


Department Store Owner for the First Sale 


The department store in our town operates more 
deliveries than any other. The proprietor turned 
me down flat when I first tried to sell him. He had 
been getting along very nicely without a clipper 
and did not see why he needed one then. I called 
his attention to the fact that he had paid extra 
money for the piano-finish on the bodies of his de- 
livery wagons and that the brass studded harness 
which he had bought was more expensive than 
plainer sets. He admitted this readily but said 
that he needed these for the sake of improved ap- 
pearance. Then I told him how he was discounting 
the very effect he had paid extra money for because 
his teams looked shabby despite the most careful 
grooming. 

He used six horses. A comparison between the 
cost of my clipper and the cost of having his teams 
clipped in the public shop finished my selling argu- 
ment and the first sale was closed. 

With this first sale to the biggest merchant in 
the city it was not difficult to get others in the same 
line to buy. That is the reason I saw the big man 
first. It is easier to work from the big fellows 
down than from the small fry to the big buyers. 

The leading groceryman in our towh had to be 
persuaded that he needed a clipper. Of course the 
improved appearance of his teams was one induce- 
ment. Then, it seémed that housekeepers would 
be glad to get their groceries without an assort- 
ment of horse hair thrown in. I talked firmly about 
the filth that the horse can gather in his stable and 
how this filth may be mixed with many of the gro- 
ceries which are delivered. The idea got the pros- 
pect thinking all right, and I am convinced that it 
had something to do with his giving the order. 


Clipper Not a “Once a Year” Tool 


With the influence of this order and the same 
talking point, I closed two other grocers. One man 
admitted the truth of many of my arguments, but 
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refused to buy. He had only one horse. It would 
pay him to have this horse clipped in a public shop 
if it was clipped at all. Of course, I could have 
talked around this on the basis of the life of a clip- 
ping machine, but it was not necessary in this case. 

The year before this dealer had lost a child from 
typhoid fever. I knew he suspected his home milk 
supply. He had built a new barn shortly after the 
death. I told him how the leading dairymen were 
clipping their cows about their flanks and udders 
every few weeks in order to keep the milk clean and 
reduce possibilities of contagion from this source. 
I showed how he could do the same thing and could 
protect his family as well as the health of his live- 
stock. That was the basis on which the man with 
one delivery horse was sold. I imagine the same 
idea can be talked to many others. 

We kept the signs on the wagon for about two 
weeks and during that time I canvassed every likely 
prospect in our downtown district. Of course, there 
were plenty of refusals to buy and all efforts to 
change these decisions failed. However, we sold 
about fifteen machines, including the one to the city 
authorities and a big one to the livery stable man. 
It simply goes to show that the farmer is not the 
only prospect for clippers. 


Horse Sense for Horse Owners 


The boss asked me not long ago what I was going 
to do about the clipping business this season, and I 
told him I was going to talk more horse sense to 
horse owners. 

I have a very good list of prospects living in our 
town who own horses. A letter to them is going to 
mention the discomforts they must suffer from hav- 
ing hair blown in their eyes and mouths every time 
they go driving in the spring. I am going to show 
how a horse catches cold after being driven hard 
and then having the sweat mat under a thick coat 
of hair instead of drying out quickly. The close of 
the letter will mention the possibility of using the 
clipper for the cow just as I put the proposition up 
to the grocer last season. 

I believe a good live letter along this line will sell 
some clipping machines to horse owners living in 
the city. 

War Horses at War Prices 

You know the war has made a big difference in 
the price of horses. The farmer can sell nearly any 
kind of plug nowadays and get a fair price. But if 
he clips the same horse he will get more for it. I 
am going to tell the farmers about this. My letter 
will say that I know they can afford to sell their 
horses and buy automobiles, but if they clip the 
horses they will make enough extra money to pay 
for gasoline and repairs for some time. 

Then I think the editor of our paper will be glad 
to write an editorial on the humane side of haircuts 
for horses. If he does I will have extra advertising 
copy in that issue of his paper. He may be willing 
to do something on the milk sanitation subject also. 
If so, my copy will be written to dairymen and they 
will learn how one dairyman has bought 100 clip- 
ping machines just to insure clean milk. 

I have no idea of letting those dairymen get away 
from me. They need a clipping machine so fre- 
quently that they become the very best class of 
prospects. If we do not sell 25 machines this year 
I will be badly disappointed, and the main plea is 
going to be “Haircuts for Horses.” 





PUBLICITY FOR THE RETAILER | 


Excellent Store Paper from Weinhold’s Commercial Bulletin, published 

Nos. 1 and 2 (11 in. x16in.). Those of youhard- monthly by the Weinhold Bros. Hardware Company, 
ware dealers who are either publishing a store paper Kansas City, Kan., and edited by T. V. Weinhold. 
or are interested in this kind of publicity, should For general interest and all ’round effectiveness, 
welcome the opportunity of looking over these pages __ this particular publication tops anything in the store 
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WEINHOLDS’ 
COMMERCIAL BULLETIN 


A monthly newspaper edited by 
T. V. Weinhold for the benefit of cus- 
tomers of Weinhold Bros. Hdw. Co. 
Mailed without cost to all buying from 

the firm. 

We request our patrons to send in, 
each month, such local items as they 
would like to see in print. 








SUBSCRIPTION BY YEAR— 
Your good will. 


747-749-761 Minnesota Ave., 
KANSAS CITY, KANSAS. 
January, 1915. 








OUR GUARANTEE. 


We guarantee that the merchanaise| 
shown in our Monthly Bulletins are 
exactly as illustrated and described. 
We guarantee that every article sold 
you represents full value—a real sav- 
ing—and will give you the service and 
satisfaction you have a right ba ex- 
pect them to give you. 

We guarantee to refund the ~r- 
chase price of any article, together| 
with transportation charges you may 
have paid, where it can be shown that 
we oveicstimated, exaggerated or mie- 
represented in any form. 





Two months «go everyoody was in 
ibe dumps because of the war, and 
how it was going to hurt business, 
and heavens knows what else. And 
now conditions are. better in this 
country than at any time ip two or 
three years, maybe longer. 

So much for the last two months. 
Things are bound to be better in the 
next two months. 

The new banks, lower rates of tater: 
est, good markets for raw’materials, | 
thousands and thousands of orders 
from abroad—Say, the man who howls 
calamity now is probably suffering 
from indigestion and mistakes it for 
a case of hard times. 

The prosperity special is headed 
this way, and it’s everybody's turn ‘» 
get on and ride. 








We are at all times earnestly en- 
deavoring to search out the most de 
pendable in merchandise, and to sell 
at prices that give you real savings 
and real service. 





The man who buys with no inten- 
tion of paying would be a thief if he 
had more courage. 





Do you remember Abraham Lin- 
coln’s story about the steamboat? It’s 
whistle was so big that when it was 
blown it used up all the steam in the 
boilers, and the boat had to stop un- 
til more motive power could be gener- 
ated. 

That’s exactly the way with some 
men, and men includes women; their 
calamity howl is so big and loud that 
they have to stop because it uses up 
all. their energy. That same energy 
applied to boosting would make every 
mill bum for all time to come. And, 
say—wouldn’t it be fine? 





Any purchase you make from us 
represents a real saving, and behind 
every transaction stands our strong, 
road guarantee, “Absolutely as rep- 
resented or your purchase price re- 
funded.” 





Don’t be afraid if things get gloomy. 
Darkness never hurt anybody. 





TELEPHONES. 

Call us by phone if you can’t come 
Gown to see us. Both phones have 
the same number, W. 241, either local 
or long distance calls. Your orders, 
no. matter how small, will be grateful-} 
ly received. 


\ 





Our store opens 7 a. m., closes 6:20 
Pp. m., except Saturdays we close 9:45 
DP m. 

Keeping everlastingly on the alert 


in our buying is the secret of our suc- 
‘cose in selling. 











Ever been there? A little investment in some of the accessories shown here would prevent a recurrence 
of a condition of this kind. 
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“It’s easy enough to be pleasant, 
When your automobile ig in trim, 
But the man worth while” 
Is the man who will sinile 
When he has to ride back on the rim.” 


FORD IGNITION CABLE ASSEMBLY. 


consists of.a complete set of wires for commutor, with 
hora, each wire covered with a different colored braid, 
also four spark plug wires—all cut to proper length and 
fitted with copper terminals ready for use, ends of 


loons rubber covered. If your ignition cables are oil 


soaked, change for a new set. Full set, $1.25. 


CEMENTLESS PATCHES. 

These patches are prepared ready for use without 
cement, acid or vulcanizing. They are quickly and easily 
applied; no tools required. Outfit consists of 12 patches 
in handy screw top box which can be carrie“ in tool box 
for an emergency. Per box, 25c. 


BLOW OUT PATCH. 

A otiens, durable ingide patch for making a perfect 
and substantial bridgé under a blowout, made of heavy 
duck moulded to shape of tire; flaps holds ‘patch in 
place ; o not ee. 


eR a ee Rd 25 
; GRP Ta ag ane 35 
* RE ‘PRE BFE 45 


LACED BLOWOUT BANDS. 
The best blow out laced patch on the market, made 
of rubber and fabric and will stand hard usage. To be 
‘Jaced on outside of tire. 


B .nccuss G cedecdocdoescevoosiees $1.25 
BEE ans wied. a co nlpebevedtiesse 1.40 
PPvcceces cicscccccves bes Foes > 1.65 


VULCANIZING GUMS. 
hiner-tube repafr gum, for use: with’ Blectric, Steam 

or vapor Vulcanizers of any make. Stock is carefully 
selected. Will produce first class work. For mending 
slits, cuts and inserting new sections in tubes. Tough, 
resilient, elastic material. Cures in dbout 20 minutes 
In screw top boxes. Each, .40c. 

VULCANIZING GUM. 


Casing Gum, for retreading, an excellent stock used. 


as above but for casings. In screw top boxes, Bach .35c 
BRAKE LINING. 

Our .“Non-Burn” Brake Lining is composed of as- 
bestos—that fire-proof, indestructible mineral—reinforc- 
ed with brass wires interwoven in each strand. Heat 
from friction will not char and burn it, grease or gasoline 
will not weaken it. Will lock wheels instantly or slow- 
ly, as you wish. — 


Be GE pcchecccepencdveel 32¢ 
DORE SS > OOP B008 cc icitvconess 56c 
3-16x1 3-4", per T0Ot ...ce.cecccas 64c 
SAGaS”, pet BSC .cicccccccceds ..T20 
hick cdéccon scukdecsxe 88e 


You will find this brake lining very much superior 
to the ordinary lining, composed of organic or vegetable 
materials which gives way 8° quickly to heat, grease and 
gasoline. Try it and be convinced. We can furnish any 
size other than above. 

RADIATOR HOOD COVER. 

Covers radiator and hood entirely. An excellent pro 
tection in cold weather. Keeps cold out when car is 
standing and prevents water from dripping into engine. 
Fine quality artificial leather, lined with extra heavy felt. 


Curtain can be placed-in 3 positions as shown in- cut- 


Each, $2.50. 


——> 


If you don’t sée it listed, ask us. The above are only a. 
few of the things we carry for the motorist’s convenience. 
ee our’ prices on anything you may 
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WHERE YOU MAY ATTEND 
CHURCH IN K. C., KANSAS. 


Edgerton Place Baptist church, 2201 
North Fifth St. Rev. Ray E. York, D.D. 
pastor; residence, 2062 North Walnut 
street; Bell phone W. 2618. Services: 
Sunday school at 9:45 a. m.: ser 
mon, 11 a. m.; B. Y. P. U. at 6:30 p. 
m. Evening service at 7:30 p. m. 





First German Methodist Episcopal 
church, Eighth and State streets, Kan- 
sas City, Kansas. Rev. J. A. Kiein, 
pastor. Telephone Home West 682. 
Sunday school, 9:45 a. m.; German 
services every Sunday morning; Eng- 
lish services every Sunday evening. 





The Grandview Park Presbyterian 
chureb, Seventeenth and Reynolds, 
Rev. William Foulkes, D.D., pastor. 
Sunday services, 9:30 a m., prayer 
circle; 9:45 a. m., Sunday school; 11 
&. m., morning w rcthip; 6:30 p. m., 
Senior Christian Endeavor; 6:30 p. 
m., intermediate Christian Endeavor; 
7:30 p. m, evening worship. Wednes- 
day, 8 p. m., prayer and praise service. 
A cordial greeting for all. 





Danish Wutheran church, 731 River. 
view avenye. Services Sunday 10 a. 
m., 7:30 p. m.; Sunday school, 11:15 
a. m.; Young People’s Society meets 
Thursday 8 p. m. Carl Wilhelmsen, 
pastor. Home phone West 1299. Ree 
idence, 2104 North Tenth street. 





Second Presbyterian church, Elev- 
enth and Grandview boulevard, Kan- 
sas City, Kansas. Pulpit supplied ev- 
ery Sunday morning and evening. 
Sunday school, 9:45 a. m.; morning 
worship, 11 a. m.; evening worship, 
7:30 p.m. All are welcome. 


‘Washington Avenue Methodist Epis 
copal church, corner Seventh street 
and Washington boulevard. Rev. Wil 
liam C. Hansen, D.D., pastor. Real- 
dence, 706 Washington boulevard. 
Phones, Bell, West, 1294; Home, 
West, 331. Sunday school, 9:45 a. m.; 
morhing worship, 11 a. m.; Junior Bp 
worth League, 3 p. m.; gospel team 
men’s meeting, 6:15 p. m.; Epworth 
League, 6:30 p. m.; evening worship, 
7p. m. Prayer meeting Wednesday 
evening, 7:45. 


_ First Baptist church Home, Tenth 
and Grandview boulevard. Stephen 
A. Northrup, D.D., pastor. Lord’s day 
services: 9: 45 a. m., Sunday school; 
11 a. m, morning worship; 7:30 p. m., 
evening services. A royal welcome to 
all services, 





Trinity English Lutheran, corner 
Seventh and Tauromee. Rev. A. B. 
Shrader, D.D., pastor; residence, 413 
North Sixth street; Home phone West 
708.—Services: Sunday school at 9:45 
&. m.; sermon, 11 a. m.; Luther League 

evening. Always welcome. 





We will consider it a special favor 
if any of our patrons will report to 
us anything in our store they see or 
hear which is wrong or looks wrong. 

We cannot correct mistakes of which 

we know nothing. 
Make Weinhold Bros. Hardware 
.Co'sstore your. headquarters when- 
ever you are down town. You don't 
need to buy unless you want to. We 
always are glad to see you, in any 
event. 








If you are going to make a change 
in your shopping, you will find you 
will “make the most change” here. 





Have you seen our washing machine 
display in our east window? It’s in- 
teresting. 





Our store opens 7 A. M.; closes 6:30 
P. M.; except Saturdays we close 9:45 
P. M. 





Low .prices are nothing without 
quality. Here you get Doth. 





' [rouble never dodges up an alley 
when it meets @ man who is looking 





for it. 
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play ad with reading columns on each side. No. 2 
page carries a “feature story” with the ads running 
alongside. Upon close examination, it becomes ap- 
parent that the editor has chosen his reading mat- 
ter with fine editorial judgment. The reading col. 
umns are of keen interest because the store talk 
has been judiciously sandwiched between general 


paper line that has come to our notice for some little 
time. It really compares with a well-edited small 
newspaper. In size, it is as large as many country 
newspapers, being full five columns across and 16 
inches deep. On glancing at the general make-up of 
the two pages, the similarity to the small news- 
paper will be noted. No. 1 page carries a regular dis- 
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TOOL HOLDERS. 
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TOOL HOLDER. 
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As above, but smaller and not so 
well finished, .50c. 


STARRET’S CALIPERS. 





Improved firm’s joint calipers 
No. 26 or No. 27, 6” .49c. 

No. 73, Yankee Inside. 

No. 79, Yankee Outside. 

As illustrated, 6”, .67c. 





STARRETT COMBINATION 
SQUARE. 

For machinists and carpenters, | 
steel blade, graduated, adjustable, 
stock fitted with level, a fine tool, 9” 
“ize, .98c. 


m4 
Bz 


than the ordinary hollow punch, a fact 
that the user will at once appreciate. 
Sizes from | to 8, 18c. 


THE PERFECT SAW FILER. 


DRIVE 
PUNCHES. 


In this tool we 








eee cous oe 
This saw filing device is the most 
perfect tool for the purpose ever pro- 
duced. With it the most inexperi- 
enced boy can file a saw correctly, 
bringing eaclf tooth to the same level 
and pitch. Each complete, $1.25. 


TOOL GRINDERS. 


Fitted with cut gears, tool 
rests. closed oil cups 
genuine corundum stone. 
A splendid tool at so low 
apnce. Each 

$2.19 


improved 
Ratchet Braces. 
Steel sweeps 
and jaw 
sockets, 
metal. parts polished, stained 
hardwood headsa a ad handles, 
open ratchet. A well-made tool for 
GRO BUEED 2 co ccccsccdccccesvocesss 85c¢ 








Carpenter’s Bar. 


a 


Hand-forged, cast steel Ripping Bar, 
made from octagon steel, natural fin- 
ish, 20 imches long. Each 


| 





DO WITH 
A CHEST 
OF TOOLS 








A LETTER TO THE EDITOR 
By Esau Whittle 


Dear Mr. Editor: 

I was sittin’ in the shop one day last year 
when my son, Joe, came in and shouted: “Pa! Sev-' 
there’ll be a man in the house.” 
It was bis birth- 
day, and he was fourteen. I thought that was 
pretty smart for a young fellow—but not to be 
shoved into the background before my time, I 


sez to him: 

“My boy, ye think ye’re getting on pretty 
fast when ye’ve ag he put on long ; but ye 
— given sich @ sight o’ proof yet that ye'll bea 

Ww ye’'re growed up. What yer goin’ to 
do ray a iivin?” 
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Construction of Moving Panorama. 


I I’é set him to thinkin’. And I 
surely did. He looks up at me sort .. wonderin’- 
—, and sez: Paar ye mean, 

allers notion Joe’d = something 
nctont some day. He was handy ‘round the house, 
elpin’ bis mother and me; stood well at school, 
‘specially at ‘rithmetic and drawin’; and the way 
he’d invent things made me think that some time 
he’d be famous. Why, when he was just turned 
twelve he made a janorama for his brother Fred- 
die who was nine. it was a frame-work sawed out 
o” the a soap-box, and nailed together 
so there wae an sine in a front with dark 
green cloth tacked around for a sort o’ picture 
The pictures he cut out of his old picture- 
books, and pasted them on a long strip of cloth 
which he wound on a couple of round upright 
sticks. The sticks -were turned with e crank 
on top o’ the bor, so th< pictures could be seen 


present 
‘and invented a snowball for a surprise party for 
him. This he built out uv a barr’l, with a bolster 
+ fastened round the middie uy it; the whole thing 


was covered with a sheet stuffed with paper, and 
sewed together so it looked round like a ball. Cot- 


ton batting was sewed and tacked on the outside 





Building a Fiat-bottomed Skiff. 


o’ this, and sprinkled with silver dust. The head of 
had a handle on it so he could lift it off 


encourage him and teach him 
him to know more about handiin’ 
and learn little by little, one thing at a + 
ull be coubd say that he Bad one trade st Bi 
finger ends. 

P+ gaan like to help your father in the 
shop?” I 

“Sure, Pea” oes sez he. 

in, and every day after school I 


fer Sam Conover, and 
put him on to another job. 
first ike a fellow who was going 

He’s only a boy, but the things he’s done with 
a er and saw, a spiral ratchet screw. driver 
with drilling attachments, a chisel, plane, level, 
square, plumb-line, and -_ s the last year is 
surpriein.’ Yer see I got him interested 
4 , jest let me tell ver! He’s a member. of 
a boy's club that wanted to give a show. He 
built the stage fer ‘em complete in the basement 
o’ Ned Harvey’s house. He made the horses for 
the flooring to rest on; the flooring in sections; 
steps leading up to it on each side; the uprights 
and cross-piece as a frame-work for the front o’ 
the stage, with a curtain-pole nailed to it. above 
that rolled up on a pole worked with a clothesline 
and pulleys; and then braces running back from 
the front, overhead with grooves im it for the 
scenery to run in on. And he made the scenery 

w the design from a pattern, and painted 
it—end set up the footlights. It we, done in a 
week. They gave the show and made money 
enough to pay back what they’d borrowed to buy 
the lumber and stuff. 

Soon after that he built a boat. I helped 
him on that some, for it was a job fer two. But 
he planned it and I let him boss the job. We 
both had wanted a boat and made up our minds 
we'd have one by summertime. It was finished 
by January—a regular flatbottomed skiff—that 
took him and some other boys fishin’ as soon as 
the suckers begun to bite up the river. 

This was only a beginning of summer plans 
for Joe, an ‘t rest content till he'd 
begun to build a house-boat. It was a large con- 
tract and it cost money, but he got the boys to 


80 on, and soon got to work on build- 
ing the craft that looked like a scow with a shed 
on it. It was big enough for four bunks, a small 
cook-stove, a locker forward for baggare, fishing 
tackle, provisions, pots and pans, and at the other 
end, on deck, a hatch covering a tin box to keep 
fish and bait in. The boys took turns goin’ 
campin’ up the Sound in the house-boat last sum- 
mer, and had a fine time. 

Mind yer, all this was only the beginnin’ uv 
what Joe did in a year’s time with the tools I 
bought him when I started him at carpentering. 
He went regular to an rnoons gener- 
ally helped me on anything he could do. My shop 
is an all-round shop fer house-repairs of all kinds 
—carpentery, cabinet-making, tinsmithing, p* amb- 
ing, mason-work, and so on. Joe went in fe~ car- 
pentering principally, and mary un- 
ustal things, even starting in a small way to be 
his own boss. The big sister uv one o’ the boys 
wanted a rustic summer-house. Joe drew a plan 
fer g house in a big tree on their place, and she 








paid him to build it. It was a platform on a frame 
work that he built in the branches around the 
trunk uv the tree, with a flight of steps curving 
round to it from the ground. On the platform 
the lady set up an awning for a roof over a ham- 
mock that she swung from two uprights that Joe 
— at each end o’ the platform 

like that was quite professional fer a 
boy, = see, but I looked it over when he'd fin- 
ished, 


begun now to help his Dad in business.  He’s got- 
tén in orders fer me to work on, ‘cause the people 
didm’t think he was old enough to do ‘em right 
himself. But I put him on the work jest the same, 
and paid him a man’s wages fer his time and 
skill. One of these orders was fer a box covering 
fer a bathtub that a boarding-house keeper had - 
her parlor. He built the box of 


e lid a rod on fop scross the 
middie of it, that looked like a hasp over a staple 
~~ and with the Miller Keyless 

oe 


Sp py Atal tape phan any 
pairs of all kinds,—windows and doors, floori 
counters and showcases, dumb-waiters, office par- 
titions, and sich things, but I wanted yer to know 
a some of the unusual stunts Joe’s done fer 
me and fer himself. I showed him all the ins 


: 


\ sn 




















Stand for Newsdealer. 


ee outs of a ee to splice ‘the 

pe, put in new pulleys, and oy the runners 
on “hold-fasts.” He started out one day after 
school without my tellin* tng “and canvassed 
around fer me in the apartment houses, flats an’ 
hotels fer orders to repair dumb-waiters. He got 
five orders the first day. 

e of these was in a hotel. I put bim on this 
job ant he did it so —_ that the manager asked 
him to come to his o meng fam him, oe npn oe 
him as the regular repair hand odd jobs aroun 
the place. Since then, he’s pie up co? = 
’em, fixed window-weights, locks, doors, and sich 
things. Once he had to cut a window ina room 
- there’d be the right ventilation according to 


room 
. I helped him, but he did 
his part so careful an’ clean-cut that we didn’t 
have any breaks in the plaster to repair after we'd 
built and set the frame in. 

Joe an’ me together built a chicken-coop in the 
back yard, with incubator, shelving, feed pens, 
runways an’ everything complete. My wife runs it 
with Nancy, fer we haven't time, and they’re selling 
eggs at a good profit. Ma thinks a heap of Joe 
fer all he’s done fer us with the hammer an’ saw 
an’ other things I giv bim to work with a year ago. 
Now we're building another shop, at right cage 
to mine, big enough fer him to grow in. He’ll 
bave his own bench, more tools, a good stock o’ 
lumber, and a lathe with a little electric motor 
to run it. 

But he doesn't forget his fun, and he’s laying 
plans to put up a combination 1 


summer an’ winter to enjoy them- 
selves ‘round the piace in their spare time. They've 
got more time Joe has, an’ if they were my 
boys I'@ teach ‘em some good trade. But I leave 
it to Joe to set ‘em the example. 
Yours truly, 

ESAU WHITTLE. 





Kitchen Sawe. 





Steel backs finely polished, beech handle, 
special saw wge blade. . A handy tool we 


Mil Files. 


A splendid clean cut file; for the balance of 
January we offer them in § and 10 in. size 
P< dk: 6 wbnbendnednscdakedsnbunncusaboecen 10¢ 

Absolutely first quality files. 


uger Bits. 
Set of 6 — box for January only, 
less than 10c esch .-58e¢ 


eee eee eee ee wee 





GOIN PHONES WEST 24) _. 





. ee ee ee es ey 6 ee 
investment, blued finish . 18¢ 


ee eee er eer ewer? 


improved Plug Cutters. 


For cutting plugs to cover the head of screws 
on finely finished work. Each 45c 





A better wrench than you have bought for 
& much higher price than we ask. A guaranteed 
tool, 10 inch size. . 75¢ 


Pipe «Cutter. 


CORO 





Will cut from 1-8 to 2 in. pipe, a guaranteed 
for . $1.45 


OCR ae 





PIPE CUTTING seT 
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cutting from 18 to 12. ... 
.. $8.75 
.$10.00 


Set as shown, 
Set as shown, cutting from 14 tol. 
Set as shown, cutting from 14 to114.. 


Waahdi Bros didn. 


QTY PHONES WEST 28 


No. 2—The ads on No. 2 page tie-up with the story 
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interest items. Note on No. 1 page the church di- 
rectory and the different paragraphs of boost talk. 
The boys’ story on No. 2 page should have insured 
the permanency of this particular issue in every 
family where there is a boy. The guarantee printed 
at the top of the editorial column on No. 1 page is 
worthy of careful reading. As you run down 
through the different items on this page, you will 
note that wherever there is a reference to the store, 
the point is well taken. This care in wording is in 
striking contrast to some of the meaningless state- 
ments made in carelessly edited store papers. The 
ads are also worthy of careful note. The large ad 
on No. 1 page is about as good an accessory ad as 
has come to our notice. If your store includes an 
accessory department, you could well pattern after 
this particular layout. Note particularly the top 
cut and the opening verse; two little touches away 
from the ordinary. The ads on No. 2 page tie up 
with the story but we would suggest here an illus- 
tration of a tool chest with some prices on different 
combinations. The first page of this store paper 


A Paint Tonic 


MAN whose bread and butter and motor cars 

were earned by work largely of a routine kind 
came to consult a physician who to his knowledge 
of medicine added a rich understanding of human 
nature. 

The doctor-psychologist looked with keen inquiry 
tempered with sympathy at his new patient. 

“Bored?” inquired the doctor. 

“And then some!” exclaimed the patient. 

“Don’t care whether you live or die?” 

“You’ve hit it; there’s no zip in anything these 
days.” 

“Been doing the same old work day in and day 
out, seeing the same people, reading the same news- 
papers, eating pretty much the same food, cooked 
in the same old way, in the same old surroundings?” 

“You’re a mind-reader, Doc!” 

The doctor shook his head. “Not that,” he pro- 
tested, “but only that I’ve had a similar experience 
myself and recognize the symptoms. I’m going to 
prescribe for you the same tonic I took—change!”’ 

“A vacation in Europe, I suppose!” snapped Mr. 
Tired Business Man, with sudden irritability. “That 
suggestion isn’t exactly soothing to a man who can’t 
spare a day from his business.” 

“I expected something of that sort,” rejoined the 
doctor in his calmest tone. “It was the same with 
me. I could not leave my patients—-my business. 
But change I had to have and a lessening.of fric- 
tion, the smoothing-out of the mental road, as it 
were. The train of thought jarred and rumbled 
and clanked as it ran along in the old grooves. All 
its wheels were flat!” 

“Flat!: Flat! Flat!” echoed the patient, dismally. 

“And so,” continued the doctor, “I sat me down 
to plan to obtain the effects of change where ap- 
parently change could not be had. Curiously enough, 
the mental dulness and physical weariness began to 
lift from that moment. The mere effort to think 
along a new line had lifted the train to other rails.” 

“Get to it, Doc! What did you do?” 

“Well, first I got some new clothes. Unthinkingly 
I had permitted my clothes to reflect my mental and 
physical seediness. Even the heels of my shoes were 
run down. Perhaps you don’t realize how far a lop- 
sided heel can assist in the slumping process.” 


Hardware Age 


was devoted to general items and some mention of 
store stock, together with a special article on why 
the store does not issue trading stamps or coupons, 
and why it does not believe in premiums. A para- 
graph or two from this article may prove of inter- 
est to hardware dealers holding the same belief. 
Here is a portion of the talk: “There is no doubt 
that the stores offering premiums have to charge 
more for their goods. We do not insist there is 
anything dishonest about this. In fact, many a good 
merchant of our acquaintance offers premiums and 
really believes he is doing the best for all concerned. 
But when you come to trace the cause of premiums 
down to its very source, you will find that they are 
put in, not for the benefit of customers, but to 
draw trade.” Whether or not you concur in this be- 
lief, it serves to illustrate how Mr. Weinhold makes 
use of live topics in his store paper reading col- 
umns. In concluding it may be of interest to know 
that in printing his store paper, Mr. Weinhold uses 
a very fair grade of white paper stock, which gives 
the sheet a trim, neat look—and appearances are 
important in matters of publicity. 


The patient glanced at his own heels and grinned 
appreciatively. 

“Brand new, from heels to hat,” said the doctor, 
“T stood on the stoop to give the neighbors a treat. 
Perhaps my own gorgeousness made me critical of 
all imperfection or disrepair. I saw that the hedges 
were not so well groomed as I was, that the fence 
was not so young as it used to be, and that the 
house itself looked more than a little dingy. Every- 
thing had gone downhill with its owner. Or had 
the owner but unconsciously reflected his surround- 
ings? 

“It was a fine opportunity to take the tonic of 
change. For the next week my little place fairly 
buzzed with industry, and I was butting into every- 
thing. The workmen were good-natured about it, 
and I was as interested and stimulated as a boy on 
Christmas morning. I had often wondered why 
some rich men were always either building new 
houses or having their old ones redecorated. Now 
I understood that in their way they had been seek- 
ing the same relaxation that I in a humbler way 
was trying for. 

“I could not go to new surroundings, therefore I 
brought new surroundings to me. Outdoors we 
were so resplendent that we aroused emulation in 
our neighbors, whose houses seemed drab by con- 
trast. Painters were busy in our block for the next 
two months. Indoors, we changed pictures about 
and shifted furniture and ornaments. Friend wife 
brought into use some tableware that had been laid 
aside for years. Incidentally she bought some new 
clothes herself and did her hair up in the latest 
style. It made her younger and took me back to the 
honeymoon days. 

“The wife’s feminine ingenuity suggested a dozen 
improvements—new tints for walls, new tones here, 
new touches there. Expensive? Not if you see the 
subject as a whole. It cost less than a physical or 
mental breakdown. I was able to stay on the job 
amid surroundings the freshness of which would 
stimulate eye and mind for a long time to come.” 

“Doc, you’ve got me going!” exclaimed the pa- 
tient, vibrating at the thought of a new interest. 
“It’s me for the tailors and the decorators. But 
don’t I get any BIG BLACK BITTER pills from you?” 

“Try the other tonic first,” said the doctor-psychol- 
ogist. “‘And a doctor’s bill is a bitter pill—you’ll get 


yours,” he added, laughingly. 
Charles Truitt in The Dutch Boy Painter. 
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THE MAKING OF A RAIN WATER 
CUT-OFF 


By A. F. MUELLER 
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FIG.3. PATTERN For IT 











Patterns for making a rain water cut-off 


\HE drawings show the development of the pat- 
g 3 terns for a rain water cut-off. This style of 
a cut-off is best adapted where the con- 
ductor or leader pipe comes down in the ell of a 
house and in other instances it can be used to 
advantage as it will save the use of an elbow. 
Draw the outline of the cut-off as shown in Fig. 
1, making the branch II at an angle of 30 degrees 
to the horizontal. Cut from a piece of paper an 
approximate outline of the valve and using an 
ordinary pin, locate by trial the center of pivot 
point as at A. Fig. 1 shows the valve leading the 
water into the branch and Fig. 10 shows it closing 
the opening to the branch. In order to have the 
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valve turn, part of the branch, h, i, r, must be cut 
away and this will necessitate the piece III. Pivot 
the piece of paper, representing the valve, on the 
pin at A and mark the course of the point p. Draw 
the line h-k so that the point p will have ample 
clearance, and to have the line at the same angle 
to I and II describe arcs having the same radius 
from the point i as a center, locating h and k. From 
these two points draw lines to the center of the 
miter line at r, completing the outline of III. 

With the intersection of the center line and the 
end of I, as 4’, as center, describe a half profile of 
the pipes and as the branch intersects only half of 
the piece I, space half of the half profile into a 
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number of equal spaces and from the points draw 
lines parallel with the center line through I. From 
the intersections of these lines with the miter lines, 
as the points i, n, etc., and r, e, f, etc., draw lines 
parallel with the center line of the branch, through 
the branch, part of which crosses the miter line h-r. 


On a line, at right angles to II, place four times 
the number of spaces, 1 to 4 in the half profile and 
from the points draw indefinite lines, to which 
project at right angles to II the points on the miter 
lines h-r and r-g. Connecting these points will re- 
sult in the miter cut h-d-g-d-h of Fig. 2. Through 
the pivot A draw a line parallel with the outline as 
A-B to represent the handle of the valve, and to 
intersect the miter line at u from which point draw 
a line parallel with the center line of I to intersect 
an arc, as at C, described from A and the radius 
A-B, which arc represents the course of the handle 
of the valve. Extend the line C-u until it. inter- 
sects the half profile at x. Transfer the distance 
3-x to the line 1-1-1 in Fig. 2, measuring from 3’ 
and 3” so that x is located between3’ and 4 and be- 
tween 3” and 4. From x draw perpendiculars, 
which intersect by a line drawn from B locating the 
points B’ and B” which will be the locations of the 
catches to be explained later. From A draw a line 
also intersecting the lines from x as at v and using 
these points as centers describe arcs whose radius 
is several times the diameter of the valve handle, 
as here, there should be considerable play for ad- 
justment and this larger opening will be later 
covered by the reinforcing washer shown in Fig. 
12. On the lower part of the branch allow a lap for 
soldering as at f-d and f-d, and on the upper side 
make allowances to the lines h-d and h-d, and to one 
of the side edges make an allowance for a lap seam 
as shown by the dotted line. The cuts d-i are only 
illustrative of the pattern shape if II joined I on 
the upper miter line i-r. 

Only half of the piece I is intersected by the 
other pieces and on account of space only this part 
of the piece is developed and the process of develop- 
ment is the same as in Fig. 2 and shown in Fig. 3. 
The opening is cut on the line d-a-d so that the 
piece will extend into the valve as shown in Figs. 
1 and 10. C’ and C” are the locations for the 
catches. 

In Fig. 7 III has been redrawn, and Fig. 8 is a 
section on the line 1-d. Half of this section is all 
that is necessary and it is constructed by drawing 
a line parallel with 1-d and lines from the points 
d, s, j, h parallel with h-h and crossing the line 4’-1. 
Measuring from the intersections on 4’-1 set off on 
the lines the distances 2’-2, 3’-3, etc., in the half 
profile. Connecting the points thus located will 
result in the section or Fig. 8. Extend the line 1-d 
and place on it twice the number and sizes of the 
spaces, which vary, in the section so that the point 
1 will be in the middie and through the points draw 
indefinite lines to which project at right angles to 
h-h the points in Fig. 7. Connecting the intersec- 
tions will produce the pattern for the piece III, 
which is cut on the net lines as shown in Fig. 9. 

Fig. 5 is a reproduction of the valve with its 
pivot point A° and the pattern is developed in the 
same way as the pattern in Fig.9 The half section 
X is described with a radius shorter than the 
radius in the half profile in Fig. 1, but only enough 
shorter so that the valve will swing in the cut-off. 
A. trial may be necessary to determine this exactly. 
The additional holes q are cut to receive the point q 
of the handle Fig. 11. 

Fig. 12 is the washer and is located as shown by 
the dotted circle in Fig. 1 and is used as a rein- 
forcement of the holes for the wire of the handle 
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and to adjust the pivoting of the valve. It is shown 
round but any other shape will answer. It should 
be of heavier material than the rest of the cut-off 
and can be made so by doubling or tripling the 
lighter material. 


Fig. 11 is a reduced size of the handle, made of 
number 6 wire. The cut-offs as usually made are 
made right and left and this necessitates carrying 
a double amount of them in stock. To avoid this 
we always make them with two handles and the 
handle not wanted is then cut off by the man out 
on the job. 

Fig. 13 shows one style of catches which are very 
strong, easy to make and to attach to the cut-off. 
Fig. 14 shows the pattern and Fig. 15 shows an 
end view of the double hemmed strip. They are 
not attached to the cut-off as it is net known 
whether the cut-off will be right or left. They are 
then wired, two to each cut-off, to the cut-off and 
are attached out on the job. The locations are 
marked with a prick punch as at B’, B”, C’, C”. 
And they could also be located by trial. Holes are 
cut with a cold chisel and the laps are passed 
through the slots and dressed against the inside 
of the cut-off and then the catch is firmly soldered. 


In assembling the pieces the valve is inserted 
in the slots v and the piece attached to I, after a 
strip has been soldered in I as m, under which a 
part of the valve will catch when the valve is in 
the position as in Fig. 1. The valve is then ad- 
justed by moving the washers, etc., until it works 
satisfactorily and the joints are then firmly sol- 
dered. The piece III is attached last and acts 
simply as a covering in the throat. 


A ‘Made In Brooklyn’’ Campaign 


bee Brooklyn Hardware Dealers’ Association has 

recently inaugurated a “Made in Brooklyn” 
campaign. The association is giving publicity to 
this movement by means of full-page advertise- 
ments, containing notices of thirty-five local manu- 
facturers, and the names and addresses of the mem- 
bers of the association. These advertisements will 
appear once each month for twelve months in the 
Brooklyn Eagle. 

Every endeavor will be made to make the public 
understand that this is not commonplace adver- 
tising, but the beginning of a civic movement, en- 
couraging the home consumption of “Made in 
Brooklyn” goods. Window displays, hangers and 
gummed labels will supplement the newspaper ad- 
vertising campaign of the association. 


THE LOGAN-GREGG HARDWARE COMPANY, whose ware- 
house and offices on Seventh street, Pittsburgh, were 
destroyed by fire last summer, has bought a plot of 
ground on Ninth street in that city 100x116 feet, 
on which it is proposed to erect a modern building 
to carry on the jobbing hardware business. The new 
building will be eight stories high of structural steel 
and brick construction, and will be made as nearly 
fire-proof as possible. The Logan-Gregg Hardware 
Company is now occupying a large building at Sandusky 
and Ohio streets, N. S. Pittsburgh, but expects to start 
work on its new building in March and to have it 
ready in the early fall. 


RoBertT G. BRYAN was re-elected president and treas- 
urer and Henry F. Bertram, vice-president and secre- 
tary of the Ohio Stove Company, Portsmouth, Ohio, at 
a recent meeting of the board of directors. The com- 
pany reports the business outlook for 1915 as being very 
promising. 








Trade Conditions and Iron, Steel and Hardware Prices 





Reports from the large steel companies 
show that contracts for iron and steel prod- 
ucts of various kinds placed in February 
were heavier than in January. 


It is very evident that some of the large 
steel companies regard the outlook as bright 
and their policy in operating their plants 
bears this out. 





MARKET SUMMARY FOR THE BUSY READER 


Makers of barb wire and also jobbers are 
looking for a very heavy spring trade. An- 
other advance in prices in the near future is 
generally expected. 


Galvanized sheets have again advanced. 


The American Chain Company, Bridge- 
port, Conn., is about to make entirely new 
lists on chains of its manufacture. 
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| P sgpcbo-serde from the large steel companies show that 
contracts for iron and steel products of various 
kinds placed in February were heavier than in January, 
but past experience has shown that contracts are often 
not worth very much if conditions are not good when 
the periods of time arrive in which the material is to be 
taken out. In fact a contract in the steel business has 
often and very properly been referred to as simply an 
option that the seller gives the buyer on a certain quan- 
tity of material to be taken out at specified periods if 
such action is to the interest of the buyer. The state- 
ment, therefore, that contracts in February were better 
than in January may or may not carry very much 
weight. Confidence in the near future of the steel trade 
is optimistic, but there is an undercurrent of uneasiness 
that will not disappear. As has been pointed out in this 
report before, the action of the railroads in placing so 
few orders for track materials, such as cars, steel rails, 
engines and other equipment, has been a distinct disap- 
pointment. When the railroads were granted the 5 per 
cent. increase in freight rates in December it was stated 
that the roads affected would very soon be large pur- 
chasers of supplies, but this has not been the case. This 
advance in freight rates went into effect on Tuesday, 
February 23, and therefore the railroads will soon begin 
to feel the effects of the higher rates in increased reve- 
nue, and this may result in the placing of orders that 
have been so long delayed. 

It is very evident that some of the large steel com- 
panies regard the outlook as bright, and their policy in 
operating their plants bears this out. Taking the Car- 
negie Steel Company as an example it can be stated 
that this concern last week was operating to about 65 
per cent. of capacity and has blown in since January 1 
no less than 15 or more blast furnaces. The company 
certainly would not start so many blast furnaces unless 
it was practically sure of enough business to take their 
output in finished steel. Each of these furnaces will 
make an average of 500 tons of pig iron per day, and 
the blowing in of 15 gives the Carnegie S Company 
an increased pig-iron output of 7500 tons per day, or 
more than 200,000 tons a month. This pig iron is all 
worked up into steel in various forms, and it will take 
heavy orders to absorb it. 

New inquiries for steel cars are very light, only 
about 2400 being on the market. New buying of steel 
rails has been fairly active, the Soo Line having bought 
8000 tons, the Southern Railway 6000 tons, while the 
Baltimore & Ohio bought 5000 tons, the order going to 
the Illinois Steel Company at Chicago. An item of in- 
terest in the rail trade is that there is a genuine inquiry 
in the market for 9000 tons of heavy section rails for 
shipment to China. 

The market on galvanized wire products continues ex- 
cited, with all indications pointing to still higher prices. 
All the sheet mills have made another advance of $3 a 
ton in prices of galvanized sheets, and none will sell for 





delivery very far ahead. The minimum of the market 
on galvanized sheets is now 3.40c., which represents 
an advance of about $15 a ton within a month, galvan- 
ized sheets of No. 28 gauge having sold early in Janu- 
ary as low as 2.65c., Pittsburgh. It is generally expect- 
ed that another advance will be made in a short time in 
galvanized wire products, but it is not believed that wire 
nails or plain wire will be put up. 

The structural trade has been very quiet for some 
time, but some large work is in sight and is expected to 
come out in March. Included in this are 19,000 tons 
for track elevation and new depot for the Pennsylvania 
Lines West in Indianapolis, 9600 tons for an interstate 
bridge at Portland, Ore., 9400 tons for a railroad via- 
duct in Cleveland, and other large jobs that foot up over 
100,000 tons. Some heavy inquiries for plates are also 
in the market, the battleship California alone taking 
about 15,000 tons of plates and shapes, on which bids 
have gone in to the Government. All the ship-building 
yards are now busy and have more work ahead than for 
some years. 

While it is true that the steel mills are working to a 
larger rate of capacity at present than at any time for 
eight or nine months, yet it is not believed they have a 
sufficient amount of work ahead to warrant a continu- 
ance of this rate of operation unless orders come in 
heavy right along. Effective March 1 the Carnegie 
Steel Company, Jones & Laughlin Steel Company and 
other large makers of plates, shapes and bars put their 
price to 1.15c. on these products, but whether the trade 
will take hold and place orders at the higher figure is of 
course unknown. One large steel manufacturer has 
stated that it will be a pretty hard matter to put up 
prices of steel $1 a ton with mills not working to more 
than 50 or 60 per cent. of capacity. However, the steel 
companies seem determined to get this higher price and 
are quoting it for March shipment only. As yet very 
little new business has been placed, but this is largely 
for the reason that the trade in these heavy materials is 
pretty well covered up to April 1 on contracts placed in 
December and early January. 

Reports from the local hardware trade are only fair- 


.ly encouraging. The volume of business is less than it 


was this time a year ago, and the retail trade and con- 
sumers are still pursuing the policy of buying only in 
small lots. Confidence in higher prices in the near fu- 
ture is lacking, and while the number of orders being 
placed with hardware jobbers is fairly large the volume 
of business involved is lighter than usual. 

Collections are reported fairly good, notably in the 
West, where conditions are more prosperous than in 
other parts of the country. 


WIRE NAILs.—Mills report that as yet there has been 
very little buying of wire nails recently, partly due to 
the last advance in prices, but largely because jobbers 
and consumers are covered for some time ahead at the 
$1.50 and $1.55 price. Specifications against these con- 
tracts are coming in very freely and very few nails at 
the $1.50 price remain on the books of the mills to be 
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shipped out. It is stated that all mills are quoting $1.60 
on new orders and that the market is very firm. 

We quote wire nails as follows: In carload lots to jobbers, 
$1.60 f.o.b. Pittsburgh, freight added to point of delivery. 
Jobbers charge the usual advances over these prices for 
small lots from store. 

Cut Naits.—New demand is fair, but mostly in 
small lots, while specifications against contracts are 
only moderate. Shipments of cut nails to the South are 
heavier than to other sections of the country. 

We quote nails $1.55 per keg in carload and larger lots 
to jobbers; carloads to retailers, $1.60 f.o.b. Pittsburgh, 
terms 60 days, or 2 per cent. off for cash in 10 days, freight 
added to point of delivery. 

BARB WIRE.—Jobbers and retailers are covered 
ahead for some time on contracts for barb wire placed 
with the mills before the recent advance in prices. As 
spring weather gets closer, specifications are showing 
a corresponding increase. The foreign inquiry for barb 
wire is heavy at present and shipments from two local 
mills are being made abroad right along, most of the 
barb wire going to England. Makers of barb wire and 
also jobbers are looking for a very heavy spring trade. 
The market is reported firm and another advance in 
prices of barb wire in the near future is generally ex- 
pected. Prices of spelter are going higher and it is 
now quoted about 9% cents, East St. Louis. 

We quote painted barb wire to jobbers $1.65; galvanized, 
$2.05 in carloads to jobbers, usual terms, freight added to 
point of delivery. Jobbers charge the usual advances for 
small lots from stock. 

FENCE WIRE.—Manufacturers of wire fencing are 
placing quite heavy contracts with the mills for fence 
wire and jobbers and retailers are also buying freely. 
The outlook is for a heavy spring trade in wire fencing 
and shipments by the mills are heavy. Another advance 
in price of plain galvanized wire is looked for in the 
near future. 

Prices are as follows: Annealed fence wire in carload lots 
to jobbers, $1.40 base; galvanized, $1.80, with the usual ad- 
vances charged to jobbers for small lots from store. 

IRON AND STEEL Bars.—On March 1 prices of steel 
bars were advanced to 1.15c. f.o.b. Pittsburgh, but as yet 
very little new business has been placed at this higher 
price. Most consumers and jobbers are covered through 
March at 1.05c. to 1.10c. on contracts placed in Decem- 
ber and early January, and are specifying very freely 
against contracts on account of the higher prices on 
steel bars now being quoted by the mills. Demand for 
steel bars from car builders is very dull, but the imple- 
ment trade is taking in bars quite freely. There is no 
betterment in demand for common iron bars, which is 
only for small lots and prompt shipment. Prices on the 
latter are reported firmer. 

We quote steel bars at 1.10c. for February; 1.15c. for 
March, and 1.20c. for second quarter delivery. 
wate. quote common iron bars at 1.10c. to 1.15c. f.0.b. Pitts- 

TIN PLATE.—The new demand is quiet, as most con- 
sumers are covered ahd mills report that specifications 
are coming in very freely. The tin plate mills are 
running to nearly normal capacity, the American Sheet 
& Tin Plate Company having operated last week to 95 
per cent. and other mills are running from 75 to 90 per 
cent. or better. Shipments of tin plate to the Pacific 
Coast trade are now going forward very freely, via the 
Panama Canal. Prices are firmer, due to the higher 
market on pig tin and the mills are quoting $3.15 to 
$3.20 on the small orders that are being placed. Sales 
of quite considerable lots of tin plates have been made 
at $3.20 per base box for coke plates, f.o.b. Pittsburgh. 

We quote og coke plates at $3.15 to $3.20 per base box, 
——s on order 

e quote 1OO-Ib. terme plates at $3.15 per base box, f.o.b. 
Pittsburgh. 

Nuts, Botts AND Rivets.—The new demand is dull 
and only for small lots. Jobbers and consumers are 
covered for some time ahead on contracts made at low 
prices against which makers report specifications are 
only fair. The new demand for structural and boiler 
rivets is dull and has been for some months. Prices 
do not show any betterment. 

We quote structural rivets at 1.40c. and boiler rivets at 
1.50c. in carload lots, — lots taking an advance of about 
1c. Discounts on nuts and bolts are as follows in lots of 300 


Ib. vl over, delivered within a 20c. freight radius of maker’s 
wor 
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Cr i SO OO ieee ce neees 80 and 5% off 
Small carriage bolts, cut threads............ 80% off 
Small carriage bolts, rolled threads....80 and 5% off 
EMBO GRETINMO DOMES 2c cccccccccccccs and 5% off 
Small machine bolts, cut threads...... 80 and 5% off 
Small machine bolts, rolled threads. ..80 and 10% off 
Large machine bolts PEARS, et aI eg 75 and 10% off 
Machine bolts, c.p.c. & t nuts, small........ 80% off 
Machine bolts, c.p.c. & t nuts, large....75 and 5% off 
Square h.p. nuts, blank and tapped...... $6.30 off list 
SS EERO See ae 7.20 off list 
Hexagon nuts, % and larger............ 7.20 off list 
C.P.C. and R, sq. nuts, blank and cappes. 6.00 off list 
Hexagon nuts, smaller than % in..., 7.80 off list 
Sa Se Ch ME, oc oteseessceceds $5. 50 off list 
Ce Mees DeOen TOUNO. .. wocceececens $5.90 off list 


Semi-fin. hex. nuts, % in. or under. .85,10 &10% off 
Semi-fin. hex. nuts, % in. and larger. .85 and 5% off 
Rivets, 7/16 x 6%, smaller & shorter. .80, 10 & 5% off 


Rivets, tin plated, packages........ 80,10 and 5% off 
Rivets, metallic tinned, packages... .80, 10 and 5% off 
Standard cap screws ............ 70,10 and 10% off 
Standard set-screws ............ 75,10 and 10% off 


WROUGHT Pipe.—Mills report that the recent heavy 
advances in prices of galvanized wrought iron and steel 
pipe are being firmly held, and a further advance on 
galvanized pipe is expected to be made within a very 
few days as prices of spelter have gone to 9%c. a 
pound, and makers claim that galvanized pipe at pres- 
ent prices, with spelter at this figure, is below cost of 
making. The new demand for tubular goods is heavier, 
several of the larger pipe mills reporting that orders 
entered in February are much heavier than in January. 
Several large gas and oil line projects are underway 
and will require a very large amount of pipe if they 
go through. Discounts are firmly held. 


WrRouGHT Pipe.—The following are the jobbers’ car- 
load discounts on the Pittsburgh basing card on steel 
pipe in effect from February 11, 1915, and iron pipe 
from February 12, 1915, all full weight: 











Butt Weld 
Steel | 

Inches Black Galv. | Inches ieee Galv. 

%, % and &.... 73 ae, Re. Fees 6 
“PEA EEReR Steer! 77 65 gg Seer reer 44 
& &§ Area 80 ie Re TE Re ees 69 54 
Ss f:, yes 72 59 

Lap Weld 
PRR reer 77 661% SS aero rae 56 43 
 & << == 79 6814 OU a Bde ae ce tree 67 54 
Oe cub i eceee 77 ES Ee Se a eee 68 56 
2 BY SARS. 63 wa 21, As x 6 be on % 70 59 
5es kee 68 6o8 . £ Sere, . 59 
i gt) Ee 68 58 
Reamed and Drifted 
ss as 78 67 1 to 1%, butt... 70 57 
2. BN oa tacit hike ee 75 64 <3 A 70 57 
2% to 6, lap.. 77 66% RS errr 54 41 
1%, a oe aaa 65 52 
vi Kah sh oes 66 54 
2% “to i ee 57 
Buit Weld, extra strong, plain ends 
%, %and &.... 68 . Se Beare 63 50 
ina nindme eas 73 BS eet 58 
on to J % aR Ta 77 68% | &% to 1%....... 71 60 
cca ve bt ces 78 69% BS OMG S5e.62..2- Fe 61 
Lap Weld, extra strong, plain ends 

DP viet ches uae eens 74 63% Be eee Wu bene bare 65 55 
SS ere 6 EE es eee 66 57 
42 ON a ts og oe as 75 641, i ER See 70 59 
| Soa 9 5814 >» & & Sere 69 58 
Pe a ik de 64 53% 2 aeerere er 63 53 
i. : »eees 58 47 

Butt Weld, double extra strong, plain ends 
Keb ke Ok eas 63 54% OR sh ete’ ge oo ee 47 
25 eee 66 «5 T% e is Oe one 3; 60 50 
se 2. Keer 68 591% | 2and 2%....... 62 52 

Lap Weld, double extra strong, plain ends 
SO ARNT or ae gee 64 55 ea yee Pe ree 47 
Ss Sf eee 66 57 an Me Min 466.660 60 52 
 & & SASS 65 56 Gan OD Give ccees 59 51 
8 PT eee re 59 48 ESS Sey 52 42 





To the large jobbing trade an additional 5 per cent. is 
allowed over the above discounts. 

The above discounts are subject to the usual variation in 
weight of 5 per cent. Prices for less than carloads are two 
(2) points lower basing (higher price) than the above dis- 
counts on black, and three (3) points on galvanized. 


BoILER TUBES.—Discounts to jobbers, in carloads in 
effect from May 1, 1914, on steel, and from January 2, 
1914, on iron, are as follows: 





Lap en Steel Standard Charcoal Iron 
1 en 6 eee sak a's 62 ig Ye ee ee 45 
2 el iia oil ace eee ae 59 1 REP + 06 5 6 6s 6% 0's 49 
2% and 2% in.......... SD} aunt etead ee aaa 45 
tb a @ Sappeeperiees 8 Et oe oe Maceeiaeasen 54 
Dae GE SH MW. ic cc ccc 72 Oe Rc ccceéetbaes 57 
f Sf 2 rrr ee 65 De Ge Be Ta so 0 ike cs 60 
bos , aera 62 eee We UG so ss 6 ech eas 49 


Locomotive and steamship special charcoal grades bring 
ss ther prices. 
in. and smaller, over 18 ft., 10 per cent. net extra. 
2 in. and larger, over 22 ft., 10 per cent. net extra. 
Less than carloads will be sold at the delivered discounts 
for carloads, lowered by two points for lengths 22 ft. and 
under to destinations east of the Mississippi River; lengths 
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over 22 ft., and all shipments going west of the Mississippi 
River, must be sold f.o.b. mill at Pittsburgh basing discount, 
lowered by two points. On standard charcoal iron tubes for 
desirable orders the above discounts are shaded an extra 5, 
and occasionally two 5’s by some makers. 

SHEETS.—Due to the higher prices for spelter, which 
has recenty sold as high as 9% cents a pound, makers of 
galvanized sheets have again advanced prices $3 a ton, 
making about $15 advance in prices of galvanized 
sheets in a month. The mills will not enter contracts 
at this price and it is good only on orders for prompt 
shipment and not subject to cancellation. The new 
demand for black and galvanized sheets is heavier and 
prices on black and also on blue annealed are very 
firm, some mills asking an advance of $1 to $2 per 
ton. Considerable shipments of galvanized sheets are 
being made abroad, most of these going to Japan, while 
England has also been a buyer. 


SHEETS.—Makers’ prices for mill shipment on sheets 
of U. S. Standard gauge, in carload and larger lots, on 
which jobbers charge the usual advance for small lots 
from store, are as follows, f.o.b. Pittsburgh, terms 30 
days net, or 2 per cent. cash discount in 10 days from 
date of invoice: 

Blue Annealed Sheets 


Cents per Ib. 
SI I i ee a a gs hl ed ate 1.25 to 1.30 
a as ls 1.30 to 1.35 
IRC og 5 S64 6 bb ce eh We Ces eee ee 1.35 to 1.40 
ee ee ans ob os a eeaeees hae aee 1.45 to 1.50 
I I i ad i a a od de ae 1.55 to 1.60 


Box Annealed Sheets, Cold Rolled 
Cents per Ib. 


er eee ee Ss Ss o/cb s 0 bs ae we aes be ee 1.45 to 1.50 
A ME ite oe Lise ys 6 ba we Oecd ea ee we 1.45 to 1.50 
Nos. Se EE NG oo woes a ie ale date Ee ae 1.50 to 1.55 
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Nos. 4 one as ial 6. dade eee eklh ore Se he beeen 1.55 to 1.60 
NS SA a a es ae trae dou ad ted 1.60 to 1.65 
Nos. 22 a 34 Peele kh swale seme e chose eek 1.65 to 1.70 
Dh, Se ES ERS os ake dik 6 abe ea kia tne oe wales 1.70 to 1.75 
We ae on bee cele Cae 6 bees Chak ts einen 1.75 to 1.80 
Bs Ge a a kd 6.6 Gk 68 Chk 3 ns Rod ob on ee 1.80 t $5 
Dh wees % 6 Kew 00 akc mmkdashawa chemin 1.85 to 1.90 
Os ED & 64 KSOs ks 66 44 Br owes Fav utieun 1.95 to 2.00 
Galvanized Sheets of Black Sheet Gauge 

Cents per ae 

2 BO: WO bis bk WK aS CS RE Rs BER Cad ese ewe 2.4 
BARR ARs ny eer ere et U8 AS OB 350 
sl Be EE es Sie kd bob irc Ree C ee Che tive ukwékon 2.50 
Pe, . Bae eg és gab esha ed danced 6 bkbeetskaed 2.60 
ee Oe Oe a oni a 6 FRE MED ONE KAS te eee 
De ae ee oko Sioa owed wiewhes bd cbse eee 2.90 
Ps ee EE IO oo Sins Ba bd 4 Gokis 0d n Oho 6 Gob bee ke 3.05 
WA MES a co ale bc GEE OR Kei re btw ak aetna chine 3.25 
DIE. i on od dls c wtde des oeeewebedicalnakes eeu 3.40 
DO OP 4 6 oe CHC CRE Kae Hike che beer chee aeteeee 3.55 
Be SP Sie wk CCS UAE Orde ites bdceeatwe ees 3.70 


CORRUGATING ROOFING SHEETS BY WEIGHT 
Gauges, cents per Ib. 


Painting: 29 25 ae 7 19 to 24 12to18 
PeGeees, GP GEE. ccccsccd coos 0.1 0.10 0.05 
(SrGsen, CORED oc ccvens seve 0. 28 0: 15 0.10 

Forming: 


2, 2%, 3 and 5 in. corru- 

GE os tc ceénive ts ewan 0.05 0.05 0.05 0.05 
2, V-crimped without sticks 0.05 0.05 0.05 sours 
54 to 1% in. corrugated... 0.10 0.10 0.10 
3, V-crimped without sticks 0:10 0.10 0.10 
Pressed, standard seam, 


Ge - GD. es in cob bicues 0.15 0.15 
Plain roll roofing, with or 

without cleats .......... 0.15 0.15 0.15 
et ee * 0.20 0.20 0.20 
Weatherboard siding ......... 0.25 0.25 
Pees: Gee ss ocdueéunse ete 0.25 0.25 
Rock face brick and stone 

ae a aie ai wk iets a lt 9.25 0.25 
Roll and cap roofing, with 

caps and cleats ........ 0.25 0.25 
Roofing valley, 12 in., and 

WE” avidin cud cide ceeds aves 0.25 0.25 


Ridge roll and flashing 


(plain or corrugated)... .... 0.65 0.65 0.65 
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beg eo have been recent periods when business men 

have predicted a good trade this spring, but so far 
the same hesitancy and doubt seem to dominate the 
commercial situation. Trade in February looked a little 
brighter at times, but in the main was very uncertain. 
For a day or two it would be fairly good and then 
slough off again and be better only in spots. 

Importers of European hardware, especially that of 
German manufacture, have been obtaining supplies in 
considerable volume, considering the situation, and are 
well equipped to execute orders. Such merchandise as 
has come through is mainly what was previously or- 
dered and made up or well advanced’ in the various 
processes and practically ready to assemble. There has 
been little new production over there since the war 
started, because of interference due to prevailing con- 
ditions. 

Trade in cutlery in the United States has been un- 
satisfactory, as domestic makers well know, one esti- 
mate of which is that there has been in some quarters 
less output than for a quarter of a century, while ex- 
perienced managers familiar with manufacturing, both 
here and in Europe, note more or less tendency to 
demoralization. Orders, it is true, have been coming 
right along, but they have been for very small quan- 
tities. 

Business in the South has suffered from the paralysis 
in cotton, and there is criticism of the “Buy a Bale of 
Cotton” movement, which, although designed to help 
out the South, in effect has proved, it is said, detri- 
mental to planters, because of encouraging them to 
hold the cotton for at least 10c., when the actual mar- 
ket has ranged nearer 6c.,to 8c. per lb. 

Naturally this development has served to tie up funds 
with which to liquidate past indebtedness and enable 
planters to establish new credits. Consequently, job- 
bers and manufacturers in turn, have seriously felt the 
pinch, and yet some of the trade thinks the situation 
is a little better in this respect on account of the freer 
movement of this important staple. 

While prices are and have been reasonably well main- 
tained, there is a feeling of uncertainty and some ap- 
prehension that there may be reductions. 

In builders’ hardware, so far as the metropolitan 


district is concerned, business fell quite a little behind 
in February, as compared with the corresponding 
period a year ago. Nevertheless, managers believe 
there is more promise of activity among builders, and 
architects say there is more in the way of plans “on the 
boards.” There is also in this line a fair improvement 
in general trade conditions in nearby territory, and 
prices in this line are fairly well mantained. Some of 
the veterans speak of the trade as “looking up,” which 
might be taken to mean that, as for some time it has 
been flat on its back, there was no other way to look. 


WIRE NAILS.—Business in wire nails, in this terri- 
tory, is no better than for several weeks, although at 
this time of the year there is ordinarily a quickening in 
trade in anticipation of spring business. Some orders 
for future shipments have been given, but there is no 
snap to the line. 


Wire nails, out of store, are based on $1.80 to $1.85 per keg. 


Cut Naits.—The movement in this commodity is 
very slight, orders are still only for actual needs and 
to maintain moderately good assortments. There is 
little doing in the export business, in cut nails, which 
often can be relied on to help out. 


Cut nails, out of store, are still held at $1.80 per keg base. 


LINSEED O1L.—Manufacturers of linseed oil agree 
that business is very dull, but there seems to be a little 
more inquiry, and the slackness may in part be at- 
tributal to weather and seasonable conditions. Pro- 
ducers have come to feel that the market has about 
reached bottom. 

More than ordinary complications are involved in 
this question, the chief of which is the European war, 
which seriously enters into oil cost calculations, because 
it affects ocean transportation of flax seed and oil cake, 
all of which materially influence the price of linseed 
oil. 

According to postal card and price list quotations, lin- 
seed oil, raw, city brands, is 60c. in 5 or more barrels, 
and 6lc. in less than 5 barrels, but concessions are 
freely made from these prices, which are not well main- 
tained. 


State and Western oil, raw, is quoted at 56 to 57c. in less 
than carloads, and 54 to 55c. per gal. in carload lots. 
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WINDow G.uass.—Trade in glass is exceedingly dull. 
Instead of improvement, it is described as worse in the 
last few weeks. If past conditions continue, it is pre- 
dicted that some factories will have to shut down, as 
there is little demand and no present expectation of bet- 
ter business. 

A buyer now here from Auckland, New Zealand, who 
has heretofore purchased supplies in Belgium and Eng- 
land, finds, despite our much higher prices, that he 
must get supplies in this market. He says also that 
they use a better grade of glass in New Zealand than 
is made here, especially for mirrors; that the mirror 
glass found in some of our hotels would not be used 
there. 

Window glass is unchanged at 90-10 to 90-15 per cent. on 
single thick, and 90-15 to 90-20 per cent. discount on double 
thick. 

NAVAL SToRES.—The naval store situation is quiet, 
prices being in harmony with primary market advices. 
Savannah is inactive, but receipts are less pressing for 
the time being, and there is more stability. There have 
been offers in this market at low rates quoted, which 
have since been withdrawn, and there is a little stronger 
tone observable. 


Spot turpentine, in yard, is being quoted at 44% to 45c. 
Y hoaine show sl ight interest, being quiet and steady 
Common to good strained, er the basis of 280 Ib. per bbl, is 
held at $3.40, and D. grade at 45. 

BRASS AND CopPpEeR.—Sheet brass is now on the basis 
of 17%4c., and brass wire and brass rods each 17c. per 
lb., base from jobbers. Bare copper wire, for electrical 
purposes, carloads, and mill shipments, is 15%c. base 
per lb. The business is spotty, stocks are fair, and 
there is not much inclination to increase them at pres- 
ent. 

Rope.—The rope business is very slack, some allud- 
ing to it as about normal compared with February, 
1914, which month was always poor as to rope. There 
was, however, an improvement over January last. Jan- 
uary, 1913, was better than January, 1914. It is re- 





Office of HARDWARE AGE, 
Chicago, Illl., Feb. 27, 1915. 


HERE is concrete evidence that business conditions 

in the Middle West are improving generally. While 

the volume of buying is not exceptionally large, the con- 

tinuity of substantial orders is encouraging to manu- 
facturers and jobbers. 

Chicago enjoyed spring weather last week, and if 
this continues, it is to be expected that such favorable 
conditions will hasten spring purchases in such com- 
modities as farm implements, garden tools, etc. The 
breaking up of the winter in some states saw a reac- 
tion in the maple syrup industry, one of the prominent 
Chicago hardware houses reporting satisfactory orders 
for sap cans from a variety of sources. It is also an- 
nounced that hardware lines in general are moving with 
some freedom, salesmen’s advices indicating that there 
is a better feeling among dealers in all parts of the 
country. 

Business in wire products is good, specifications and 
shipments being unusually active. The uncertainty of 
spelter is still the predominating factor in the gal- 
vanized quotations. The leading interest is already 
contemplating a further increase in prices, and an an- 
nouncement is expected daily. Galvanized sheets are 
up $3 per ton, an advance of $8 in two weeks, to the 
highest figure for years. One of the leading manufac- 
turers of galvanized sheets in Chicago has been out of 
the market for the past two weeks due to the scarcity 
of spelter. To add to the uncertainties, the operation 
of some of the unionized sheet and tin plate mills is 
checked temporarily at least until employer and em- 
ploye come to an understanding regarding the proposed 
wage reduction. 

Reports from the Northwest indicate that another 
excellent year for crops is anticipated due to the splen- 
did condition of the ground. 


CHICAGO 


Hardware Age 


marked by one interest that it is not losing any cus- 
tomers but orders are smaller. 

Others say trade is very poor and that it has not be- 
gun to pick up nearly as much as was expected by this 
time; the business in hand not being as good as it was 
three weeks ago. 

The price of Manila hemp, however, is still strong. 
It is feared that some shipments of suitable grades of 
raw material necessary for good rope may not reach 
this country, which situation is further complicated by 
increased freight and insurance rates. 

The conditions in Mexico, especially in Yucatan, re- 
garding sisal are more serious than ever, because of 
the unsettled conditions in that country. There is an 
export tax on sisal, and to yield a revenue, it must he 
shipped out of the country, but the frequent changes 
going on in the administration of internal affairs, keep 
business in a turmoil constantly. Freight rates across 
the Gulf of Mexico on sisal have advanced from 15c. 
per 100 lbs., to 90c. per cwt. So far the prices of Manila 
rope are the same as since last October, on the basis of 
12c. per lb. on first grade Manila rope to the retail 
trade. 


CHAINS.—The American Chain Company, Bridge- 
port, Conn., is about to make entirely new lists on 
chains of its manufacture. . The present lists were made 
a quarter of a century ago, and owing to marked 
changes in producing methods have gradually been 
getting out of correct proportion to costs. As soon as 
the various kinds and sizes can be figured, the purpose 
is to make entirely new schedules that will start with 
a uniform discount, the nets of which will be more 
favorable to merchants and consumers. 

There have been more or less irregularities in this 
line for some time, and while the company expects com- 
petition and wants it, the conditions which have long 
prevailed have determined the management to thoroug- 
ly reorganize the basis for selling the various types of 
chains made in its works. 

Stocks in the hands of jobbers bought of this com- 
pany will be protected against declines, as heretofore. 





The Chicago building activity is still about 10 per 
cent behind the same period for last year. The same 
feeling of caution is evident in business generally in 
the statement that bank clearings have the same per- 
centage of decrease compared with the figures of one 
year ago. 

Linseed oil prices are unchanged, but conditions are 
said to have improved somewhat during the past week. 

Failures reported in the Chicago district numbered 
39, against 42 last week, 27 in 1914 and 29 in 1913. 
Those with liabilities over $5,000 numbered 15, against 
9 last week, 9 in 1914, and 7 in 19138. 


WIRE NAILS.— 
Se Oe eS ale a eh we gees & $1.789 base 
Ce Oe Co acin ewe beoetteneus 1.839 base 
Less than carloads to retailers.......... 1.939 base 


STAPLES.—We quote staples, f.o.b. Chicago, bright, 
same price as nails. 


BARB WIRE.— 
Carloads to jobbers, painted............. $1.789 base 
Carloads to jobbers, galvanized.......... 2.189 base 
Carloads to retailers, painted........... 1.839 base 
Carloads to retailers, galvanized........ 2.239 base 


An additional advance of 10c. for less than carloads. 


FENCE WIRE.— 


Carloads to jobbers, galvanized.............. $1.989 
Carloads to retailers, annealed............... 1.639 
Carloads to retailers, SI «6 xc o's based a 2.039 
Carloads to jobbers, annealed...  ........ 1.589 


An additional advance of 10c. for less than carloads. 


LINSEED OIL.—We quote, f.o.b. Chicago, strictly pure, 
old process oil: 


ee ee eat ete aed id 55¢. 
ee en om ae ae Ob wk oe wee 5 6c. 
er Se re SO, od ce N ae 0d clcetis awe 57c. 
eB 28 mh RR a er ee ae 58c. 
ne ee ae re OO i a ed os a ce he te bees 59c. 
een teen § werree, DOMeG. .6 66 ccc ce cc ee cewes 60c. 








March 4, 1915 : HARDWARE AGE 3 101 


pe eee peo 





Stanley's 
No. 1776-J1 
Garage Door | | 

Sets 


Containing 


Complete Hardware Equipment 
for Garage with Double Doors 


DRT er * 8 ett Re, ERE ene erate ter 











Sets include the following: 


3 pairs No. 960-J1 10-inch Extra Heavy Tee Hinges, 
with Reversed Pads. 

1 No. 1055-J1 6-inch Wrought Steel Chain Bolt. 

1 No. 1056-J1 6-inch Wrought Steel Foot Bolt. 

1 No. 1260-J1 No. 4 Thumb Latch, including Pad- 
lock Eyes. 

1 No. 1257-J1 No. 4 Handle. 


All the above in Dead. Black Japanned Finish. 


No. 1776-J1 Garage door set, supplies the One Set No. 1776-]1 
demand for a quality set at moderate cost. Stanley Garage Hardware 


Complete in the 
Strong Stanley Telescope Box 


The extra heavy 10-inch hinges have re- 
versed pads to permit application to jamb 
of the door. 


The plates of the 6-inch chain and foot 
bolts are the same size, making a neat com- 
bination. 


The wrought steel thumb latch with 8%- 
inch handle is fitted with padlock eyes so 
doors can be securely locked. 


The wrought steel pull No. 1257 is the 
same size as the handle of No. 1260 set, and 
is applied to the other door. The advantage 
of two handles for drawing the doors shut 





is obvious. : 
The deal black japan finish gives the pt rae 
hardware a neat dignified appearance. "A neat — Laprivmace mi 1s. 
Send your order to your jobber now, and Size of Box: 12%x7% x 2% inches. 
ask us for printed matter with complete de- Gross Weight: 20 pounds. 
scription to enclose with your letters and Each item is wrapped separately and screws 
invoices. of proper size and finish are included. 


SEE PAGE 25 
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NEW GOODS AND NOVELTIES 


Products Being Placed on the Market by Hardware Manufacturers 


Atkins “AAA” Hand Saw 
Jointer 


E. C. Atkins & Co., Indianapolis, 
Ind., are offering to the trade their 
new “AAA” hand saw jointer, which 

















The new Atkins “AAA” hand saw jointer 


is illustrated herewith. The company 
states that one of the principal rea- 
sons for the improper filing of hand 
saws is improper jointing. Jointing 
consists of filing the tooth to an actual 
level, after which it is a comparatively 
simple matter to file the tooth to 
points which are of uniform length. 
The new “AAA” jointer is operated 
by placing a hard file in the jointer, 
which is held in place by the thumb 
screw. The file is then passed along 
the top of the saw teeth, the jointer 
insuring the square filing of the 
points. The teeth are then filed to a 
point, which gives uniformity. The 
new jointer is 3% inches wide, 2% 
inches long, and % inch thick. It is 
made of fine malleable iron with a 
japanned finish. 


“Aluminox” 


The Aluminox Company, St. Louis, 
Mo., is manufacturing “Aluminox,” 
which is made for the cleaning of 
aluminum ware, both inside and out, 
and which the company!’ states will 
not injure or wear out the utensil 
upon which it is used. Another ad- 
vantage claimed for “Aluminox” is 
that it will not hurt or irritate the 
hands, that it is non-inflammable, and 
that it contains no alkali, caustics or 
soda, which deteriorate alumninum. 

This product is claimed to remove 
the dark stains from the inside of 
aluminum utensils, restoring the pol- 
ish to the outside. To each teaspoon- 
ful of “Aluminox” there should be 
added enough hot water to form a 
medium paste, which is applied with 
a soft cloth by rubbing hard enough 
to remove all stains. The paste is 
removed by a clean cloth or rinsing 
in hot water. If too much of the 
paste has been prepared, this may be 
used up by adding hot water. 


THE APEX CARBURETER COMPANY 
has been incorporated in Boston, 
Mass., with a capital stock of $75,000. 
The incorporators are: K. F. Par- 
ker, G. E. Parker and J. C. Thomp- 
son. : 


New Montauk Stock and 
Display Cabinet 

The Montauk raint Mfg. Company, 
170-172 Second avenue, Brooklyn, N. 
Y., has brought out a new stock and 
display cabinet, which is furnished to 
the retailer with a complete assort- 
ment of Montauk specialties. This 
stock and display cabinet is made to 
hold and to show the packages to the 
best advantage. It is an attractive, 
practical and substantial store fix- 
ture, made of solid oak, and standing 
about 6 feet high, from the floor to 
the top of the sign, which measures 
29 inches in width by 15 inches in 
depth, and is finished on both sides 
with lettering in gold and bright col- 
ors, the Montauk Indian trademark 
being reproduced in 5 colors. 

On the floor this fixture is 33 inches 
in width by 18 inches in depth. There 
are 11 shelves, made to fit various 
sizes of packages, and the cabinet is 
so constructed that it may be used 

















The new Montauk stock and display cabi- 
net 


from all four sides, or placed against 
the wall where floor space is limited. 

There are over 30 square feet of 
shelf space in this fixture, which has 
a capacity of almost 400 packages. 
In addition to its utility for carrying 
stock the cabinet has a value as an 
efficient “silent salesman.” The com- 
pany states that the assortment of 
Montauk products with which this 
cabinet is supplied to the hardware 
merchant has been carefully planned 
with reference to the needs of the re- 
tailer. The company’s idea has been 
to provide the merchant with a com- 
plete assortment but a limited quan- 
tity. 
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The Benefiel Combination 
Vise 
The Chas. E. Benefiel Company, 


Inc., Indianapolis, Ind., is manufac- 
turing the Benefiel combination vise. 

















The Benefiel combination Vise 


The company states that this vise is 
made of a high grade _ semi-steel, 
which renders it durable and practi- 
cally indestructible. It is stated to 
be carefully designed and accurately 
built, being reinforced to stand rough 
usage. The width of the vise jaw is 
4 inches, and the opening of the vise 
jaws is 9 inches. The depth of the 
throat is 3% inches. 

The Benefiel combination vise has 
an adjustable opening device oper- 
ated by means of a pawl by a button 
on the outside of the anvil. This 
pawl engages the teeth in the rack 
bar. The jaws may be immediately 
opened up to the full 9-inch opening 
or closed up tight. Tension is then 
secured by operating the screw. The 
pipe jaws are instantly adjustable in- 
side the regular vise jaws, forming 
a good pipe vise or bolt grip. 

By attaching the drill plate and 
drill press attachment a dependable 
drill press is secured, that will drill 
up to a %-inch hole in wood or metal. 
The tension is secured by turning the 
regular vise handle. This vise has a 
swivel base attachment which per- 
mits it to be turned to any angle and 
locked, yet it is rigidly secured to the 
work bench. This feature allows the 
vise to be used for many difficult pur- 
poses. 

The company states that the Bene- 
fiel combination vise may be used as 
a practical bench vise, a swivel vise, 
a pipe vise, a drill press or an anvil. 
This vise lists at $5. 


The Dutch Boy Painter 


“A Paint Tonic,” by Charles Truitt, 
features the current number of The 
Dutch Boy Painter, house organ of 
the National Lead Company. An- 
other interesting article in this issue 
is “The Dangerous Business of Paint- 
ing the Brooklyn Bridge,” which is 
illustrated with four unusual views 
showing workmen engaged in this 
hazardous occupation. Various pub- 
lic buildings upon which the com- 
pany’s product has been used are 
shown, and also a number of attrac- 
tive window displays. 

“Painting Concrete,” by Prof. A. H. 
Sabin, presents the difficulties and 
remedies attendant upon this treat- 
ment of the material. 
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Did you ever notice how secure everyone feels when 
there is a good lock on the door? 







That feeling is only brought about by faith—in the 
goods, the dealer and the source of supply. 






Cultivate that confidence by handling only the best. 


No. 525 
R-W Faultless 
Sliding Door Lock 


For sliding doors | % inches thick or thicker. Thirty-three 
changes of keys. Mortise type. Lock, latch and flush door 
pulls combined. Operated from either side of door. For single 
or double doors. Latch piece and trip made of malleable iron. 
Steel flush cups. Steel keeper plate. Latch is released and 
door pulled open by same movement. Mortise case is 4% 


inches high x 33%4 inches wide x % inch thick. Finish, black. 
Weight, 314 pounds. 


Packed one lock in metal edged paper carton, complete with 
screws and templet for setting lock. 



















ee ichards-Wilco 


MANUFACTURING Co. 
Any Door That | | Ey f 
Slides.’’ co AURORAILL.US.A. Richarde-Wilcox 


RICHARDS-WILCOX CANADIAN CO. Ltd., London, Ont. 
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Meadows Safety Power 
Washer 


The Meadows Mfg. Company, Pon- 
tiac, Ill., is placing upon the market 
the Meadows safety electric washer. 

















The Meadows safety power washer 


The company states that only the best 
material is used in building this 
washer. The castings are made in 
the company’s own foundry. Metal 
parts that are likely to come in con- 
tact with the washing are galvanized 
and all bearings that are subject to 
excessive wear are chilled. Other 
bearings are babbitted, reducing the 
friction. 

The tub legs are equipped with 
casters so that the machine can be 
easily moved from place to place. 
The legs of the machine are suffi- 
ciently long to allow the wringer to be 
swung over a standard stationary 
laundry tub, which is 31 inches high. 

The washer and wringer drives 
are both combination shaft and chain 
drives. The tub is made from 
seasoned cypress wood. Parts are 
held in place by strongly riveted iron 
bands, and the inside of the tub is 
corrugated, aiding in the cleansing 
of the clothes. The lid is securely 
fastened in place and is well hinged. 
The diameter of the tub at the bot- 


tom is 22 inches. At the top it 
measures 20 inches. The hight is 12 
inches. 


The wringer is made with rollers 
of extra quality white rubber, solid 
to the core. The rubber rollers run 
in a self-oiling device, and they are 
held in place by tempered steel pre_- 
sure springs. 

The motor is a _ 1/5-horsepower, 
standard straight gear motor. The 
power from the motor is transmitted 
by means of a round belt, one small 
groove pulley and one large groove 
pulley. No countershaft is used. 

Every Meadows power washer is 
finished natural. Wood parts are 
sanded, stained, sanded the second 
time and then given two coats of 
varnish. The tub hoops are bronzed. 
The other metal parts that are not 
galvanized are painted aluminum. 

These washers occupy a floor space 
of but 22 by 22 inches when not in 


use. A wash basket stand is included 
with each washer. This stand is 
made of strap iron, and it is adjust- 
able to different hights. 

All Meadows washers are shipped 
in a heavy crate made of 5/8-inch 
and l-inch crating lumber. The 
shipping weight of the complete 
washer is 225 pounds. When order- 
ing it should ‘be specified whether a 
direct or alternating current motor is 
desired. 


The K. & B. Hand Magnet 


The K. & B. Company, 25 North 
Seventh street, Philadelphia, Pa., is 
manufacturing the K. & B. hand mag- 
net which has a lifting power of from 
30 to 50 pounds. This magnet is fur- 
nished with a 4-foot flexible cord and 
an attachment plug. The circuit to 
the magnet is closed and opened by a 
quick make-and-break snap _ switch, 
which is operated by a’ push button 
located in the handle... The current 
consumed in one day’s continuous use 
of this hand magnet is stated to cost 
less than 10 cents. 

The standard model of the K. & B. 
hand magnet is designed to operate 
on 110-volt direct current. This 
model is priced at $18, complete. The 
220-volt model is listed at $23. Where 
only alternating current is available a 
special motor generator set is fur- 
nished complete with magnet for a 

















The K. &€ B. hand magnet in use 


110-volt, 60-cycle circuit at $55. The 
price of a 110-volt, 25-cycle set is $60. 
The company also manufactures a 
special battery outfit for use in places 
where electric power is not available. 
The battery outfit is priced at $30 
complete. 

The company states that these hand 
magnets are very useful for hardware 
dealers. They may be utilized for 
handling nails, nuts, screws, etc., 
from kegs or bins and also for sep- 
arating iron and brass parts which 
may have been mixed. These magnets 
are also useful in testing plated 
ware. 


THE WOLVERINE MOTOR SPECIALTY 
COMPANY has been incorporated at 
Detroit, Mich., with a capital stock 
of $1,000. The. incorporators are: 
Roy W. Kumler, Charles R. Robert- 
son and A. S. Kumler. 


Hardware Aye 


Benefiel Automatic “Handi- 
Tool” 


The Chas. E. Benefiel Company, In- 
dianapolis, Ind., is manufacturing the 
Benefiel automatic “Handi-Tool,” 

















The Benefiel automatic “Handi-Tool”’ 


which is stated to be the result of 
years of experimenting. This tool is 
claimed to have a number of uses. 
The company states that it can be 
used to stretch a single wire, to 
stretch woven wire, to mend a wire 
fence, etc. This tool may also be 
used as a lifting jack, a post puller, 
a stump puller, a wheel repairer, a 
vise, a clamp, and for many other 
uses. 

The company states that every cast- 
ing used in the construction of the 
automatic “Handi-Tool” is made of 
the best, air refined, malleable iron. 
This tool is made in one size only, 


and it weighs about 25 pounds. The 
company claims that it is heavy 
enough to give good service. The 


standard of this tool measures 32 
inches long, 2% inches wide and % 
inch thick. The standard is made 
from open-hearth steel, and it has 60 
teeth, which measure %-inch wide, 
7/16-inch deep and are placed %-inch 
apart. The assembly castings are 
made of air-refined, malleable iron, 
and the wire locks are made of air- 
refined, malleable iron which has un- 
dergone a special heat treatment. The 
springs are made of oil-tempered, ja- 
panned steel, and the lever is made 
from steel tubing. The lever measures 
24 inches in length and 1 inch in diam- 
eter. It is detachable. 

The overall hight of the “Handi- 
Tool” is 33 inches; the width is 12 
inches and the thickness is 5 inches. 
This tool has a rated capacity of from 
1 to 6 tons, and it is finished in “Bene- 
fiel Special” green enamel. 


THE SUPERIOR TIRE & RUBBER 
CoMPANY, Akron, Ohio, has been in- 
corporated to manufacture tires. The 
officers are: G. S. Andrus, president 
and K. M. Andrus, secretarv. 
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“HARDWARE 
/ FIXTURES 








Accredited throughout the world as the leading manufacturers 
of Hardware Store Equipment, we desire to call particular attention 
to the fact that we are now better prepared than ever to anticipate 


your requirements. 


Splendidly Made 


Warren Fixtures are made on the Sectional Interchangeable Unit System 
and are made to correctly fit the stock for which they are intended. 


Assuming Responsibilities 


It matters not what problems you may have to face—let us assume the 
responsibility of providing the proper type of fixture. 


One Policy 


The unyielding policy of this concern is and always has been to sell only 
that which will bear the most rigid inspection and stand the most severe usage. 


Catalogues 65 and 212 


J. D. WARREN MFG. COMPANY 


MASONIC TEMPLE, CHICAGO 
Eastern Display Room, 253 Broadway, New York 











Warren Fixtures are manufactured in the largest and finest equipped plant of its kind in the world. 
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New Continental Screen 
Door 


The Continental Company, Penob- 
scot Building, Detroit, Mich., is mar- 
keting a new oak screen door, No. 
520B. This door is fitted with oxi- 
dized, coppered steel grilles, and 14 
mesh, copper bronze wire cloth. The 
new door has 4-inch stiles and it is 
1%-inch thick. It is made of strictly 
clear oak, and it is sanded and 
smoothed after being assembled. The 
new model is fitted with raised, mi- 
tered moulding and it is finished in 
dark, golden oak. 

These doors are packed %4-dozen in 
a erate, and each door is wrapped in 
a separate paper package, to keep the 
door from getting marred or scratched 
in shipping. The new door is made 
in the company’s custom-made depart- 
ment, and it is high grade in every re- 
spect. The new model is made in the 

















The new Continental screen door 


following stock sizes: 2 feet 6 inches 
by 6 feet 6 inches; 2 feet 8 inches by 
6 feet 8 inches; 2 feet 8 inches by 6 
feet 10 inches; 2 feet 8 inches by 7 
feet; 2 feet 10 inches by 6 feet 10 
inches; 2 feet 10 inches by 7 feet and 
3 feet by 7 feet. 

The grilles used in this door will 
also fit the company’s No. 515 pine 
door and the No. 518B oak door, so 
that dealers who now have these pat- 
terns on hand can purchase the new 
grilles separately and thus fit up their 
present stock of screen doors. 


“Eureka Brand” Soldering 
Copper 


The Eureka Company, North East, 
Pa., is manufacturing the “Eureka 
Brand” hand-forged soldering cop- 
pers, which are made from pure ingot 
copper. The handles of these tools 
are forged directly into the end of the 
copper, by which method the possi- 
bility of loose handles is eliminated. 

The iron handles are small, in con- 
sequence the finished copper contains 

















The “Eureka Brand” soldering copper 


a large amount of copper and little 
iron. 

The soldering coppers are made in 
sizes of 1, 1%, 2, 2% and 3 pounds. 


seeds. 


Two New Rollman Cherry 
Seeders 


The Rollman Mfg. Company, Mount 
Joy, Pa., has brought out two new 
cherry seeders, Nos. 3 and 4 respec- 

















The Rollman No. 4 cherry seeder 


tively. Model No. 3 is of compact 
construction, and has adjustable jaws, 
which permit of seeding a cherry of 
any size. The spirals on the feeding 
wheel are laid out on scientifically 
accurate lines, insuring the best re- 
sults for removing the seed from the 
pulp with the least mutilation. 

For packing, one screw is removed 
at the top of the standard, which per- 
mits packing the seeder in a small 
box. The clamping device, for fast- 
ening the machine to a table, is the 
same one that is used by the com- 
pany in the Rollman meat and food 
choppers. The clamp screw is made 
of steel and has cut threads. 

These seeders are packed in indi- 
vidual, sealed, corrugated cartons, 
and six cartons (% dozen seeders) to 
a corrugated container. The weight 
per gross is 480 pounds. 

The No. 4 cherry seeder embodies 
the same working principle as the No. 
3, but by shortening and reversing the 
construction of the standard, the dis- 
charge spout points away from in- 
stead of over the table. This permits 
the use of much larger receptacles for 























The Roliman No. 3 cherry seeder 


receiving the seeded cherry and the 
The shipping weight of this 
model, per gross, is 456 pounds. 


Ontario Knife Catalog No. 6 


The Ontario Knife Company, 
Franklinville, N. Y., has published 
its new large catalog, which illustrates 
and describes the company’s extensive 
line of cutlery. This catalog is very 
attractively printed and illustrated, 
and it contains 133 pages. 
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The Akron Portable No. 8&3 
Lamp 


The Akron Gas Lamp Company, 
Akron, Ohio, has recently brought out 
the new Akron portable No. 83 lamp, 
which uses gasoline as a fuel. The 
company states that this lamp is ex- 
ceedingly brilliant, and that all col- 
ors may be distinguished by it as well 
as by daylight. Unusual safety is 
claimed for this lamp, it being stated 
that there is no chance for it to ex- 
plode. This lamp burns in any posi- 
tion, and, should it be thrown over 




















The new Akron No. 83 lamp 


accidentally it will not cause damage. 

Ordinary soft mantles are used 
with this lamp, the cost of which is 
10 cents. The No. 83 lamp is 
equipped with a corrugated shade. 
Economy is another feature upon 
which the company lays emphasis. It 
is stated that this lamp will burn 3 
hours each night at a cost of 5 cents 
per week, its operation costing less 
than one-fourth of a cent per hour. 

The lamp itself is stated to be 
made from the highest quality of 
material. It is attractive in appear- 
ance and it measures 22 inches in 
hight. It weighs 6 pounds. Two 
mantles are employed, giving a light 
of 300 candlepower. 


New Abbey & Imbrie 
Catalog 


Abbey & Imbrie, 18 Vesey street, 
New York City, have recently pub- 
lished their annual catalog, which is 
an attractive looking booklet contain- 
ing 222 pages. This catalog includes 
eight pages, printed in colors, and it 
lists and quotes prices on the Abbey & 
Imbrie line of general fishing tackle. 
Some other features of this booklet are 
“Suggestions to the Amateur Rod 
Maker,” and “Typical Outfits for 
Fresh and Salt Water Fishing.” 
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Sparton Warning Signals made a tremendous hit with 
motor car owners, motor car manufacturers and hard- 


ware dealers during 1914. 


Motor car owners found the Sparton always ready, always 
willing to give the proper and dignified warning so 
essential to safety-first motoring. 


Motor car manufacturers find the Sparton a wonderful 
asset to the sale of their cars because of the Sparton’s 
high standing among buyers who know. 


Hardware dealers find the Sparton a quick seller—a per- 
manent satisfaction giver. 


Right Now is when you should send in your 1915 order. 


If you are not a Sparton dealer send for our 1915 dealers’ 
proposition. Don’t delay—send now for complete 
details. 























Sparks-Withington Company 
Jackson, Mich. 
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Motor Accessories as a Department of the Modern Hardware Store 


Swalm Hardware Company, 


HE subject of motor accessories 
as an available department in 
the modern hardware store is one in 
our mind whose importance depends 
upon the energy and individuality of 
the man in charge of that depart- 
ment. For years, or at least a year 
or more, we were in the habit of tell- 
ing inquirers for motor supplies, that 
we did not keep them and referred 
them to other firms. Realizing final- 
ly, upon investigation, that motor ac- 
cessories were staple articles and 
ones which were going to be bought 
as often as nails and hinges, and by 
men who were willing to pay a larger 
percentage of profit on their pur- 
chases than could possibly be realized 
on the two staples previously men- 
tioned, we decided to make some of 
the money we were now turning over 
to Jones and Smith. 

As a consequence, being somewhat 
familiar with the accessories needed 
on the automobile, we put in a line of 
accessories amounting to perhaps 
$100, as a start. Having two younger 
members of the firm ready to go into 
the business and take an active part 
of the same, we not only went into 
the accessory proposition, but seized 
the opportunity of buying a _ local 
garage and of making a real automo- 
bile department as a separate unit. 
This department, however, is a unit 
only so far as automobile sales and 
repairs are concerned. The acces- 
sory business is all handled from the 
store and it is a part of the store. 
We have divided a very prominent 
section of shelving for the smaller ac- 
cessories. We have put in our cel- 
lars storage racks capable of holding 
a complete stock of tires, and we 
have added to our regular hardware 
lines chain, tools, glass, paint, the 
necessary articles which the automo- 
bile requires. 

‘Realizing that the automobilist was 
a man of whims and fancies, who 
bought on the impulse of the moment, 
we found a bright young man who 
drove a car himself, and sent him out 
with our line of accessories, oils, 


By J. H. SWALM 


grease, and tire, to call on the con- 
sumer and sell to him. For a time 
our man barely made expenses, but 
we found an increasing trade in au- 
tomobile supplies and an increase in 
the number of customers who owned 
automobiles. In other words, we 
found that our representative was 
paying for himself and advertising 
for us, without any cost to us. 

In the course of a year, our sales 
in automobile supplies and tires have 
increased remarkably. It has taken 
really all of that time to learn to buy 
for the automobile trade. For this 
reason it is quite different buying 
than that of the hardware and sport- 
ing goods trade. There are many 
things of which to be wary. There 
is always a tendency to buy too much. 
There is always a temptation to make 
the large discount which can be made 
only by buying in quantities. There 
is always the desire to take up every 
new article which comes to our atten- 
tion. With the conservative man, 
however, his common sense will guide 
him and very little experience will let 
him know how to buy for the automo- 
bile trade. 

We have come to the conclusion 
that it pays to buy those things which 
appeal to us, and that it pays to buy 
only for the market in sight, and not 
for what we think the market will 
be. We ‘feel also that the fewer 
brands a man carries, the cleaner his 
stock will be, and the more quickly 
he will be able to turn it over. For 
that reason we advertise and try to 
sell but one brand of tires; our line 
of tire accessories and rubber goods 
is all made by that same company; 
our specialties are all of one brand, 
and we have been selling the same 
oils and grease for two years, and 
consequently increased our sales on 
them. 

At this time we feel that we have 
made our automobile accessory de- 
partment as successful as the rest of 
our store. We seem never to be sat- 
isfied with any part of our business. 
We are at this time trying to divide 
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Pottsville, Pa. 


our business into separate units which 
can be taken care of separately, be- 
lieving this to be our best method of 
operation. At this season of the year 
our automobile salesman is success- 
fully handling fire extinguishers, 
“Mazda” lamps, oils and grease, in 
addition to his regular accessories, 
which at this time do not sell as well 
as during the months from April first 
to January first. When spring comes 
he will at once pick up trade with 
which he has been keeping in touch 
all winter, and without a doubt will 
be worth a great deal more to us than 
his value of last year. All in all, we 
believe that the automobile accessory 
department is a money-maker for the 
storekeeper who will handle it sen- 
sibly. 

The interference from mail order 
houses and cut prices will be no 
greater than it is in any other line. 
We have found that the reputation 
for quality, service and having things 
in stock will sell our goods for us bet- 
ter than cut-prices or splashy, sense- 
less advertising. 


Endurance Tire Accessories 


The Endurance Tire & Rubber Com- 
pany, 1789 Broadway, New York City, 
is marketing an extensive line of in- 
ner tubes and tire accessories, which 
include the Endurance red inner tubes, 
the Endurance gray inner tubes, the 
Endurance combination backing stock, 
the Endurance cementless patches, the 
Endurance cementless patches for 
motorcycles, the Endurance retread- 
ing stock and the Endurance tube 
repair stock. The Endurance inner 
tubes are stated to be made from the 
best quality of Para rubber. They 
are made for both motor cars and 
motorcycles. The company states that 
these tubes are carefully treated by a 
scientific, individual process, and that 
they are tough but very flexible. 

The Endurance cementless patches 
for motor cars and motorcycles are 
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A Close Shave 


The merchant who believes in dodging perfectly good 
dollars, does not believe in handling the Penn Safety 
Razor and Penn Sheffeld Blades. But the dealers who 
believe in grasping every profit-opportunity that comes 
their way, are rapidly stocking them and are getting a 
“good run for their money.” Every sale of the. Penn 
Safety pays you a generous profit and makes a satisfied 
customer who comes back to you regularly for the perfect 
Penn Sheffheld Blades 





Selling Agents, A. C. PENN, Incorporated 
100 Lafayette Street New York City 





THE PENN SAFETY 


THE RAZOR WITH PERFECT BLADES 
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From left to right, top row: the Endurance cementless patches, the Endurance red in- 


ner tube and the Endurance motorcycle patches. 


Bottom row: the Endurance backing 


stock, the Endurance gray inner tube, the Endurance retreading stock and the Endur- 
ance repair stock 


packed in air-tight, screw-top cans, 
containing ten 2-inch patches, emery 
cloth and instructions for use. The 
company states that these patches will 
quickly repair punctures and small 
cuts on any make of tube, without the 
use of gcid or cement. The inner face 
of the patch is slightly moistened with 
gasoline and placed over the hole, 
after which the heat of the moving 
tire will securely vulcanize the patch 
to the tube, making a permanent re- 
pair. The Endurance retreading stock 
is intended for repairing casings. It 
is made in either white or gray, and it 
is packed in air-tight cartons contain- 
ing 4, %, 1 and 5 pounds. 

The Endurance combination backing 
consists of vulcanized and unvulcen- 
ized gum for repairing inner tubes. 
It is packed in cartons containing %, 
%,1 and 5 pounds. The Endurance 
tube repair stock is also for use in 
repairing inner tubes. It is packed 
in the same size cartons as the back- 


ing. 


The Ideal Electric Primer 


The Ideal Brass Works, Tenth 
street and Canal, Indianapolis, Ind., 
is placing upon the market the Ideal 
electric primer, a new device for cold 
weather starting. The gasoline is 
electrically heated by four ordinary 
dry cells and is discharged into the 
intake manifold just above the car- 
bureter. The gasoline is supplied 
from a small gravity primer that can 
be mounted upon the dashboard. 
These devices are also marketed with 
a pressure primer that draws the 
gasoline from the main supply line 
and forces it into the vaporizer. 

In attaching the Ideal electric 
primer the intake manifold is drilled 
and tapped out for %-inch, standard 
iron pipe size, just above the car- 
bureter, to admit the vaporizer. The 
company states that four ordinary 
dry cells will heat up a_ sufficient 
amount of vapor to start any motor 
in the coldest kind of weather. This 
device is easily attached, and it is 
substantially manufactured. It is 
guaranteed by the company for a 


lifetime and it can be installed on 
any car in a short time. This primer 
may be operated on either 6- or 9- 

















The Ideal electric primer 


volt dry cells or an ordinary storage 
battery. The Ideal electric primer re- 
tails for $5, complete, ready for in- 
stallation. Batteries are not fur- 
nished with this device. 


Two Stewart-Warner Dis- 
play Stands 


The accompanying illustration 
shows the Stewart warning signal 
and the Stewart tire pump display 
stands, which are being distributed 
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to dealers and jobbers who will pro- 
vide proper place for their display. 
These display stands are handsome in 
appearance, being made from mahog- 
anized birch. The front of the stand 
is covered with glass, behind which 
is an attractive card, printed in two 
colors, giving the price of the article 
displayed and some of its uses and 
advantages. 

The size of the stand has been lim- 
ited so as to be as practical as pos- 
sible, and yet to take up the least 
possible room on a dealer’s counter or 
shelf. One of the best points of the 
stand is that it combines all of the 
qualities that a display stand should 
embody and still has no space handi- 
cap to the dealer. A pocket on the 
side holds little folders so that cus- 
tomers can take one without being 
obliged to make a request for printed 
matter. In the back of the stand is 
a compartment which contains a re- 
serve supply of advertising matter, 
so that the side pocket can always be 
kept full. 

These stands are distributed to 
dealers by the Stewart-Warner Speed- 
ometer Corporation, Chicago, III. 


Masbach Hardware Catalog 


The Masbach Hardware Company, 
82-84 Warren street, New York City, 
has published an illustrated, descrip- 
tive catalog containing 238 pages, 
which shows large lines of goods, to 
which many additions have been made 
since the last catalog was issued. 


Myers House Pump Catalog 


F. E. Myers & Bro., Ashland, Ohio, 
have published their new catalog 
featuring the Myers house pumps. 
This leaflet illustrates and describes 
five new types of pumps recently 
brought out by the company and also 
other regular models. 3 


New “Planet, Jr.” Catalog 


S. L. Allen & Co., Philadelphia, Pa., 
are sending out their 1915 catalog of 
the “Planet Jr.” farm implements. 
This booklet is attractively printed 
and illustrated, containing 72 pages. 
It is bound with a colored cover. 

















The Stewart warning signal display stand and the Stewart tire pump display stand 
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Have you seen this case 
at your Hardware Show? 


At every Hardware Show it has made an instantaneous hit! 
Hardware Dealers all over the country have given it the “glad hand,” for— 


This.new Bethlehem Display Case is a real co-operative idea for selling 
Spark Plugs. 
It is a Stock For 
* aDisplay and $ 00 
a Salesman 29. 
Neat, handsome, compact. Contains a complete stock—the right plug 
for every type of motor. Contains advertising matter for distribution 


—and instructions as to type of plug required for various cars so that you 
can sell the right plugs in every instance. Do not hesitate—order the 


Bethlehem Spark Plug Case today! 


THE SILVEX COMPANY 


FACTORY 3 3 $ So. Bethlehem, Pa. 


171 Madison Avenue, NEW YORK 


PACIFIC COAST BRANCH : Oakland, Calif. 
W. N. DAVIDSON, Manager 
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“Double Rubber” Inner Tube 


The Double-Fabric Tire Company, 
Auburn, Ind., is manufacturing the 
“Double Rubber” inner tube, which is 

















Sectional view z..' one of the “Double Rub- 
ber” imner tubes 

made of multiple plies of alternate 
red and gray rubber. The company 
states that the strength of this tube 
is greatly increased by this lamina- 
tion of the plies, which makes the 
tube proof against slow leaks or por- 
osity, because each of the plies forms 
an air-tight tube in itself. The 
“Double Rubber” inner tubes are red 
on the outside. 

The company covers its product 
under a binding guarantee, agreeing 
to promptly replace any tube free 
which fails to give satisfaction. It is 
stated that all tubes are made from 
new Para rubber, and that they con- 
tain no substitutes or reclaimed rub- 


ber. The “‘Double Rubber” tubes are 
packed in royal purple, gilt-edged 
boxes. 


“Klaxon” Motor Car Horns 


The Lovell-McConnell Mfg. Com- 
pany, Newark, N. J., is manufacturing 
the “Klaxon,” the “Klaxonet,” the 
“Klaxet” and the “Hand Klaxon” 
horns, all of which are shown in the 
accompanying illustration. In _ the 
“Klaxon” horn the sound is produced 
by a tough, vanadium steel diaphragm, 
set in rapid vibration by means of a 
hardened toothed wheel or rotor. In 
the center of the diaphragm there is 
a gilass-hard button with which the 
rotor comes into contact. ' The revolu- 
tions of the latter produce 30,000 vi- 
brations of the diaphragm per minute. 
The rotor is keyed on the shaft of a 
finely constructed electric motor. Cur- 
rent is supplied by 8 dry cells or a 6 
to 8-volt storage battery. 

The company states that there is 
nothing toy-like about the “Klaxon.” 
The diaphragm is 5% inches in diam- 
eter. The motor has a laminated, 7- 
coil armature and a commutator of 
standard type. The brush holders are 
arranged to take up automatically the 
wear of the copper gauze brushes. 

The “Klaxon” is attached to either 
side of a motor car dashboard. For 
marine use it may be screwed to the 
forward deck, the cabin roof or the 
top of the pilot house. By slackening 
a set screw it may be swiveled or re- 
moved for stowing away. Each 
“Klaxon” is supplied with a push 
button matching the finish of the in- 
strument itself and 10 feet of No. 14, 
double-covered, insulated v’i~e. 


The “Klaxonet” is smaller than the 
“Klaxon,” but it operates on the same 
principle. It is designed especially 
ror use on small cars and runabouts. 
The note of the “Klaxonet” is higher 
in pitch and lower in volume than the 
note of the “Klaxon.” The rear end 
of the motor shaft runs in a conical 
ball bearing, and the front end, be- 
hind the ratchet wheel, is lubricated 
by the wick-filled oil tube above it. 
The motor is similar to that of the 
“Klaxon,” except in size. With this 
horn a storage battery is not neces- 
sary, 4 to 6 dry cells being sufficient. 

The “Klaxet” is sligthly smaller 
than the “Klaxonet,” but it operates 
on the same principle. The company 
states that in every detail this horn 
is well made. The motor of this horn 
is horizontal rather than inclined. 
The back shell is removed by unscrew- 
ing two small screws. This exposes 
the mechanism, including the oil wells 
and the commutator. Adjustment for 
tone is accomplished by loosening a 
hexagon nut and turning a screw. 
The screws attaching the collar and 




















From top to bottom: the “Klazet,” the 
‘*Klazonet,” the “Hand Klazon” and the 
“Klaxon” model L horns 
projector never need be removed. The 
“Klaxet” may be attached to either 

side of a motor car. 

The “Hand Klaxon” is a develop- 
ment of the original “Klaxon.” The 
company states that it operates on the 
same principle as the other “Klaxon” 
horns. In the “Hand Klaxon” the 
toothed wheel is rotated by a train of 
gears that attain high speed under 
pressure on the push rod. The “Hand 
Klaxon” is designed particularly for 
cars not equipped with electric sys- 
tems. 
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The Kellogg Engine Driven 
Tire Pump 


The Kellogg Mfg. Company, Circle 
street, Rochester, N. Y., is manufac- 
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The model No. 101 Kellogg engine driven 
tire pump 


turing the Kellogg engine driven tire 
pump, which is styled model No. 101. 
The company states that the valves 
of this pump are so well designed that 
the pump does not heat up when 
working against pressure. The in- 
take valve is screened to prevent dirt 
from entering with ‘the air. 


It is stated that the cylinder of the 
Kellogg pump is of the finest cylin- 
der gray iron, ground to exact size 
and polished. The company asserts 
that 24% minutes’ running of the mo- 
tor at moderate speed will inflate the 
largest tire to proper pressure. The 
piston is of special construction. Very 
close grained gray iron is used, and 
the piston is equipped with two care- 
fully ground rings. The construction 
is such that no'side strain is thrown 
upon the cylinder walls. 


Two extra broad faced bronze con- 
necting rods, one on each side of the 
piston guide, are used, and the com- 
pany states that it is practically im- 
possible to wear them out. The shaft 
is drop forged. Its supporting bear- 
ings in the case of the pump are of 
bronze. The case of the pump is a 
smooth die casting. This pump is 
compact and it is easily attached to 
the motor, as only a simple bracket 
and small sized gears are required. 
The gear shifter is simple and strong, 
and it is fitted with a positive locking 
device. 


The main bearings and connecting 
rods are lubricated by splash. A 
baffle plate prevents any oil reaching 
the under side of the piston or the 
cylinder walls. A felt packing is at- 
tached to the case of the pump. The 
piston on each down stroke com- 
presses this packing, and forces just 
enough oil on to the piston rings to 
lubricate the cylinder wall. It is 
guaranteed that the Kellogg tire 
pump will not spray oil. 

The oil filler cap is conveniently lo- 
cated so that oil may be poured into 
the case of the pump without trouble. 
Each pump is supplied with 15 feet of 
rubber tubing and a gauge to indi- 
cate the pressure in the tire while it 
is being inflated. The model No. 101 
pump, with attachments fitted, sells 
for $15. 
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POINTED FRONT 
Price $45.00 F. O. B. New York 
Including extended 
starting crank 
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STRAIGHT FRONT 
Price $35.00 F. O. B. New York 
German Silver Radiators 
either type $5.00 extra 





Price $8.00 F. O. B. New York 
Including hood ledge, ready to install 
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Every Ford Owner 
A Possible Customer 


Your market for Livingston Radiators and Livingston Sloping Hoods 
is limited only by the number of Ford cars in your territory. 

We specialize in Honeycomb Radiators and Sloping Hoods for Ford cars. 
Owing to a large demand and output, we have cut the cost of manu- 
facturing to the minimum. 

Livingston Radiators have been recognized for years by high class 
motor car manufacturers as superior in construction to all others. 
Livingston Radiators are the most efficient for the following reasons: 


Ist. All the radiating surfaces are in direct contact with the circulating 
water, insuring direct radiation. 

2nd. The water in the Livingston radiator travels around three sides 
of the square, in vertical and horizontal runs, making the length of 
the tube twice its height, thereby keeping the circulating water in con- 
tact with the air twice the length of time, giving increased efficiency 
with less weight. 

POINTED FRONT.—tThe Livingston Pointed Front radiator will greatly 
improve the appearance of a Ford car by giving it long lines, and adding 
to its style, beauty and individuality. 

LIVINGSTON SLOPING HOODS give the long stream line effect so 
much admired in cars of higher cost. They can be used in conjunction 
with any radiator built for Ford cars. Sides are ventilated to permit 
of additional cooling, by allowing the heat generated from the motor 
to escape from under the hood. 

All Livingston products are sold under a ‘30-day guarantee.” If not 
satisfactory, they can be returned to us any time within 30 days (trans- 
portation charges prepaid), and the money will be cheerfully refunded. 
All Livingston products are absolutely interchangeable with radiators 
and hoods that are standard on the Ford job. 

DEALERS—Hundreds of dealers are making added profits by selling 
Livingston Products. 


WRITE FOR OUR PROPOSITION AND DISCOUNTS. 
‘We create the demand for Livingston radiators through judicious 
National advertising. 


Write for Details 


LIVINGSTON RADIATOR & MFG. CO. 


304 W. 75th Street, New York, N. Y. 


All types of radiators built and repaired 
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NOTES OF THE RETAIL HARDWARE TRADE 


WIARTON, ONTARIO.—Kyle & Hunter have dissolved partner- 
ship. D. J. Hunter will continue the business under his own 
name, 


Gray, SASKATCHEWAN.—R. A. Rosebrugh is now owner of 
= eere business formerly conducted by Rosebrugh 
rothers. 


HUNTOON, SASKATCHEWAN.—Walter & Hanson have suc- 
ceeded Walter & Gillespie. Baseball goods and implements 
apt been added to the stock, which comprises a full line of 

ardware. 


LUMSDEN, SASKATCHEWAN.—E. rrougen has disposed of 
his stock of furniture and hardware to W. B. Lawson. Cata- 
logs requested on aluminum ware. 


' NEWPORT, ARK.—The Johnson-Avera Hardware Company, 
handling a stock of automobile accessories, baseball goods, 
bathroom fixtures, belting and packing, bicycles, buggy 
whips, builders’ hardware, building paper, children’s vehi- 
cles, churns, crockery and glassware, cutlery, dog collars, 
dynamite, electrical household specialties, fishing tackle, 
turniture department, galvanized and tin sheets, gasoline 
engines, hammocks and tents, harness, heating stoves, heavy 
farm implements, heavy hardware, iron beds, kitchen cabi- 
nets, kitchen housefurnishings, linoleum, lubricating oils, me- 
chanics’ tools, oil cloth, paints, oils, varnishes and glass, 
prepared roofing, pumps, ranges and cook stoves, refrigera- 
tors, shelf hardware, silverware, sporting goods, tin shop, toys 
and games, wagons and buggies and washing machines, has 
increased its capital from $20,000 to $50,000, and requests 
catalogs on the above items. 


NEWPORT, ARK.—The Beattie Hardware Company has been 
incorporated with a capital stock of $10,000 to deal in builders’ 
hardware, fishing tackle, mechanics’ tools, belting and pack- 
ing, washing machines, refrigerators, sewing machines, shelf 
hardware, etc., by S. M. Beattie and others. 


BERKELEY, CAL.—The Morgan Hardware Company is pur- 
chaser of the stock of the Cole Hardware Company. The 
new firm will on or about March 1 remodel its store, including 
store front and shelving. 


OAKLAND, CAL.—The remaining stock of the Brittain Hard- 
ware Company, both wholesale and retail, has been taken 
over by the F. A. Bogart Sales Company, which concern 
will continue the business under its own name. 


CABERY. ILL.—W. Leiserowit has traded his stock of hard- 
ware to Turner and Turner, who request catalogs on gaso- 
line engines. 


LACON, ILu.—The work of invoicing the stock recently pur- 
chased by the Crowl Hardware Company has been completed, 
and the new proprietor is now in charge. Bathroom fixtures, 
buggy whips, builders’ hardware, churns, cream separators, 
cutlery, dairy supplies, dog collars, electrical household spe- 
cialties, fishing tackle, furnaces, furniture department, gal- 
vanized and tin sheets, gasoline engines, hammocks and tents, 
harness, heating stoves, heavy farm implements, heavy hard- 
ware, home barbers’ supplies, mechanics’ tools, oil cloth, 
paints, oils, varnishes and glass, plumbing department, poul- 
try supplies, prepared roofing, pumps, ranges and cook stoves, 
shelf hardware, silverware, sporting goods, tin shop and 
washing machines are among the lines handled, on which 
catalogs are requested. 


CLOVERDALE, IND.—B. F. Kriner & Son, who carry a stock 
including builders’ hardware, building paper, churns, cutlery, 
fishing tackle, ee and cook stoves, furnaces, lubricating 
oils, mechanics’ tools, pumps, silverware, shelf hardware, etc., 
have transferred it to the Cloverdale Hardware & Lumber 
Company. Catalogs pertaining to the above requested. 


DecaTurR, INp.—Charles Knapp has purchased an interest 
in the implement business of his father, and the firm name 
has been changed to Henry Knapp & Son. Catalogs on au- 
en motor trucks,; motorcycles and farm tractors re- 
quested. 


FiorA, INp.—Charles F. Smith has secured a half inter- 
est in the Budrow hardware store, and is now a member of 
the firm of Budrow & Smith. 


New Town, Inp.—The New Town Hardware Company is 
now established in its new quarters, carrying a stock con- 
sisting of automobile accessories, baseball goods, bathroom 
fixtures, belting and packing, bicycles, buggy whips, builders’ 
hardware, children’s vehicles, churns, cream separators, cut- 
lery, dairy supplies, fishing tackle, furnaces, galvanized and 
tin sheets, gasoline engines, hammocks and tents. harness, 
heating stoves, heavy farm implements, heavy hardware, 
kitchen cabinets, lubricating oils, mechanics’ tools, paints, oils, 
varnishes and glass, plumbing department, prepared roofing, 
pumps, ranges and cook stoves, refrigerators, sewing ma- 
chines, shelf hardware, silverware, sporting g s, tin shop, 
toys and games, wagons and buggies and washing machines. 
Catalogs requested on galvanized iron roofing. 





UPLAND, IND.—O. H. Himelick’s interest in Carroll & Hime- 
lick, dealers in light and heavy hardware, paints, harness, 
implements,.etc., has been acquired by G. W. Carroll. The 
business will hereafter be known as the Carroll Hardware. 


OAKLAND, Ia.—An interest in the hardware store of Powell 
& Chambers has been purch by George Chambers. The 
— firm will operate under the title of C. BE. Chambers & 

on. 


INDEPENDENCE, Ia.—H. J.*Ryan has started in business here, 
carrying a complete line of implements. 


MEADVILLE, Pa.—The stock of the late Walter B. Denny 
has been traded to Smith & Cutler, who will enlarge it by a 
line of farm implements, automobiles, hay tools, etc. 


POTTSVILLE, Pa.—George Bright, manager of Bright & Co., 
for the past ten years, has purchased the stock and fixtures 
of that company, and will incorporate and continue under the 
name of the George Bright Hardware Company. The business 
was established in 1845. 


POTTSVILLE, Pa.—The Swalm Hardware Company has com- 
pleted the installation of a new front in its three-story build- 
ing. The building is entirely of terra cotta, with large glass 
windows on the second and third floors, and show windows 
with a large center door on the first floor. The second fioor 
of the building is partly used as a special department for the 
sale of household goods. 


WILKES-BARRE, Pa.—The Weiss and Wallace Company, 49 
Bast Market street, has been incorporated by Arkless D. 
Weiss, John H. Dando and David W. Wallace, to conduct 
both a wholesale and retail business in cutlery, fishing tackle, 
automobile accessories, refrigerators, etc. 


WESTERLY, R. I1.—On January 1 the business formerly con- 
ducted under the firm name of Maxson’s Sons, and owned by 
A. W.-Maxson, was sold to his son, A. R. Maxson, who will 
continue it under the same name. 


ESTELLINE, S. D.—C. E. Hawley has sold out his stock to 
C. M. Serrurier, who requests catalogs on stoves. 


FRANKFORT, S. D.—The Frankfort Hardware & Implement 
Company is now located in its new building. 


MADISONVILLE, TENN.—Lowry. & Calfee, who recently suf- 
fered a fire loss, and are now occupying temporary quarters, 
will shortly commence the erection of a building 50 by 100 
feet, and a brick warehouse 50 by 77 feet. Catalogs are re- 
quested on automobile accessories, baseball goods, bicycles, 
buggy whips, builders’ hardware, building paper, churns, 
cream separators, crockery and glassware, cutlery, dynamite, 
furniture department, galvanized and tin sheets, gasoline 
engines, hammocks and tents, harness, heating stoves, heavy 
farm implements, heavy hardware, home barbers’ supplies, 
iron beds, kitchen cabinets, kitchen housefurnishings, lime and 
cement, linoleum, lubricating oils, mechanics’ tools, oil cloth, 
paints, oils, varnishes and glass, prepared roofing, pumps, 
ranges and cook stoves, refrigerators, sewing machines, shelf 
hardware, silverware, sporting goods, wagons and buggies, 
and washing machines. 


MARLIN, TEXAsS.—W. M. Gunnell & Co., dealers in hardware, 
stoves, farm implements, vehicles and house furnishings, are 
remodeling their building, installing plate glass windows with 
modern front, elevator, metal ceilings, etc. The company ex- 
pects to occupy the premises about March 1. 


TyYLerR, Texas.—The Tyler Hardware Company, whole- 
salers and retailers of hardware, etc., has decreased its capi- 
tal stock from $30,000 to $15,000. 


BENNINGTON, VT.—An addition of three stories is being 
built to the hardware store of H. Winslow, who requests 
catalogs on automobile accessories. 


PETERSBURG, VA.—The wholesale and retail business of 
James Y. Branch, established in 1893, has been incorpo- 
rated with a capital of $5,000, by James Y. Branch, president, 
and V. R. Beachy, secretary and treasurer. The stock in- 
cludes: Automobile accessories, baseball goods, bathroom 
fixtures, bicycles, children’s vehicles, cutlery, dog collars, elec- 
trical household specialties, fishing tackle, hammocks and 
tents, home barbers’ supplies, silverware, sporting goods, toys’ 
and games, which has been increased by a line of camera 
supplies and guns. 


GARFIELD, WaAsH.—The Lawrence Fisher Hardware Com- 
pany has been incorporated by John C. Lawrence, Herbert 
P. Fisher, Hugh W. Lawrence and John F. Camp; $25,000. 


WHEELING, W. Va.—The T. A. Hoge Hardware Company, 
dealing in buggy whips, churns, cutlery, heating stoves, 
mechanics’ tools, shelf hardware, silverware, sporting goods, 
etc., is now occupying its new quarters. 


ELLSWORTH, W1s.—Edwin Halleday is now in possession 
of the stock of the Ellsworth Hardware Company. 


ELRoy, Wis.—M. F. Dutton’s stock, comprising buggy whips, 
cream separators, gasoline engines, heavy farm implements, 
lubricating oils, mechanics’ tools, hammocks and tents, wash- 
ing machines, sewing machines and pumps, has been pur- 
— by Torger Severson. Catalogs requested on the above 
tems. 


FORESTVILLE, Wis.—Moore & Son are now owners of the 
implement business formerly conducted by the Forestville 
Implement Company. 


GREEN Bay, Wi1s.—Dubois, Haevers & Co., will double their 
floor space by taking over the adjoining store. Their show 
windows are to be remodeled, using high mirror backgrounds, 
and the interior of the store divided into departments, having 
separate sections for the different lines of hardware. New 
fixtures and a cash carrier system will also be installed. 


STETSONVILLE, Wis.—The Stetsonville Hardware Company 
is the title of a new concern established here to deal in the 
following: Automobile accessories, bicycles, buggy whips, 
builders’ hardware, building paper, children’s vehicles, churns, 
cream separators, crockery and glassware, cutlery, dog col- 
las, dynamite, fishing tackle, galvanized and tin sheets, ham- 
mocks and tents, harness, heating stoves, heavy farm 
implements, home barbers’ supplies, lubricating oils, me- 
chanics’ tools, paints, oils, varnishes and glass, plumbing 
department, prepared roofing, pumps, ranges and cook stoves, 
sewing machines, shelf hardware, silverware, sporting goods, 
tin shop and washing machines, on which it requests catalogs. 


VIoLa, Wis.—The Claude Walter hardware stock has been 
— to William Webb. The new owner is now in posses- 
sion. 
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Delivering 
? 
Plumbers 
Supplies— 
The Crane Hawley Co., dealers 
in plumbers’ supplies, Cincinnati, 
operates this fleet of 3-ton 


Packard trucks. They are 
equipped with 


GOODRICH 


WIRELESS 
TRUCK TIRES 


The Crane Hawley Company has been getting an average of 10,000 miles’ service from these tires and finds 
that hard usage over the uneven paving of Cincinnati hills has not prevented satisfactory mileages. In con- 
stant use, these tires are standing up well, and are delivering mileages that prove quality. 


WHAT GOODRICH WIRELESS TIRES ARE DOING FOR THE CRANE HAWLEY COMPANY 
THEY WILL DO FOR YOU. 


MOTOR TRUCKS OF AMERICA—the encyclopedia of trucks—mailed on request. Write Department H. 


The B. F. Goodrich Company 


Branches in All 
Principal Cities 


Factories: 
Akron, Ohio 






































Let Se-ment-ol 
Plug For You 














It is a business puller—the 
most popular auto specialty on 
the market. 











“NATIONAL” 
TELESCOPE PUMP 


Screwed in spark plug hole and the engine 
does the work. Fills the tire with PURE 








FRESH AIR ONLY. ’ aoe 

A stock of these National Telescope Pumps Self-acting radiator cement. Finds the 
will mean quick sales and big profits. leak and fixes it in fifteen minutes.” 

Best by actual test. You can prove this your- 
self. Price is low, and it will pay for itself in The demand for it grows stronger every 
saving tires. : 

A display and a word or two will make cash day. 
register sing a joyful tune. Write today for : 
particulars. Hundreds of hardware dealers are It is a repeater. 
selling large quantities of them. 

a The Northwestern Chemical Co. 

The National Motor Supply Co. smmeivdts &, 


5618 Euclid Ave., Cleveland, O., U.S. A. 
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OPPORTUNITIES FOR HARDWAREMEN 














Perhaps there is one for you in one of these advertisements. 

If you want to trade or sell your stock, dispose of your business 

or buy another, if you want a new location—in short, if you are 

looking for any opportunity in the hardware field, you can “get 
next to it” through these columns. 

If it isn’t here tell our readers through this page what you want. 








Help Wanted and 
Business Opportunity 


Advertisements 2c per 
word — $1.00 minimum 


rate. 

Situations Wanted 
2c. per word — 50c. 
minimum. 

Display rates on request. 

















r] 





Ud 
Help Wanted 


Situations Wanted 


Situations Wanted 


Business Opportunities 











Original letters of reference should 
not be enclosed with replies to ad- 
vertisements appearing in these col- 
umns as they are frequently mis- 
laid and lost. A copy of the refer- 
ence will serve the purpose. 





MANUFACTURER of full line 
household specialties wants local 
representatives in all important cities 
to handle line on commission. De- 
partment stores, hardware dealers, 
instalment house, premium _ con- 
cerns, are all big users. State ex- 
perience, lines handled and territory 
covered. We want none but those 
who can “make good.” For such 
our proposition is an excellent one. 
Address “S. H.,” care Harpware 
AcE, New York. 





WE WANT MEN to sell our line 
of “Swissalu” Aluminum Kitchen 
Utensils. Territo in Many sec- 
tions of the United States open for 
ood live men, on a commission 
asis. When applying, state names 
of former employers, lines carried 
and territory traveled. The Geo. H. 
Bowman Co., Cleveland, Ohio. 





SALESMAN wanted, one who 
sells to wholesale plumber and hard- 
ware suppliers, to sell machinery 
cotton waste. Address “L. P.,”’ care 
Harpware Ace, New York. 





WANTED—A young man with 
hardware experience that is a good 
salesman and that can invest from 


Stand established 
romising sec- 
opulation of 


$4,000 to $5,000. 
25 years, in a very 
tion of Colorado. 


town 5,000. Capital of company 
— Box No. 1058, La Junta, 
olo. 





WANTED. 

Salesman with established stove 
trade in Wisconsin to travel State 
for large factory that makes a com- 
plete line of high-grade _trade- 
marked stoves and ranges. Must be 
in position to go to work for us 
on short notice. Write fully. Box 
al care Harpware AcE, New 

ork. 





TRAVELING SALESMEN 
WANTED by a long established 
concern manufacturing a large line 
of high grade tools and specialties, 
for Montana, Idaho, Wyoming, Ne- 
vada, Arizona, New Mexico, and one 
for Illinois, Indiana, and a portion 
of Ohio. Right commission paid men 
who can get orders from the larger 
retail housefurnishing goods and 
hardware trades. References re- 
quired stating age, number of years 
selling, experience and other lines 
handled. nly men of experience, 
who can secure orders for complete 
lines, not single items, need apply. 
Address “L, M.,” care Harpware 
Ace, New York. 








Situations Wanted 





MR. HARDWARE MERCHANT. 

Do you want to add 50 per cent. 
to the efficiency of your retail sales 
force and incidentally increase the 
number and volume of your sales? 
A modern method of sampling and 
arrangement of your stock will do 
it. you want to departmentize 
your store, and have complete rec- 
ords showing costs and sales on the 
different lines carried, as well as the 
profitable and the unprofitable, and 
the quick and the slow turnovers? 
Can you use the services of a cap- 
able man along these lines with a 
good experience in up-to-date hard- 
ware a If so, write to “L. 
Y.,” care ARDWARE AcE, New 
York. 


A No. 1 
Ad Writer 


Man who can write attractive and 
convincing advertisements seeks po- 
sition with concern of good stand- 
ing. Or, will do piece-work for you 
at reasonable charges. 

Eight years with present em- 
hae but desires to make change. 

horoughly experienced in getting 
up hardware and cutlery ads. Par- 
ticularly strong on razor “copy.” 


Originator of a number of catch-|g 


Ean used by large advertisers. 
ight now I have in mind a short, 
dignified slogan for some paint 
manufacturer. It’s a dandy—one 
that rings in the mind and is hard 
to forget. Will submit to any re- 
sponsible paint company on request. 
Price, $50.00. Investigate! You'll 
find that I am clean-cut and reliable 
in every particular. References 
A No. 1. Let me call or mail sam. 
ples of work, references and full 
articulars. Address “‘K. J.,” care 
ARDWARE AGE, New York. 





POSITION AS SALESMAN; 
have had 12 years’ experience in re- 
tail hardware and implement busi- 
ness; 33 years old, married. Use no 


intoxicants. | Best. of references. 
Would consider job as_ traveling 
salesman. Address “L *” care 


Harpware Ace, New York. 





THOROUGHLY SUCCESSFUL 
hardware clerk and assistant man- 
ager, 39 years old; 20 years ex- 
perience, 8 years present employers, 
desires change with progressive con- 
cern. dress “M. A.,” care Harp- 
waArE AcE, New York. 





YOUNG MAN of. ability and 
character, 22 years of age, with 6 
years’ experience in the retail hard- 
ware and stove business, desires po- 
sition with good concern, where re- 
liability, energy and sincerity count, 
and where there is a chance for ad- 
vancement. Would consider a good 
road position also. Can give good 
reference. Address “L. V.,” care 
Harpware Ace, New York. 





AS SALESMAN for reliable con- 
cern who wishes a clean, thorough, 
persistent representation over Ohio 
on a commission or salary basis by 
man of good standing, habits, per- 
sonality, with some manufacturing, 
office and road experietice. Address 
a ga care HArpwWare*Ace, New 

ork. ‘ 





WANTED—Position in wholesale 
or retail hardware business. Have 
had three years’ experience in above 
line and am now employed, but pre- 
fer change. Address “I. R.,” care 
Harpware Ace, New York. 





EXPERIENCED HARDWARE 
CLERK, age 30, married, wants re- 
liable position; 9 years’ experience 
handling heavy and shelf hardware, 
factory, mill, steam, electrical and 
engineers’ supplies. Start $16; bes 
references. Address Box “K. Z.,” 
care Harpware Ace, New York. 





HAVE YOU NEED FOR THE 
SERVICES of an experienced hard- 
wareman who knows the business 
from A to Izzard? I 'retired from 
business five years ago, but find 
idleness monotonous. Am 55 years 
old, but consider myself only 55 
ears young. Have spent a lifetime 
in the hardware business—over 25 
years with a Cleveland jobber in the 
capacity of salesman, salesmanager 
and buyer. Have located in New 
York and am desirous of getting 
back again into harness. My record 
will bear the closest scrutiny. Ad 
ress “‘ I.,” care of HARDWARE 
AcE, New York. 








Business Opportunities 





A BOSTON CONCERN desires 
to represent on a commission basis, 
manufacturers of standard hard- 
ware specialties. We solicit business 
from hardware and department store 
trade throughout New agen 
States. Address “L. Z.,”’ care HArp- 
wArE AGE, New York. 





IF YOU ARE DESIROUS of 
buying, selling or exchanging a 
stock of hardware we can be of 
great service to you on account of 
our intimate knowledge of these 
matters in every section of the 
United States. Address “H. B. G.,”’ 
care HarpWARE AcE, New York. 





FOR SALE—Hardware, harness 
and implement business in Arizona. 


Doing about $50,000 business per 
zens For particulars address “H 
. care Harpware Ace, New 
York. 





DO YOU WANT TO. BUY SELL 
OR EXCHANGE a business of any 
kind? If so, write us for quick and 
satisfactory results. No charge to 
buyers. ess than 1 per cent. to 
sellers. Our System. of Service 
means quick results. Send for par- 
ticulars. System Service Co., St. 

uis, Mo. 





FOR SALE — Hardware 
about 200 miles from New 
City. Good selected stock, com- 
prising shelf and builders’ hard- 
ware, mechanics’ tools, cutlery and 
mill supplies. To be sold for cash 
to settle estate. Liberal discount 
from inventory figures. About 
$20,000.00 required. Old established 
location and trade. Good lease. Ad- 
dress “J. I.,”’ care Harpware AGE, 
New York. 


store, 
York 





I COVER TEXAS and want to 
correspond with manufacturers who 
desire to secure an output for hard- 
ware specialties on a commission 
basis. Years of experience with job- 
bers and large retailers. Address 
“P.,” Box 448, Fort Worth, Texas. 





FOR SALE—A clean stock of 
hardware, harness, implements and 


poodeg invoicing about $6,000. 
ocated in a good growing irrigated 
country, fine climate and water. 


For particulars address Mesita 
Hardware Co., Mesita, Colorado. 











HARDWARE AND ELEC- 
TRICAL Salesman (24) desires con- 
nection with manufacturer. Specialty 
or Staple line. Five years’ road sell- 
ing experience. Highest references. 
Address “L. B.,’”’ care HArpDWARE 
Acgz, New York. 





FOR SALE—Well located hard- 
ware business in one of the best 
coast towns in Southern California; 
clean, well assorted stock invoicing 
about fifteen thousand dollars. 


Moderate priced furniture and fix-|_ 


tures including auto delivery car, 
will invoice about two thousand dol- 
lars. Will reduce if desired; good 
room and basement with moderate 
rent. Address “B. G.,”’ care Harp- 
warE AGE, New York. 


FOR SALE—Hardware and house- 
furnishing store, modern fixtures 
five year lease, cheap rent. One o 
the best locations in Chicago. A 
money maker; $5,000. Reasons the 
best. Address “L. N.,’”’ care Harp 
WARE AGE, New York. 





I HAVE MADE ENOUGH 
MONEY out of my hardware store 
—which I have conducted for twen- 
ty years—to retire and now want to 
sell the business. Store is located 


-lin one of the best towns in Iowa 


(population 30,000). January in- 
vent *"™)f stock and fixtures ran 
$18,000. This is a live opportunity 
for a good hardware man or firm 
and one that can be bought at the 
right price amd terms. Address Box 
156-A, HARDWARE AGE, Otis Build- 
ing, Chicago. 





BELGIUM ‘— Belgium firm, one 
artner actually London, having 
andled for many years American 
and German hardware, another part- 
ner architect, would like communi- 
cate with Building hardware manu- 
facturers and exporters, re agency 
or suitable arrangements for sale in 
Belgium as soon as circumstances 
will allow it. Propositions, cata- 
logs (two copies) and samples (if 
small). Very serious. Best refer- 
ences. Address “‘L. Q., > care Harp- 
waRE AGE, New York. 





TO HARDWARE SPECIALTY 
MANUFACTURERS desiring a Pa- 
cific Coast agent to the jobbers and 
department stores on a commission 


-| basis I can turnish evidence that I 


have the facilities and finance to in- 

duce buyers to stock any By 
= T. C. Massey, Seattle, 
ash. 





FOR SALE—A paying hardware 
business established thirty-five years. 
Also a lumber yard doing an excel- 
lent business in dressed lumber and 
building supplies. Will sell sepa- 
rately. Will rent or sell the build- 
ing. About 40 per cent. in cash. 
Balance on time if security is fur- 
speed. Address Box 63, Cuba, 





TO MANUFACTURERS — Eng- 
lish firm of good standing with —— 
and increasing connection in the 
steel and allied trades, seek addi- 
tional agency. Would entertain sole 
representation good house with profit- 
able specialty. Experienced, ener- 
getic salesmen cover’ industrial 
centers. Write, giving full particu- 
lars (and roca a to “S.,” care 
Dorland Agency, 3, Regent St., Lon- 


don, Eng. 





WANTED—Line of general hard- 
ware or tools, commission basis, 
Philadelphia territory. Address “M. 
B.,”” care Harpware Acs, New York. 





FOR SALE—At big sacrifice, 
eighteen sections Warren fixtures, 
ten months old, illustrated on page 
81, Harpware AcE, Aug. 13th, 1914. 
Cost $1,520. Fixtures are perfectly 
satisfactory but am changing busi- 
mess. For further particulars ad- 
dress J. A. Lozier, 7250 Wentworth 
Ave., Chicago, IIl. 





FOR SALE—A hardware, plumb- 
ing and tinning business in a well 
settled part of Cleveland. Old es- 
tablished business. Can sell tinning 





neers’ Bldg., Cleveland, 


and plumbing separately if mneces- 
sary. Refer Tr. C. Keller, 324 Engi- 


Ohio. 
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Business Opportunities 


RUSSIA 
Resident of Moscow for many 
years and owner of wholesale busi- 
ness is looking for one or several 
lines to sell at reasonable price in 
Russia; also. 
TO REPRESENT 
reliable old established concerns. Till 
March 10 will stay in New York. 
For particulars address Edm. Stiller, 
care National Assn. of Mfrs., 30 
Church St., New York. Permanent 
address: Edm. Stiller, Moscow, 
Russia, P. O, Box 830. 








FOR SALE—Hardware business, 
old established trade, 30 years in 
the same location. No old goods. 
In a rich farming community in 
Southwestern Iowa on C., B. ‘ 
railroad. Stock consists of hard- 
ware, tinware, stoves, buggies and 
wagons, with tin shop in connection. 
No trades. Address “M. C.,” care 
HarpwareE AGE, New York. 





OPPORTUNITY to get into good 
business; hardware, implements, etc., 
in agricultural community in IIli- 
nois. Good town, schools and col- 
lege. Doing good business and in- 
creasing. Best location in town. 
Rent reasonable. Agency for lead- 
ing lines. Good reasons for selling. 
Will bear investigation. Address 
“M. E.,” care Harpware AcE, New 
York. 





_ FOR SALE—Stock of hardware 
invoicing about $3,500, located on 
one of the best business streets of 
Fort Worth, Texas. Splendid loca- 
tion; very reasonable rent. Reason 
for selling, death of proprietor. Only 
cash offers considered. Address “*M. 
F.,”’ care HARDWARE AGE, New York. 





MANUFACTURERS or import- 
ers of hardware, tools, razors, motor 
wrenches, cutlery, Thermos bottles, 
etc., who are not represented in 
England, wanted by important Lon- 
don wholesale house for direct de- 
livery against cash. State best 
prices f.o.b. New York and quanti- 
ties for immediate delivery. Ad- 
dress ““M. G.,” care HARDWARE AGE, 
New York. 





DOLLARS for the dealer who can 
use a small stock of Miller’s Keyless 
door locks which we were com- 
pelled to take on bad account. Nice 
new stock in original packages at a 
red hot price. We are strictly 
vehicies and no call for builders’ 
hardware. Write us for particulars. 
Kircher Wagner Co., Peoria, Ill. 





INEXCHANGE, A MAGNIFI- 
CENT FARM FOR HIGH-CLASS 

HARDWARE BUSINESS. 

I offer for sale as a whole at $45,- 
000 a highly improved Virginia plan- 
tation of 2,000 acres; can divide 
nicely; 2 good residences, 2 rail- 
roads, beautiful location, highly im- 
proved and _ profitable. Owners 
formerly in the hardware business: 
will exchange for a strictly high 
class paying hardware establishment 
that can bear inspection and inven- 
tory. Principals _ only. Grant 
Parish, broker in farms,. Washing- 
ton, D. C. 





WANTED—INFORMATION re- 
arding good hardware for sale. 
end description and price. C. C. 
Shepard, Minneapolis, Minn. 


Hardware Age 
Book Department 





offers its services in selecting 
and supplying technical and in- 


dustrial books to our readers 


239 West 39th Street 
New York 








Want Talks 


‘Hitch your wagon to a star.” The 
philosopher who said this put the 
thought in expressive form, but he 
wasn’t the first or the last to have the 
idea. The fellow who aims the highest 
hits the highest, if his gun is strong 
enough. He certainly won't hit any 
higher than he aims. 


It’s just about the same in hardware. 
If you aim for a big position, you will 
probably get one; if not, there's no use 
in praying that a big position will grow 
small enough for you. 


But let’s take your individual case. 
Isn’t it about likethis? You're plugging 
away with all your energy, trying to ad- 
vance yourself in the estimation of the 
boss. He appreciates your work and 
ambition, and now and then he shows 
it, but a bigger position doesn't seem to 
be even in the distance. _It is simply be- 
cause all the big positions in your firm 


are already filled by capable men. 


Get after a real job. What if it is 
away from home? Show your mettle 
by making good in a new community. 
Now listen! Here's the tip. The 
Opportunity Exchange of HARDWARE 
AGE is the great market place for hard- 
ware men. Read it and you may find 
just the position you want. If not, an 
ad. of your own costs only fifty cents, 
with two more for each word over 
twenty-five. Don’t be afraid to aim 
high,—to “Hitch your wagon to a star.” 
You'll find the Opportunity Exchange 


makes mighty good harness. 
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Where Would You Look For 


the New Developments? 





—for the original features which give to 
a product, beside the factors of quality iii 
and service, the ready salability invari- Pruning Hook 
ably enjoyed by the first article on the oe 

market filling a given need? 










You would, of course, look to the 
concern in the field which SPECIAL- 
IZES, which is backed by long, practical 
experience; to the concern with abund- 
ant resources and every modern refine- 
ment of equipment and machinery; to 
the concern with representatives in every 
corner of the globe in constant touch 
with practical conditions. THAT’S the 
firm that ORIGINATES—and in the 
saw field that firm is 


DISSTON 


The illustrations show a few of the 
Disston specialties, each exactly suited 
to the need which it fills. These are 
typical of the constant leadership of 
DISSTON in the field of.development as 
in quality and service. 






Holden 
Pattern No. 70 
Compass Saw 





No. 65 
Keyhole 
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GENERAL GOODS. —Goods which are made by more than one 
manufacturer are printed in Jtalics. 
those obtainable by the fair retail Hardware trade. 
orders and broken packages often command higher prices, while 
lower prices are usually given to larger buyers. 
SPECIAL GOODS.—Quotations printed in small type (Roman) 
relate = goods Of particular manufacturers, who request the publica- 
ices named and are responsible for their correctness. 
¥ represent the prices to the small trade, lower prices 


The prices named represent 
Very small 
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SaaS OVO SS 
Current Hardware Prices 


being generally obtainable by the fair retail trade, from manufacturers 


or jobbers. 


STANDARD LISTS.—“The Iron Age Standard Hardware Lists,” 
240 pages, price $2, prepaid, contains the list prices of many leading 


goods. 

ADDITIONS AND CORRECTIONS. —The trade are requested 
to suggest any improvements with a view to rendering these quota- 
tions as correct and as useful as possible to Retail Hardware 


Merchants. 
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0 me Mk Ee RS ots on 0 2 carte cecss 2 } : 
Snell's, eu os10@ s0u108 10810 . "$1.35 -. a: American foo mE aiken ome Au New M6 te ten, $2.00 204 
aplir 0. orwa a. . $4. q 2 6 ae 
Snell's tet .witedbess «6 0@50&10 % m eal Seven, per gro., No. 60, , « % | All Nos. 250 in box, $2.00........ 204 
Swan’ 8 tes 7} Bits, No. 10 T0@T5%. aH No. fm, “on j No. 100, Eagle Phila., list Oct. 16, si % Robin Hood, all Nos. +» 100 in box. 
w Bt, NO. 40.....-eeeees , 0. : n’ 
Swan's 50 @ 50&10&5 % io. 150, Hotei, $1: 5.00 ; No. Bay State, list Dec. 28, ’°99...80% Sats MOSse—h. etallic— 
Swan’s Jenning’s Pattern, No. 80.. 152, Hotel Tin’d, $17. 00 ; No. Shelton Co. Black Powder, 22 Rim, $1.50. 
a = a Kgs $8.50. my a. Tiger Brand, list Dec. 28, % ea ANE ad ata nat 10&54 
ern, ack, umbler nned, 50; No. 
a a guecned © ease + 06% @10% 300, Mammoth; ‘per ’ doz.. Phila., Eagle, list Oct. 16, °84.. | 35 Rim, $2.73 “Bianie 222.1. oe 
Swan's Jenning’s Pattern, Blued $25.00. 82 32 C, F. $5.50 Blank 10&5% 
kg pasate 66% @70 % ate ad BORERS—Bung— : 7 C. Bet Sod oe “wae 
Swan’s Single Twist, No. 20...... BELLOWS— are e Mfg. No. $1.25; aps, Con a 
Expansive Bite | Blacksmith, Standard List: Now'2y $1.18; No! 8, $2.50" ea - | 2 Ff. me “Shere ced 2 Prey 
C. B. Jennings & Co., Steer’s Pat. rae pen ies ie icece a mae OE i Oe 25% Black and Lesmok.. 50S 5104 
Fo} te “ whats +++405105) BORING TOOLS—Automatic— |. F., .22 Long Smokeless, 
Net Prices.’ 
oe Neg Mfg. si085 % an . Millers Falls, i. 1c f 5, per dos., Sa Rift os +108 
a aN ts | , vO > NOS. &7, ° ~:.* ong tile, acr, 
“ee pat. hones. sins, 888.003 % inoh Torry & * §. a io oa 0 $9.60; No. 8, $13.80; No. sites FP ger wes and Smokeless...... oo 
Specie ese see e er % | °*: BOTTLES—Milk— other sizes..-+.---sesrers 50 
hens ipieiee ond Ctotet Btn) i iiech ....., Molde 12 ey oo $4.50 Miluery end Sparing... 180% 
Hollow Augers— Wath ksoce: $790 10.00 3.50 18.00) 9e% Bottles, @ gr FO. §2.7 Y5] peters Garton, Gee 5082085108 
Bonney Pat., per doz...$5. get ke BELLS—Cow [Boxe Pint. Bottles, ° gro. » eS 50 B. B. Caps, Semi-smokeless a ae 
mes eeeeeeeeeveweneeeeeneee —— Ss Mitre— 1.75 5 20% 
Guiveren | eee eee Ae thay ones ai As Sa dweustcex 7041 C. E. Jennings & Co.:......... 5% C. B. Caps, Semi-smokeless.... 3 
Ship, Augers. ==" an 60 @ 60& 104 Texas Star ....... are re oe »+-50% — —— a Lagoa’ Ne. 1, _., $2.00 10% 
_-e ee angdon Acme, N .22 Short Semi- keless....... 
4 vg ye Sy dpa 40&£10% Hen : $5. 50: New Lanedca, Imp. No ort Semi-smo we 
+ Hie ‘ ‘* Polished Brass .....cccccces SES 2 6 ebecedbeendcttnecucbéseee 4.35 -22 Long, Semi-smokeless....... 
‘Watrous a ooo sas i610 % [a oo eee: 505 10% Shelf— SORKIS % 
Spell’ neem Nickel Plated ........0++... 50&10%| A. H. Green Co.: -22 Long Rifle, Semi-smokeless. . 
Snell's, Bolid Center.........:. Toe DUD. gh vevdanee i wewrked s0@50e-54 Varnished Oek Fk _t order only. F. aed 
Swan's .+-++---eee ees SOGSEAIO : ie. a hie C. F. Military & ‘Sporting !i5@10% 
AXES Miscellaneous— ide: re ry OF; 2, 116; 3.1 notin Hood: moe ’ 

le Bitt, base weights: Per doz:|Farm Bells .........-.. lb., 2% ¢3 4, 17¢; 5, 25¢; 7, 35¢; . 
a wat Oual ality . ~~ .. $7.25 @$7-75 |} Church and School 60 @ 60 40%. 18¢; 28, 20¢; 24, 25¢; 25,) 22 ao, on eerretrere 
sscens, gr ots oseas f ap 75 @$7.2 BELTING—Leather— BRACE 22 | eS Smokeless, ae ee 

se weights = We cuneavaneeuabe 
sae Bi Sly et 00@$10.00| From No. 1 Ozt Tanned Butts. Common Ball .......... 1.75&$2.00 20° Rim Short Smokeless .50&40&4% 
Secon ‘Quality adhe 0% $6.50@ $7.50| Extra Hvy. Single and Dbie., Barber’s ..... 50&10&10 @ 60810 % 22 Rim Blank, Black Powder. .20% 
XL ‘ 50&10¢ Sa Genuine Spofford’s baa’ eee 3 4 3 c. y Bleak besteene 
an or Steel.| Heavy, Single and Double... .60¢ : , eset . &. Smokeless....... aeasoat 
Concord, Loose Collar. . ot etn6 ote. Single and Double. 606105 st —_ & O0....0.., 50&5 % c Ae ee ACK. ..+-++.0. 254£10% 
Concord, Solid — coewe 33 ON FT etre Wrouch o— Bed -_ 
me SO0ek cccvidnlissdrdes BOBBED wcccccccccccccccescccccess 
No. SR mnaye oret. 2 hate ¢iShoulder, Single and Double, 70&5¢\| Atlas Mfg. Co. Metal ‘Clasp. Wena “ Sy EE Sc uitedsia & Gad 7085 @ 706 104 
' j R0& 5 eee setece 
Mi EROS CORRE sins se Of OMe eg NO soe 10g | GtiMin’s Pressed Steel........ @ 30% | Faultless Caster Co. 
GORE Beees 500s 00 Griffin’s ..79%| Faultless (Pivot Bearing), 
re f. ‘i pee re re 70¢ Leather Lacing Sides, per sq. a 
bose 4 04 i Mee Fade Mo. i. in cides seat me LE as 4 Fibre 60 azo %o 
os + pees epee 00s , anley’s Pressed Steel........80%| Fibre .........-0.... 5&5 % 
‘Nos. 15 to 18...70&10 rising se 17 sq. ft. and over.......... 38¢ | Stanley's "70% Glass (Insulator)... +21 160 @ 6085 % 
os. 19 to 22...70&1@70S 105%} under 17 sq. ft....-..eeeeeees 37¢|R. & EB. -+++70@75%\| Leather wheel ...... -60@60&5 < 








March 4, 1915 HARDWARE AGE 121 











MULLINS CANOES 









on tee 


cele ta, 
* 





Said an Illinois Dealer: 


FIND Mullins Canoes are growing in popularity every year. 


Perhaps my canoe busi- 


ness was three times larger last year than the previous season because | used your 
unique display system. This system certainly saves floor space; also it keeps the 
display canoe in good order and the canoe attracts much more attention than it would 
Not quite ready yet, but expect to take advantage of your carload propo- 


66 





on the floor. 
sition this spring.” 





The profit in handling Mullins ‘Canoes is so liberal and the canoe itself is so far above 
competition that you need only see the catalog, read a description of the canoe itself and 
size up the price list to be convinced that you can handle Mullins Canoes to advantage. 
One New York store sold 350 Mullins Canoes last season; a Philadelphia store, 250. 
Mullins Canoes pay retailers liberal profits and where a man buys his canoe, he will buy all 


of his sporting goods. 
The display system is furnished free to Mullins dealers. 


Write for Catalog and Mullins Sales Plan 


THE W. H. MULLINS COMPANY 
43 Franklin St. Salem, Ohio 


World's largest manufacturers of Steel and Wooden Boats 
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unior 
bes LAWN The \OLT 


MOWER 
SPRING! Covers It All 


Soon the copesygeoerg will 
be dropping in to see if you ee 
sell ithe machine that has ACCURACY: The COLT Automatic is a 

tionized la mow- . ine 
am. oe ones brs pong ve perfectly balanced, easy-shooting, hard-hitting 
liver the goods? ° 

Specifications Ideal Jun- pistol. 

tor: 3-h.p. motor, National 


high tension magneto. QUICKNESS: The COLT Automatic is 


Speed, 1 to 4 miles per hour. 




















25-inch cut, 5 acres per day, ready for instant use. “The COLT fires the 
at cost of 20 cents. Climbs ste 
40% grades, first shot first. 


229 . 
bik ee ae SAFETY: The COLT is automatically locked 
sn and Mower at | against unintentional discharge. You must 


Write for complete grip the grip and purposely pull the trigger to 


i f ti d ma 66 , 
pens a a " make a Colt let go. ‘You can’t forget to make 


Ideal Power a COLT safe.” 
Lawn Mower Co. 


R. E. Olds, Chairman CONFIDENCE: The COLT feels right, acts 
409 Kalamazoo St. a 

LANSING, MICH. right and, because it is automatically safe, it is 
an antidote for fear in the hands of gun-shy 


ladies. 

















An Aid to Better 
Hardware Advertising 


FE, have a book ready to mail 
\ \ you (on receipt of $2.00) that 
is going to put an end to your 
advertising problems. You probably 
don't like to write ads yourself and you 
may not feel justified in hiring someone 
to write them for you. But why worry 
over advertising when 


The & OLT Automatic 








costs more to 
make, be- 
cause of its 


automatic safety features, “You 
ee | but its price is no more Fires Can't 
Har dwar e Advertising than an ordinary pistol. ued 
By William Borsodi PRESTIGE: The COLT #r%. Colt 
was adopted by the Army Safe 

can be obtained so easily ? It’s a collec- and Navy because of its 
tion of selling phrases, descriptions, and “marked superiority to any other known pistol.” 
illustrated ads wes used by successful ad- Show the COLT Automatic to everyone interested 
vertisers. It will be a big help to you, in firearms; let them examine it, compare it, handle 
and it’s yours for Two Dollars. it and the COLT will sell itself. Give them the 


booklet, “How to Shoot,” and catalog. 


Hardware Age Book Department 


239 West 39th Street New York City THE COLT’S PATENT FIRE ARMS MFG. CO. 
Hartford, Conn. 
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GIMLETS AND GIMLET 
BITS— 
Per Gro. 
Gimlet Bits. 
Common Dbi. Cut... Mea ots 
German Pattern .... 
ty : to + $6.50 
Single Cut Gimlets <3 per ro. 
Nail, Metal; No. 1. 2, $3.00 
2, $4.30 


S ike, Metal, No. i . 
Nail. Wood Handled, N 1, 


00 ; 2, 
Spike, Wood or ‘ 
, $5.00; 2, 


$3.25 
$5.50 


GLASSES—Level— 
Chapin-Stephens Co. Ons T 
Disston & Sons -60&10% 


GLUE— 

Evers per lb. 
Cae occ Kveecdieasee® @ 16 
Common Bone cgaes > 
Extra Clear Hide ...... 14 wd 


Fish, eee bottles or cans, 


with brush ....+.+..+- @ 50 
Fish, liquid, 50 7 bbis., 

per gallon ...cccseucees 80 @1.40 
Foot Stock, W hite. aig ie 12 @14 
Foot Stock, Brown..... .9 @iil 
German Common .....+-> 10 @14 
German Hide ....++e+-: 12 @18 
Framch cecccccvvscrvececs 10 @25 
Irish eeeeeeeeeeeneeee . 13% D15 
Low Grade .....» jeaxeen 8'44@10 
Medium White .....-.--10 @I1 


GONGS—Steel— 
P. Wall Mfg. Supply Co. 
Foot or ood Street Railway, 
Spring or Locomotive... .60&10% 
‘GREASE—Axie— 
Common Grade..... gro, $6.00 @$6.50 
Dixon’s Everlasting, 10-l. pails, 
ea. 96¢;.in esate 3 be doz., 1 ID., 
$1.20; 2 Db... resets €4 $2.00 
GRIDDLES— 
 ~egnepeee ia 
Pike Mfg. SRE e ere eT 
GRINDERS— 
Athol Machine Co.: 
Bench Grinders .......+-.+.40% 


Luther Grinder Mfg. Co.: 
Dimo-Grit: each 
No. 14 (Mechanic Special, No. 


eer eeeeweevreevreneveeeenee 
“eee eeveeeeevee eevee 


GOED. ccidvccteccvcvesess 
No. Bae 


eee eeenevreeeneeee 


35 Compact ........ : $3.25 
51 (Best Made) eeee 2 9a 10 
63 (Farm Special, 


8 
No. 
No. 
No. 


83 (Spartan) 
104 Multigear 
. 271 (Hummer)....... 
. B09 (Power Bench Grinaer). 


. 810 (Power Bench Grinder); 


Pike Mfg. Co.: 

Enclosed Gear Machine’ Peerless 
Junior, Artisan, Do- 
mestic, Household and Whirl- 
wind, 83144%. Chain Driven 
Machines; Nos. 1, 2, 8 Pike 
Grey Hound 33% 


Senior, 


GRINDSTONES— 
Pike Mfg. Co.: 


Improved Family Grindstone, @ 
inch, @ doz., — a 314% 
Richards-Wileox Victor, 


Co. 
Cycle, King, ater. Challenge, Cli- 
0. 


max, Eli, 011; 014 Ball Bear- 

ing, mounted *enee coce eee BO% 
GUARDS— 

Superior Door ..........+.,38%% 


‘Mlacters AND TIES— 
eS 3 See ee 70&5 @70& 10% 
-Bridgeport Chain Co. 

- Triumph Coil and Halters. 40&10 % 
Brown 1 and Halters. eae 
Brown Cow Ties......... &10 % 

Brown Tie-out Chains. 
‘ 80&10&10&10 % 
Niagara Falls Metal Stamping Works: 
Premax Halter Chains........ 
Premax Special Halter Chains. 60% 
es 40% 








ow 
E. 


SD Can a cake os wa sed 50% 
Jute Rope Halters and Ties. ..50% 
Sical Rope Halters and Ties .50% 
Cotton Halters and Ties..... 50% 
Cotton Livery Ties.......... 50 
Leather Halters ...... 6000 68 50% 
HAMMERS — Handled Ham- 
mers— 
Heller’s Machinists’ . 70 1n10% 
Heller’s Farriers’ ..... 
Victor Magnetic Tack, p gro. 7. a 
Heavy Hammers an mites <7 
Ss 8 SE Rees 
Over 5 Ib. AERP REORE DER Oo 





HANDLES— 

Agricultural Tool Handies— 
Ase, Pish, Ge. ccccecss 60& 10 @70% 
Hoe ped ag &c., 

Fork, » Spade, &c. 
Long pea. nt pak, 7g 30& 10 @ 40% 
ip Se 4 ab wid a oo 30& 10 @ 40% 


Cross-Cut Saw Handies— 


Atkins 5% 
Disston’ s Handles and Saw Tabs. rt 5 To 


eevee eeeeoeeneveeneeeeaneeee 


Mechanics’ Tool — 
Auger, assorted ‘ po ee PTET 
Brad Awi me 8 65 @$1./9 
Chisel Handles, Ass v4, or. gro. 
JTanged firmer, Apple. rv 40@ 

_ $2.65; Hickory - $4.50 @$5.00 
Firmer, ple. .1.75@ 
Hickory..++.. $2. 75 @$3.50 
Socket Framing, Hickory, 

$3.25 @ $4.00 
gro. $1.25@$1.50 
—. 70&70& 10% 
75¢ 
70@75¢ 


File, assorted ..+.+. 
Hammer, Hatchet, 
Hand Saw, Varnished, doz., 
Not V arnished 
Plane Handles: 
ack, dos., 25¢; Fore, doz... 
Chapin-Stephens Co.: 
Carving Tool 
Chisel 
File and Awl 
Saw and Plane 
Screw Driver 


.40¢ 





Plane 
Nicholson woman Saggy Handle, 


0.85 @$1.50 


File 
40&10% 


Ferrule 


eeenveee 


Nicholson 
Handle 


Pott’s Sad iron— 


Aluminized or Saceeange per doz.58¢ 
Tinned per doz., 62¢ 


“ee eeneeneaee 


HANGERS— 


Note.—Barn Door Hangers are gen- 
erally quoted per pair, 
and Parior Door 


set with track, é&c. 

Chicago Spring Butt Co.: 
Dn Sone we ob bos 6 O'ee Oh 25% 
Gectlintine . cccocccevccsccess 25 % 
Big Twin wccccccccceccosece 25% 

Grittin Mfg. Co.: 


Solid Axle, No. 10, $12.00.70&10% 
Roller Bearing, No. 11, $15.00, 
70&10% 
Roller Bearing, Ex. Hy., No. 22, 
2 ar. 7 0&10 % 
nn Ee, Te oc copececccces 15% 
Hunt, Helm, a & Co.: 
Cy. MED -evsevaceanesroar 


Track, @ 100 ft. 
20th Century, ? doz 
ng he Century, B. 


ne api a aed + ad © okt 
Tubular . eae. No. 300, $6. 30; 

No. 400, 35; No. 500, $9.0 
Barn Door, Standard wk én te $0810 % 
— 

RE red bcs ong ow nee de 
Special, doz. prs., No. 25, 

No. 30, $4.25; No. 40, 

No. 50, $6.40; No. 60. 

‘ 22.00. 


Trolley age and Track. ..50% 
McKinney Mfg 

Roller Ane. Dy ‘Nos. 1 and 2..70% 
Anti-Friction 60 % 
ie Hangers, King Charm. 60% 
; ers & Bro., Stayon; O. 

OK Aajustable ; "Sure Grip; Sure 
Grip Adjustable ; Sure Grip Tan- 


dem, Sure Grip ndem Adjust- 
able; Tandem Adjustable... ..60% 
New Way Tandeni Tubular. ..50% 


New Way Tandem Adj. Tubular, 
Giant Tandem Tubular...... 50% 
Giant Tandem Adj. Tubular. 50% 
National Mfg. Co., ®@ doz.: + 
66 Storm 


Big 4, 7.00; No. 
Proof 11.00; No. 77, Storm 
eee $12.00; 


Doo 
Richards. Wilcox Mfg. - Co. : 
Hangers, Nos. 47 48, 147, 247.60 % 


— Bearings, . 37, 38, 39, 
» 43, 44, Sizes i and 

T0&7T % % 

Anti-friction, No. 42; No. 44. 
sizes' 2%, and 3........... 60% 
Hinged ag ry No. 48......@0&5% 

— ding Door B. R. Swivel No, 

, vo. 1 Saat be walos wees $2. 

Safety Underwriters F. D. No 


bhivdcewtela dbb ohh e walks 50% 
a bt No. 44, eg 4 er $s. _ 
Trolley B. D. ¥j 
D. No. 120, “ 25: a3 ion 
$2.45: No. 150 
Trolley B. D. 





27. $1.40; No. 28........$1. 


HANGERS—Garment— 
Victor Folding Coat and Garment. 


victor Oa bane: Hangers, yPegaes 
Nickel Plated. .$7. 
Wire "Good s Co.: pts 


Common, 17 in. No. 0410, i. 


without track 
angers per double 


Silent «Parlor 
. -$2.50 


$2.50 
No. 20 1.15 

it aad B. D. No. 24, $1.15; No. 
60 





Screen and Storm Sash— 
National Mfg. Co.: 


Wrought Iron Hinges— 
ee and T Hinges, &c.: 


Screen and’ Storm Sash Hangers, Light Strap Hinges.. . .70E&104 
No. 80, Automatic, @ doz. .50¢ Heavy Strap Hinges... .75&5¢% 
Light T Hinges....... 0674 & 5% esl 
HASPS ay | actawg 3g 4581054 3 
Griffin’s Security Hasp. .. + 410810 % OVE St CGUY ao a 
McKinney's Perfect o. 8, per Ni H 057 V2 & 5% S 
gro eeereeee eereeeeeeeeeeee $4. inge asp te fe ee ee 40&5 5% . 
Cor. A mncs-og =n -70&10&5% 
Cor. Ex. aims .00& 20E 10% 
HAY TOOLS— Screw Hook 
Hunt, Helm, logins & Co.: and Strap 
Mae sc. as oak OMe abbas obs 0-0 50% 6 to 12 in. .lb.3%¢ 
= to 36 in. .lb.3¢ 
to 36in. .lb.2 
HATCHETS— Mathew Lanz & Sons ae 
Regular list, first qual...40&10@504 Screw —. and Eye Hinges. 
Second quality eWigebe nee 50 @50& 10% ie. 200 me weak oct $7.95 
% bf per 1 es _ ome. 5.95 
agg oy oe ‘per’ 200° the. 4.9 
cago Flexible aft : 
Clark, me 5, $1.25; No. 5B, $1.50; HODS—Coai— 
No. ey 10 Peves®eocdsvcsedese 15 Inch 15 16 17 18 
Big Hit’ p vriich Sa @ case .$13. 80 Galv., open fee Ge: 00 2.40 2.55 2.80 
Laenee, DW GOR os cei icess $9. Jap OP: eee 165 175 ° ‘ 
Cok Coal, Oe ssids cceice $0.75) oO gto teeees J5 1.90 2.30 
a ee, ce $0.60|Calv., funnel...... 2.60 2.90 3.10 3.35 
Tani Jap., ‘funnel iacen ee 2.00 2.15 2.40 2.60 
Hurt, Helm, Ferris & Co.: Masons, Etc.— 
Se. GOER <i ccctdivevsbs - -$13.00] Cleveland Wire Spring Co.: 
Steel Brick, No. 162...each $1.05 
Steel Mortar, No. 158..each $1.35 
HINGES— 
eurtane —_ sags yo Hin = HOES—Eye— 
urface Gravity Locking in Scovi , 
Doz. Sets with Fastenings, No. rod het Fob 23 rae. ae 
re wid No. 5, $1.40; No. 5,1D, & H. Scovil............. 37 i, % 
oe ~hy Automatic Blind Fixtures, Ss ae 
No. 2, for Wood, $9.00; No. 3, HOLDER Bit 
for Brick, $11.50...........- 10%|Angular, ® doz., $24.00....45&10% 
Charles 2 gg me este --oeaeee Broom— 
Parker Wire Goods Co.: Norman F. Hines Co. : 
Hale & Benjamin Automatic : rs 
Blind Hinges ...,.-..-.-.- oe ae oe 
Hale’s Blind Awning, Hinges, No. er doz., $1.75 
110 for wood, $9.00; No. 111, Door— 
for brick, $9.00........... 20%{|Empire ...... PE Mere ee 50 % 
Stanley’s Steel Gravity Blind Richards-Wilcox Mfg. Co.: No. 111, 
Hinges, No. 1647%, ® doz. sets, Everready, 40&10&5% ; Nos. 118. 
without screws, $0.80; with Baw, MOD Grim. . viccnde cece 50% 
screws, 0. Superior OO-6) Oewes:e eee e ee wees 6 0% 


Gate Hinges— 


Western: 
ie EO ib che ccbveces doz. $2.00 
Fo ss utee doz. $1.38 


Without Latch 
Miscellaneous— 
Griffin Mfg. Co., Fleur de Lis 


Surface Hinges, #@ doz. prs 
$0. 80@$1. 05 


Pivot Hinges 
Bommer Bros. a “er Ball Br’ ng.40 % 
Standard Mfg. 
Standard "hee iis Acting 
DE weecieteeeese couse 40&5 % 
Spring Hinges 
0| Holdback, Cast lron. $5.50 @ $6.00 
Non- Holdback, Cast Iron, 
$6.50 @ $6.75 
Bommer Bros. : . 
Spring Butt Hinges...... 40% 
— Floor, Ball Bear- 


MUR: scsncha tae certtns 0 
Mortise Floor, Ball oer 
oO 
Lavatory Hinges ....... "0 
Engine House Spring Hinges 
and Latches ....c.cee0. 40 % 
Non-Holdback creen Door 
Me. :BOGP.. 4 ss Ks veees» Oe 
Non-Holdback Screen Door 
Hinges, No. 2100...... 40 % 
Non-Holdback Screen Door 
Hinges, No. 900, ee 
~~ 


No. 


Holdback Screen Door, 
9 $9.00 


Se wiwess awd Pe “¢ 
Chicago Spring 
hicago Spring peices. -25% 
Triplex Spring Hinges. ..50% 
Chicago Mortise Floor (5000) 
0 
(6000) 
60 % 
.40% 
a 





Chicago Relax Floor 


Chicago Premier = * 
Chicago Ajax (3000). 
Chicago Engine House. 
Lavatory Door Hinges. . 
Chicago Screen Door (2000) 


Chicago Screen Door ate 
Non Hold Back Screen Door, 
EEE So bs o's a 0 cb Salonen 65 % 
Richards-Wilcox Mfg. Co.: 
— or Double Acting Floor 
Hinges, No. 215. 401085 % 
Shelby Spring Hing e Co. 
Buckeye All Steel Holdback 


Screen Door....®8 gr. $7.5 
No. “a Sheet Steel Holdb’ "kk. 


No. 
gro 
Chief. 
Hinge 
Ball 
Hing 
Adjustable So. Door 
Standard Mfg. Co.: 
Standard 


Floor 

Double Acting 

—_ Floor Hinge, 
ng 


Standard Checking 
Double Acting 
Superior Spring Finge Co. : 
Superior Floor Hinges. 40&10% 
Sunertor Surface Floor 
Hinges ...... 40% J - 


x 
"SaZut;] 9894} Jo Jsom - UeATS 9}JO %OL viyxq 


freee eeeaeeeeeene 


*eeeeeve 











File and Tool— 


Nicholson File Holders and File 
Handles 40&10% 


Trace and Rein— 
abe Ppa Trace Holder, ® 


HOLLOW WARE— 
See Ware, Hollow. 


HONES—Razor— 

Pike Mfg. Co., ee and Swaty, 
33 14%; Gern ecewvecceces 3} a % 
Strop Hone ...... i eh doke 33 44 % 

HOOKS—Cast— 

Coat and ‘Hat, Grab a iksewad % 

Wire Goods Co. ” = 
Wro’t Screw & Wro’t Eye Bolt.70% 

Wire— 

Belt, Nos. 1 to 15..80&10@80&204 

Wire C. PEOOMS: ss +k 80& 104 

Atlas Mfg. Co., Metal Clasp, 

&10@80% 

Parker Wire Goods Co., Kine 

75&10% 

Shelby Spring Hinge Co.: : , 

eg RE Ga ey O% 
re Coat & Hat........ 80&10 

C. T. Williamson Wire Novelty Co. : % 
RE a gga 40% 
RS EEE 40% 
ee. ON ee 0% 
Molding or Cornice Hooks... .40% 
Punch Bowl Hooks.......... 40% 

Wire Goods Co. : 

rown, 75&10% : ; Chief, 75%: 
om agg = 70&10% % ; Czar Ade 
ness, 60% : ; Favorite Ceiling, 
75&10% 
Miscellaneous— 
Hooks, Bench, see Stops, Bench. 
Bush, ‘Light, doz., $6.00; Medium, 


$6.50; Heavy, $7.50 


Bent Shank Grass, per doz. ..$3.25 
German Pattern rass, best ail 
sises, Per dof .....0.. $2.50 @ $2.75 
German Pattern Grass, common 
grades, all sizes, per doz 
1.25@ 1.50 
Hooks and Eyes: ‘ ‘ 
ETS Rs cep eRe mene 
Malleable Iron ...... 6@708 106 
Disston’s Pruning Hooks, per doz. 
Turner & Stanton Co. "Cup a 
Shoulder ...6253%6:¢. a, and, 


Bench Hooks See Bench Stops. 
Corn Hooks—See Knives; Corn. 


HORNS—Automobile— 
Motor Car Equipment Co. : 
Continental Electric Vibrator, 
. $2 


Randall-Faichney Co.: 
Jericho Motor Cycle: 
6 


BE SE Wikdevedsecevinx 5% 
ts of 6 kena te oees ggie a 
SE. Ue. aek ba end bare deka 0% 


HOSE ATTACHMENTS— 

a ae 7 
ose enders, doz., ‘ A . 
% in., crs. 4 $n.90.78 
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You can please your customers immensely—and 
make a good profit for yourself—by selling the 


Marlin 
Repeating Shotguns 


12-16-20-Gauges —- Hammerless — guns for all 
sporting requirements. They have solid-top receiver, 
side ejection, matted barrel (handsomely matted on 
top for its entire length—costs extra on other standard 
grade guns); press-button cartridge release; double 
extractors; 6 quick shots (5 in 20 ga.); take-down 
feature; trigger-and-hammer safety; and the solid- 
steel-breech which makes them the safest breech-load- 
ing guns built. 





poe a, Repeater 





12-16-20-Gauges with Visible Hammer—the only hammer repeaters with solid-top, side ejection and closed- 
in breech-bolt. The Marlin sheds water like a duck’s back; will not freeze up in cold, sleety weather; keeps 
out rain, sand, dirt, leaves, twigs and all foreign matter; simple take-down construction; many grades and 


styles. 
Model 30 










New 20-Gauge Repeater with Visible Hammer— 
The standard gun, No. 30A, 20-gauge; has 25-inch 
full choke handsomely matted barrel; take-down; 5 
shots; 574 pounds; retail price $21.60. 


Why you can sell this gun! It is the only 20-gauge “pump gun’”’ with visible hammer—and many shooters 
will not use a hammerless. It has handsomely matted barrel—always a desirable feature—not found in other 
makes. It uses 2% as well as 24¢-inch shells—allowing good stiff loads for trap and duck shooting—other 
guns use only 21-inch shells. Made with 28-inch barrel, if wanted, at regular price. And it retails $2.40 


less than standard 20-gauge hammerless repeaters. 


Trade Prices same as for Model 30 16-gauge. Order from Lhe larlin Firearms Ca, 
your jobber. Write us for circulars, electrotypes, price lists, etc. 89 Willow St., New Haven, Conn. 






















Six AG IS 3 
Dealer Oy 


Helps Steel Fishing Rods 
FREE FREE FREE 


A “Bristol” 1915 Art Calendar—FREE—16 x 20, in full colors, painting by Philip R. Goodwin. 
Metal Store Sign—FREE. Hanger loop, gray enamel, gold, red and black, size 7 x 16 inches. 


Art Window Cut-Out FREE—3 panels, in full colors, centre panel same as calendar, beautiful 
display for store or window. Size 27 x 34 inches, 


NEWSPAPER ELECTROS—FREE. Send for proof sheet showing 31 different newspaper 
cuts we give free. Get it to-day. 


CATALOGUE—FREE. Describes and illustrates 31 different 
“BRISTOL” Steel Fishing Rods. In order to know the com- | 
piete lle you should. have iis co@eiobee i re 


4-page CIRCULARS—FREE. Tell us how many you want 
—50, 75, 100, 200 or more, and we will send them to you with- 
out cost. They are beautifully illustrated on 4 pages, and 
describe 11 different rods in a way which will make every fish- 
erman feel the need of more rods. 


THE HORTON MFG. CO. 


301 Horton St., Bristol, Conn. 

















Horton Mfg. Co., 
301 Horton St., Bristol, Ct. 


Please send us at once the following 
Dealer Helps. 


( ) 1915 art calendar FREE. 

) Metal store sign FREE. 

) Art window cut-out FREE. 

( ) Newspaper proof sheet FREE. 
( ) Catalogue FREE. 

) 4-page circulars FREE. 


SE | NEE | me 
~ 









































u 
witlian a oo. 5 = WARE AGE 
Hose Yerdon: «| LATCHE 
all "other Bon gS, rye with weg, Latches, Jap’d ve Grade, 10-in., C 4, 1915 
ir, etc. i ater, Steam ¢ N eeeeceecces doz 35 ~5 5¢ for each siz $3.25; advanc 
4-ply G \4-inch: Rich Steel, ae og, per dos. .$1 well Lawn Mc 45 5.00. 5.25 per, L. C. L 
5. uaranteed. ards-Wil per doz .80| Imperial ower Co. Rosin : 
7b Guaranteed... Sone weite ch een Bull Dog Tre Mfg. vee $2 -00 , High and Low W rolls, sized Sheathin Per Roil. 
aunt, Guaranteed . sipaiare Trump. No. 2 , No. 125. 5085 % ust gr meal 35 ibs 36 in. ade: 9; 500 sq. ft. 
srevsssee+s 6611 EADERS—Cattle—_ e bai eT Te ae H ° 
Concent ori fale S[LEADERS—cattle— ~~) ee a eee woe 
ply Guaranteed ....%t F i Bae ee v $. £0 10lleeeeeeeeeeeveeee 
+-ply ean sso ial “#h,@94e doz., 45@50¢; large, 55 ag ag “I igdig 085 % —. ° Felt, ? aggiene ay 
Cotton se ap oft. te @10i46 —_— Ta ——" es ray ae 4045 % Reckas wide, per PS yd. rolls 
GC ow Grade . ian , coupled: R Tran Pony tom: Memes... 40&3 % | Flint P, Rubber, see Roofing. $47 
ood Quality a £3035: : - ft. “ @8&UY¢ . & EB. new "apie Supplee- Riddle He eee? : ; i , < 4 So Emery Pate and od etna 
LN BATORS— eee -ft.12@1 4¢ a NES— ee eeeseererers 50 % Psa ggg eee we. Co. : - 4085 % Garnet Paper a Gileth. per re 
uckeye ire ae saith: #9 ai “ ahebiging - 
Style ag ag) Co. : 00 aga Nos. 18 re Gatun Ta a saa gD 
Each, $6.65. .11. 75 nad S dboum ieaak etaatace 60 Py 20 N aics— o\1-ply, per —e Felt 
IRO 97 13.30 19.95 23.28] © Bal teh nvr so-$2.29 243 2.35| Wire Nait A ped Me ee, c $32.00 @ $33.0 
aay gm _—" oe alls, per — Ya-lb. 1.80 - jancous s and Brads. Miscel Slater's "F roll... Ce eeeecccceses i8¢ 
oO see Son L eo @ebe0<easesens ut ok wee ten | e t, ae 
Kjom $e M02. i 2634] samen anes, Linen, Yor. 25@304| Hangurton "Finis ‘g7v.61087144| PARERS per roll 222221656 
> © eeeeee ; . n oO —_ : 
Jap’d Ca Nos, 50 55 60 Solid antoge ganassresdesers 47 ers’, &c. See Tack. Upholeter. Goodell Co.: Apple— 
Tin'd Fake eRe ey 68 65 78 raided Chalk, Nos. 0 Jobbe H Bertin wT Bay St 
Note—Some West 73 70, 83 $0 atin Braided M ~ 30 ye. Special Breasts. ao ta Bay State. -@ doz. $15.00 
eld e Metwe NEG  f "36.007 1 Braided Chali, "i 0% var Ib, B@OYG| Whi CN ge dee S tae 
, lla vo0 B ge + Pag $7.00; No. o S750 ie. 3 Pie 44] Bonanz Mountain "22:9 doz. $6.00 
“Gdeal ‘Seif “Mfg. 6% Ibs., ea-82.35 white oa Sisade en” +g ha aa 1 2, 2% 34 Ran Century = Ee 
each, F eating Sad No 4 $2.0 . NO. 3%, Cc. ; er ead, ’ , *, 4 5 55 60 -in. R ger BES PD : Feb RTs each 9 v0 
Dressmakers wi s TD., $3.90; Colors, No. A se + \%, $1.50; ae Uph olet aa siges a od P ra apid Apple Slicer. . - each $30.00 
Seeel teen te, Os id Ib.. $5.50. No. 3%. $2.56; eo 75% Th 4 |Plated .... sapien: nie Std ©| Goodell Co Qrange— ch $100.00 
C a No. : “5 No. ; nen, LEOPARD EBL TF Oe SO See e9 CS8S..... 
omestic size, 6% Ib., per doz, he ‘and Awal on mela mee ci. a eee Pout ee 
“9 hite ne Lines: No, olC nk Oo a 
B 9 Cott es: No. Cold r Ta = Wh eee 
Richarde-Wileor Mf. Ca, $22.00) Clothes Line toon #00; Brak Square n=. ree oF i White Mountain :°1:1%9 don. $6.00 
Iro f nes, White Cotton: 0 e rrerery tT ist. ERAS Z. $6.06 
et on 10% ; gy I Bar $3. Sane 133 60 ft., ‘$3. cot 50. | ot reese ee eet 5.00¢) PICKS AN amen $5.00 
omn Se 845260600 me $4.25: 75 ft., $4 ise: “0 ft.. nem aaa saainkils can Tlie D MATTOCKS— 
anita .- -60% mie: — ft., $4.75; a ft., eens trs<ose ence SS -/ Ra eta seevees S0O@8IE 
Moto u omobile— rner & Stant eg PRR RET a”. Sears Ri SRONE eter - 2 75¢ S—Escut 10% 
r Car Equi Solid B on Co.: ..-10% A I Brass coed 
Power Jack ge cesgs ‘ pe egy Chalk. Mason’ } rene M— tes gpa ale Ss 
» PEL UVB ee eeeee raided RES ee _ and n lb B eeeees os titan PTE 
Richards- Wileox Mtg. $6.00 Twisted Ate ene ~6e ewe Tr iy 30&10 Ze U's : 3 é er : or Unspun. PIPE— eeee 0S 10 @T0%, 
Steel, No. 1 fg. Co ed no White ‘Gotten’ bine we Seer 7M“e 
3 °C . Tiger White tee avy . lb. 73 Ya¢ Lead— 
s7.00. No aa eM $ 75 se ie Shade Cord, Cotton- pies ates Plumbers” 7 ” Spi . . ius soe pied tans Prices 
;'8, $12.85; 4........$28. LocKs— or Linen. gate tae peg ie » ber 100 | 
Richards-Wiicor fe. O eee ce 80%] rietcnsct. ts ean Cade. Steel Pip ones SR 5.65 
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K-C Safety 


Lock | 
Patch 








IT PAYS TO STOCK 








Sporting Powders 


Constant demands and quick sales deter- 
mine the popularity of goods in stock. 


Continual advertising of Dupont or Ballistite 
Smokeless Powders 


For Trap and Field Shooting 


keeps their superior merits before shooters 


One hundred and thirteen years’ experience 
in powder making is a guarantee to your 
trade that it can have complete confidence . 
in the products of the Du Pont Powder 
Company. 

Simplify your ammunition stock. Specify 
Dupont or Ballistite for smokeless loads 
and Du Pont Rifle for black powder sales. 
Sell the goods which advertise your store— 
the quality products of America’s pioneer 
powder makers. 


Costs 

Less 

Than 
Vulcanizing! 


A vulcanized section costs from $3 to $6. The K-C 
SAFETY LOCK PATCH is practically a new section 
—at one-third the first price and NO SECOND COST 
—NO COME BACK! 


The K-C SAFETY LOCK PATCH completely encir- 
cles the inner tube. The Lock, formed by edges dove- 
tailing and secured with a wire key, makes spreading 
or bulging through the blowout hole an impossibility. 


rH ee 5 leading 
uto upply 
Holds the Dealers and 


i argest Blowout! §@ Garages = every- 


where. For Advertising Helps, Trap- 
shoots a te Organization Aids, 

° porting owder ooklets or 
Western Tire Any Desired Information Relat- 


& Rubber Co. Dent 152." of Powders, Write to 


DU PONT POWDER CO. 
Established 1802 
Wilmington, Delaware 








You might cut 
away a section of 
casing from bead 
to bead and this 
patch, safely locked . 
in, will hold it’s “America’s Largest 
own pressure; made ire Accessory 
of highest quaiity Makers’’ 

tire fabric. All 

sizes to fit every Kansas City 
make and style, of Mo. 
tire. 































ROBIN HOOD 
AMMUNITION 


NOT MADE BY THE TRUST 
Robin Hood Ammunition Co, 


SWANTON, VT. 


Newly reduced list prices and 
trade discounts mean greater 
profits and larger sales on 













Anglo-American 


Flashlights, Batteries and Bulbs | 27° Auinatitin wlll: Camis 


Ask for Discount Sheet No. 11 = KNows just how to play his gamy 
— foe, having absolute faith in Abbey & Im- 


= brie’s ‘fishing tackle that’s fit for fishing.”” Rod 
= and reel, hook and line are standard. 

= Sold under the mark of the “Leaping Dolphin,” 
= sign of quality and service. 

== New illustrated catalog H (236 pages) sent to any 
= angler sending his tackle dealer’s address. 


= = Abbey & Imbrie, 18 \ 18 Vesey St., New York 
STi 


THE GUARANTEE PROTECTS YOU 
The First Dry Battery to Have a Red Label 


RED SEAL 


Manhattan Electrical Supply Co. 
New York, Chicago, St. Louis, San Francisco 
ASK FOR CATALOG NO. 16 


Anglo-American Co. 
MAKERS 


PITTSBURGH, U. S. A. 











SURUUURUUURUGRUGGEUGGREEEUELE 











Samson Tiger 
H pe he $5. 00 


eiamies and most 
Durable on the 
market. 


Liberal Trade Discounts on Big SAMSON LINE 


AMERICAN ELECTRIC CO., cnicaco 


4 4 9 ° 
KEEP You can get the latest prices from Pfeiffer s Bait 


POSTED THe Iron AGE STANDARD Gets the 


Harpware Lists, Send for cir- Big 
cular and specimen pages. 


DAVID WILLIAMS COMPANY 
239 W. 39th St., New York 


nzFo 


DRY BAT TERY 
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52 Clark Court 
DETROIT, MICH. 
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N per Mortise, ‘e é 1% cs Single VERS— 40&10&10 hapin-Ste eee ae se eeee Ss "Scales. : ee 
[= = Fa 14 no Fa energie @20¢ Double Action % fe ne aut aire _| Shapin st vies dc 0% 

owl ate ts 5 Ada” Double Action, exc lexifold “... 3o5@ apin-Stephens ise 
‘ Re Be 20 Au e Acti nm, except 4 95 ivory Leucstsdink S05 — Sen 
Resezcsalinccis goin @21¢|H femetic ..- 44 cakit 44 ¢@$1.00 Miscellaneo' iv audielctanmed ns Co 
eovces Works: amme pats calib cal.$ Ste peeenaneange 60% .. Box 
eeee 35% Uv. & rless eeoee oe a wae 6:6 $3 .00 + at Cran Co RRO 25@ 2: . 40% 30 Far Ae a: 
$4.00 _Automa PES ar Tee § 25 sonnet a mbinatioi 50@5 25810 % Fox, Cab @30&10 
; U. bid bein ckbholsals 400| Fol ig PRE “gee &10% Extra K Qos inet— %o 
s. A evol e- $ din iT ee eee (a Ta K ‘ 
utomatic, Hi Ham sent Folding, Wood. “dps. v@ssa10%| mives, per < 
. Ham mer. andy ibaa , per dos...... 
merless, prat os ‘shrinkage SpSaeay .85&10% rig e sie aae 
éwe Shs rhea be, 70 or— a . 
Lumber eal E 0, $18.00 
paca 0% - ’ Bla } By. 2, 
10% 3.00 des, ators, e 00 
e ays ito 3 1922,0° 60: ; No. 
r doz. "$3.60; No. 2, 
, "Juniors, 
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REVERE RUBBER 
COMPANY 


MANUFACTURERS OF 


HOSE FOR ALL PURPOSES 


THE LAST WORD IN 
“AJAX” MOULDED HOSE. 


Write for Prices and Samples 
of Our New “AJAX” 
This line has all the advantages of the old 


style wrapped and modern braided hose 
combined. 

































WORKS: 


Chelsea, Mass., Providence, R. I. 


BRANCHES: Boston, New York, Philadel- 
phia, Pittsburgh, Chicago, Minneapolis, New 
Orleans, Kansas City, Mo., San Francisco, 


‘REVERO”’ Portland, Ore. 
































Remember that - PALMER stands for 


a complete line of hammocks, couch hammocks, canopies 
and fixtures known for their high quality of workmanship, 
serviceability and improved construction. Palmer Patented 
Hammocks embody the important improvements of over 
thirty years spent in manufacturing hammocks along ad- 
vanced lines—and manufacturing them, from raw material 
to — product, in the largest factory of its kind in the 
world. 

Palmer Patented Hammocks and Couch Hammocks rep- 
resent long and special experience applied to making ham- 
mocks that will meet the last critical demand, in comfort, 
beauty and worth. 

Our new book! Send for it today. 

Over one hundred different varieties illustrated in beau- 
tiful colored plates. 


The I. E. Palmer Company Arawana Mills 1859 Middletown, Conn. 














GALVANIZED MALLEABLE 


BOAT HARDWARE 


We make our own castings—do our own galvanizing—handle everything from the 
pig iron to the finished product. 

You'll find our Folding Anchors, Row Locks, Boat Hooks, Belaying Pins, Boat 
Cleats and Clothes Line Hooks very good sellers. 

We stand behind everything we make with a guarantee which protects you fully. 

Send for catalogue which shows our Complete Line. 


MALLEABLE IRON FITTINGS CoO., Branford, Conn. 
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Foot— 
OW Ps erry ee a ++ -40% 
National Mfg. Co., 
ae 61, Pog ‘Cleaner, 38 No. 62, 
Richatis Wiicos Mfg. Co..... 50&10% 
Hand— 
Fox Supply Co. : 
Hand, Nos. 


7 s 
$4.50 $3.25 per doz. 
Ex. Knives, Nos. 7 8 
$1.80 $1.20 per doz. 
SCREWS—Bench and Hand— 
Bench, Iron, dos., 1 in., $3.00@ 
$3.15; 1%, $3.25@$3.50; 1%, 


$3.75 @4.00 
Bench, Wood..........-+ 20 @ 20 10% 
Hand, Wood..... 70& 10 @70& 10& 104 
Chapin- Stephens Co., a sw ae 


Han 
7O0@70&10&2 43 % 
Coach, Lag and Hand Rail— 
Lag, Cone Potmt...ccccscossecs ve 

Coach, Gimlet Point sa Gate he een 
Hand Rail 
Jack Screws— 
Standard List 
Machine— 
Cut Thread, Iron, Brass or 
Bronze: 


Flat Head or Round Head, 
50&10@ 50&1 O& 10% 


Fillister Head.......- ? 40& 10% 


Rolled Thread, F. H. or R. 
4 y fond cuntnekee ae %56 10@ 806108 


rass, mn ~, 


Set and Cap— 
Career ee 75&10& 10% 
Set one net advance ee 


*“eeeeneaeneeeeeeeneeene 


401 Bae 





ovoces 60& 104 


t- 
List July 23, 1903. 
Flat Head, lron..... 874255 @ 


Fiat Head, Brass....... 0&5 @ 
Round Head, Brass. .77¥2&5@ 
Fiat Head Bronse......15& 5@ | 
Round Head Bronze.. 71%4&5@ 
Drive Screws.....+- 87S @ 


SCYTHES— 


a 
S 
= 
= 
a 
~~ 
ih 
S 
~ 
= 
=) 
=: 
wr 
ae 
ww 
QO 
‘Bex! Sper 


POTS SOI Sol v4ix7 


Per doz. 
gig 28 + ines Cutting Edge Pol- 
RFE ee ne ee $7.40 @ $7.70 
og Bronzed Web...$7.15@$7.70 
Sete Steel, Web and Backs Pol- 
I inane apiahatie epcaiconas- ancien $7.40 @ $7.70 


hed 
a Bre 
Bush, W ~ pemeepy 


ainte 
Grain, Painted, Cutting Edge 
7 Olsshed .cccsecccccess $9.60 @ $9.90 


, Bronze Web, 
Clipper Grain, Bron $9. 90@$10.15 


SEEDERS—Cherry— 
Enterprise .....+seeeeeee> 25@30% 
Rollman Mfg. : as 
No. 8, @ OZ... cercceeees $6.25 

Seeders, Raisin— 
Enterprise ......+++++. «+ +-25@30% 


SETS—Awi and Tool— 

: Hollow Tool Handles, Nos. 
sia i ~ oe 
2 Falls Tool Holders, per 

doz., Nos. 1 & 4, yh fy No. 5, 
$11. 10; No. 6, $6.00 
Cellar siesitiniines: 


National Mfg. Co., No. 70 Cellar 
Window Sets, No. 70 eras 


doz. eeeteeeeneeeee e*eeneenteere 
Nail— 
POM OE. iis sn cka baad tee os gro. $8.00 
Buck Bros. «...cercsescscceess 7% % 
Swan’s, Knurled, ® gro....... $8. 
Rivet— 
Regular list.....+- banneccens4seuenr 
Saw— 
Atkin’s: 
CONNOR, vo cs ceneeeccoscesee ton 
Adjustable ...ccccccvccccces 40% 
Disston’s Star, Monarch and Tri- 
GUNG on 0 4s be ke beet e tabew 30% 
Morrill’s No. 1 O. S. ®@ doz. $8. 00 . 
S22 Ff eee | 2.00 1 es 
Nos. 10, 11, 95, @ doz 12:50 oe 
Special, @ doz..........1i 3.00 >2 
Nos. 3 and 4 Cross Cut, ZR 
16.50 
Gi ccccsasess pees 
hesaniel Smith “é Sons. -65% 
Screen Door— 
Hurt, Helm, Ferris & Ur. 
Star, Ei] BIO. ~ceseceves «+e +$20.50 
SHARPENERS—Knife— 
Pike My. Co.: 
Fast Cut Pocket Knife | 
Hones, #@ doz......... 1.20 | 


— K i ras en Sand 
EA a $1.20 


Sto P doz 
Materat’ Grit Carving Knife 
Hones, ? 


Quickcut 


%% EB 


aaa ‘ Carving 
Knife Hones, ® doz...$1.20 
Crystolon Knife, ®@ doz. .$3.00 
Cepeteaen Octagonal, - 
Kenthrest: @ dos...... $6. 
Quick Edge Pocket Knife 
Hones, # oncecce cee 


SHEARS—Cast iIron— 


7 8 94 

mee. -evases ry 00 18.00 20. 00 gro. 

oS ae ee $13.00 15.00 17.00 gro. 

Cheap - $5.00 6.00 7.00 gro. 
Straight Trimmers, &c.: 

Best Quality Jap..... »0&10& 10 

Best Quality Nickel....00&10&10 
pT a ae ee 40 @40& 10 
Acme Cast Shears and Scissors. .40% 
Clauss Shear Co.: 

Nickeled Shears....... 60 @66%, % 

Jap’d, strt. and bent. pe ta od %e 

cach oe weep ate 60 @ 66% % 





RRR RES oo -40@50% 


Conway Cast Shears: and ‘Scissors. 45% 
J. Wiss & Sons Co. 
Best et Jap’d abs went 60&10% 
Best Quality Nickeled..... 50&10 % 
ET .. ‘hs dod ck S Vaio blk bles 25 % 
Tinners’ Snips— 
NE TI és 5 0 0:00 x Kav vero 
Steel Laid Blades.......... 50& 10% 
Acme Cast Snips. Pry er Pe” 40 % 
Bartlett Mfg. C 
Searight, "Gammon ore + 220% 
Clauss Shear aa add &10 B50 % 
Jennings & Griffin Mfg. oma s 6% 
Dt Mivteseraeesen es ee ew tn 50 % 
J. Wiss & Sons Co.: 

Wiss Forged Steel........... 25% 
Pruning Shears— 
Bartlett Mfg. Co...........+.+. 40% 
Disstop’s Pruning Hook only, P 
ett Mn css dc 0ne obec Caey 25% 

. ie, Henry Mfg. Co. 
Pruning Shears, all ‘entities, 40% 
Seymour Smith Sons: 
Se AE civ win oo é0.0 0 0 mks 0% 
Standard Tree Pruners... ..75&10% 
Wood Handle Pruning Shears.40% 
SHEAVES—Sliding Door— 
R. & E., new list...... Je ccccee 15% 
Sliding Shutter— 
ee ae ER eke cencceces 15% 
SHEET LEAD— 
Sheet Lead, per ib....... 6% @6%¢ 
SHELLS—Brass Shells, Empty— 


Remington Arms- Union Metallic 
Cartridge Co. : 
First Quality, all gauges. .60&5% 


Club, 10 and 12 gauge..... 6545 % 


Paper Shells—Empty— 
Peters Cartridge Co. : 


League, 10 and 12 gauge..... 25% 
League, 16 and 20 gauge..... 20 % 
Target and high elt 6-0 Se ses 20 % 
Ideal and Premier. .25&5% 
Remington Arms - Union ' Metallic 


Cartridge Co.: 
Arrow, 10, 12, 16 and 20 gauge, 
5&5 % 
Nitro Club, 10, 12, 16 and 20 
SN vcvvacion ne Ve bnnee ae 20 % 
New Ciub, 10 and 12 gauge. ..25% 
New Club, 14, 16 and 20 gauge. 
20 


Shells, Loaded— 
Loaded with Black Powder. ..40&54 
Loaded with Smokeless Powder, 


Cc 


medium grade .....cceeee- 40& 104 
Loaded with Smokeless Powder, 

Ss 4. eee er Lee 40& 10& 10& 5% 
Peters Cartridge Co.: 

League, Black Powder..... 40&5 % 

Referee, Semi-Smokeless ...40&5% 

Target and High Gun, Smoke- 


ES IS Re ae A,” 40&10% 
Ideal and Premier eo 5% 
Robin Hood Ammunition Co. 


Association list ....... 40 @40& 104% 
Snow Shoveis— 

Long Handle ....<ss..> $2.50 @ $2.75 
Wood and Mall, D Handle, 

$2.65 @$2.90 


SIEVES AND SIFTERS— 


Hunter's Imitation, per dos... .$0.75 





Hunter’s Genuine, per doz....$1.00 





SHAVERS—Beef— Sieves, Seamless, Metallic— 
Enterprise Mfg. Co....... - -25&30 % er dozen, 
Pag ge $ 05 105 110 120 
SHAVES—Spoke— ron ive ...$1. ; ; a 
STOW os ites pple. «wd ee doz. $1,50 Tinned Wire ..$1.25 1.25 1.25 1.35 
ho RFF LS 9 doz. $2.25 Sieves, Wooden Rim— 
Chapin-Stephens Co..... SoG nen 10% Nested, 10, 11 and 12 Inch. 
Millers Falls Co., ® doz .15&10%|Mesh 18, Nested..... doz.$0.90 @$.95 
Seymour Smith & Sons......... 50%| Mesh 20, Nested..... doz.$1.00@1.05 
Mesh 24, Nested..... doz.$1.40@1.50 


SINKS—Cast lIron— 

Painted, Standard list: 
12 x 12 to 22 x 36 in... 
26 x 24 to 24 x 50 in... 


-60 @60&54 
55 @55&5% 


24 x 60 to 24 x 120 in... W@WES4 
Barnes’ low list, all sizes up fe 
) o 


20 x 40, 60%; larger sizes. 
NOTE.—7} herve is not entire uni- 
formity in lists used by jobbers. 


Steel— 
Steel Sinks, L. & G. list........50% 


SKEINS—Wagon— 
Cn BOM cSss che cawe 65510 @70&54 
ee eee ae Wea 35 @37 2% 


SLATES—Schooi— 
mpi Shipments 
a ee Kawockwd ou cies 50 @ 50& 104 
Eureka, aes celled Noiseless, 
60c7 tens. 
Victor A, Noiseless. .60&4 tens &5¢ 


SLEDS— 
Hunt, en Ferris & Co.: 


Sta -50% 
Richards-Wilcox Mfg. Co.: 

Little Giant Folding, oo) doz .$12.00 

Richards Fiexofold Steering.. .50% 


SNAPS—Harness— 
SF SEES CPS 40&10@ 504 
National Safety Snap Co.: 


Ppnemape, ® gro. 
, ae | 


ap Eye.$1.67 3.75 3.90 4.10 2 
1% 1% Po 
is) 


5, 
Round Eye..$2.00 3.80 3.33 


Niagara Falls Metal Stamping Works: 
Niagara Harness and Rope... .40% 


SNATHS— 
ne Cnn. 6. cout Sanatoneee 4 504 
. canokdeeks badtnes ee cs atale 504 


SPOONS AND FORKS— 


Silver Plated— 
rood OaGHtY scccccce 50& 10 @60&5% 
os aria Read ts bsg tote ty tales 60 @ 60 104 

2 AES Silver Co.: 

‘“*1847 Rogers Bros’’ 0&10% 
Rogers & Bro., William itogers’ 
Eagle liane 5 wage 
Anchor, Rogers Brand........ 10 % 
Wm. Rogers & Son....... 60&10% 

Misceilaneous— 
German Silver ..ccecess 50& 10 @ 604 

Tinned ftron— 
in Kin is ek oo ee Ok ber gro., 55@65¢ 
peeceds ber gro., $1.00@$1.10 


SPRINGS—Door— 
CG: SOIUEED cnc cneevcaces 40&10% 
Reliance (Coil) ..cee..eee-- 40&10% 


Carriage, Wagon, Etc.— 


“* ee @-e 


Ly — and wider: Per 100 lb. 
Fienbisepebee oe @ $4.75 @ $5.00 
Half URGE Side ccccee $4.75 @$5.00 
ER SS ee $5.25 @ $5.50 
Painted oe ’ stein 
1Y4# -per patr.45@47¢ 
1% # F r 58. .-per pair .68@71¢ 
SPRINKLERS—Lawn— 
CO ere are 25@30% 
Hero Mfg. Co., @ doz.......... $4.5 


Stuber & Kuck; per doz., Nos. 1, 
$4.55; 2, $3.55; 3, $2.45. 


SRS rr 40&5 % | SQUARES— 

Eclipse, Smokeless....... 40&2% | Nickel Plated.......... f 60 @60&54 
Robin Hood, Clipper, all Smoke- Steel and Iron........ 

ee cer wpbeed Raa wnes-e.0 ee ee 0% | Rosewood Hdl. Try Square and 
~ =a all Smokeless... Bees ou Sg ieee are Pt: ne: 605 10&10 @ 704 
Tiger ie Wa eekek ees ot &H% 1 , 

Capital, all Smokeless. .50&10& 5% ad tm 'ng shh mee EE S54 

Remington .Arms - Uniom,. Metallic | a¢hol Machine Co. : 

Pg gr petty 4085 % | Combination —............ 40&10% 
2) JO 
Nitro Club, Smokeless Powde rs. Disston’s Try Squares and "S0k16% 
40&10 % 7 > 
Arrow, Smokeless Powders. “| R. & E. Mfg. Co., Steel Ce Ene 
40&10&10&5 % : 
SQUEEZERS—Lemon— 

SHOES—Horse, Mule, Etc.— ee Porcelain Linec’: 

F.o.b. Pittsburgh: eee A ee fon .» $1.00 
ag EERE SE Pert tetey eae per keg.$3.55| Good Grade ........... $1.50 
OT PeT Se eee per keg.$3.55| Tinned Iron ....... doz., $0. 73@ 1.00 

lron, Porcelain Lined, 

SHOT— doz., $1.75 @2.00 

25-lb. bag -) Ae gS $9.00 

OO RE FPO OPTS $1.55] sTANCHIONS—Cattle— 

Drop, B and larger ceeseeseees 1.80 Hunt. Helm. Ferris & Co.: 

ME ic capeskceardccsvseses 1.80 i Sh ees sc eae ba $1.50 

CLO us pueticbe ad dea bewees 6 1.80 

DN. cteveghousss wens gecceces 2.20} STAPLES— 

Barbed Blind ...85&10@85&10& 104 

SHOVELS AND SPADES— ElectrictanS § .esewess 80& 10& 10 @ 854 


Fence Staples, 


Bright., 
Galvanized. .$2.10 


$1.70; 
f.0.b. Pittsburgh 


Poultry Netting Staples, 

In bulk 3% @4e 
a 
a CLE ieapepeheacheeapaeeiber 
Nichols Bros. .....ccccceee 50£10% 





STEELYARDS— 
30@30&5% 


STITCHERS— 

Stewart-Skinner Co.: 
Speedy Stitchers and Supplies. 
$4.50 $12.90 $24.75 $47.00 
1/12 % ly 1 gro. lots 


STOCKS AND DIES— 
Blacksmith’s Stocks and Dies, 
50 @ 50& 10% 
de fe aR aa ee 60@ 65% 
American Tap & Die Co., - 
tine Screw Plates, 40% ; Hand 
and Nut Taps, 70%; Machine 
Screw Taps, 80%; Dies, 40%: 
Green River, 25% 3 ; Lightning 
a Plate, 25%; Little Giant, 


Nichols Bros., -40% 


STONERS—Peach— 
Roliman- Mfg. Co., No. 6 ® doz. $2.00 


STONES—Axe— 
Pike Mfg. Co., Axe Stones (all 
kinds) 3} 


Screw Plates... 


Stones, Oil, 
Pike Mfg. Co., 1914 list: each 

Hard Arkansas, Soft Arkansas, , 
Lily White Washita, Rosy 
Red Washita, and No. 
Washita Slips. Stones, Pen- 
knife Pieces, Ete. 

India Oilstones, Crystolon 
Stones, Quickcut Emery, Co- > 
rundum, No. 1 Regular Hin- 
dostan, No. 1 Small Hin- 
dostan, Turkey Oilstones and 
Queer ‘Creek Oilstones, Pen- 
knife Pieces, etc., Sandstone 
and Miscellaneous Goods. 


Scythe Stones— 


Per gro. | 
Pike Mfg. Co.: 

Black Diamond S. S...$12.00 } 
“Re Xe see $11.00 
White Mopntain §S. S... 
Green Mountain S. S... 
Extra Indian Pond, 8S. S 
No. 1 Indian Pond S. 





% EE 





S. $7.50 

No. 2 Indian Pond 8. S. $5.00 
Leader Red End 8S. S.. $5.00 , 
Quick Cut’Emery...... $9.00 | & 
SN nic ke abd ee et oe 37.00 : = 
Scythe Rifles, 2-coat... $8.00 | sg 
Scythe Rifles, 3-coat...$10.00 | ° 

Scythe Rifles. 4-coat 12.00 | 

Lectro (Artificial) S. gs. 12.00 | 

India (Artificial) S. S..$21.60 | 

Crystolon (Artificial) he a8 

$28.80 | 

STOPS— Bench— 

Morrill’s Nos. 1 33 14 % 
Seymour Smith & Son’s........ 60% 
Door— 
Chapin-Stephens Co.....50@50&£10% 
Plane— 
Chapin-Stephens Co..... bess Se 20% 

STRAPS—Box— 

Acme Embossed, case lots.... .40% 
Jary’s Universal, case lots..... 40% 
Stanley Twinrold, case lots....40% 


STRETCHERS—Wire Fence— 
Hunt, Helm, Ferris & Co.: 


RT Rear oe. - $4.50 
PL SE -S . cus cadee e Ka be 5.25 
Improved Elwood .......... 4.75 
Ee ee 5.50 
Star, Plain Bearing ........ 6.50 
Star, Roller Bearing ...... 7.00 
STUFFERS—Sausage— 
Enterprise Mfg. Co., Stuffers and 
Lard Presses ...... 25 @ 25&7 15% 
SWEEPERS—Carpet— 


Bissell Carpet Sweeper Co.: Per doz. 
Grand Rapids, Cyco B.B. 72 $24.00 
Grand Rapids, Cyco B.B. Nic. 26.00 


Princess, Cyco, B.B. Nic. . 27.00 
Am. Queen, Cyco B. = Nic... 29.00 
Elite, Cyco ; Taye 31.00 
Parlor Queen, Cyco BB: Nic. 32.00 
Triumph, Cyco B.B. Nie. 35.00 
Superba, Cyco B.B. Nic. 38.00 
Grand, Cyco B.B. Jap...... 36.00 
Grand, Cyco B.B. Nie...... 38.00 
Universal, Cyco Bearing Nic. 24.00 
Universal, Cyco B.B. Jap. 22.00 
Standard, Nickeled Fittings. 22.00 
Standard, Jap’d Fittings.... 20. 
Extra allowances according to 

quantities. ; 

SWINGS—Lawn— 

Myers Low Down Roller...... 50 % 


Tacks, FINISHING NAILs, 


c.-— 
American Carpet Tacks, : 
90& 20E& 10E& 1at 


American Cut Tacks.90&20&10&10¢ 
Swedes’ Cut Tacks. . .90&20&10&104 
Swedes Upholsterers’ .90&20&10&104 
Gem Tacks... ...cecci 90% 20& 10& 104 
yg. | ee 90& 20& 10& 104 
Trimmers’ Tacks ........ 90& 20104 
Looking Glass Tacks ........ 65& 104 
Bill Posters’ and Railroad 

OE, is dora wo Sw ad on. 90& 50& 10¢ 
Hungarian Nails .....0....--0%. 804 
Pee JOUNES <6. CSG code cueads 704 
Trunk and Clout Nails.......... 804 


TE.—The above discounts ap- 
ply to the old lists, superseded June 
1. 1914, by a new standard list, sub- 
ject to a uniform discount of 60% 
@ 509. 

See also Nails, Wire. 
Double Pointed— 


* Double Pointed Tacks 


908 10& 10& 10& 10% 
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TACKS AND NAILS— 
Copper Tacks, per Ib...cceccees 244 
Copper Nails, ee 


TAPES—Measuring— 

American Asses Skin... .40@40&10% 

Patent Leather eeeeeeeve®” 2085 @ 254% 
teel 334% ager 5 

Chesterman’s jeuacesvenae 

Keuffel & Esser 


Co. : 


Favorite, Ass Skin..........50% 
Favorite, Duck and Leather, ] 
10% 
eT and eee sess Brey 
5&5%; Pocket.......- &10% 
MI, : 
Asses’ Skin ........ 40&10@ 0% 
MetGe os wees viawnawe 30 @ 30&5 % 
Patent Bend, Leather, 
25&5 @25&10% 
Porat ccaececséoau 40@ 4085 % 
BOOS.  siceavestiosetas 345 @55 1% 


Wiebusch & Hilg 


wae once 4) 8 Metallic, No. oe 
Chesterman’s "Steel, No. 1038L, 
i EARS ree 

TRETH-Harrow— 

Steel Harrow Teeth, plain or 
headed, % inch an larger, 
Sor 16 Be acsessese - $2.50 @$2.75 

THERMOMETERS— 

Tin Case, Cabinet, Flange, Dairy, 
BG. «deus ebescssevewsdks 20@ 35% 

TIiIES—Bailil, vw Wire— 


Single Loop, f.o.b 80& 5% 
Monitor, hh Head, &c. J0&2Y2% 


TINWARE— 

Stamped, Japanned and Pieced, svld 
very generally at net prices. 

TIPS AND BUMPERS— 

Elastic Rca Co.: Box Conga oe 


**#eeweevneneeeenevneeeneeeae 


Eac 
Rubber ee Nails, per gro. r Nos. 





Bot 50¢; 1, 45¢; 2, 35¢; 3, ry 
umpers, per gro., Nos. 1, 35¢; 
1%, 45¢; 2, 50¢; 2%...... 80¢ 
Wood Peg Tips, per gro., No. 1, 
$1.25; Stetson Tips......$3.00 
Slotted Screw Tips, r gro., Nos 
231, $2.25; 232, $2.50; 233, 
$3.00 ; ic: GOA wee cc ete 4 
Rocki ng Chair Tips, per doz., 
SOG. - Stbes bed cabéinedes ies 40% 
TOOL S—Haying— 
PF. .. rs & Bro.: 
Ha Fork Uniloaders; Mye 
Double Rail, Myers’ Single 
Rail, Clover Leaf and Fault- 
er eee ee Oe 50&10% 
Sling Unloaders ; Myers Sure 
and Cross raft Peery 50 % 


CUFOS - | Ge eES% ccc wecese 0&10 % 
Myers Hay ‘Forks, Slings, Pul- 
leys, OUGs sweccccoccecs eee 5 (J 
ice— 
Gifford-Wood Co. eoeeeeeve eeree 15% 


Machinists’ _ 
35% 


a Geek uneteie 5@ 
Center Drill Sets, per set... .$1.00 
Centering Tools, $2.00. -10% 
End Measure8 «.....ceee-+ss 
Micrometers : . 20%; 
side, 10%; Paper, 20%; Plai 
20%; Pointed, 20%; Press 
Frame, 20%; ‘Thread, 20%; 
Tube, , 2096 : ee ocenaiging Discs. 10% 

ider 


Ss 
Dobson, 
Tools 


eeeee 





William 


Miscellaneous 
Molders’ 50 % 


aw 
Atkins’ Cross Cut Saw Tools. ...35% 
Simond’s Improved -33 % % 
Simonds’ Crescent c0cce BO% 
TOOLS—Turning— 
Charles Buck P need Tool Co... 


-80% 


James Swan Co......cccccseces 40% 
TORCHES— 
Hammers, Engine, @ doz...... $4.50 
P. Wall Mfg. Supply Co.: Dread- 
naught Brazed Steel Torches; 
Gasoline Blow Torches, per doz., 
No. 21, $24.00; No. $1, $30.00; 
No. 10, Brazer Torches... .$3 36.00 
TRACK—Barn Door, &c— 
Sliding Door, Painted Iron, 
2% @3¢ 
Sliding Door, Wrought Brass, 
1% in., Ib., eeeeeeeaeeeeeeaee® 
Griffin’s: 
xxx. #@ 100 ft., 1 x 8-16 in., 
.25; 1% x 8-16 ‘*! $3.75 


$ 

“* tyinged Hanger, @ 100 2 
8-16 in., $3.50; 1% A Ry 
$4. 00. 


=e need 
Hanger Track, # ft.. 


SA FA ae Ee ee 60&5% 

1 +* ck, | en 55&7 % % 
wt t.' -‘Stayon Track......... 5&5 % 
— New iad and Giant Tabu; 
ee erteeeeeeeee oO 


Track ais 
National” Mfg. Co. : 
Braced Rail, per 100 t $3.75; 
Storm-Proof Rail, per sii: 


Richards-Wilecox Mfg. Co.: 
gs x .3- 6 in., $3.00; 
1% x 3-16, $3.25; 14% x 8-16, 

as 


Special ‘Hin Hanger Rail, No. 
Rae ee a 10% 
Lee Screw Rail. No. 65..... 
Gauss Trolley Track, ®@ ft., No 

¢; No. 32, 144; 


22¢. 
61, $2.75; 62, $3.00; 63, 
64, $3.50; 68, $4.00; 


. No. 8...82.25 
73)... 4 


) , ’ 


33, 
Nos. 
= 25: 
$4. 


11.00) Y 


Adjustable Track Tandem Trolley 
No. 1 50&5 % 
Se eee. 25 
Auto. Adj. Track No. 22...50&5% 
Palace; Adjustable Track No. sons 
Royal Adjustable Track No. 122, 


50&10% 
Ives’ Wood Track No. 


1...-$2.25 
TRAPS—Fly 
Balloon, Globe. or Acme, doz., 
REMOEAE 503. cocekas gro., $10.50 
Harper, Champion or Paragon, 
doz., $1.25@1.50; gro. .$13.00@13.50 


Game— 
Imitation Oneida...........75@10% 
Niagara Falls Metal Stamping Works: 
Lightning 0 
Clincher 


Mouse and Rat— 
Mouse, Wood, Choker, doz. ee 
10@12¢ 
Mouse, Round or Square Wire, 
doz. 85@90¢ 


Oneida Community Per doz 
Official, Mouse ........ ee 
Official, A eres ee 
Out 0’ Sight. Mouse jaoe oe 
Out o’ Sight, Rat........ on ae 
Hold Fast Mouse........... -20 
Hold Fast Rat....... ipeass <= 
Easy Set Mouse .....-cccces 35 
Easy Set So wedesthics vee 1.00 
2 NS eae a .60 
Wood Choker doz. holes. 14 

Niagara Falls etal Stamping 
Works; Enticer Rat Traps, per 
le ad xe 6 dc ne cthdvsumndens 50 % 

TROWELS— 

Disston Brick and Pointing..... 25% 

Disston Plastering ............ 20 

Disston ‘‘Standard Brand’’ and Gar- 
en aieaasy seta aes. 30% 

Wm. Rose & Bros.: 

Phil. Pat. Wd. Hdls. 

Per doz... .$10.36 me iy 11.12 
1 11% in. 

Wide sp Wad. — 

Per doz.....$11.12 11.50 11.88 
10% 11 11% in. 


_| TRUCKS—Warehouse, &c.— 


Chicago Hardware & Foundry Co.: 
Harper Handy Caster Truck, 
doz. sets. . $9.50 


per 
McKinney Trecke’’. --each, net $10.00 


TUBS—W ash— 
Net, per gross. 


Nos. 3 
Galvanized ...$42.00 50.40 58.20 66.09 


TURNBUCKLES— 
National Mfg. Co. Screen Door Turn- 
buckles, No. 195, per dozen... .80¢ 


. TWINE—Miscellaneous— 


Flax Twine: 
. 9, % and Y%-lb. Balls.25@28¢ 
22, % and ¥%-lb. Balls. 22 @25¢ 
) . 18, % and Ya-lb. Balis.20@23¢ 
No. 24, % and ¥%-lb. Baiis, 
19 @22143¢ 
No. 36, % and %4-lb. Balt : 
Cotton Seine Twine, 


. 1814 @21%4¢ 

Soft Laid thread—6, 24u4¢ Y, 

12, 21¢; larger 20%¢ 
Medium Laid thread—6, 26%4¢ 
9, 221%4¢ 12, 21%¢; 15 to 42, 
21¢; larger 20% 
ss cane thread—6, 35V4¢: 9, 

2, 231%4¢; 15 to 42, 26¥6¢; 


i bp n ee o04 44 0 Ge 
Staging Twine, 2 to 4 oz. bails, 

in barrels, 18%4¢; in §5-lb. 

EE Ni 5-6 wane so « Sekseus 19'42¢ 
Trot Line, in balls, % to 3 ib., 

in barrels, Nos. 1, 2 and 3 lb., 

OOP as tdncccgewevesta 17%4¢ 


Cotton W rapping, white, 5 balls 


to lb., according to quality, 
 12@19¢ 
Cotton Wrapping, variegated, 
SE ON ee. con cae 14@21¢ 
American ee Hemp, % and 
0 Se ee eae: 16 
American 3-Ply Hemp, 1.-ib. vere 
i OS Oa? Spee 
India 3-Ply’ set sie -lb. sa” 
(Spring Twine) ...:,.. 1%¢ 
India, 3 -Ply Dark Hemp erish 
India, 3-Ply Light Hemp... .13¥%¢ 
2, 3, ¢ and 5-Ply Jute, %-lb. Balls, 
12% @14¢ 
Common India, No. 18......... 17¢ 
No. 264 Mattress, % and % ib. 


Balls, according to as. 


@60¢ 
Cable laid Italian, No. 18........ 45¢ 
Italian, A, lb. No. 18, ue: aice 
Wool, 3 to 6-Ply.. 8% @ 1046 
UPSETTERS— 
Wiley & Russell Mfg. Co.: 
Green River .....ccccces 02 015% 


ARNISHES— 

Glidden Varnish Co., Green Label, 
per gal. can; M. P. Durable Ex- 
terior, $4.00; M 


P. Durable In- 
terior, , 0 M. P. Durable Floor, 
$2. 75: 


P. Cabinet Fintshing, 
gt M.P. Elastic Interior. $2.5 
White Enamel, 


Surfacene, $1.75; Gidten’s 
$5.00; Glidden’s 
Superior White Enamel, $5.00. 
Montank Paint Mfg. os: 
Di-mel-ine Furniture vernieh, os 
Di-mel-ine Vernish Stain, 


Per - 
VISES— 8 





Champion St’! Track, ‘No. 18. $2.50 
Hero, Adj. Track, No. . 50&5% 


Solid Box .. 


e*@ees 


Solid 


$9.60 


Hand— 
Athol Machine Co.: 
eG TN wedccces oveceoceee 
Parallei— 
Athol Machine Co.: 

i ae ~ eee + -40410% 
I a ee sd 10 %o 
Starrett, Improved ......... % 
Vise Attachments, Taper..... 30 % 

Fisher & Norris: 
Dble. a Bie che coe tien 15% 
I 2g se % 
Millers Falls Oval Slide Pattern, 
60£10% 
Parker’s: 
Victor, 20@25%; Regulars, 
20@ 25% 
. » eer: j 40@45% 
Combination” Pipe Sek pend 55 @ 6O % 
RN agai Bea gree Ea 60&25 % 
Rock laland Mfg. ©o., Parallel 
50%; machinists’ eeee oo0s 50 % 
Pipe— 
Athol Machine Co.: 
Combinat on “eee eeeeee eeee 60 % 
Fisher & Norris 
Combination ........ ceccce eed 
IN NE i ce ee 5% 
ee BOC og swe wer 33 ls % 


Parker’s Combination: 
87 Series, h ted 187 Series, 60& 





0; . /Os om- 
petitive Combi -65@70% 
Rock Island Mfg. — ees -60 % 
Vulean Chain Pipe......... 40&10 % 


Saw Filers— 
Disston’s D 3 Clamp an) Guide, 
P doz., $24.00, 30%; Camps. 30 % 
Wood Workers— 
Athol Machine Co.: 


ND. > oo kw ow aus Serer | 
Rock Island Mfg. Oo.’s Wood 
Worke ers e*feeeeeeaeeee ee @e eevee 50% 


Waps— 


a 





Price per M, 7 
B. Bu. UPrccccvcecesesecs oo 

ae eee OS ee ee ty 
B. ya 8.. ereeee ®eeereeeeeeee 308 
a Min Bedywenhbbipecekates 80¢ ¢: 
P. E., ll up. “ee e*@eeeee $1.00 o 
Pi eS Oe Danek pes todas 1.25 | * 
a Me esc cankn kane bade : 2a 

ee OS SEP eee ree 50 
Robin Hood, all kinds.......20&5% 
WARE—Hollow— 


Cast iIron— 

Stove Hollow Ware: 
Enameled . 
Ground 
Plain or Unground ......-.- 


e*eeeeveeeeeeeeeeeneenene ee 


Country Hol. Ware, per ib.....3¢ 
White Enameled Ware: 
Maslin Kettles ..ccccccccecss L0% 


Covered Wares: 
Tinned and Turned....ceeees 40% 
Enameled 45% 
See also Pots, Glue. 

Enameled— 

Lalance & Grosjean Mfg. ta: ¢ 
Agate Nickel Steel Wave. : 
El-an-ge 
All white Enameled 


Vollrath Co.: 
New Ideal Kettles, Cast Iron.60% 


Imperial Hollow Ware, Cast Iron, 


45&! 5% 
Enameled Ware, Steel, White 
an hite, 50&10%; Special 
Blue, 50&10% ; 


Majestic, 
50&10&5 % 
Indurated Fibre— 
Cordley & Hayes: 
fe Se 20% 
All other lines except Star — - 


f.o.b. factor 
a Kettles— 
es 2 ae Tea Kettles: 


BRS ae soe 


WARMERS—Foot— 

Pike Mfg. Co., Soapstone....3314% 

WASHERS—Leather, ower 

ieeceete cs 85&10&104 

sie aie Seite gia oh 85 @85&104 
% 1% 1% inch. 

96¢ wie ad 14Y4¢ per box 


Size bolt. yt “ %wWY% % 

Washers..$5.40 4.50 3.40 3.20 3.10 
The above prices are based on 

$6.00 off list. 

In lots less than one keg ~ 


fae per lb.; 5-lb. bores add Ya¢ 


Cast Washers— 
Over Y%-inch, barrel lots, 
per lb. 14@2¢ 
Rapid Vacuum— 
§ | Stewart-Skinner Co. 
5 


eee eee eee eee ee SO 


8 9 
60¢ + 65¢ 


$48.00 
¥, 


4 
WASTE—Cotton— 
ren ber lb. 


$92.00 : 
% gro. lots 


Colored per lb. 
0. 5% 


“ee eee 


seccccsecesdld, 24% @3¢ 
»>| WEIGH TS—Sash— 


Per ton 
Eastern Market .......$22.50@$23.50 
Middle West $20.00 @ $21.00 
WHEELS—Grinding— 
Pike Mfg. Co., Corundum. 33%%: 
Re GX Geudeedebeenbadwe 33 le % 


Weil— “s 
8-in., $1.75; -10-4n., $2.25; 





eceee 60E& 10& 104 


$2.75; 14-1n., $4.75. 


(009000006 hae 40&10%. 


12-in., 


WHITE ave AND OXIDES— 
National Lead Co.: 


a? White Lead, Dry and in 
In 100, 250 and 500 ri kegs . 8 ¢ 
In 25 and ae Se Ds cadaue i 8i4,¢ 
FF EB Rare 8% 
In 1, 2, 3 and 5 I cans, as- 
sorted (100 ID in a case)...10¢ 


On lots of 500 pounds or more, a 
pe of per pound is al- 


Oxides, Red oo and Litharge: 
ae ee We i 8 
In 25 and 50 oD Se 8% 
On lots of 500 pounds or more, a 

— of % cent per pound is al- 


Red Lead and Litharge, in bbls. 


¥ and of bbls. Same price as in kegs. 


60 yo or 2 per cent. discount for 
cash if paid im 15 days from date of 
invoice. 

F.o.b. at New York. 


WIRE AND WIRE GOODS— 
Fence Wire— 


See Notes on Prices. 
Market and Stone Wire in 
Bundies— 

Bright and Annealed: 
Gnd coarser ..... seth woees 80% 

4 to * hb chee ee ue owehelesecs c 

to 6 eee eeeeeeese 80&21 2 
se ae Shee ucd Webs vce tas 
Galvanized: 

9 and coarser ....ccee.. 0104 
ke Sire abe balnee do 70&104 
27 to Te ccccccccccsccces COSIOE 

Coppered: 

eB ee ae 75% 
gt RARER SRA SS 75% 
17 to 26. eeereeeeeeeee* * eaves 70% 
ay eee cpebbic dita as 60% 70% 

Tinned: ; 

6 to Misimélescéa eeeeeeree & 10% 
ten Sd he Ke ed ee 19¢ lb., base 
Cer: Bene WOE. occ aedccadiiace 16¢ base 
DL \Gtvnu dueoakéou rou 18¢ base 

Spooled Wire— 
Annealed oo Tinned... -70&10&5% 
Brass and Copper ....... 60& 10&5% 
Retailers’ Ainertnienta, per box, 
$2.35 @ $2. 50 
Wire Goods— 

Steel Wire Goods........ 90&40& 104 
Brass Wire Goods........... 90&540% 
Cup and Shoulder Hooks, 85& 10% 
Wire Goods Co. 

Bright Wire ieee: . 90&40&10 % 

Brass Wire Goods........ 90 0% 


Cup and Shoulder Hooks.. 
Wire Cloth and Netting— 


“eee Poultry Netting: 
yoy IF OUDUNE s 50 vc0ccee 85&10 
After Weaving ............ 8554 
— Cloth, 92 Mesh, Pe 100 
#2. < Painted, Black k, $1.00@ 
$1,052 Galvanized, $1.40@$1.50: 14 
Mesh, Bronze, $4 50@ $5.00. 
Standard Galv. Hardware Grades; 
100-ft. rolls, 24 to 48 in. wide, 
Per 100 sq. ft. 

Nos. 2; 2% and 3 Mesh..... .$2.40 

mee. ©: aed 5S MGOR« os icccccas $2.65 

Se ee ek os sg $2.90 

Nos. 7 and 8 Mesh...... 6... $3.40 

Gilbert & Bennett Mfg. Co.: 

gle ‘*‘Pearl,’’ net, per 100 % 

Ex. Hvy. ‘‘Pearl,’’ filet, per 100 

sq. ft. Ce eeeeeeeeseeeseanerees $5.00 

New York Wire Cloth Co.: 
Screen Cloth ~ a . 100 s 
opel, 12 mesh, 75; ‘thes 
$2.10; 16 a pwemedwés oak 
WIRE—Barb— 
See Trade Report. 
WRENCHES— 
Aavriculéural ..ccccecsces 75&10 @804 
Alligator or Crocodile....... 75 @804% 
Baxter Pattern S Wrenches. 
70&5 @70 104 

Drop Forged S...ceseses 50& 10 @ 60% 
Athol Machine Co.: 

Rapid Transit Sebvebtagvces 25 % 
Bemis & Call’s: 

Adjustable S. 40&5%; Adjust- 
able S Pipe, 40&5%; Str’t 
Hd’le Auto, 40&5%; Briggs 
Pattern, 40%; Combination 
Bright, 50%. 

Steel Handle Nut........! 50&10 % 

Combination Black ......: 50&10% 

Merrick Pattern .........50&10% 

Steel Handle Screw..... -50&10 % 

Wood Handle Screw.....!? 0&10 % 

Coes’ Genuine Knife Hdl. 50@5 010% 


Genuine Steel Hdl.50@50&10% 
Genuine Key Model, 
50@: 50&10 % 
Genuine Hammer Handle, 
50@50&10 % 
ow a8 


&10 @50&190&10% 
Niagara Falls Metal Stamping Works: 
Single and Double End Vestpokit- 


Coes’ 
Coes’ 


Coes’ 
Coes’ 


REN SE Beas Bae 37% % 
Richards-Wilcox Mfg. Co.: 
Shark Adjustable Sine. -50&10% 


Wizard Adjustable Ratchet, S18: 
15. 
J. H. Williams & Ad, : 


Agrippa Chain Pipe...... pg 

Vulean Improved hain — 
Wright Wrench & wr Oe 

ee. WE. eubimkoceet.c 0% 


WROUGHT GOOD ps— 
Hasps, Staples, &c......85&20E&904 


Zinc— 


— lots, 600 Ib., at mill.) 





pjeeeeeees .per 100 1lb., $8.0 











March 4, 1915 HARDWARE AGE 133 
—CvGltC‘_hti ccc icA AAO . 


iI 


it 


MTT 
Ht 





Tr 
} 


ftive 


IAAT 





77 on EN wQN 


i 


i} 


Ht 


MT 


i 


if? 
ih 





ee ee 


sail TT TT TT ww_,,a,ecccn a 


TH 
TATA ATA AMM ANWAR HUE EU 


WICKWIRE 


AMT 


| 


2) 











ITA 


| 













ant 6 W7, a 
ey StS &»- 
oO =, <: =B a> *~ 
: ace» 
ne Be 2 












he aes 
Sere 


A 


AEN 


{ 
| 





| > “ern, t* =3 
E3 


I 


UU 


apne ditt eee ete teen 7. 
OU Lincar FEET FOUR 
Niw PROCESS 


: a ne 
CP i dom ste 7 he 


il 


HN 


HiT 


LA 


Un 


i 


TTT 
TOT itt Hil 


MT 


" 
ii} 


Ha in I! i! 





IAA 


i 


l 


mI 


lil 


I 
Hill 





it} 
| 
il 


n 
HI 


HEPTANE 
NAAN 


t 


Hud 


Hi 


i 





mH 





TEE THE 
I 


Cortland 
New York 


Wickwire 
Brothers 
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IO 


There’s more than one reason for the popularity and selling strength of Wickwire product, but 
all of them can be traced back to the idea of giving the best value and highest quality possible. 

We mine our own ores, operate our own blast furnaces, open hearth mills, rod and wire mills, 
etc. In short, we control every step in the manufacture, and therefore can regulate the quality from 
the beginning to the end. Not} ing but the best is allowed to pass. Ask your jobber for prices. 
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Hay Carrier Sales 
with 


Harvester * 
ay 
Carriers 


Dealers, get the business with our up-to-date Har- 
vesters, either Sling or Fork style. 

Look at the handsome, powerful, oversize No. 493 
Harvester Hay Carrier shown in this ad! 
Harvesters offer more durability and exclusive 
features of great practical worth. 

Our advanced construction is in strong demand 
_ everywhere. 

Our Co-operative Selling Plan for 1915 means big- 
ger profits—send for it. 

Let us show you how we work with you to develop 
the most prospects and make the most out of every 
prospect. 

Write for Plan, Prices and Proposition To-day. 


HARDWARE AGE 


The Big Selling 


Success of the Year 


March 4, 1915 














No. 493 Reversible Fork Hay Carrier 
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THE TALK OF 
THE TRADE 


Best grade malleable 
iron fully reinforced. 
Improved double grap- 
ple gravity lock. 


Wheelbase 15%. Dis- 
tributes load on track. 


Steel axle 7 in. 

Gray iron sheaves. 

Full roller-bearings. 
Latest design fork pul- 
ley. 

Special design trip 
block. 


Sheaves designed for 
rope or cable draft. 


Aluminum finish. 
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| HUNT, HELM, FERRIS & CO. 


39 HUNT STREET HARVARD, ILL. 
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FINISHING | 
VARNISH | 








poet 
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3 : 

Do You Look Forward To 100% Increase In Varnish Sales This Year? 

B ‘eres his judgment on past experience, C. J. Chapman expects —s 
ea 


increase in his sales on Pratt & Lambert Varnishes this year. 
Mr. Chapman’s letter. Can you feel and talk the same way about the 
P&L Dealers expect big things and do big things, 


line of varnishes you carry? 
because there are big selling plans behind the P & L Varnishes on their shelves. 


A \e 


Write For Complete Pratt & Lambert Dealers’ Proposition. | 
\] veattl) 


. 


Pratt & Lambert-Inc., 114 Tonawanda Street, Buffalo, N. Y. 


| Pratt lambert amish Proposition 
Quality. Sales ¥ Profits | Repeats--. 


Factories: New York Buffalo Chicago Bridgeburg, Canada London Paris Hamburg 
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Wherever Hay Is Harvested 
There Is a Heavy Demand for 


MYERS O. K. UNLOADER 
For Double Steel Track 











(Large Capacity) 


UNLOADERS 


With Extra Long Trucks 


Large Track Wheels 7-inch Sheaves 
Steel or Roller Bearings 




















pes cr weete It is no longer necessary to insist on a 


farmer buying a hay unloader of large 
capacity. He now demands a machine of 
this kind. One that will harmonize with 
those he is using in the field and- that will 
unload his hay or grain as rapidly as it 
can be loaded and hauled in. | 


This is one of the conditions that has | 
brought about the unusually heavy de- | 
mand for the new large capacity MYERS | 
HAY UNLOADERS that are built to | 
MYERS SURE GRIP SLING UNLOADER handle one or two forks or slings. This 

For Stool Track and their superior construction through- 

N out are without doubt the real secrets of 
their popularity with the men that make 

} the hay, for the Myers construction in- 
sures the things the farmer is looking for 

—sufficient carrying power to meet any 

emergency—rapid and easy operation at 

all times—uniform service without con- 
tinual repair—just what he demands and | 
gets when he buys a MYERS UN- | 

LOADER. | 


A surprisingly large number of dealers are 
selling and installing MYERS HAY UN- 
LOADING TOOLS right now and will 
continue to do so until harvest. Equip- 
ment of this kind is easily placed at this 
time, and our special terms to dealers per- 
mit them to take advantage of this sit- 
uation. 








ate 
‘ 








RETURN ROPE 


MYERS CROSS DRAFT 
» SLING UNLOADER 








Better let us tell you more about 
MYERS HAY UNLOADING TOOLS, 
and our novel method to assist dealers in 
showing them up. It is time to act—write 
today. 


F. E. MYERS & BRO. 


Ashland Pump and Hay Tool Works 
ASHLAND, OHIO 
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9, 10 AND 25 
CENT GOODS 















WM HOON 


= 


Meet Competition 





Ten-dollar sales come every day—ten-cent sales come 


every minute. 


A great deal of time must be spent in sell- 


ing the ten-dollar article—you hand out the ten-cent one on 


sight. 
in 5, 10 and 25 cent goods! 


Your greatest competition is price competition—put 


The Reading Line 


is the hardware man’s opportunity. The 
demonstrated success of big-volume business 
on low-priced goods, can easily be duplicated 
by him. 

A counter displaying the Reading Line 
will do a thriving business. We make the 
following articles to sell at the popular 5, 
10 and 25 cent price. 


Garden Tools of all kinds to retail at ...... 5 to 25 cents 
Children’s Garden Sets of all kinds to re- 

OE . nos EO ke ce 10 to 25 cents 
Specialties in Builders’ Hardware to retail 

le Se ae soes 5 to 25 cents 
Kitchen Specialties to retailfrom ........ 5 to 25 cents 
Hardware Specialties to retail from .... .. 5 to 25 cents 
Household Specialties to retailfrom ...... 5 to 25 cents 


The Largest Line manufactured— 300 Items—Large 
Assortment. 

Materials, Finish and Workmanship of the Best. 
*‘Imitated but never duplicated.” 


The Reading Saddle 


and Mfs. Company 
Reading, Pa., U. S. A. 


i 
SaiMNINUIMUUN 


Cast Iron Hammers to retail at.......... 5 and 10 cents 
Cast Steel Tempered Hammers to retail at 25 cents 
Cast Iron Hatchets and Axes to retail at... 5 and 10 cents 
Cast Steel Tempered Hatchets and Axes 


ins Ao ssn k's wha ty wake vas 25 to 75 cents 
Ice Tools of all kinds toretailat......... 5 and 10 cents 
Cementers Tools of all kinds to retail at... 25 to 75 cents 
Lunch Boxes of all kinds to retail at... . .. 10 to 50 cents 
Pincers and Pliers of all kinds to retail at. 5 to 25 cents 
Trowels of all kindstoretailat.......... 5 to 25 cents 





: 

4 
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} The Reading Saddle & Mfg. Co., 

: Reading, Pa. 

i 1 am willing to listen to the facts. 

| your complete catalog and price list. 

PN i vakcnwban ovens beaauhed da eewes 
PE. i cA eae whee eho cbwekous 


Send me 
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A Complete Line of Manila and Sisal Products 


Rope, Drilling Cables, Transmission Rope, Lath Yarn, Ring 
Yarn, Hay Rope, Hide Rope and other “hard-fibre” Cordage. 


WHITLOCK MANILA—Guaranteed All-Manila. ATLANTIC MANILA is a high-grade, durable 


The increasing demand for this rope is good evi- rope of excellent appearance, and is equal or 
dence of the satisfaction which it gives to superior to many of the so-called ‘‘Pure Manila’’ 
dealer and consumer. Whitlock Manila does not Ropes on the market. 


eontain African Sisal, New Zealand, Maguey or 
any other adulterating fibre. Unsurpassed in 
quality, strength and wear. 


WHITLOCK SISAL Products are highest grade in their class. 
Write for our complete catalog and other interesting printed matter. 


WHITLOCK CORDAGE CO., Dept. C, 46 South St., New York 


With these two grades our dealers are success- 
fully meeting the hardest competition. 
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MARK 








THIS 





ON THE HANDLE 


It is backed by a guarantee of quality that means what it says 


“THE CUSTOMER IS ALWAYS RIGHT” 


All Dealers Who Handle 
F & N SELF ADJUSTING 


BALL BEARING LAWN MOWERS ARE ENJOYING 
INCREASED BUSINESS 


Why Not You? 
Hand, Horse and Motor Mowers 


THE F & N LAWN MOWER CO., Richmond, Ind. 


The Largest Makers of Lawn Mowers in the World. 
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If You Sell LJF]IINi 


You Will 
Sell 
More 
Spray prt a 
fo se and Catalogue 
Spraying snd et,'ait stow 
Zeetione 





Sprayers 

















It con tains 44 pages Fig. 832—‘‘Major’’ Barrel Sprayer 
and tells all about 





The Deming Company, Salem, Ohio 


Hand and Power Pumps for all Uses Deming Sprayer in Operation 
GENERAL DISTRIBUTING HOUSES 
CHICAGO—Henion & Hubbell, 217-221 North Jefferson St. BOSTON—Chas. J. Jager Co., 13-15 Custom House St. 
PITTSBURGH—Harris Pump .& Supply Co., RICHMOND—Sydnor Pump & Well Co. 
320-322 Second Ave. PHILADELPHIA—W. P. Dallett, 49 North 7th St. 
NEW YORK—Ralph B. Carter Co., 152 Chambers St. BUFFALO—Root, Neal & Co., 178 Main St. 














Fig. 1560 Pump- Fig. 345 Hydraulic Ram Fig. 209 Cistern Fig. 1454 Deep Well 
ing Jack connected Pump Working Head With 
to ““Star’’ Pump Pulley For Be't Drive 


* 


GOULDS PUMPS 


Cistern, Well, House Force, Tank, Spray, Deep Well 
Working Heads, Rams, Cylinders, Pump Jacks are in- 
cluded in the line. Write for Catalog and Prices. 


The Goulds Manufacturing Co., Seneca Falls, N. Y. 


FE: Branch Houses: Boston, New York, Atlanta, Chicago, Houston. 
ig. 552 Fig, 1359 Empire Double 


““Stock”’ Pump Acting Force Pump 
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SS A STOCK OF THESE REPUBLIC PRODUCTS will 
oe : appeal to every man and woman who enters your store 
S085" who take pride in their homes. THE REPUBLIC LINE 
||) stimulates Civic Pride and Neighborhood Improvement— 
Sete eS which means more sales for the REPUBLIC DEALER. 

—s i “4 Tenants as well as Owners will buy REPUBLIC Trellis, 

iS: a Flower Guard, rubbish burners, doormats, etc. 


ese 
int 


aay - Are You the Republic Dealer? 





If not, youd better join us at once and get 





= sic P started right on this season’s sales. eee ee 
Perfection Trellis ’ eee mati AN ya 
Baines as ee 
Republic Fence & Gate Co a: aa 


North Chicago, Illinois ee EGE 


“TERE ERPE HUH 
a retaratave? : {HE Tet MD aM ! 
AM eine 


» | BOE ie 


Se) 
INR = od “af, | 


Write us for cata- 
log and discounts 
and - our new | { 
trade-pulling ad- 
vertising matter. 


Pak UAL Bt 
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Style ‘‘A’’ 














Sell the Post System 
Instead of Just Fence Posts 


ww \ 
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‘Carbo Peiceutbit Fence Posts are the 
strongest, the lightest posts in the 
world. A Carbo Posted Fence will 
stand 1000 Ibs. side thrust and spring 
back into perfect alignment. 


. 


Big Profits for Dealers es: <eE- 


“\ SS 
> 

ws 
"Oe 





in this greatest farm improvement of the ike: ‘ilies Carbo Spring 
Post Systems are supplanting mere fence posts the country over. Farmers 
buy Carbo Posts as soon as they know them. Our 16,000 successful dealers 
prove this. There is a big unworked field of demand for Carbo Posts. Be 
sure that you get their sale in your territory. 


CARBO Spring Post System 


with its new principle of springiness has solved the prob-__line posts spring with the fence. Saves expensive wire 


lem of the high cost of fence posts. Carbo Posts are the fercing. Stands great side strains. Set without con- 
crete or special tools. Fire, frost, age and rot proof. 


lightest, strongest posts in the world because the Carbo purfect alignment of all fences assured by the Carbo 
strain posts carry the fence strain and the Carbo spring System. 


SPECIAL 1915 DEALER’S PROPOSITION. WRITE TODAY. 


Carbo Steel Post Co., 226 Rand McNally Schon encima tem. sdthemaen deal Chicago, Ill. 








t 


March 4, 1915 


4 (| Gere 
































cy bee PET 


You have now the best 
opportunity in years to 
extend your business in 
this line, and greatly in- 
crease ag 2? profits. Put 
yourself in position to 
meet this demand, with a 
full line of Cyclone 
Fences and Gates, 


HARDWARE AGE 


4 ¥ Y 
a # 





There’s a big business opportunity for you, Mr. 

Dealer, in the widespread demand for wire 

fencing to take the place of the unsightly, unsani- 

tary wooden fences. 

This demand is the result of an aroused public sentiment in favor of 
better health conditions, which extends to all parts of the country. 


CYCLONE ORNAMENTAL FENCE AND GATES 


constitute the logical remedy for the conditions so generally complained 
of. Their reputation for beauty and durability is nation-wide, and is 
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long established. 
CYCLONE FENCE COMPANY 


Waukegan, Illinois 


Write us for Illustrated 
Catalog and our sure- 
profit prices to dealers. 


We co-operate with you 
in many ways. 


I 
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There’s Business Around the House 


Cellar windows need wire guards. An ivy covered arch over the walk furnishes an aspect of quaint- 
ness. Arches here and trellises there seem to add so much to the appearance of a would-be well- 
kept lawn that the houseowner can’t or rather won’t do without them. There’s business around every 
house in your town. ‘ 
Our plan makes it comparatively easy for you to get this business. It merely involves order taking ; 
absolutely no stock or preliminary expenditure is necessary. 

Write for details and you'll get them post haste. 


Made in U. S. A. 


Ludlow-Saylor Wire Co. St. Louis, Mo. 
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Show the Housewife the honey Tongs, Picks and 


a csemiiiiendinaiiliine ‘it Shavers ~~ - A yd And] a ree 

x 9 1 ; a 
Gifford-Wood Co.’s Ice Tools 372 5t220274 in, Quality 
you the different tools told in wee ~=©6d GIFFORD-WOOD CO. HUDSON, N. Y. 


territory. Ask for catalog. NEW YORK BOSTON CHICAGO 


Ask Y our Jobber 


For Harness Snaps, Rope 
Snaps, Breast Chains, 
Horse and Cattle Ties, 
Halters, Wagon Jacks, 


































Hardware AgentsWanted 


We manufacture everything from 
dependable hand fire extinguishers to 
large chemical engines and chemical 
tanks for fire department service. 
There’s good profit in 
being our agent. 

We carry the 
stock. Write 


Gate Hooks, etc. ae us for cata- 
log and spe- 
MADE BY cial hardware 
COVERT’S SADDLERY WORKS discounts. 
Interlaken, N. Y., U. S. A. 


0. J. Childs Co., Utica, N. Y. 

















Che ‘Townsend Wire Stretcher An invaluable aid to the farmer for stretching woven, 
lain, twisted and barbed wire fences taut and quickly. 
he apparatus is light. Parts are of malleable iron with 
i two corrugated steel grips riveted in where the stretcher 
sps the wire. 
rite—today—for circular. Read it—then stock—from 
your jobber. 





ufacturer 


F. J. TOWNSEND. "Painted Post, New York 


New 
F. M. TRAFTON, 176 FEDERAL Sr., BOSTON, MASS. 




















HAMILTON Coops, Feeders and Pp RIES T’S 











Fountains are recognized as the best 

on the market. The profit is large for _& li pDpers 
the Dealer, yet the price to Consumer The world’s standard “back- 
is less than he will pay for imitations. o’-the-neck” shaver deserves 
Write to-day for prices. ae a a 
S. WARD HAMILTON COMPANY, rite. 

610 West 8lst Street, Chicago, Ill. American Shearer wr 4 te. 

PATENTED Nashua, N. H., U. S 
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DUPLEX CHAIN 


Reinforced at 
the weakest 






Jobbers should ask for bf 
.\our catalogue of Leather, | 
Web and Rope Halters. 


) ot : i“ ‘ BPRS 5 soleil 
E. T. RUGG & CO. mr meONFORCED etal 5 storm 


NEWARK, OHIO i PATENTED than the old 
THE HATHEWAY MFG. CO., Bridgeport, Conn. kind. 


28 L PATE ROT MRE eT 
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as" Iron Fence 
2 Gates 
saci Leal gee 


TUTTI TRRREEUMMTTTTTTTTTIT| concrete | 
eit bg meal ae 
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Is the Best 
amd is made only by 


Stewart-Skinner Co, 


, 420 Herman &t. 
Worcester 
Mass. 


THAT’S AWL 














Cincinnati, Ohio | 








What Do You Make That A [tll ¥s: and we will gladly offer sugges- 


tions as to efficient methods of securing 


Hardware Store Can Sell ? the co-operation of hardware merchants. 
HARDWARE AGE, 239 West 39th St, New York 
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WHO'S WHO 
IN THE HARDWARE FIELD 


READ THE ANSWER IN THE NAMES AND PRODUCTS CLASSIFIED IN THESE PAGES 
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Abrasives 
Carborundum Co., 
Re 
Cleveland Stope Co., 
Valve Grinding 
Northwestern Chemical Co., Mari- 
etta, O. 


Niagara Falls, 
Cleveland, O. 


Abrasive Materials 
Valve Grinding 
Delta Electric Company, Marion, 
Ind. 
Pike Mfg. Co., Pike, New Ham. 
Accordions 
M. Hohner, New York. 


Adjusters 
Ives. H. B., Co., New Haven, Ct. 
Russell & Erwin Mfg. Co., New 
Britain, Ct. 


Agate Ware 
See Ware 


Aluminum Ware 
See are 


Ammunition 
Du Pont De Nemours Powder Co., 
Wilmington. Del. 
Peters Cartridge Co., Cincinnati, O. 
Re —- Oy: me C.. New York 
Robie Hood Ammunition Co., Swan- 
ton, Vt. 


Angles, Channels and Tee 


Bars, Galwanized 
Harold MecCalla Co., Phila., Pa. 


Anvils 
Billings & Spencer Co., 


Rock Island, 


Hartford, 
a 

Rock Island Mfg. Co., 
Ill. 


Arbors 
Morse Twist Drill & Machine Co., 
New Bedford, Mass. 


Asbestos 
Johns-Manville Co., New York City. 
Asbestos Packing 
T —* Rubber Co., Trenton, 


a. 
Seles yg Co., H. -W., New 
York City. 


~~ and Coal Tar Prod- 
cts 
Barber Asphalt Paving Co., Phila., 
Ps 


pe tg Manville Co., New York City. 
Augers and Auger Bits 
Ford Auger Bit Co., Holyoke, Mass. 
Irwin Auger Bit Co., Wilming- 
ton, O. 
Je nnings, Cc. E.. & Co., New York 
‘ity 
Jennings, Russell Mfg. Co., Ches- 
Ct. 


Peck. Stow & Wilcox Co., Cleve- 
land, O. ; 

Pugh, Job T., Phila., Pa. 

Snell Mfg. Co.. Fiskdale, Mass. 

Swan, James, Co., Seymour, Ct.. 
Post Hole 

Iwan Bros., South Bend, Ind. 

Vaughan-Bushnell Mfg. Co., Chi- 
cago, Ill. 
Shi 


p 
Ford Atiger Bit Co.. Holyoke, Mass. 
Snell Mfg. Co., Fiskdale, Mass. 
The James Swan Co., Seymour, Ct. 


Automobile Accessories and 
Supplies 
American Elec. Co., Chicago, I. 
Champion Spark Plug Co., Toledo, 
0 


Dann Oil Cushion Spring Insert 
Co., Chicago, Il. 
Diamond Rubber Co.. Akron, O, 
Garford Mfg. Co., Elyria, O. 
Gibson Co., Indianapolis, Ind. 
—- A. W., Oil Co., Providence, 


I. 
Soh roa Co., H. W., New 
it 
Manhattan "inlec. Supply Co., New 
York City. 
ees A. R., & Co., Mt. Vernon, 
ee Frank, Co., Attleboro, 
Northwestern Chemical Co., Mari- 


etta, O. 
Schats Mfg. Co., The, Poughkeep- 
sie, N. Y. 











“ware Hardware Co., St. Louis, 

share Spark Plug Co., Cleveland, O. 

Silvex Company. 171 ‘Madison Ave., 
New York City. 

Sparks-Withington 
Mich. 

Stevens & Company. 373 Broad- 
way, New York. 

Walden Mfg. Co., Worcester, Mass. 

Walker-Moore Mfg. Co., Racine, 


Co., Jackson, 


is. 
Western Tire & Rubber Co., Kan- 
sas City, Mo. 
Witte Hardware Co., St. Louis, Mo. 
Worthington, Geo., Co.. Cleveland, 
QO. 


Awls, Automatic Stitching 
Stewart-Skinner, Worcester, Mass. 


Axes 
The Reading Saddle & Mfg. Co., 
Reading. Pa. 
Romer Axe Co., Dunkirk, N. Y. 


Bags. Tool 
Excelsior Bag & Mfg. Co., Ine., 
Troy, N. Y. 


Bait 
Pfeiffer Live Bait Holder Co., De- 
troit, Mich. 


Bands, Garden Hose 
Yerdon, Wm., Fort Plain, N. Y. 


Barn Equipment 
Hunt, Helm, Ferris & Co., Har- 
vard, Ill. 


Bars 
Iron and Steel 
Inland Steel Co., Chicago, T11. 
‘MeCalla, Harold, Co., Philadelphia, 


Pa. 
. Wrecking & Carpenter Pinch 
Ohio Tool Co., Charleston, W. Va. 


Base Balls 
Belknap a & Mfg. Co., Louis- 
ville, 3 


Baskets 
Wire 
Clinton Wire Cloth Co., Clinton, 
Mass. 


| 


Batteries 


ry 
ee Star Battery Co., New York 
City 
Indiananolis. Ind. 
Johns- Manville Co., New York City. 
Manhattan Elec. "Supply Co.....44 
Park Pl., New York City. 
Electric 
Anglo- American Co., 


aknee Co. 


Pittsburgh. 


Bright Star Battery Co., New York 


‘ity 
P. & W. Electric Co., The, Toledo, 
0. 


Belt Safes 
Hyfield Mfg. Company, New York 
ity. 


Benche 
‘Manual Training 
Atkins, E. C., & Co., Indianapolis, 
Ind. 
Ohio Tool Co., Charleston. W. Va. 
Richards- Wile Ox Mfg. Co., Aurora, 
Til. 


Bicycles 
Iver Johnson’s Arms & Cycle Wks., 
Fitchburg. Mass. 
Shapleigh Hdwe. Co.,. St. Louis, 
Mo. 
Witte Hardware Co., St. Louis. Mo. 


Worthington, Geo., Co., Cleveland, 
oO. 


Bins, Nail 
Wasson. J. D., Mfg. Co., Chicago, 
Til. 


Bits 
Extension 
Ford Auger Bit Co.. Holyoke, Mass. 
Russell, Jennings Mfg. Co., Ches- 
ter, Ct. 
Machin 
Ford poem Bit Co., Holyoke, Mass. 


Screw Driver 
Ford Auger Bit Co., Holyoke, Mass. 


rack 
Whitman & Barnes Mfg. Co., 
Akron, O. 








Blacklead 
Dixon Crucible Co., Joseph, Jersey 
City, N. J. 


Blades 
ack Saw 
Atkins, E. C., & Co., 


Ind. 

Simonds Mfg. Co., Fitchburg, Mass. 

Smith & Hemenway Co., New York 
City. 

Starrett, L. S., Co., Athol, Mass. 
Safety Razor 

Hyfield Mfg. Company, New York 


New York City. 


Indianapolis, 


Penn A. C., Ine., 


Blasting Supplies 
Du Pont De Nemours Powder Co., 
Wilmington, Del. 
Hercules Powder 
mington, Del. 
Ensign-Bickford Co., 


Company, Wil- 
Simsbury, Ct. 


Bobs, Plumb 
Dietzgen, Eugene Co., 


Bolts 
Hammacher, 
Ave. & 13th St., 
Agricultural 
a Screw Corp., New Britain, 
Ct. 


Chicago, Ill. 


Schlemmer & Co., 4th 
New York City. 


Do 
Grifin ” Mfg. Company, The, Erie, 
Pa 


Stove 
Amer. Screw Co., Providence, R. I. 
Corbin Screw Corp.. New. Britain, 
Ct 


Tire 
American Screw Co... Providence, 


ms 
Corbin Screw Corp.. New Britain, 
Ct. 


Bolts and Nuts 


—s Harold, Co., Philadelphia, 


Olive or Iron & Steel Co., Pittsburgh, 
P: 


Books, Hardware and Tech- 
nical 
Williams Co., David, 239 W. 39th 
St.. New York City. 


Bottles, Milk 

Travis Glass Co., 
Va. 

Box Straps & Strapving 
Acme Steel Goods Co., Chicago. T11. 
Cary Mfg. Co., Brooklyn. a ff 
McCalla. Harold, Co.. Philadelphia, 

a. 
Stanley Works, New Britain, Ct. 
oxes 


Clarksburg, W. 


Cash 

The Standard Stamping Co., Marys- 
ville, 
Document 

The Standard Stamping Co., 
ville. O. 
M 


Marys- 


a 

Corbin Cabinet Lock Co., New 
Britain, Ct. 

The Standard Stamping Co., Marys- 
ville. , 
Miter 

Goodell Mfg. Co.., 

Millers Falls Co., 
New York City. 

Stanley Rule & Level Co., New 
Britain, Ct. 


Greenfield, Mass. 
28 Warren St., 


Braces 
Atkins, E. C., & Co., 

nd. 
Fray. John 8S.. Co.. Bridgeport. Ct. 
Russell, Jennings Mfg. Co., Ches- 


ter, Ct. 
Peck, Stow & Wilcox Co., 


Indianapolis, 


Cleve- 


land, 0. 

Millers Falls Co... 28 Warren St., 
New York City 

meee, &, > Mies Dairy Supply Co., 
Philadelphia, Pa. 

Stanley Rule & Level Co., New 


. Indianapolis, 


na. 
Vaughan & J3ushnell Mfg. Co., Chi- 
cago, Ill. 


Brac 
Adjustable Telephone 
os ‘igo Electric Co., Chicago, 


Folding 
Griffin Mfg. Co., Erie, Pa. 


SEE ALPHABETICAL INDEX—PAGE 161 





Shelf 
Atlas Mfg. Co., New Haven, Ct. 
Griffin Mfg. Co., Erie, Pa. 
McKinney Mfg. Co., Pittsburgh, Pa. 
Piqua Bracket Co., Piqua, O. 
Wire Goods Co., Worcester, Mass. 
License 


Emil Grossman Mfg. Co., Bush 


Terminal 5 seman: 20, Brook- 
lyn, y 
Sink 


Barnes Mfg. Co., Mansfield, O. 
Brake Lining 
Emil Grossman Mfg. Co., Bush 
Terminal Building 20, Brooklyn, 


Johns-Manville Co., H. W.. New 
York City. 


Brazers, Gasoline 
Clayton & Lambert Mfg. Co.. De- 
troit, Mich. 


Broo 

Gane Mfg. Co., Cleveland, QO. 
Brushes 

Coens Mfg. Co., Cleveland, O. 


e 
Nicholson File Co., Providence, 
| ae * 
Fioor Waxing 
Duncan Bros. & Wray Co., Ludlow 
Falls, 


Paint 
French, S. H., & €o., Philadelphia, 
Pa. 


Buckets, Rubber Pum 
Cleveland Gal. Works, 392 re Cooper 
Ave., Cleveland, O. 


Bumpers 
Emil Grossman Mfg. Co., Bush 


Terminal Building 20, Brooklyn, 
a = 
Burners, Gasoline, Kero- 


sene & Alcoho 

Ashton Mfg. Co., Newark. N. J. 

Clayton & Lambert Mfg. Co., De- 
troit, Mich. 


Burnishers, Floor Scraper 
Fox Supply Co., Brooklyn, Wis. 


Butts, Wrought Steel 
Chicago Spring Butt Co., Chicago, 
Ill 


ll. 
Griffin Mfg. Co., Erie. Pa. 
National Mfg. Co., Sterling, Il. 
Stanley Works, New Britain, Ct. 


Cabinets, Screw Bolt 
— d D.. Mim. Co.. 
Til. 


Chicago, 


Cables 

Drilling 

Columbian Rope Co.. Auburn, N. Y. 

Whitlock Cordage Co., 46 South 
St.. New York City. 
ignition Wire 

Emil Grossman Mfg. Co... Bush 
Terminal Building 20, Brooklyn, 
i # 


Cages, Bird 
Lindemann, 0., & Co., 325-37 Woos- 
ter St.. New York City 
Ludlow-Saylor Wire Co., St. Louis, 
Mo. 


Celf Meal 
Blatchford Calf Meal 
Waukegan, I). 
Calipers 
Brown & Sharpe Mfg. Co., Provi- 
dence, R. I. 
Wm. Johnson, Newark. N. J. 
Starrett. L. 8S. Co., Athol. Mass. 
Union Caliper Co., Orange, Mass. 


Factory, 


Calks. Horseshoe 
American Steel & Wire Co., Chi- 
eago TI). 
Standard Horse Shoe Co., Boston, 
Mass. 


Cans 
Ash and Garbage 
American Can Co., New York City. 
ice Cream 
Sturges & Burn Mfg. Co., 508 So. 
ys St., Chicago, Tl. 


eae & Burn Mfg. Co., Chicago, 


Oil, Spout and Faucet 
Delphos Mfg. Co., Delphos, O. 
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Waste 
No-Shammy Products Co., Cleve- 
land, O. 


Carburetors 
Johns-Manville Co., H. W.. New 
York City. 


Carpet Beate 
Andrews Wire i Iron Wks., Rock- 
ford, Til. 
Holt-Lyon Co., Tarrytown, N. Y. 
Carpet Sweepers 
Bissell Carpet Sweeper Co., Grand 
Rapids, Mich. 
ane Sweeper Co., Torrington, 
t 


Carriers 
Feed and Litter 
Hunt, a Ferris & Co., Har- 


nig J. E., Co., Ottawa, Ill. 


ay 
Myers & Bro., F. E., Ashland, O. 
Overhead 
Allith Pronty Co., Danville, Il. 


Cartridges 
See Ammunition 


Carts 
Wagner Mfg. Co., Cedar Falls, Ia. 


Cases 
os ~~toa Photogroph Carry- 


ng 
soca Leather Goods Co., Rock- 
ford, Il. 


Casseroles 
Guernsey ' egecanemioaar Co., Cam- 
bridge, 
Wagner Mts. Co., Sidney, Ohio. 


Casters 
Ball Bearing 
Universal Caster & Foundry Co., 
New York City. 
Furniture and Truck 
Clark, Geo. P., Co., Windsor Locks. 
Faultless Caster Co., Evansville, 
Ind. 
Hammacher, Schlemmer & Co., 133 
4th Ave... New York City 
Schatz Mfg. Co., Pemsiieopate, 
| ae 4 


Schenck, M. B., Meriden, Ct. 
Universal Caster & Fdry. Co., New 
York City. 
Rubber Tired 
Elastic Tip Co., Boston, Mass. 


Castings, Gray Iron 
Cheney, 8S... & Sons, Manlius, N. Y. 
The Taplin Mfg. Co., New Britain, 
Ct. 


Cetchers, Grass 

Philadelphia a ~ 
Philadelphia, 

Richards-Wilcox Mfe. Co., 


Ill. 
Specialty Mfg. Co., St. Paul, Minn. 


Mower Co., 


Aurora, 


Ceilings & Wallis, Metal 
Berger Mfg. Co., Canton, 0O. 
Milwaukee Corrugating Co.. Mil- 

waukee, 
New York Me tal Ceiling Co., 537- 
541 W. 24th St., New York City. 
Wheeling Corrugating Co., Wheel- 
ing, W. Va. 


Cement Coating 
Pratt a. Lambert Ine., Buffalo, 
N. . 


Chains 
Anti-Spreader 
American Chain Co., Bridgeport, 


Co. 
Bridgeport Chain Co., Bridgeport, 
Cc 


Cleveland Galvanizing Wks. Co.. 
Cleveland, O. 

Standard Chain Co., Pittsburgh, Pa. 
Automobile Tire 

Weed Chain Tire Grip Co., 28 

.. New York City. 


Cage 
— Chain Co., Bridgeport, 
smith & Egge Mfg. Co.. Bridge- 
rt, . 
Brase. a and Alumi- 
num 
Bridgeport Chain Co.. Bridgeport. 
Ct. 
Standard Chain Co., Pittsburgh, Pa. 
Chin & Breast 
Standard Chain Co., Pittsburgh, Pa. 


Fender 
Bridgeport Chain Co., 


Ct. 
Standard Chain Co., Pittsburgh, Pa. 
Halt 


Bridgeport, 


er 

American Chain Co., Bridgeport, 
t. 

Bridgeport Chain Co., Bridgeport, 

Standard Chain Co.. Pittsburgh, Pa. 
Harness 

Bridgeport Chain Co., Bridgeport, 
Ct. 

Standard Chain Co., Pittsburgh, Pa. 
Heel and Hydrant 

American Chain Co., 

Bridgeport Chain Co., Bridgeport, 


€tandard Chain Co., Pittsburgh, Pa. 


Bridgeport, 





Jack 

American Chain Co., Bridgeport, 
t. 

pron yet Steel & Wire Co., Chi- 


cago, 3 

Corbin oe Corp., The, New 
Britain, 

eas & “Thea Mfg. Co., Bridgeport. 


Ke 


y 
American Chain Co., Bridgeport, 


Bridgeport Chain Co., Bridgeport. 
Hatheway Mfg. Co., The, Bridge- 
port, Ct. 
Picture 
American Chain Co., Bridgeport, 


Piumbers’ 
American Chain Co., Bridgeport, 


Ct. 
Bridgeport Chain Co., Bridgeport, 
Hatheway Mfg. Co., The, Bridge- 
port, Ct. 
Smith & Egge Mfg. Co.., Bridgeport, 


t. 
Standard Chain Co., Pittsburgh, Pa. 


ump 
Cleveland Galvanizing Wks. Co., 
Cleveland, O. 
Standard Chain Co., Pittsburgh, Pa. 
Safety 


ee Chain Co., Bridgeport, 

Bridgeport Chain Co., Bridgeport, 
3 

= & Egge Mfg. Co., Bridgeport, 

Standard Chain Co., Pittsburgh. Pa. 
Sash 

American Chain Co., Bridgeport, 

Bridgeport Chain Co., Bridgeport, 

Champion 
Geneva, 

ea! Mfg. Co., The, Bridge- 

t 7 


Corbin’ P. & F., New Britain, Ct. 
ae Co., The H. B., New Haven, 


Russell & Erwin Mfg. Co., New 
Britain, Ct. 

Smith & Egge Mfg. Co., Bridge- 
port, Ct. 
Swing; also Porch 

American Chain Co., Bridgeport, 


Ct. 
ey -- eco Chain Co., 


oe Co., The, 


Bridgeport, 
Cleveland Galvanizing Wks. Co., 


Cleveland, O. 
Standard Chain Co., Pittsburgh, Pa. 


Tie Out and Trace 
American Chain Co., Bridgeport, 
t. 
Bridgeport Chain Co., 
Standard Chain Co., —— Pa, 


agon & implem 
Standard Chain Co., Pittsburgh. Pa. 


Bridgeport, 


Chairs, Folding Auto 
Imperial Bit & Snap Co., 


Wis. 
McKinnon Dash Co., Buffalo, N. Y. 


Racine, 


Chaplets 
Cheney & Son, 8S., Manlius, N .Y. 
Checks, Do 
Caldwell Mfc. aa Rochester, N. Y. 
Corbin, P. & F.., "New Britain, Ct. 


Russell & Erwin Mfg. Co., New 
Britain, Ct. 

Sargent & Co., New Haven, Ct. 

Superior Spring & Hinge Co., Chi- 
cago, f 

Worcester Mfg. Co., 
Mass. 


Worcester, 


Chests, Tool 
Jennings, C. E., & Co., 42 Mur- 
ray St... New York City. 
Starrett, L. S.. Co., Athol, Mass. 


Chimney Tops, Adjustable 
Cast Iron, Revolving 
Iwan Brothers, South Bend, Ind. 
Sterling Fdry. Co., Sterling, IIL. 


Chisels 
Box 
Peck, Stow & Wilcox €o., Cleve- 
and, O. 
— Hardware Co., Torrington, 
t 


Cape 

Smith Co.. H. D., Plantsville, Ct. 
Cold, Calking 

Johnson. Wm., Newark, N. J. 

Smith Co., H. D., Plantsville, Ct. 

Vaughan- Bushnell Mfg. Co., Chi- 
cago, Ill 

— C. E., & Co.. New York 

Ohio Tool Co., Charleston, W. Va 

Peck, Stow & Wilcox Co., Cleve- 
land, C€ 

Swan. James. Co., Seymour, Ct. 

Vaunghan-Bushnell Mfg. Co., Chi- 
cago, l. 

Whitman & Barnes Mfg. Co.. 
Akron, O 


Chisels & Gouges, Turning 
Peck, Stow & Wilcox Co., Cleve- 
land, 


‘\ 


Chonpers 


oo 
Enterprise Mfg. Co. of Pa., Phila- 
delphia, Pa. 
Roliman Mfa Co.. Mt. Joy, Pa. 
Sargent & Co., New Haven, Ct. 





Chucks, Drill 
Goodell Mfg. Co., Greenfield, Mass. 


Churns 


Glass 

Dazey Churn & Mfg. Co., St. Louis, 

Mo. 

Metal 

Dazey Churn & Mfg. Co., St. Louis, 
Mo. 


Superior Churn & Mfg. Co., North- 

ville, oo 
Pow 

Dazey Chars & Mfg. Co., St. Louis, 
Mo. 


Clamp 
Deceteiae. Schlemmer & Co., New 
York : 
Hammer & Co., Branford, Ct. 
Williams, J. H., & Co., Brooklyn, 
Y 


i. Bs 
Hay Rack 
Myers & Bro., F. E., Ashland, O. 
Hose 
Morgan Mfg. Co.. Newport, R. I. 
Sherman Mfg. Co., H. B., Battle 
Creek, Mich. 
Yerdon, William, Box 102, Fort 
Piain, N. Y. 


Cleaners, Sidewalk 
Iwan Brothers, South Bend, Ind. 


Cleaning Compound, Alami- 


num 
Aluminax Co., Kansas City, Mo. 
Climbers, Linemen’s 

Klein, Mathias & Sons, Chicago, II, 

Smith Co., H. D., Plantsville, Ct. 


Clippers 
Bolt 
Porter, H. K., Everett, Mass. 
Roberts Mfg. Co., Somerville, Mass. 
Hand Nail 
Cook, H. C., Co., 


Horse 
Amer. Shearer Mfg. Co., 


N. H. 
Chicago Flexible Shaft Co., Chi- 
1. 


Ansonia, Ct. 


Nashua, 


cago, 

Toilet z 
Amer. Shearer Mfg. Co., Nashua, 

N. H. 

Wire Rivet 


Roberts Mfg. Co., Somerville, Mass. 


i 4 ae 
ook, Co., Anson Ct. 
evan ls Mfg. Co., 28 *pranklin 
St., Boston, Mass. 
Parker Wire Goods Co., 
Mass. 


Clocks 
Sessions Clock Co., 
Western Clock Mfg. Co.. 


Worcester, 


Forestville, Ct. 
La Salle, 


Clothes Dryers 
Hill Dryer Co., Worcester, Mass. 
Kalamazoo Spec. Co., Kalamazoo, 
Mich. 


Clothes Hang 
Andrews Wire & "en Wks., Rock- 


ford, Ill. 
The ‘Taplin Mfg. Co., New Britain, 
Ct. 


Coal Chutes 
Gifford Wood Co., Hudson, N. Y. 
Majestic Co., Huntington, Ind. 
Sterling Fdry. Co., Sterling. Il. 
Corbin Screw Corp., New Britain, 
Ct. 


Cobbler Outfits 
Root-Heath Mfg. Co.. Plymouth, O. 
Sacks, Louis, Hamburg PIl., nr. 
Ave. L., Newark, N. J 


Coffee Millis 
Areade Mfg. Co., Freeport, Il. 
Enterprise Mfg. Co. of Pa., Phila- 
delphia, Pa. 
Parker, Chas., Co., Meriden, Ct. 
Cold Rolled Serew Stock 
McCalla, Harold, Co., Phila., Pa. 


Cold Rolled <7 
Griffin Mfg. Co.. Pa. 
McCalla, Harold, "oe Phila., Pa. 


Collars, Dox 
— batedease Co., Torrington, 
t 


Compression Bibb 
Sherman Mfg. Co., H B., Battle 
Creek, Mich. 


Coops, Chicken 
Ward, S. Hamilton, Chicago, I. 


Cooking Utensils 
See Ware 


ord 
Braided 
Samson Cordage Works, 88 Broad 
St.. Boston, Mass. 
Picture 
Wright Wire Co., Worcester, Mass. 
— & Stanton Co., Norwich, 
t. 


Sash 
Este Mills Co., Fall River. Mass. 
Morton, Thos.. 245 Centre S8t., 


Samson Reclame. Works, 
Mass. 
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Boston, : 


Cordage 

Columbian Rope Co., Auburn, N. Y. 
Rugg, E. T.. & Co., Newark, O. 
— Cordage Works, Boston, 


ss. 
Whitlock Cordage Co., 4§ South 
St.. New York City. 


Cork Screws 
Williamson, C. T., Wire & Novelty 
Co., Newark, N. J. 


Cotter Pins, Spring 
Whitman & Barnes Mfg. Co., 
Akron, O. 


Cotters & Keys, Spring 
Hinley Mfg. Co., Valley Falls, R. I. 


Cotton, Waste 
Estes Mills, Fall River, Mass. 
Strong Mchy. & Supply Co., New 
York City. 


Counters 
Mechanical 
oot, C. J., & Co., Bristol, Ct. 
Revolution 

Grant Mfg. & Mach. Co., Bridge- 
port, 
Store 
See Store Fixtures & Furni- 
ture 


Couplers, Belt 
Strong Mchry. & Supply Co., New 
York City. 


~~ ling. Hose 
elson, L. R., 1810 S. Washington 
St., Peoria, Ill. 
Sherman Mfg. Co., H. B., Battle 
Creek, Mich. 
Stuber & Kuck, Peoria, I. 
Yerdon, William, Fort Plain, N. Y. 


Cray 
ge Crucible Co., Joseph, Jersey 
City, N. J. 


Crucibles 
Dixon Crucible Co., Joseph, Jersey 
City. N. J. 


Cultivators 
Allen & Co., S. L.,. Phila., Pa. 
Culverts 
Metal Post & Culvert Co., Niles, O. 


Cups 
Grease 
Sherman Mfg. Co., H. B.,. Battle 
one Mich, 


Sherman Mfg. Co., H. B., Battle 
Creek, Mich. 


Cuspidors 
Enameled 
Vollrath Co., 


Cut Glass 
See Ware, Glass 


Sheboygan, Wis. 


Cutlery 
Butler Bros.. Chicago, Ill. 
Chatillon, John, & Sons, New York 


‘ity. 
Hoffman, C. A., Philadelphia, Pa. 
Kastor, Adolph, & Bros., New York 


City. 
Richards & Conover Hdw. Co., 
Kansas City, Mo. 
Shapleigh Hdw. Co., St. Louis, Mo. 
— Biddle Hdwe. Co., Phila 


a. 
Witte Hardware Co., 
Silver Plated 
—— ational Silver Co., Meriden, 

t. 


St. Louis, Mo. 


Cutters 
Bolt 
Wells Bros. Co., Greenfield, Mass. 
Wiley & Russell Mfg. Co., Green- 
field, Mass. 
Electric Wire 
Porter, H. K., Everett, Mass. 


Glass 
Millers Falls Co., Millers Falls, 
Mass. 


Smith & Hemenway Co., New York 
i 


ty. 
Meat, Food and Vegetable 
Rollman Mfg. Co., Mt. Joy, Pa. 


Pipe 

Trimont Mfg. Co., Roxbury, Mass. 
Storage Battery 

Porter, H. K., Everett, Mass. 


Cylinders, Pum 
Myers & Bro., F. Yn... Ashland, O. 
Dampers, Pipe 
Arcade Mfg. Co., Freeport, Il. 
Taylor & Boggis Fdry. Co., Cleve- 
land, O. 


Dashes and Fenders, Car- 
riage 
McKinnon Dash Co., Buffalo, N. Y. 
Devices for Window Venti- 
lating 
Stanley Works, New Britain, Ct. 
Dies, Sheet Metal Working 
Fred J. Swaine Mfg. Co., St. Louis, 
Mo. 


Diggers, Post Hole 
Iwan Brothers, South Bend, Ind. 


teas, oe oe 
Non-Overflow Factory 
Delphos Mfg. Co., Delphos, O. 
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Planet Jr 





Seeders and Cultivators 


are easy to sell. The more than two million already sold are each an advertisement 
that makes them better known and every user a satisfied customer who recom- 
mends them to his neighbor. 


No. 16 Planet Jr. Single Wheel Hoe, Cultivator, Rake and Plow gives bigger 
results than any other wheel hoe ever invented. Includes one pair of 6-inch hoes, 
three cultivator teeth, one large garden plow, one 7-inch rake, one 4-inch rake, 
one left guard. 
Write us for prices and terms, and let us explain how we can help you increase your 


trade. 
We find the Customer—the Dealer makes the sale. 


S. L. Allen & Co., Box 1207 W, Philadelphia, Pa. 


Established Over 40 Years 











Manufacturers of 


One and Two Row Riding Cultiva- Two and Four Row Beet Cultiva- 
tors, Orchard Cultivators. tors, Horse Hoes. 
Wheel Hoes, Celery Hillers, 
Hill and Drill Seeders. Potato Diggers 
Warehouses : 
Milwaukee Minneapolis San Francisco 
Detroit Louisville Los Angeles 


' } ' j i 
Hi | AETETEBTLAeea EAS HTL 
} j aibeles ; 
\ | ; rail tt) ' 
i s 


SSCA 








“Tnumph Halter Chains 


AR 
Finish 





MAKE GOOD DOG:CHAINS 


The Bridgeport Chain Co. Bridgeport, Conn. 
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Disinfectant 


Doors 


Drain Cleaner 


Drawing Materials 


Drawn & Stamped Work. 


Dressing 


Drilling Attachments 


Drills 


Dumb-Waiters 


Dwnamite 
Earthenware 


Edgers 
a 


Egx2 Beater 


Elbews and Shoes 


Electrical Supplies 


Elevator 


Elevators 


Bmery Cloth 
Ba 


Emery Wheel Dressers 
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Gardner & Co., Chicago, Ill. 


Dividers, Wing & ee” Na eae 


Johnson, Wm., Newark, N. 


Fire Automatic 
Peters, Jas.. & Son, Phila., Pa. 
Worcester Mfg. Co.. Vine & Fay. 
Sts.. Worcester, Mass. 
Fire, Equipment 
—. Wileox Mfg. Co., Aurora, 
Ill. 


Fire and Shutter Hardware 
Richards-Wilcox Mfg. Co., Aurora, 


Til. 
Stanley Works. New Britain, Ct. 


Iwan Brothers, ‘South Bend, Ind. 


Dietzgen. Eugene Co., Chicago, Ill. 
Dixon, apes, Crucible Co., Jersey 


City 
Technic R ‘Supply Co., Scranton, Pa. 


Brass, Copper. Bronze & 
Ger. Silwer 
Bridgeport Brass Co., Bridgeport, 
Ct. 


Auto Top 
Northwestern Chemical Co., The, 
Marietta, ‘ 
Belt 
Dixon, Jos.. 
City, N. J. 


Crucible Co., Jersey 


Smith & Hemenway Co., 150 Cham- 


bers St., New York. 


Automatic 
Goodell-Pratt Co., Greenfield, Mass. 
Chain 


a 
Goodell-Pratt Co.., Greenfield, Mass 
For Metal and Woo 
Cleveland Twist Drill Co., Cleve- 
d 


and, " 

Morse Twist Drill Co.. New Bed- 
ford, Mass. 

Hand, Breast and Bench 
Fray, John 8S.. Co.. Bridgeport, Ct. 
Goodell-Pratt Co. : Greenfield. Mass. 
Hammacher. Schlemmer & Co... 4th 

Ave. & 13th St... New York City. 
Millers Falls ne 28 Warren St., 

New York Cit 
North Bros. Mie. Co.., Philadelphia, 


Pa. 

Stanley Rule & Level Co.. New 
Britain, Ct. 
Wood Brace 

Syracuse Twist Drill Ca,, Syracuse, 
| he A 


Energy Elevator C€o., Phila Pa 
Sedgwick Mach. Works, 126 L ibe ty 
St.. New York City. 


Du Pont De Nemours Powder Co., 
Wilmington, el, 

Hercules Powder Company, Wil- 
mington, Del. 


See Ware 


awn 
Imperial Bit & Snap Co., Racine. 
Wis. 


Turf 
Supplee Biddle Hdwe. Co., Phila- 
delphia, Pa. 


s 
Andrews Wire & Iron Wks., Rock- 
ford TMi. 
Holt Lyon Co., Tarrytown, N. V 
Taplin Mfe. Co... New Britain Ct. 
Wagner Mfg. Co., Sidney, Ohio. 


Copper 
Hussey, C. G., & Co., Pittsburgh, 
Pa. 


Manhattan Elec. Supvly Co... 17 
Park Place. New York City. 
Worthington, Geo., Co., Cleveland, 

oO. 


Enclosures and 


Cabs 
— Wire Co., St. Louis, 
o. 


Energy Elevator Co.. Phila... Pa. 

Sedgwick Machine Wks.. 126 Lib- 
erty St.. New York City. 
Ice and Coal 

Gifford-Wood Co., Hudson. N. Y.:;: 
Boston, Mass.; Chicago, Ill. 


eder. Adamson & Co.. Phila., Pa. 
ba Sandpaper Co., Williamsport, 


Enameled Ware 
See Ware 


Enamels 
Pratt & Lambert, Inc., Buffalo, 
i. ie 


Enametile, Metal Tiling 
New York Metal Ceiling Co., 537- 
541 W. 24th St., New York City. 


Engines, Marine Rowboat 
ma Perfection Motor Co., Chi- 


Il. 
Evinrude Motor Co., Milwaukee, 
Seren Mech. & Fdry. Co., Cleve- 
land, O. 
Joy Engineering Co., Chicago, Il. 


Explosives 
Hercules Powder Company, Wil- 
mington, Del. 


Extinguishers, Fire 
Childs, O. J.. Co., Utica, N. Y. 
Johns- Manville Co. ’ 
Northwestern Chemical Co., The, 
Marietta, O. 


Fasteners 
Corrugated 
Acme Steel Goods Co., Chicago, TIL 
Cary Mfg. Co., Brooklyn, N. 
Smallwood, W. R., Mfg. Co.. Go- 
wanda, N. Y. 
Drawer 
Acme Steel Goods Co., Chicago, Ul. 


Hame 
National Safety Snap Co, Wilming- 


ton, ; 

Niagara Falls Metal 
Works, Niagara Falls, 
Paper 

Dennison Mfg. Co., 26 Franklin 
St.. Boston, Mass. 

Roof Lead Head 

Filshie, Alex., Chicago, Il. 
Storm, Sash and Screen 

Phenix Mfg. Co., Milwaukee, Wis. 
Window 

Griffin Mfg. Company, The, Erie, 


Pa. 
Stanley Works, New Britain, Ct. 


Stamping 
ee gs 


Faucets, Wooden 
Sommer, John, Faucet Co., -Newark, 
is ee 


Fence, Gates, Woven Wire 
Amer. Steel & Wire Co., Chicago, 


Fence Posts 
Carswell Mfg. Co., St. Joseph. Mo. 
Inland Steel Co., Chicago, Il 


Fencing 
Factory Woven Wire 

Cyclone Fence Co... Waukegan, Il. 
iron and Steel 

Ludlow-Saylor Wire Co., St. Louis, 
M 


MMO. 
Sleeth Mfg. Co.. Belleville. N. J. 
Stewart Iron Works Co., Cincinnati, 
oO 


Ornamental 

American Steel & Wire Co., Chi- 
eago, Tl. 

Cyclone Fence Co., Waukegan, III. 

Republic Fence & Gate Co., Chi- 
cago, 1. 


File Cards 
Nicholson File Works, Providence, 
i Be 


Files and Rasps 
Barnett, G. & H., Co.. Phila., Pa. 
Delta File Works, Phila... Pa. 
Disston, Henry, & Sons, Inc., 
Phila... Pa. 
Hammacher, Schlemmer & Co., 4th 
Ave. & 13th St., 7 Paes City. 


Heller Bros.. Newa J. 

Nicholson File Co. Ginsiecnie 
R. I. 

Simonds Mfg. Co.., Fitchburg, 


. Ma 
Troy File Works, Troy, N. Y. 


Firearms 

Colt’s Patent Firearms Mfg, Co., 
Hartford, Ct. 

Iver Johnson’s Arms & Cycle Wks., 
Fitchburg. Mass. 

The Marlin Firearms Co., New 
Haven, Ct. 

Remington Arms UU. M. C. Co., 
New York City. 


Fireless Cookers 
Toledo Cooker Co., Toledo, O. 


Firepots 

Ashton Mfg. Co., Newark, N. J. 
Gasoline and Kerosene 

Clayton & ‘Lambert Mfg. Co., 
Detroit, Mich. 


Fishing Tackle 


Pfeiffer Live Bait Holder Co., De- 
troit. Mich. 


Fittings, Lavatory & Bath- 

room 

—— Co., Chas., The, Meriden, 
t. 


Fixtures 
Bathroom 


Friction, Hois 


Galwanized Ware 


Galvanizing and Tinning 


Garage Equipment 


Garnet Paper and Cl 


Gates 


Gauges 


Glass Boards, Perfection 


Glassware 








Southington Hardware Co.. South- 
ington, Ct. 


American Ring Co., Waterbury. Ct. 


SEE ALPHABETICAL 


Giue 
Baeder, Adamson & Co., Phila.. Pa. 





Flashlights 


American Everready Works, 304- 


322 Hudson St., New York. 
ee Co., 


Louis, Mo. 
P. & W. Electric Co., The, To- 
ledo, O. 
Flatware 
Silver Plated 
International Silver Co., Meriden, 
4 
Unplated 
Meriden, 


International Silver Co., 
Ct. 


Flue Thimbles, Cast Iro 
Sterling Foundry Co., Sterfine. Til. 


Fly Swatters 


Andrews Wire & Iron Wks., Rock- 


ford, IIL. 
Atlas Mfg. Co., New Britain, Ct. 


Forgings 


rop 
es Da J. H., & Co., Brooklyn, 


Wright. Wrench & Forging Co.. 
Canton, O. 
iron and Steel 

Bridgeport Hdw. Mfg. Corp., 
Bridgeport, Ct. 

Kilborn & Bishop Co., New Haven, 


Ct. 
Wright Wrench & Forging Co., 
Canton, O. 


Foundry Supplies 


Osborn Mfg. Co., Cleveland, O. 


Freezers, lee Cream 


ass 
Dazey Churn & Mfg. Co., St. Louis, 


Mo. 


an 
Alaska Freezer Co., Winchenden, 


ass. 
North Bros. Mfg. Co., Philadelphia, 


a. 

Peerless Freezer Co., Winchenden, 
Mass. 

White Mountain 
oa. N. H. 
Pow 

Alvska _— Co., 


Freezer Co., 


Winchenden, 
Mass. 

North Bros. Mfg. Co., Philadelphia, 
a. 

White Mountain 
Nashua, N. H. 


Freezer Co., 


ts 
Porter, J. E., Co., Ottawa, III. 


Funnels 


No-Shammy Products Co., Cleve- 
land, O. 


Furnaces 


Majestic Co., Huntington, Ind. 


Fuses, Safety 


Ensign-Bickford Co .. Simsbury, Ct. 


See Ware 


n 
a Galvanizing Wks., Cleve- 
— Harold, Co., Philadelphia. 


Malleable Iron Fittings Co., Bran- 
ford, Ct. 


No-Shammy Products Co., Cleve- 
land, O. 


oth 
Baeder, Adamson & Co., Philadel- 
phia, Pa. 
Carborundum Co., Niagara Falls. 
= 
United States Sand Paper Co., 
Williamsport, Pa. 


Iron and Steel 


American Steel & Wire Co., Chi- 
eago,. Ill. 
Republic Fence & Gate Co., Chi- 


cago, 

Stewart Iron Works, Cincinnati. O. 
Iron, Folding and Sliding 
Ludlow-Saylor Wire Co., St. Louis, 

Mo. 


Steel Farm 

Cyclone Fence Co., Waukegan, II. 
Wire 

Cyclone Fence Co., Waukegan, II. 


Brown & Sharpe Mfg. Co., Provi- 
dence. R. TI. 
Peck, Stow & Wilcox Co., Cleve- 


land. O. 

Stanly Rule & Level Co., New 
Britain. Ct. 

Starrett. L. S., Co., Athol, Mass. 

Johnson. E. P., Rule Mfg. Co.., 
Chicago, Ill. 

Lufkin Rule Co., Saginaw, Mich. 


See Ware 


Pittsburgh, 
a. 
Central Telephone & Tel. Co., St. 





Watrous Acme Mfg. 





Dennison Mfg. Co., Boston, Mass. 
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Goggles 
Wilson, 7s A., & Co., Inc., Read- 


ing, Pa. 


Gouges, Socket and Tanged 


co 
Ohio Tool Co., Charleston, W. Va. 


Graphite 


i 
Dixon Crucible Co., Jos., Jersey 
City, N. J. 


Grease, Ax 


le 
ae ae Joseph, Crucible Co., Jersey 
-. N 
Basis, A. W.. Oil Co., Providence, 


Grease Guns 


ae S. P., & Co., Orange. 


Grinders 


Luther Grinder Mfg. Co., Milwau- 
kee, Wis. 
Foot and Hand Power 
Cognerention Co., Niagara Falls. 


Rictiard Wilcox Mfg. Co., Aurora. 
1] 


Star Specialty Co., Chicago. III. 
Sickle 


Luther Grinder Mfg. Co., Milwau- 
kee, Wis. 

Star Specialty Mfg. Co., 227 W. 
Erie St., Chicago, Il. 
Tool 

Luther gga Mfg. Co... Milwau- 


kee 
Star Meee ialty Co., Chicago, Il. 


Grindstones 


Cleveland Stone Co., Cleveland, O. 
Foot and Hand Power 

Cleveland Stone Co., Cleveland. O. 
Household 


Cleveland Stone Co., Cleveland, O. 


Grist M 


ills 
Root-Heath Mfg. Co., Plymouth, O. 


Guards 


Door 


Superior Spring Hinge Co., Chi- 
eago, Ill. 


Razor 
Weiss, fon She Brooklyn, N. Y. 
t 


Cyclone Fence Co., Waukegan, II. 
Snow and Ice. 
Berger Bros. Co., Philadelphia, Pa. 


Tree, Steel, Iron and Wire 
Cyclone Fence Co., Waukegan, III. 
a iio Wire Co., St. Louis, 

0 


Republie Fence & Gate Co... N. 
Chieago, Il. 

Stewart Iron Works, Cincinnati. O. 
Window 

Cyclone Fence Co., Waukegan. II. 

— Wire Co., St. Louis 
10. 


| Guns 


Iver Johnson's Arms & Cycle Wks.. 
Fitchburg, Mass. 
a Firearms Co., New Haven, 

a 
Parker, Chas... Co.. Meriden. Ct. 
Remington Arms U. M. C. Co., 
New York City. 
Automatic Rapid Fire 
Colt’s Patent Firearms Mfg. Co., 
Hartford, Ct. 


Repeating 
The Marlin Firearms Co., New 
Haven, Ct. 


ot 
— Co., Chas., The, Meriden. 
t 


Remington Arms U. M. C. Co. 
New York City. 


Halters 


waeeeert Chain Co., Bridgeport. 


hee E. T., & Co., Newark, O. 


Hammers 


Heller Bros. Co.. Newark, N. J. 

Peck, Stow & Wilcox Co.. Cleve- 
land, O. 

The Reading Saddle & Mfg. Co., 
Reading. Pa. 

Smith Co., H. D., Plantsville, Ct. 
Copper 

Eureka Company, North East. Pa. 

Stanley Rule & Level Co... New 
Britain, Ct. 
Granite Cutters 

Trow & Holden Co., Barre, Vt. 
Magnet and Tack 

Robertson, Arthur -* 


Boston, 
Mass. 


Hammocks 


Belknap Hdw. & Mfg. Co.. Louis- 
ville, Ky 

Excelsior Bag & Mfg. Co... Ine., 
Troy. N. 

Palmer, I. E.. Co.., Middletown, Ct. 


Hevdecnffs 


Union Hardware Co., Torrington, Ct. 


Handles 
Cc 


hest 
Co.. Des 
Moines, Iowa. 


Chisel. File and Awl 


Grover File Co., Nashua, N. H. 
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| Scotch Lacquer 


A Modern Wood Finish In 
Six Colors and Ground Color 


Big War Noise 


MR. MAN, you need not go to Europe to find war, 
when competition here at home makes business one 
long battle of wits. isn’t that the truth? 














Well, that is why we are making such a big noise in 
the paint skirmish with our Scotch Lacquer. Spic and 
span in its gay plaid label, it has proven as great a 
surprise as the big German guns in Belgium. 


SCOTCH LACQUER is a perfect Stain and brilliant 
varnish in one unit, and as full of merit as a Yale lock. 
A fine floor finish, it’s equally good for interior trim 
and renewal of woodwork and furniture. 


Somebody is going to sell Scotch Lacquer in your 
town. That somebody is going to make a lot of money 


out of it. Here’s your opportunity. Seize it, Mr. Man, 
for Scotch Lacquer is A RAPID FIRE GUN. 


Write, wire or phone for prices and information. 


The R. F. Johnston Paint Co. 


Cincinnati, Ohio 
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Covering Power 


A can of M. B. C. Paint will go further towards 
making a lastingly brilliant covering than any 
other kind. Painters have proved it. 


A can of M. B. C. will make a good showing 
on your shelves, and a better showing off your 
shelves than any other kind. M. B. C. local 
advertising has proved that. 


Our proposition incurs no obligation. Get it. 


Eagle Paint & Varnish Co. 
Pittsburgh, Pa. 























ee 
a. . 


Clipper Lawn Mower Company 
4 ILLINOIS 


DIXON 





THE MOWER 


That will kill all the weeds in your lawn. If 

you keep all the weeds cut so they do not go 

to seed and cut your grass without breaking 

the small feeders of roots, the grass becomes 
thick and weeds disappear. 


THE CLIPPER WILL DO IT 


DEALERS SPOT CASH PRICES 


Ri. TON ck cain bo ct ecivipee $4.50 
Pk a - ENS os cosednetecedaubunees 5.00 
Pee Be TROON, oc onicchsdvestcénednnss 5.50 
Ps as. OOO, coc cbtncwetecsweations 6.00 
Pony Mower, 24-inch...............+- 13.50 


Send for agency. 




















Competition forbids increas- 
ing profits by raising prices, 
but it doesn’t forbid increas- 
ing sales by selling a bet- 
ter line. More sales mean 
bigger profits—you give 
more and get more when 
you sell 















Made a little different— 
a little better than others, 
cost no more, sell easier and 
oftener. Our catalog shows 
a long line of profit makers 
—pumps of special desigr 
construction and adapta- 
bility. 

















HAYES PUMP & PLANTER CO. 


oS Ye” 7 eee sO om 




















Hay Un ors 
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Troy File Works, Troy, N. Y. 
Nicholson File Co.. AR, R. I. 


Soldering Iron 
Berger Bros. Co., Philadelphia, Pa. 
To > 


oo 
Atkins, E. C., & Co., Indianapolis, 


In 
Buckeye Saw Vise Co., Cleveland, O. 
Millers Falls Co., Millers Falls, 


Mass. 
Piqua Handle & Mfg. Co., Piqua, QO. 


Hangers 


Barn and House Door 
Allith-Prouty Co., Danville, IL 
oe Spring Butt Co., Chicago, 


Erie, Pa. 


Gritin Mfg. Co., 
& Co., 


Hunt, Helm, Ferris 


var ll. 
McKinney Mfg. Co., Pittsburgh, Pa. 
Myers, F. E., & Bro. , Ashland, O. 
National Mig Co., Sterling, LIL. 
Ney Mfg. 
Porter, J. E.. 
Richards-Wilcox Mfg. Co., 


ll. 
Safety Door Hanger Co., Ashland, 


Har- 


Aurora, 


oO. 
oer gs Hardware Mfg. Co., Sharon, 
a. 
Wagner Mfg. Co., Cedar Falls, la. 


Eaves Trough 

ae Bros. Co., Philadelphia, Pa. 
Pipe 

Iwan Brothers, South Bend, Ind. 
Screen 

Fernald Mfg. Co., North East, Pa. 

Watrous Acme Mfg. Co., Des 
Moines, Iowa. 


Storm Window and Screen 
Fernald Mfg. Co., North East, Pa. 
National Mfg. Co., Sterling. Il. 
Phenix Mfg. Co., 32 Centre St., 

Milwaukee, Wis. 

Watrous Acme Mfg. Co., Des 

Moines, lowa. 


oy aay sty — hed 
Green, A. H.., . 97 Warren St.. 


New York ns 


Harmonicas 


Hohner, M., 114 E. 16th St.. New 
York City. 


Harness Snap 


ee 
Covert’s Saddlery Works, Inter- 
laken 


“— ‘© 
Imperial Bit & Snap Co., Racine, 
National Safety Snap Co., Wil- 
mington, O 


Hasps, Safety, Hinge, Hook 
Griffin Mfg. Company, The, Erie, 


Pa. 
McKinney Mfg. Co., Pittsburgh, Pa. 


Hatchets 
Reading Saddlery & Mfg. Co., 
Reading, Pa. 
Smith Co., H. D., Plantsville, Ct. 


Myers & Bro., F. E., Ashland, O. 
Heaters 
Automobile, Wagon, Slelgh 
and Carriage 
Chicago Flexible Shaft Co., Chi- 
eago, Ill. 
Hot Water 


Pe Pump Co., Kewanee, III. 


See Stoves, Oil, Vapor and 
Gasoline 
Tank 
Hunt, Helm, Ferris & Co., Har- 
va , 
Hinges 


ox 
Stanley Works, New Britain, Ct. 
Floor 


Allith-Prouty Co., Danville, Tl. 
Champion Hdw. Co., Geneva, O. 
Chicago Spring Butt Co., Chicago, 


Hil. 
Sorbin, P. & F., New Britain, Ct. 
Shelby Spring Hinge Co., Shelby, O. 
—— Spring Hinge Co., Chicago, 
l 


Garage & Doo 
Stanley Works, ~ wd Britain, Ct. 


Peters. James, & Son, Phila., Pa. 
Jamb 


Lawson Mfg. Co., Chicago, Il. 


Lavatory Spring 

Bommer Bros.. Brooklyn, N. Y. 
Mortise Floor 

Lawson Mfg. Co., Chicago, Tl. 
Pivot 


Bommer Bros., Brooklyn, N. Y. 

Lawson Mfg. Co.. Chicago, Til. 
Screen Door 

Bommer Bros., Brooklyn, N. Y. 

Griffin Mfg. Company, The, Erie, 


‘a. 
Lawson Mfg. Co., Chicago, Il. 
Rock City Mfg. Co.. Wabash, Ind. 

Screw and Strap 
McKinney Mfg. Co., Pittsburgh, Pa. 
Spring 
Arcade Mfg. Co., 
ow Spring Butt Co., 


Shelby Spring Hinge Co., Shelby. O. 
wr fed Spring Hinge Co., Chi- 


Spring Butt 
Bommer Sines. Brooklyn, N. Y. 


Freport, Tl. 
Chicago, 


Hods, 





Spring Floor 


Bommer Bros., Brooklyn, N. Y. 
Corbin, P. & F., New *pritain, Ct. 
Strap and 


Griffin Mfg. Company, The, Erie, 
a. 

McKinney Mfg. Co., Pittsburgh, Pa. 

Stanley Works, New Britain, Ct. 
Surface Floor 

Lawson Mfg. Co., Chicago, Ill. 


ruc 
McKinney Mfg. Co., Pittsburgh, Pa. 
j 


Hinges and Butts 


Corbin, P. & F., New Britain, Ct. 
—— Mfg. Company, The, Erie, 


McKinney Mfg. Co., Pittsburgh, Pa, 

National Mfg. Co., Sterling III. 

Stanley Works, New Britain, Ct. 
Wrought Brass 

Root Co., C. J., The, Bristol, Ct. 

Sargent & Co., New Haven, Ct. 

Sharon Hdw. Mfg. Co., Sharon, Pa. 


Hinges and Strikes 


Lavatory 
Lawson Mfg. Co., Chicago, Il. 


Mortar and Brick 
Cleveland Wire Spring Co., Cleve- 


land, 


Hog Fountains 


Sterling Fdry. Co., Sterling, Ill. 


Hoists 
Sedgwick Machine Works, 126 Lib- 
ony ot., Xe 
Friction 
Porter, J. 3 8 Co., Ottawa, Il. 
Ro 
Hunt, Helm, Ferris & Co., Har- 
vard, " 
Tackle Block 
Ney Mfg. Co., Canton, O. 
Holders 
Dash Range 
Fernald Mfg. Co., North East, Pa. 
Door 
Bommer Brothers, Brooklyn, N. Y. 
Griffin Mfg. Company, The, Erie, 


Pa. 
National Mfg. Co., Sterling, III. 


Richards-Wilcox Mfg. Co., Aurora, 
Ill. 

Sargent & Co., New Haven, Ct. 

Superior Spring Hinge Co., 136 
W. Lake St., Chicago, Il. 
Garage Door 

Griffin Mfg. Co., Erie, Pa. 
Tire 

Grossman, Emil, Mfg. Co., Bush 


Terminal Building 20, Brooklyn, 
| ge BZ 


Trace 
Fernald Mfg. Co., North East, Pa. 


Hollowware 


See Ware 


nes, Ra 


Ho 
Pike Mfg. Co... Pike, N, H. 


Hooks 


Beit 
Jencks, 
Mass. 
Bush 
North Wayne Tool Co., 


Me. 

Ceiling 
Atlas Mfg. Co., 
Williamson, C. T., 

Co., Newark, N. J. 
Wire Goods Co., Worcester, 

Coat and Hat 
Atlas Mfg. Co., New Haven, Ct. 
Peck, Stow & Wilcox Co., Cleve- 

land, Ohio. 
Williamson, C. T., Wire Novelty 

Co., Newark, N. J. 
Wire Goods Co., Worcester, 

Conductor 
Iwan Ma cara 


E., Mfg. Co., Worcester, 


Hallowell, 


New Haven, Ct 
Wire Novelty 


Mass. 


Mass. 


South Bend, Ind. 


° 
~—— Wayne Tool Co., Hallowell, 


Fish 
Abbey & Imbrie, 18 Vesey St., New 
York ge 
Gras . 
ee , oe Tool Co., Hallowell, 
Harness 
Sharon Hdw. Mfg. Co.. 
Picture 
Turner & Stanton Co., 
Screw and Cup 
Brooks, M. S., & Sons, 


Sharon, Pa. 
Norwich, Ct. 
Chester, Ct. 


Hoops and Bands 


Galvanized 

~—™. Harold, Co., Philadelphia, 
a. 
Steel 

West Dicieeeei Steel Co., 
Burgh, Pa. 


Pitts- 


Hoops 


Hot and Cold Rolled 
Cary Mfg. Co., ne ae 
Griffin Mfg. Co., Eri Pa. 
McCalla, Harold, "Se Philadelphia. 
a. 


Wire 
Ane: Steel & Wire Co., Chicago, 


Horns, Automobile 


Co., Chicago, Ill. 
Co., Elyria, O. 
Indianapolis, Ind. 


Amer. Elec. 
Garford Mfg. 
Gibson: Co., 





a on aay Hg Co.. H. W., New 
t 


y 

Pa -Withington Co., Jackson, 

Mich. 
Hose 

Belting 

—— Company, B. F., The, 
Akron 

6 Hes ta Rubber Co., Trenton, 


J. 
Sardec and Spraying 


Revere Rubber Co., Chelsea, Mass. 

a a Rubber Co., Trenton, 
Joiner 

Stuber & Kuck, Peoria, Ill. 
Matting 

Goodrich Company, B. F.. The 
Akron, O. 


Hose Fittings 
Sherman Mfg. Co., 
Creek, Mich. 


H. B., Battle 


Hose Reels, Metal 
McKinnon Dash Co., Buffalo, N. Y. 
Specialty Mfg. Co., St. Paul, Minn. 


Iee Chippers 
Ha 


n 
Alaska Freezer Co., 


Winchendon, 

Mass. 
Gifford-Wood Co., Hudson, N. Y. 
Iwan Brothers, South Bend, Ind. 


Iee Shredders 
Enterprise Mfg. Co. of Pa., Phila- 
delphia, Pa. 


Implements, Agricultural 
ae Pump & Planter Co., Galva, 
Ill. 


Instruments 
Drawin 
Dietzgen, Eugene Co., Chicago, III. 
Surveying 
Dietzgen, Eugene Co., Chicago, III. 


Iron and Steel 

Corrugated 

American Sheet & Tin Plate Co., 
Pittsburgh, Pa. 

Milwaukee Corrugating Co., Mil- 
waukee, y 
Merchants. 

— Harold, Co., Philadelphia, 
a. 


Iron Rests 


Savoy Specialty Co., New York 
City. 
Irons 
Branding 
Stamp Co., Bridgeport, 


Schwerdtle 
Ct 


Electric 
Chicago Flexible 
cago, » 
Sad 
Brite-Lite Co., Albert Lea, 
Enterprise Mfg. Co. of Pa 
delphia, Pa, 
W affie 
Wagner Mfg. Co., 


Shaft Co., Chi- 


Minn. 
-» Phila- 


Sidney, Ohio. 


Jacks, Ca pase. Automobile 


and ago 
Elite Mfg. Co., nN 


— -Wilcox Mfg. Co., Aurora, 
Walker-Moore Mfg. Co., Racine, 
Wis. 
Japans 
Igpc., Buffalo, 


Pratt & Lambert, 
SZ. 


Keys and Key Blanks 
Corbin Cabinet Lock Co., New Brit- 
ain, Ct. 
Knives 
Brea 
— Wayne Tool Co., Hallowell, 


Butche 
—— (a & Sons, New York 


Corn, Hedge & Cane 


Bishop, Geo., H., Co., Lawrence- 
burg, Ind. 

— Wayne Tool Co., Hallowell, 

e. . 

Drawing 

Ohio Tool Co., Charleston, W. Va. 

Peck, Stow & Wilcox Co., Cleve- 
land, Ohio. 

Smith Co., H. D., Plantsville, Ct. 


Swan, Jas., Co., Seymour, Ct. 
Floor Scraper 


Atkins, E. C., & Co., Indianapolis, 
Ind. 


Fox Supply. Co., Brooklyn, Wis. 
Hay and Straw 


Iwan Brothers, South Bend. Ind. 

Ney Mfg. Co., Canton, Ohio. 
Kitchen 

~o-*% E. C., & Co., Indianapolis, 


Ind. 
— John, & Sons, New York 


Murphy, R., & Sons. Ayer, Mass. 
North Wayne Tool Co., Hollowell, 
Maine. 
Pocket 
— John, & Sons, New York 


SEE ALPHABETICAL INDEX—PAGE 161 





Kastor, Adolph, & Bros., 109 
Duane St., New York City. 
mr ” an Knife Co., Walden. 
Saddlers 

Rose & Bro., Wm. Sharon Hill, Pa. 
Pruning 

Murphy’s Sons Co., Robert, Ayer, 
Mass. 
Shoe 

Murphy’ s Sons Co., Robert, Ayer, 


+ 


Sliver Plated 


— Sliver Co., Meriden, 
it. 
Knobs, Wood 
ie Handle & Mfg. Co., Piqua. 
Ladders, Store 
Allith-Prouty Co. Danville, Ill. 
Bicycle Step Ladder Co., Chicago, 


Ill. 
Milbrandt a: Co. , St. Louis, Mo. 


Myers, F. E., & Bro., Ashland, 0. 
Richards- Wilcox Mfg. Co., Aurora, 
l 
Labels, Gummed 
Dennison Mfg. Co., 26 Franklin 
St., Boston, Mass. 
Lamps 
Bicycle 
Bridgeport Brass Co., Bridgeport, 
Electric 
Johns-Manville Co., New York City. 


P. & W. Electric Co., The, To- 
ledo, O. 
Gasoline & Kerosene Vapor 


Coleman Lamp Co., Wichita, Kan. 


Motor Car 
Dietz, R. E., Co., 60 Laight St., 
New York City. 
Portable Gasoline 
Brite-Lite Co., Albert Lea, Minn. 
National Stamping & Elec. Co., 
Chicago, Ill 
Street 
Coleman Lamp Co., Wichita, Kan. 
Table, Hand, Etc. 
Hammer & Co., Branford, Ct. 
National Stamping & Elec. Co., 


Chicago, Ill. 


Lanterns 
Dietz, R. E., Co., 
New York City. 
Embury Mfg. Co., 
oe Co., 


60 Laight St., 


Warsaw, N. Y. 
New York City. 


Electric 

Central Telephone & Tel. Co., St. 
Louis Mo. 
a W. Electric Co., The, To- 


edo, > 
oii Vapor 


Coleman Lamp Co., Wichita, Kan. 


Latches, Barn Door 


Albany Hdw. Specialty Co., Al- 

bany, Wis. 
Lath, Metal 

American Rolling Mill Co., Allen- 
town, Pa. 

Berger Mfg. Co., Canton, O. 

Whe eling Corrugating Co., Wheel- 
ing, 


Lathe Dox 


s 
Union Caliper Co., Orange, Mass. 


Williams, J. H., & Co., Beooklyn, 

N. Y. 
Lawn Mowers 
an ' 

eer Lawn Mower Co., Dixon, 
lL. 

Coldwell Lawn Mower Co., New- 
burgh, N. 

Ellwood Lawn Mower Co., Ellwood, 
Inc 

F. & N. Lawn Mower Co., Rich- 
mond. Ind. 

Ideal Power Lawn Mower Co., 


Lansing, Mich. 


Philadelphia Lawn Mower Co., 
Philadelphia, Pa. 

Supplee Biddle Hdwe. Co., Phila- 
delphia, Pa. 

Townsend, S. P., & Co., Orange, 
MN. d. 

Worcester Lawn Mower Co., Wor- 
cester, Mass. 
Horse and Pony 

F. & N. Lawn Mower Co., Rich- 
mond, Ind. 

Philadelphia Lawn Mower Co., 


Philadelphia, Pa. 
otor 
Ideal Power Lawn 
Lansing, Mich. 


Mower Co., 


Philadelphia Lawn Mower Co., 
Philadelphia, Pa. 
Leads, Do 
Bridgeport Chain Co., Bridgeport. 


Leether So 
Fleckenstein. 6. G., Ine., Chicago. 
hil. 


Letters & Figures Pattern 
Cleveland Galvanizing Wks., Cleve- 
land, 


Level, Line, Aluminum 
Frank Hall Co., Newton Falls. O. 


Levetl«e 
Chapin-Stephens Co., Pine Meadow, 
Ct. 
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“DeWitt Brand” 


WIRE TILLER ROPES AND WIRE SASH CORDS 
POULTRY NETTING 











| BRASS, COPPER, STEEL AND GALVANIZED 
CY€e€N puRE COPPER 
Cl h EEL as CRATE WIRE CLOTH (All Meshes) 
ot BLACK PAINTED BACKING AND CYLINDER FACES 
Factories: ROGERS WIRE WORKS, ic. 
Belleville, N. J. ESTABLISHED 1849 
Philadelphia, Pa. 294 BROADWAY, NEW YORK whem a Pa. | 

















eerste 
Ege =e =r 























Get Right on Poultry Supplies 


A FEW OF THE GOOD SELLERS IN MOE’S LINE 
MOES STAR JAR FOUNTAIN AND FEEDER 


Patent pending. 


Manufactured 
of one piece of 
non-rusting 
“Sees 4metal. No parts 

to come unsol- 
dered. Leaking impossible. Will fit pint, quart, or 
one-half gallon mason jar. A 1oc. seller. 









TO SNAP ON bp bey 
A MASON JAR 


















MOES SELF LOCKING 
BAND REAGY TO BE 
vSEo 


Patented 
Feb. 10th, 1903. 


A sealed band 
that requires no 
seaicr. You sim- 
ply push it to- 
gether to lock it, 


PRESERVING JARS 


Every band has its own raised or eens | number. 


You are selling mason jars to the A popular seller that nets the dealer over 100% 
housewife; why not sell her husband profit. 

Travis Milk Bottles? 

Every farmer and every dairyman 
is a likely prospect for these uniform 
and sanitary milk containers: 

Big volume sales—big percentage 
profits. 

Write for particulars to-day. 











Large in capac- 
ity, small in 
price. The most 
popular © hopper 
on the market. 
Does away with all feed clogging trouble. Manu- 
factured in three sizes at popular prices. 


TRAVIS GL A SS CO. mms yf yin | on New fa fibewat au en 
CLARKSBURG, W. VA. OTIS & MOE MANUFACTURING COMPANY 
1708 Otis Building Chicago, U.S.A. 




































No. 1 70 NEY Carrier 


Lightest draft Fork Carrier made. 7-in. Roller 
Bearing Sheaves. Wide mouth permits the lift- 
ing pulley to carry near track. Made extra 
strong. Big seller. Good profit. 


We make the largest line of Haying Tools in 
the world. Send for New Catalog. 


The Ney Mfg. Company 
CANTON, OHIO 
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You'll “swear 
by” your Files 
—not at them 


when you 
become a 


DELTA 























Their distinc- 
tive quality is 
made mani- 
fest by their 
good, long 
service. 


It doesn’t 
matter what 
kind of work 
you are doing 
—there is a 
fast - cutting, 
long - lasting 
“Delta” File to 
meet any fre- 
quirements. 


It is impor- 
tant that you 
should look 
for the “Delta” 
Trade-Mark — 
it safeguards 
the interest of 
thousands of 
file users 
everywhere. 


Sold by Job- 
bers through- 
out Canada. 


You’ll get 
your money 
back if the 
Delta is not 
exactly as we 


DELTA waz 


Delta File Works 
Philadelphia, Pa. 


Chicago Office: 
62 Lake Street 


New York Office: 
260 West Street 

















Henry Disston & Sons, Philadel- 


phia, a. 
Goodell-Pratt Co., Greenfield, Mass. 
Southington Hdwe. Co., Southing- 


ton, Ct. 
Stanley Rule & Level Co., New 
Britain, Ct, 


Lifters, Sash 
Griffin Mfg. Company, The, Erie, 


Pa. 
McKinney Mfg. Co., Pittsburgh, Pa. 


Lighting Systems 
Brite-Lite Co., Albert Lea, Minn. 
Coleman Lamp Co., Wichita, Kan. 
Johns-Manville Co., New York City. 


Lights 
Novelity 
. & W. Electric Co., The, To- 
ledo, QO, 


Line 

Chalk 

Turner & Stanton Co., Norwich, Ct. 
Clothes 

Columbian Rope Co., Auburn, N. Y. 

Estes Mills, Fall River, Mass. 

Samson Cordage Works, Boston, 
Mass. 
Fish 

Abbey & Imbrie, 
New York City. 


18 Vesey St., 


Lockers 
Darby, Edw., & Sons Co., Inc., 
Philadelphia, Pa. 


D 

Corbin, P. & F., New Britain, Ct. 

Peck, Stow & Wilco ox Co., Cleve- 
land, Ohio. 

Russell & Erwin Mfg. Co., New 
Britain, Ct. 

Sargent & Co., New Haven, Ct. 
The Taylor & Boggis Foundry Co., 
Cleveland, 0O. 

Hasp 
Allith-Prouty Co., Danville, Il. 
Sash 
Pittsburgh, Pa. 


McKinney Mfg. Co., 
Sterling, Il. 


National Mfg. Co., 
Suit Case 
Corbin Cabinet 
Britain, Ct. 

Trunk 
Corbin ee Lock Co., New 
Britain, 


Lock Co., New 


Lubricants 


ixon, Jes.. Crucible Co., Jersey 


Oil Co., Provi- 


City, ‘ 
Harris, ya W., 
dence, R. I. 


Lugs, Tank 
Racine Tank Lug Co., Racine, Wis. 


Machines 
Automatic Counting 
Root Co., C. J., The, Bristol, Ct. 
Biade Sharpening 
Hyfield Mfg. Co., 48 Franklin St., 
New York City. 


Boring 

Millers Falls Co.. 28 Warren St.. 
New York City. 

Snell Mfg. Co., Fiskdale, Mass. 
Centrifugal 

De Laval Separator Co., 165 Broad- 


way, New York City. 
Drilling 
Millers Falls Co., 
Mass. 
Electrician’s Boring 
Ford Auger Bit Co., 
Mass. 
Eyelet 
Eyelet Tool Co., 
Horse Clipping 
Chicago Flexible Shaft Co., Chi- 
cago, Ill. 
Rivetin 
Grant = 
Ct 


port, 

Root-Heath Mfe. Co., Plymouth, O. 
Sheep Shearing 

Chicago Flexible Shaft Cot; Chi- 
eago, Ill. 


Millers Falls, 
Holyoke, 


Boston, Mass. 


& Mach. Co., Bridge- 


Magnetos, High Tension 
Herz & Company, 245 W. 55th St.. 
New York City. 


Mantles, Gas & Gasoline 
Coleman Lamp Co., Wichita, Kan. 


mints and Matting, Iron and 


Stee 
Cary Mfg. Co., Brooklyn, a 
Gaetan 


Clinton Wire Cloth Co.., 
Mass. ; 
Ludlow-Saylor Wire Co., St. Louis, 


Mo. 
Sleeth Mfg. Co., Belleville, N. J. 


Mats, Door, Flexible Steel 

Acme Steel Goods Co., Chicago, 
Til. 

Cary Mfg. Co.. Brooklyn, N. Y. 

Cyclone Fence Co... Waukegan, Il. 

ee Wire Co., St. Louis, 
0. 

McKinney Mfg. Co., Pittsburgh, 


Pa. 
Republic Fence & Gate Co.. N. 
Chicago, Il. 





Measures, .Oil 


No- —— Products Co., Cleve- 
Oo 


lan 


Mender, Hose 
Morgan Mfg. Co., Newport, 
Nelson, L. R., 1810 S. 
ton St.. Peoria, Ill. 
Sherman Mfg. Ce.. H. 
Creek, Mich. 


Metal, Perforated 
Clinton Wire Cloth Co., 
Mass. 


Clinton, 


Milk Clarifiers 
Dé Laval Separator Co., 165 Broad- 
way, New York City. 


Milling Cutters 
Morse Twist Drill & Mach. Co., 
New Bedford, Mass. 


Mirrors, Adjustable Tailet 


—- Electric Co., Chicago, 
Ill. 
Micrometers 

Provi- 


Brown & Sharpe Mfg. Co., 
dence, R. I. 
he L. SS. Starrett Co., Athol, 


Mass. 
Union Caliper Co., Orange, Mass. 


Mirrorscopes 

Grossman, Emil, Mfg. Co., Bush 
Terminal Building 20, Brooklyn, 
me Me 


ae 


Moisteners, Air 
The Specialty Mfg. Co., St. Paul, 
Minn. 


Mops 

Floor and Dish 

Bay State Mop Co., Woburn, Mass. 

Estes Mills, Fall River, Mass. 
Polishing 

Bay State Mop Co., Woburn, Mass. 


Motorcycles 
Iver Johnson’s Arms & Cycle Wks., 
Fitchburg, Mass. 


Mucilage 
Dennison Mfg. Co., 26 Franklin 
St., Boston, Mass. 


Nails 

Cobblers’ 

Shelton Co., 
Copper 

American Steel & Wire Co., Chi- 
cago, l. 

Hussey, C. G., Pittsburgh, Pa. 
Cc 


Philadelphia, 


Shelton, Ct. 


u 
McCalla, Harold, Co., 
Pa 


Horseshoe 
Capewell Horse Nail Co., 


Union Horse Nail Co., Chicago, Il. 
Iron and Steel, Cut 
Shelton Co., Shelton, Ct. 
Lead Heading Roofing 
Filshie, Alex., Chicago, Tl. 
Rubber Headed 
Elastic Tip Co., Boston, 
Wir 


Hartford, 


Mass. 


e 
American Steel & Wire Co., Chi- 
cago, Til. 
Hassall, John. Inc., ~ | & Oak- 
land Sts., Brooklyn, iy * 
ore Steel & Wire Co., 


Peoria, Ill. 

McCalla, " Harold, Co., Philadelphia, 
Pa 

Shelton Co Shelton, Ct. 

Wickwire Bros., Gentian’. a 


Napkins, Paper 
Dennison Mfg. Co., 
St.. Boston, Ma‘s. 


26 Franklin 


Netting, Poultry (Wire) 
American Steel & Wire Co., Chi- 
eago, Ill. 

Clinton Wire Cloth Co., 
Mass. 

Gilbert & Bennett Mfe. Co., 
B’way, New York City. 

Keystone Steel & Wire Co., 


Clinton, 

77 

Peoria, 
Ill. 

—— -Saylor Wire Co., St. Louis, 

Michigan Wire Cloth Co., Detroit, 
Mich. 

New serene Wire Cloth Co., Tren- 

Wi isd 


ton, 
Cortland, N. Y. 


Wickwire Bros., 
Wright Wire Co.. Worcester, Mass. 


Nipper 
Heller ; Co., Newark, N. J. 
Novelties, Electric 

P. & W. Electric Co., The, To- 


0, 
Nozzles 
Hose 
Nelson, L. R., 1810 8S. Washing- 
ton St., Peoria, 


Sherman Mfg. Co.. H. B., Battle 
Creek, Mich. 


Spraying 

Deming Co., Salem, O. 

— “Company, Seneca Falls, 
N. Y. 


Nut Crackers 
Rollman Mfg. Co., Mt. Joy, Pa. 


SEE ALPHABETICAL INDEX—PAGE 161 


I. 
Washine- 
B., Battle 


Nuts 
Machinery Screw 


— Screw Corp., New Britain, 


EO Machine 4 














Progressive Mfg. Co., The, Tor- 
rington, Ct. 
Stove Bolt 

= Screw Corp, New Britain, 
rt. 
Tire Bolt 

— Screw Corp., New Britain, 
é. 

Oil 


Lubricating 


— A. W., Oil Co., Providence, 


Oilers 
Consolidated Fruit Jar Co., New 
Brunswick, N. J. 
Hammer Co., Branford, Ct. 
Loose Pulley 
Wall, P.. Mfg. 
Pittsburgh, Pa. 


Supply Co., N. 


Openers 

Box 
Morrill, Chas., New York City. 
a ig Cc. 8S.. & Co., Newark, 

Can 


Osborne, C. 8&., & Co., 


N. 
Schatz “Mfg. Co., The, Poughkeep- 
oe, I. Se 
Crate 
— & Bishop Co., New Haven, 


Newark, 


Packing 
Strong “Mehy. & Supply Co., New 
York Cit 
—— Rubber Co., Trenton, 
Ovens 


Griswold Mfg. Co., Erie, Pa. 
Huenefeld Co, Cincinnati, O. 


Padlocks 
Corbin Cabinet Lock Co., New 
Britain, Ct. 
Sargent & Co., New Haven, Ct. 
Slaymaker Lock Mfg. Corp., Lan- 
caster, Pa. 


Pads 
Electric Heating 


G. A. Shaler Company, Waupun, 
Wis. 
Wax 
Savoy Specialty Co., New York 
City 
Paint 


Dixon, Jos., Crucible Co., Jersey 


City 
a Paint & Varnish Co., 


Pitts- 
burgh, Pa. 
French, Samuel, & Co., Philadel- 
phia, Pa. 


Reker Manville Co., New York City. 

Johnston, R. F., Paint Co., Cin- 
cinnati, O. 

Martin-Senour Co., Chicago, III. 

em Paint Mfg. Co., Brooklyn, 
ms 

National Lead Co., 111 Broadway, 
New York City. 

Northwestern Chemical Co., The, 
Marietta, O. 


Paint Dryers 
Pratt e Lambert, Ine., Buffalo, 


Pans 


Dust 
Delphos Mfg. Co., Delphos, O. 


Paper 
Crepe 
Dennison Mfg. Co., 
St., Boston, Mass. 


26 Franklin 


Philadelphia, 
Williams- 


Emery 
Baeder. Adamson Co., 
a. 
U. S. Sand Paper Co., 
port Pa. 
Sheathing 
Berlin Mills Co.. Portland, Me. 
Wrapping (Extra Strong) 
Berlin Mills Co., Portland, Me. 
Wraoping(Heavy Screening) 
Berlin Mills Co., Portland, Me. 


Paper Balers 
me cae Mfg. Co., Davenport, 
owa. 


Paste 
Dennison Mfg. Co., 
St., Boston, Mass. 


26 Franklin 


Patching Materials, for 
Tubes, ec. 

_ Goodrich * Company, Bm Pe Te 
Akron, O. 


Pedals 
Grossmann, Emil, Mfg. Co., Bush 
Terminal Building 20, Brooklyn, 
Y. 


4%- 


Percolators 
Wagner Mfg. Co., Sidney, Ohio. 





- 


AGINSD ACIs 2 AAddIAO 











-_ 


oo 
s 


, GINS Aas a aadaIND 


March 4, 1915 


HARDWARE AGE 151 





The Hoof- 
and-Mouth | 
Disease 


is at the height of public dis- 
cussion. Farmers are frantic 
for the safety of their stock. 
If you are in a position to 
sell to the farmer, by all means 
give him a helping hand with 


Miller’s “O.D.” 


Disinfectant 


It’s a positive preventive and a perfect sanitative agent. 


This, however, is merely one use for “O.D.”—the odorless 
deodorizer and germicide. It will keep barns, outhouses, 
stalls, pens, cesspools and dairies as “clean as a whistle.” It 
will quickly kill odors and germs in toilets and urinals, gar- 
bage cans and refrigerators. It wilf banish garden pests and 


will keep the sickroom sanitary at all times. 





We could show you evidence 
in a multitude of testimonials ; 
we will if you care to write. 
Our argument is that sales- 
possibilities are limitless with 
“Jaa . 


Two, five and ten gallon sizes. 
Half and Bbls also. 


Gardner & 


Company 
608 South Dearborn 
Chicago, III. 








— 


oll. eet. 14.4 L- 
Z , ow 1 ; aa » | £ 
il | i) Fe O36 bey 


b ate f ae | | » ? & . Pa 
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is the easily sold 
sb a- belo tn Gros oh ols 
colored wires in 
the selvages. 


THE GILBERT & BENNETT 
MANUFACTURING COMPANY 
Geotgetown. Sretete | 


( hicago Kansas City 

































































WWW LODO DDODODO Dopo pAnoonoOoOo 


Yes, were 
from Missouri 


You've got to show us that your cus- 
tomers don’t know good screen cloth 
before we'll believe it. Until you prove 
otherwise we'll take the word of other 
hardware dealers to the effect that poor 
screening cannot be foisted successfully 
on valued trade. 


“Perea” Bronze 
Screen Wire Cloth 


makes a good seller because it is made 
well in every particular and is priced 
right—that is, honestly. Call it luck or 
salesmanship or anything you wish, this 
fact remains: the Perfect Bronze 
Screen Wire Cloth makes and holds 
customers for hardware dealers. 





We're talking to you now. May we 
continue our message by mail? 


Made in U. S. A. 


Ludlow-Saylor Wire Co. 


ST. LOUIS, MO. 








WWUOUUDUOODOOOOOOOOOoooooooooooo 








Rust Proof Galvanized Wire 
Flexible Clothes Lines 





Made of evenly tempered wire with 
smooth and lustrous finish. 


Stock lengths, 50, 75 and 100 feet 
packed in barrels. Special lengths to 
order. 


We make also PATENT REIN- 
FORCED HOLLOW CABLE WIRE 
LINES and SOLID LINES. 


Wright Wire Company 
Worcester, Mass. 


Boston New York Philadelphia Chicago San Francisco 
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Pickers, Fruit 


Darby, Edw & Sons Co., Inc., 


Philadelphia, Pa. 


Picks, 


Guatition, ei. & Sons, New York 
Hudson, N. Y.; 


Giffoni-Wood Co., 
Boston, Mass.; Chicago, Ill. 


Osborne, C. S8S., & Co., Newark, 
N. Jd. 
Stanley Rule & Level Co., New 


Britain, Ct. 


Pincers 
Heller Bros. Co., Newark, 
Peck, Stow & Wilcox Co... 

land, 


Ohio. 
Vaughan- Bushnell Mfg. Co., Chi- 


cago, 


ns 
Escutcheon 
Hassall, John, Inc., 
land Sts.. Brooklyn, N. 


Pipe and Pine Fittings 
Berger Bros. Co.. 


pe 
Conductor 
Berger Mfg. Co., Canton 


| 3 
Milwaukee Sclbuneiane "Co., Mil- 


waukee, Wis. 

Cooper Conductor 
Hussey, C. G., Pittsburgh, Pa. 

New, Seconds 


MecCalla, Harold, Co., Philadelphia, 
a. 


Pipe Cutters 


r 
Armstrong Mfg. Co., Bridgeport, 
Ct. 


Pipe Straps 


The Smith & Egge Mfg. Co., 


Bridgeport, Ct. 


Pistols 
Automatic 


Colts Patent Fire Arms Mfg. Co., 
t 


Hartford, 


Iver Johnson’s Arms & Cycle Wks., 
Springfield, 


Fitchburg, Mass. 
Smith & Wesson, 
Mass. 


Cock 
Upton Mach. Co., S8t. 
M 


Planes 

Adjustable 

Ohio Tool Co., 
Arch 

Buckeye Saw Vise Co., 
Ohio. 
Bench 

Sargent & Co., New Haven, Ct. 


Stanley Rule & Level Co., New 


Britain, Ct. 


Wood 
Chapin-Stephens Co., Pine Meadow, 
Ct. 


Plane Rolle 
Ohio Tool Co. " " Chattisten. W. Va. 


Planters, Corn 
Peters Pump Co., Kewanee, Il. 


Plates, Heel 


Root-Heath Foundry & Mfg. Co., 


Plymouth, 
Sacks, Louis, Newark, N. J. 


Plie 
Billings & Spencer Co., 


Bridgeport Hdw. Mfg. 
Bridgeport, Ct. 


ae ak Cc. 8., & Co., Newark, 

Reading Saddle & Mfg. Co., Read- 
ng, a. 

Smith & “Hemenway Co., New 


rk City. 
Smith Co., H. D., Plantsville, Ct. 
General Ass’ t 


— Mathias, & Sons, Chicago, 
ll. 


Plows 


Syracuse se sae Plow Co., Syra- 


“eta N. 
Gifford- Wood Co., Hudson, N. Y. 


Plambaco 


—— Co., Jersey City, 


Plambs 

— -Stephens Co., Pine Meadow, 
t 

Disston, Henry, & Sons, Phila., Pa. 


Poles, Windo 
Piqua Handle & “Mite. Co., Piqua, O. 


Polish 
Johns-Manville Co., New York City. 
Northwestern Chemical Co., The, 
Marietta, O. 
etal 
Black Silk Stove Polish Wks., 
Sterling, Ill. 
Oil Co., Providence, 


Harris, A. W., 
R. I. 
Morgan Mfg. Co., Newport, R. I. 


ae 4 
Cleve- 


Clay & Oak- 
, 


Philadelphia, Pa. 
Malleable Iron Fittings Co., Bran- 


ford, Ct. 
Walworth Mfg. Co., Boston, Mass. 


Joseph, 


Charleston, W. Va. 


Cleveland, 


Hartford, 
Corp., 


Protracto 


Pallers 


Pulls 


Pump Leathers 


Pum 


Sterling, III. 


Popper, Corn 
Delphos Mfg. Co., Delphos, O. 


Portfolios, Leather 
ford, 


Posts 


Steel Fence 


Pots, Tea and Co 


New Kensington, Pa, 


Poultry Supplie 


Powders 
Blasting 
Hercules Powder Company, Wil- 
mington, Del. 
Smokeless 
Hercules Powder Company, Wil- 
mington, Del 
Robin Hood 
Swanton, Vt. 


Ammunition Co., 


Presses 
Baling 

aes Mfg. Co., Davenport, 
owa, 

Fruit, Wine and Jellies 
Enterprise Mfg. Co. of Pa., Phila- 
delphia, Pa. 
Wagner Mfg. Co., Sidney, Ohio. 

Meat 
—. Cc. 8., & Co., Newark, 


Punchin ng 
Swaine, Fred., Mfg. Co., St. Louis, 
Mo. 


Priming Plugs 
Grossman, Emil. Mfg. Co., Bush 
Terminal Building 20, Brooklyn, 
Ms Be 


Protectors, Eye 
Willson, T. A., & Co., 
ing, Pa. 


Ine., Read- 


Brown & anaes Mfg. Co., Provi- 
dence, R. I, 


Nall 

Bridgeport Hardware Mfg. Corp., 
Bridgeport, Ct. 

Morrill, Chas., New York City. 

Union Hdw. Co., Torrington, Ct. 
Spike 

Morrill, Chas., New York City. 
Tack 

Smith Co., H. D., Plantsville, Ct. 

Osborne, C. S&., '& Co., Newark, 
i. J. 


ate 


—, Stow & Wilcox Co., Cleve- 
a 


iieenee Falls Metal Stpg. Wks., 
Niagara Falls. N. Y. 

Russell & Erwin Mfg. Co., New 
Britain, Ct. 


ay 
Myers & Bro., F. E., Ashland, O. 


Auto 

Stanley Works, New Britain, Ct. 
Drawer 

— Mfg. Company, The, Erie, 
a. 


McKinney Mfg. Co., Pittsburgh, Pa. 
National Mfg. Co., Sterling, Il. 
Watrous Acme Mfg. Co., Des 
Moines, Iowa. 
Screen Door 
Corbin, P. & F., New Britain, Ct. 
= Mfg. Company, The, Erie, 
a 


McKinney Mfg. Co., Pittsburgh, Pa. 
Watrous Acme Mfg. Co., Des 
Moines, lowa. 


Sherman Mfg. Co., H. B., Battle 
Creek, Mich. 


Ds 
Automobile Tire 
Bridgeport Brass Co., Bridgeport, 


ft. 
Gould Mfg. Company, Seneca Falls, 
i an 


Herz & Co., 245 W. 55th St., New 
York City. 
Bicycle Tire 

Bridgeport Brass Co., Bridgeport. 

t. 
— Mfg. Company, Seneca Falls, 
z. 


Electric Driven 
Deming e.. Salem, O. 
Gasoline 
Deming Co., Salem. O. 
—— a Company, Seneca Falls, 


Gesbiias. for Public and 
Private Garages 





Stove 
Black Silk Stove Polish Wks., 


Rockford Leather Goods Co., Rock- 


ia me A Fence Co., Waukegan, III. 
Me 
— Riek & Culvert Co., Niles, 


Amer. Steel & Wire Co., Chicago, 
Til. 
ffe 
Aluminum Cooking Utensil Co., 


~ 
Otis & Moe Mfg. Co., Chicago, Il, 


Punches 
Beit 


Punches & Shears, Hand & 


Racks 


Radiators for Automobiles 


Railing, Bank and Offic 
Railway and Mill Supplies 


Rakes, La 


Rezor Hones 


Razor Strop 


Razors 
Kastor, Adolph, & Bro., 109 Duane 





Rarnes Mfg. Co., Mansfield, O. 


SEE ALPHABETICAL 





Hand 
Deming Co., Salem 


» a 
en Mfg. Co., Beneca Falls, 
— Pump & Plaster Co., Galva, 
Il 
Myers & Bro., F. E., Ashland, O. 


Hydraulic 


Gould Mfg. Company, Seneca Falls, 
N. Y 
F. E., Ashland, O. 


Myers & Bro., 
Hydro-Pneumatic 
Deming Co., Salem, O. 


iron for Farm, House and 


Factory Use 


Barnes Mfg. Co., Mansfield, O. 


Gould Mfg. Company, Seneca Falls, 


Motorcycle 
Bridgeport Brass Co., Bridgeport, 


t. 
Gould Mfg. Company, Seneca Falls, 
a. ¥, 
Oil 
Barnes Mfg. Co., Mansfield, O. 
— Mfg. Company, Seneca Falls, 
» 3 


Plisniinine 
Goulds Mfg. Company, Seneca Falls, 
N. 


Myers & Bro., F. E., Ashland, O. 
Peters Pump Co.. Kewanee, Il. 
Portable for Garages 
Herz & Co., 245 W. 55th St., New 
York City. 
Power 
Deming Co., Salem, O. 
Myers & Bro., F. E. Ashland, O. 
Spray 
Barnes Mfg. Co., 
Deming Co., Salem, O. 
— Mfg. Company, Seneca Falls, 


sentie & Bro., F. EB., Ashland, O. 
The Standard Stamping Co., Marys- 
ville, O 


Mansfield, O. 
J 


. F. E., Ashland, O. 
Salem, O. 


an 
Myers & Bro. 
Well 
Deming Co., 
Windmill 


Deming Co., Salem, O. 


e 
The Smith & Egge Mfg. Co., Bridge- 
Br, Seg 


oc tig 4 Call Hdw. & Tool Co., 
Springfield, Mass. 

Eyelet Tool Co., Boston, Mass. 

a. Cc. 8., & Co., Newark, 
se 


Hand 
Morrill, Chas., 
bers St.. New York City 
Schatz Mfg. Co., The, aatiede- 
N. 


sie, 

Union Caliper Co., Orange, Mass. 
Spring 

Johnson, Wm., Newark, N. J. 


Power 
MeCalla, Harold, Co., Phila., Pa. 


Display 
Best, John H., Galva, III. 
Glass 
vs. J. D., Mfg. Co., Chicago, 


Ill, 
Portable Revolving 


Best, John H., Galva, Il. 
Towel 
American Ring Co., Waterbury, Ct. 
Whip 
Best, John H., Galva, III. 
ire Clot 


0 
Milner Wire Cloth Rack Co., Mi- 
ami, Okla. 


Livingston Radiator Co., 75th St. 
a Amsterdam Ave., New York 
ity. 


Broadway & Cham- | 


Reamers 
Butterfield & Co., 


New Bedford, Mass 
Wells Bros. Co., 
Whitman 

Akron, O. 


field, Mass. 


Reels 
Fishin 


New York Cit 
— Sellar’ Nite. 


Refrigerator, Hdw 


W. 42d St., 
Grand 
Grand Rapids, Mich 


New York City. 


Remover, Carbon 
rietta, O. 
Repair Plug 
Stevens & Compaby, 
way, New York. 


Reservoirs, Ename 
Vollrath Co 


Revolvers 


Hartford, Ct. 
Iver Johnson’s Arms & Cycle Wks., 
Fitchburg, Mass 


Mich. 
Rings 
Ke 


’ 


Co., Newark, N. 


Rivet Squeezers 
Porter, H. K., Everett, Mass. 


Rivets 


a 
Hassall, John, Inc., 
eg 


Waltham, Mass 


Thomson, 
Waltham, Mass. 
Copper Tinners 

~ Cc. G., & Co., 

a. 


Rivets and Burrs, Copper 





Ludlow-Saylor Wire Co., St. iia: 
Mo. 


— Geo., Co., Cleveland, 
0. 


Piqua Handle t Mfg. Co., Piqua, O. 


oe Co., Niagara Falls, 


Carborundum “Co. Niagara Falls, 


ate 


St.. New York City. 

Shumate Razor Co.. St. Louis, Mo. 

Torrey Razor Co., J. R., Worcester, 
Mass. 
Safety 

Amer. Safety Razor Co., Brook- 
lyn, N. Y. 

Penn, A. C., Ine., 100 Lafayette 
St.. New York City 

Torrey Razor Co., J. R.. Worcester, 


Ro 


ity. 
Horton Mfg. Co., Bristol. Ct. 
Union Hardware Co., Torrington, 


t. 

Wire, Steel 

Americas Steel & Wire Co., Chi- 
cag 1. 

McCalla. Harold, Co., Phila., Pa. 


Rollers, Stny 
McKinney Mfg. Co., Pittsburgh. Pa. 
National Mfg. Co., Sterling, I). 


IIs 

Galvanized Ridge 

Whitaker-Glessner Co., 
mouth, O. 
Screen Door 

Fernold Mfg. Co., 


Ports- 


North East, Pa. 


Roof Accessories & hag 


Wheeling ne Co 
ing, W. Va 


Roofing 


Asbestos 
—— Asphalt Paving Co., Phila... 
a 


Johns-Manville, H. W., Co., New 
ork City. 








Weiss, L. T.. Brooklyn, N. Y. 
INDEX—PAGE, 161 


Corrugated 
Delphos Mfz. Co.,- Delphos, O. 


Derby Line, Vt. 
Cleveland Twist Drill Co., Cleve- 


nd, QO. 

Detroit Twist Drill Co., Detroit, 
Mich. 

Morse Twist Drill & Mach. Co., 


Greenfield, Mass. 
& Barnes Mfg. Co., 


Wiley & Russell Mfg. Co., Green- 


Gg 
Abbey & Cone 18 Vesey St., 
Co., Chicago, 


Efficiency Metal + ake sie Co., 220 


Rapids Refrigerator Co., 
McKinney Mfg. Co., Pittsburgh, Pa. 


Northwestern Chemical Co., Ma- 
873 Broad- 


led 
.. The, Sheboygan, Wis. 


Colt’s Patent Firearms Mfg. Co., 


Smith & Wesson, ‘Springfield, Mass. 


Rifle 
Marlin Fireartes Co., New Haven, 
Remington Arms U. M. C. Co., 
New York City. 
Upton Machine Co., St. Joseph, 


y 
Williamson, C. T., Wire Novelty 
‘J. 


Riveters, Rotary Vibrating 
Goodell Mfg. Co., Greenfield, Mass, 


American Screw Co., Providence, 
Brooklyn, 


McCalla, Harold, Co., Phila., Pa. 
Oliver Iron & Steel Co., Pittsburgh, 


a. 

Tubular Rivet & Stud Co., Boston, 
Mass. 
Bifurcated 

Thomson, Judson L., Mfg. Co.. 


Tubular Rivet & Stud Co., Boston. 
Mass. 
Copper 

Progressive Mfg. Co., Torrington. 


Judson L., Mfg. Co., 


Pittsburgh, 


— Brass Co., Bridgeport, 
Rods 
McCalla, Harold, Co., Philadelphia, 
a. 
Controlling 
— & Son, James, Philadelphia, 
a. 
Fishing 
Abbey & Imbrie, 18 Vesey St., New 
York City 
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Genuine 


be easily adj 





The Philadelphia Lawn Mower Co. 





“PHILADELPHIA” Lawn Mowers 


Two New Mowers 


Roller Bearing 


Far superior to Ball Bearing Mow- 
ers, will last longer, run easier, can 


usted and will do splen- 


did work. All knives Vanadium 
Steel. 
Independence Roller Bearing Write for special catalog and prices. Overbrook Roller Bearing 


, 31st and Chestnut Sts., Philadelphia, Pa., U. S. A. 


Makers of the Original Side Wheel Mowers and always up to date with new improvements. 

















When You Need Men 


consult the Opportunity 
Exchange of the Hardware 
Age—men—the right kind 
—are always open for op- 
portunities to advance 
themselves. Do you want 
the ambitious kind—the 
kind that can do things? 


50 words at one dollar per | 
insertion will put you in 
touch with such men. 


The Hardware Age 


239 W. 39th St., New York 


Opportunity Exchange Dept. 








12-in., $4.50; 14-in., $5.00; 16-in., $5.50; 
18-in., $6.00 ; 20-in., $6.50. 


Patent Thrust, Ball Bearing, Guaran- 
teed in Every Way, and Dust Proof. 
-Both the upper and lower knives are cru- 
cible steel. Wheels are 10 inches high 
and the gear is on the inside rim of the 
wheels, giving great power and speed. 
The reel knife is 614 inches in diameter, 
has four blades. The lower bed knife 
is crucible lip steel fastened to floating 
knife bed. This bed knife bar rests on 
tie rod that holds the back ends of the 
mower rigidly together. 


Send for Agency. 


CLIPPER LAWN MOWER CO. 
DIXON, ILLINOIS 








THE DIXON LAWN 




















Electric 


The 





















Lawn I[rimmer 


handiest Lawn Tool in 


the world for trimming around 


Trees, Shrubbery and Walks 





- MANUFACTURED BY 


The Whitman & Barnes Mfg. Co. Akron, Ohio , ; 














MAMI! 11) 
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Galvanized 
Whitaker-Glessner Co., Ports- 
mouth, O. 
Metal Shingles 
Co., Mil- 


Milwaukee Corrugating 
waukee, Wis. 
Tin 

American Sheet & Tin Plate Co., 
Pittsburgh, Pa. 


Roofing _, 


Siding Ma- 
* sheet & Tin Plate Co., 
Pittsburgh, Pa. 
Johns-Mansville Co., New York City. 
being | eran Co., Wheel- 
n 
Corrugated & Plain 
American Rolling Mill Co., 
town, Pa. 


Rope 

Cotton 

Linen Thread Co., 
New York City. 
Hoisting 

Columbian Rope Co., Auburn, N. Y. 
Horse & Cattle Ties 

Covert’s Saddlery Works, Inter- 
laken, N. Y. 
Manila 

— Rope Co., Auburn, N. Y. 


sa 
Columbian Rope Co., Auburn, N. Y. 
Transmission & Holsting 
Columbian Rope Co., Auburn, N. Y. 


Allen- 


96 Franklin 8t., 


Whitlock Cordage Co., 46 South 

St.. New York City. 
Rowboat, Motors 

Caille Perfection Motor Co., Chi- 
cago, ‘ 

Evinrude Motor Co., Milwaukee, 

s. 
Ferro Mach. & Fdry. Co., Cleve- 


and, 0. 
Joy Engineering Co., 


Rubber Goods - 
Strong Machy. & Supply Co., New 
York City. 
Mechanical 
Goodrich Company, 
Akron, O. 


Rubber Rolls 
Lovell Mfg. Co., 


Chicago, Til, 


B. F., The, 


Erie, Pa. 


Rubbing Stones 


Carborundum Co., Niagara Falls, 
es 


Rubbish Burners 
Cyclone Fence Co.. Waukegan, Il. 
Ludlow-Saylor Wire Co., St. Louis, 


Mo. 
Republic Fence & 


Chicago. Il. 
Wagner Mfg. Co., 


Gate Co., N. 


Sidney, Ohio. 


Rules 
Boxwood and Ivory 
= Stephens Co., Pine Meadow, 


* ES Spring Point Steel 
Lufkin Rule Co., Saginaw, Mich, 
Stanley eo & Level Co., Ne 

Britain 

Sootiation Pocket 
Johnson, E. Rule 

Chicago, Ill. 

Slide 


Mfg. Co., 


Chicago, Il. 


Dietzgen, Eugene Co., 
Pr Mfg. Co., 


Johnson, E. .. Rule 





Chicago, Il. 
Steel 





Starrett. L. 8S., Co., Athol, Mass. 
Saddlery : 
Worthington, Geo., Co., Cleveland, 
0. 
Safety Glasses 
Wiilson, T. A., & Co., Inc., Read- 
ing, Pa. 


Salts and Sticks 


Burnley Battery & Mfg. Co., North 
East, 
pamitdeamed 
Baeder, Adamson & Co.. Phila., Pa. 


U. 8. Sandpaper RR Williamsport, 
Pa. 


Saws 


Bishop, Geo. H., Co., Lawrence- 
burg. Ind. 
Fret 
Millers Falls Co., Millers Falls, 
lass. 
Hack 
spies. E. C., & Co.,. Indianapolis. 
nd. 
Disston, Henry, & Sons, Phila., Pa. 
Millers Falls Co., 28 Warren St., 
New York City. 
Simonds ete Co.. Fitchburg. Mass. 
Starrett, L. Co.. Athol, Mass. 


Hand, amet. etc. 
Atkins, E. C.. & Co.. Indianapolis, 


Ind. 
Bishop, Geo. H., 


& Co., Lawrence- 

burg, Ind. 
Disston, Henry, & Sens, Phila... Pa. 
Jennings, C. « a 42 Murray 


St.. New York Cit 
Simonds Mfg. Co. ee Mass. 


Scales 
Chatillon, John, & Sons, New York 


~J 


Secrew Holes, Brass 


Screw Machine Products 


Screw Plates 
Butterfield & Co., Derby Line, Vt. 
Wells Bros. Co., Greenfield, Mass. 
Wiley & Russell Mfg. Co., Green- 
field, Mass. 
Screw 
Corbin Screw Corp., New Britain, 


Seribers 
Brais, F.. & Co., Cleveland, O. 
Timber 
Bemis & call Hdw. & Tool Co., 
Springfield, Mass. 
Seythes 
Bush, Grain, Grass, Lawn 
and Weed 
Hallowell, 


Seals. Notary. ete. 


Seats. Third Carriage 


McKinnon Dash Co., Buffalo, N. Y. 
Seeders, Cher 
Rollmann Mfg. Co... Mt. Joy, Pa. 


Separatcrs, Cream 


Sets 





City. 
a * ag Binghamton, Binghamton, 


Scrapers 
Cabinet 
Duncan Bros. & Wray Co., Ludlow 


Falls, O. 
ah Fim Co., Brooklyn, Wis. 
oor 
—— Bros. & Wray Co., Ludlow 
oO 


Fa 
Fox ~ me's Co., Brooklyn, Wis. 
Ohio Tool Co. . Charleston, W. Va. 
Foot 
Griffin Mfg. Co.. Erie, Pa. 
National Mfg. Co. .. Sterling, Il. 


and 
Duncan Bros. & Wray Co., 


Ludlow 
Falls, O. 
Fox Supply Co., Brooklyn, Wis. 
og 
Rollman Mfg. Co., Mt. Joy, Pa. 


Screening Board 
Berlin Mills Co., Portland, Me. 


Sereen Cloth 
Wright Wire Co., Worcester, Mass. 


Screens 
Perforated Metal 
Clinton Wire Cloth Co., 
Mass 
Spark Guards or Fire 
Atlas Mfg. Co., New Haven, Ct. 


Clinton, 


Screw Driv 
Benjamin Sellar’ Mfg. Co., Chicago, 
Beldgevort Hdw. Mfg. Corp., 


Bridgeport. Ct. 
Disston, Henry, & Sons, Phila... Pa. 
Goodell-Pratt Co., Greenfield, Mass. 


Russell, Jennings Mfg. Co., Ches- 
ter, Ct. 

Johnson, Wm., Newark, N. J. 

Millers Falls Co., Millers Falls, 


Mass. 

North Bros. Mfg. Co., Phila., Pa. 

Ohio Tool Co., Charleston, W. Va. 

Reid, A. H., Diary Supply Co., 
Philadelphia, Pa. 


Sargent & Co., New Haven, Ct. 
Smith Co., H. D., Plantsville, Ct. 
Snell Mfg. Co., Fiskdale, Mass. 


Stanley Rule & Level Co., New 


Britain, Ct. 


Stine Screw Holes Co., Chicago, Ill. 


Barnes, Wallace, Co., Bristol, Ct. 
Corbin Screw Corp., New Britain. 
Cc 


t. 
Progressive Mfg. Co., Torrington, 
Ct. 


A SS Schlemmer & Co., 4th 
Ave. & 13th St., New York City. 
Machine 

American Screw Co., Providence, 
I 


a 
Corbin Screw Corp.. New Britain, 


Progressive Mfg. Co., ‘Torrington, 
Ct. 
Wood 

American Screw Co.,. Providence. 
ee 


Bridgeport Serew Co., Bridgeport, 


Corbin Screw Corp., New Britain. 


Southington Hdw. Co., Southington, 
Ct. 


North Wayne Tool Co.. 
Me. } 


aepwerntie Stamp Co., ‘Brlagenort. 
t 


De Laval Separator Co., 


E 165 Bway.. 
New York City. 


all 
eg en Pratt Co., 


Mass, 

Morrill, Chas., Broadway & Cham- 
bers St.; New York City 

Ohio Tool "Co.. Charleston Ww. Va. 

Stanley Rule & Level Co., New 
Britain, Ct. 

Syracuse Twist Drill Co., 


Greenfield, 


Syracuse, 


Union Caliper Co., Mass. 
Screen Door 

Fernald Mfg. Co.. North East, Pa. 

Griffin Mfg. Company. The, Erie, 


Orange, 


Soldering 
Millers Falls Co., 
Mass. 


Millers Falls, 


Settees, Steel, Iron and Wire 
“eae Wire Co., St. Louis, 
Mo 


meieiitines Sets 
Conway Shear Co., Bridgeport, Ct. 


Cold Rolled Steel 
& Wire Co., Chi- 


Shafting, 
American Steel 


eago, Il. 
McCalla, Harold, Co., Phila., Pa. 
Sharpeners 
Knife 
Luther Grinder Mfg. Co., Milwau- 
kee, is. 


Shears and Scissors 
Conway Shear Co., Bridgeport. Ct. 


E. & G. Mfg. ‘Company, Roch- 
ester, N. 
Kastor, Adolph, & Bro.. 109 Duane 


St.. New York City. 


Shears 
Pruning 
Rhodes Mfg. 
Mich. 


Co., Grand Rapids, 


Sheet Metal Machinery 
= J. Swaine Mfg. Co., St. Louis, 
0. 


Sheets 
Biack and Galvanized 
American Sheet & Tin Plate OCo., 
Pittsburgh, Pa. 
Whitaker-Glessner Co., Ports- 
mouth, O. 
Corrugated Steel 
Inland Steel Co., Chicago, III. 
I 


~~ nd Steel Co., 


ron & Steel, Corrugated 
American Rolling Mill Co., Mid- 
dletown. O. 
Rust Resisting 
Inland Steel Co., Chicago, III. 
Stove Ran 


ge 
American Sheet & Tin Plate Co., 
Pittsburgh, Pa. 


Shellers, Co 
Root-Heath Spanier & Mfg. Co., 
Plymouth, O. 
Sacks, Louis, Hamburg PIl., nr. 
Ave. L, Newark, N. J. 
Shelis, Shot 
Peters Cartridge Co., Cincinnati, O. 
Remington Arms U. a) ae) 
New York City. 
Robin Hood Ammunition Co., 


Swanton, Vt. 


Shelving, Store 


Green, A. H., Co., 97 Warren St., 
New York. 
Heller, W. C., & Co., Montpelier. O. 
Warren, J. D. .. Mfg. Co., Inc., Chi- 
cago, 7: 
Shingles, Metal 
Berger Mfg. Co., Canto 0. 


Mil- 
Wheel- 


Milwaukee Cortiehtion "hs. 
waukee, Wis. 

Wheeling Corrugating Co., 
ing, W. Va. 


Shock Absorbers 

Cox Brass Mfg. Co., 

Johns-Manville Co., 
York. 


Albany, N. Y. 
H. W., New 


Shoe Lasts & Stands 
Root-Heath Mfg. Co., Plymouth. O. 


Star Heel Plate Co., Louis Sacks, 
rop., Newark, N. d. 
Shoes 
Furnitu 
Onward Mfg. Co., Minasha, Wis. 
Horse 
American Steel & Wire Co., Chi- 
cago, L 
Standard Horse Shoe Co., Boston, 
Mass. 
Shovels 
Cultivator 


Peters Pump Co., Kewanee, III. 


Sifters, Ash 

Hill Dryer Co., Worcester, Mass. 

eee Wire Co., St. Louis, 
Mo. 


Silverware 
See Ware 


Sink Strainers 

Andrews Wire & Iron Wks., 
ford, 

Wagner Mfg. Co., 


Rock- 


Sidney, Ohio. 


Sinks, Enameled 


Barnes Mfg. Co., Mansfield. O 


Vollrath Co., The, Sheboygan, Wis. 
Sirens, Bicwele 
Grossman, Emil. Mfg. Co.. Bush 


ae Building 20, Brooklyn, 


Skates, Iee and Roller 
Union Hardware Co., Torrington. 


Skillets 
See Pans, Frying 


ede. Beers 
Allen. 8. & Co. Phila., Pa. 
Sicharés- Wileex Co. -- Aurora, {fil 


Snips, Tinners’ 
Conway Shear Co., Bridgeport, Ct. 
— Stow & Wilcox Co., Cleve- 
and, 


Socket Wrench Sets 
Walden Mfg. Co., Worcester, Mass. 


Solder 
Aluminum 
Aluminum Solder 
ie 


ae 


Co., Syracuse, 


ound Paste 
Mfg. Co., North 


Soldering Com 
Burnley Battery 
East, 


Soldering Coppers 
Eureka Company, North East, Pa. 


Sole Leather 
oh ene Cc. G.. Inc., Chicago, 


Spades 
Ditching 
Iwan Brothers, South Bend, Ind. 


Spark Plugs 
Champion _ an Plug Co., To- 


ledo, 

Gibson Co.. Indianapolis, Ind. 

Grossman, Emil, Co., 250 W. 54th 
St., New York. 

Herz & Co., 295 Lafayette St.. 
New York. 

Johns- Manville, H. W., Co., New 

ork. 
Mosler & Co. R., New York 


2 We eat ea Co.. Bloomfield, 

Refiex Ignition Co., Cleveland, O. 

Sharp Spark Plug Co.. Cleveland, O. 

Silvex Company, 171 "Madison Ave.. 
New York. 


Specialties, 5. 10 and 2he. 
Reading Saddle & Mfg. Co., Read- 
ing, Pa. 


Speedometers 
Corbin Screw Corp., New Britain, 


Ct. 
Johns-Manville, H. W., Co., New 
York. 


Splicers, Lineman’s 
Wood, Brass & Steel 
Mathias Klein & Sons, Chicago, III. 


Spikes 
Amer. Steel & Wire Co., Chicago. 
Ill. 
Spoons and Forks, Silwer 
and Silwer Plated 
International Silver Co., Bridge- 
port, Ct. 
Spoons, Stamped Tinned 


amp 
Atlas Mfg. Co.. New Haven, Ct. 


Sporting Goods 
Butler Bros., Chicago, III. 
“een Hardware Co., St. Louis, 


Witte Hardware Co., St. Louis. Mo. 


WestaanEay™. Geo., Co., Cleveland. 
Sprayers 
Hand, Barrel and Power 


Gould Mfg. Company. Seneca Falls. 


Hayes Pump & Planter Co., Galva, 

Myers & Bro., F. P., 

Spring Lubricatio 

Dann Oil Cushion Reston Insert 
Co., Chicago, Ill. 


 saceeaaay O. 


Sprin 
Amer. "Steel & Wire Co., Chicago, 
Barnes, Wallace Co., Bristol, Ct. 
Chatillon. John, & Sons. New 
York City 
ear ar Wire Spring Co., Cleve- 
anc 


—T Saylor Wire Co., St. Louis, 


aes at Spring Co., Worcester, 
ss 


MASS. 
Automobile 


Dann Oil Cushion Spring Insert 
Co.. eee Til. 
Doo 

Pla Steel & Wire Co., Chi- 
eago, Ill. 

Bommer Bros., Brooklyn, N. Y. 

Chicago Spring Butt Co., Chicago, 

Morgan Spring Co., Worcester. 
Mass, 


Sprinklers, Law 
Enterprise Mfg. Co. rae Pa., Phila- 


delphia. Pa. 
Nelson, L. 1810 Washington 


R., 
St.. Peoria, Ill. 








Rock City Mfg. Co., Wabash, Ind. 
SEE ALPHABETICAL 


Winslow Skate Mfg. Co., Worcester, 
Mass. 
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Standard Stamping Co., Marys- 
ville, O. 
Stuber & Kuck Company, Peoria. 
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ESTABLISHED A. D. 1830 


Do You Sell These JOHNSON Garden Tools? 





A GOOD VARIETY OF STYLES ONLY ONE QUALITY—THE BEST 
No. 211—Forged Stee! - No, 2120—Socket—Long Handle No. 215 A Leader 
Strongest Trowel Made. Fine Finish Blade Polished and Enameled Red Finished in Blue Enamel 


Handsomest and best made implements on the market. THEY SELL ON SIGHT. 






No. 218—Wood Handle 
Dibble. Made with 
Fine Finish Iron or Brass Points 





No. 217—Transplanter No. 2500—Asparagus Knife 


A Most Handy Implement Forged——-Hardened Edge. 


Mesctecurea ty, WILLIAM JOHNSON, Hedenberg Works, NEWARK, N. J. *Swevine’s7’Sijies 

















; TOWNSEND GAVE TO THE WORLD 
American Steel & WireCo. | | THEBALLBEARINGLAWN MOWER 





MANUFACTURERS OF————__—— Golf 

Mowers 

American & Griswold nrc 
Bale Ties Trimmers 


All = age cige ohg ae now ee 
ing Mowers for their best grade, but Town- 
CHICAGO WORCESTER CLEVELAND send still leads in design, quality and finish. 


NEW YORK DENVER - PITTSBURGH 
S. P. Townsend & Co., Orange, N. J. 











































- 52eseee cmmnarmeicic cee use ri 

= 

= ® . 

= Attaches to | | Barnes’ High Grade 
= = + 

= = m 

: Any Standard | | ,>Prayino Pumps 

= = Are the most dependable 

= W h ee ] p ] OW = and satisfactory spraying 

= = pumps made. This has 

= The Norcross Cultivator-Hoe and = been proven by their 18 

= Weeder can be used on a handle or = ° 1 al , h 
= attached to any | standard model of = years’ of successful results in the 
= wheel plow. as the endorsemen = i i ; , : ; 
= of Lather Burbank—that’s a point = largest fruit growing districts a this 
= that will appeal to every live gar- = country as well as foreign countries. 
= me + Aw ae ‘ = ‘ 

= i e Norcross, = ® 

= can cultivate closer. to ‘the plants = Barnes Spraying Pumps 
= — — A eae tool ee z will help you secure the cream 
= made. e se n our w 

= —who’s seine to sell thom ? oo = pe Racor ee — _— 
Z © | catalog and Special Preposition, 
= atalog and Special Proposition. 
|= C. S. Norcross & Sons 2 

= = The Barnes Mfg. Co. 

= a - = Mansfield, Ohio 











at 
Z 
= 
= 
= 
= 
= 
: 
= 
= 
= 
= 
= 
: 
= 





YOU CAN SECURE 


industrious, capable clerks, salesmen or managers, by 
advertising for them in the Opportunity Exchange of 
Hardware Age. This Department receives the earnest 
consideration of many ambitious men who aspire to more 
responsible positions. $1.00 pays for one insertion of a 
fifty-word advertisement. Try this department, now 


HARDWARE AGE, 239 West 39th Street, NEW YORK 
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Ill. 
Thompson Mfg. Co., Los Angeles, 
Cal. 
Squares, Machinists’ 
Brown & Sharpe Mfg. Co., Provi- 


ae 
rgent & Co., New Haven, Ct. 
— Hdw. Co., Southing- 


Ct. 
Stanley Rule & Level Co., 


New 
Britain, Ct. 
Starrett, AL. S., Co., Athol, Mass. 
Stains & Enamels 
Martin-Sénour, Chicago, III. 
Stains, Oil & Acid 
Lambert, Inc., Buffalo, 


Pratt & 
a ae 
Stalls, Steel 
Hunt, Helm, Ferris & Co., Har- 
vard, Il. 


wameee Household Ware 


See are 
Stamping, Sheet Metal 
Morgan Spring Co., Worcester, 
Mass. 
Parker Wire Goods Co., Worcester, 
Mass. 
Fred J. Swaine Mfg. Co., St. Louis, 
Mo. 
Stamps and Dies, Steel 
— Stamp Co., Bridgeport, 
t. 


Stanchions, Cattle 
Hunt, Helm, Ferris & Co., Har- 
vard, Ill. 


Staples, Wire 
Amer. Steel & Wire Co., 
l 


Clinton Wire Cloth Co., 


Chicago, 

Clinton, 
Mass. 

Keystone Steel & Wire Co., Peoria, 

Co., Pittsburgh, 


Sterling, Ill. 
Bingham- 


McKinney Mfg. 
Pa 
National Mfg. oe 
Titchener & Co., E. H., 
ton, N. Y. 
mene gage and Cold Rolled 


Griffin Pte. Co., Erie, Pa. 
West Leechburg Steel Co., 


Pitts- 
burgh, Pa. 
Stee 
Roschiret, Etc. 
a “ame C. & A., Philadelphia, 
Kitchen ane Carving 
Hoffman, C. A., Frankford, 
Philadelphia, Pa. 
Stock and Dies 
Bridgeport, 


— Mfg. Co., 
t. 
Butterfield Co., Derby Line, Vt. 
Oster Mfg. Co., Cleveland, O. 
Wells Bros. Co., Greenfield, Mass. 
Wiley & Russell Mfg. Co., Green- 
field, Mass. 
For Pipe 
Butterfield & Co., Derby Line, Vt. 


Stoners, Fruit 
Enterprise Mfg. Co. of Pa., Phila- 

delphia, Pa. 
Rolilman Mfg. Co.. Mt. Joy, Pa. 


Stones 
Oo 


Carborundum Co., Niagara Falls, 


Pike Mfg. Co.. Pike, N. H. } 
Scythe 

Carborundum Co., Niagara Falls. 

Pike Mfg. Co., Pike, N. H. 


Sharpening 


es Sk Rea Co.., Falls, 


Niagara 


a 
Pike Mfg. Co., Pike, N. H. 


Store Fixtures & Furniture 
Green, A. H., Co., 97 Warren St., 


C.. & Co.. 
Mfg. Co., 


Montpelier, 


Heller, W. 
Oo 
Chicago, 


Warren, ee OSS 
Ill. 


Stove Lighting System 
Coleman Lamp Co., Wichita, Kan. 


Stoves 
Huenefeld Company, 
Ohio State Stove Co., 
Electric 
= Cc. A., Company, Waupun, 


Cincinnati, O. 
Columbus, O. 


is. 
Fireless 
Toledo Cooker Co., Toledo, O. 
Oil, Vapor and Gasoline 
— & Boggis Fdry. Co., Cleve- 
land, O. 


Stretchers, Wire Fence 
F. J. Townsend, Painted Post, 
es 


Strips 
Leather 


Allen’s. N. R., Sons Co., Kenosha, 
Wis. 











Sole Leather 
—* Ww , Sons Co., Kenosha, 
8 


Fleckenstein, Cc. G., Inec., Chicago, 


Stuffers, Sausax 
Enterprise Mfg. Go, of Pa., Phila- 
delphia, Pa. 
Peck, Stow & Wilcox Co., Cleve- 
land, Ohio. 


Sweepers, Lawn 
Philadelphia Lawn 
Philadelphia, Pa. 


Mower Co., 


Swings, Lawn 
Myers & Bro., F. E.. Ashland, O. 


Table Ware 
See ‘Ware 


Tackle Blocks 


Union Hardware Co., Torrington, 
Ct. 
Tacks 
Amer. Steel & Wire Co., Chicago, 
Ill. 
Shelton Co., Shelton, Ct. 
Tags 
Guarantee 
Dennison Mfg. Co., 26 Franklin 
St., Boston, Mass. 
Marking 
Dennison Mfg. Co., 26 Franklin 
St.. Boston, Mass. 
Shipping 
Dennison Mfg. Co., 26 Franklin 


St.. Boston, Mass. 

Trademark 
Dennison Mfg. Co., 

St., Boston, Mass. 


26 Franklin 


Tanks 
Faucet and Pump 
Delphos Mfg. Co., Delphos, O. 


Tapes, Measuring 
Dietzgen, Eugene Co., Chicago, Il. 
Lufkin Rule Co., Saginaw, Mich. 
Starrett, L. 8., Co., Athol, Mass. 


Taps and Dies 
Butterfield & Co., Derby Line, Vt. 
Morse Twist Drill & Mach. Co., 
New Bedford, Mass. 
Wells Bros. Co., Greenfield, Mass. 
Wiley & Russell Mfg. Co., Green- 
field, Mass. 


Tea Kettles 
Aluminum Cooking Utensil Co., 
New Kensington, Pa. 
Wagner Mfg. Co., Sidney, Ohio. 


Tennis Balls 


Pennsylvania Rubber Co., Jean- 

nette, Pa. 
Terminals 

Champion Spark Plug Co., To- 
ledo, O. 

Grossman, Emil, Mfg. Co., Bush 
2. Building 20, Brooklyn, 
Primary 

— Fare Supply Co., Bloomfield, 
a Clip 

Bloomfield, 


ee Ave | Pinoy Co., 


Thread, Lin 
Linen Thread Co... 
New York City. 


96 Franklin St., 


Ties 
Bale 
American Steel & Wire Co., Chi- 
cago, Til. 
Ludlow- Saylor Wire Co., St. Louis, 
os and Horse 
or. aaa Chain Co., Bridgeport, 
Rugg, E. T.. & Co., Newark. O. 
Tile, Metal 
Milwaukee Corrugating o., Mil- 
waukee, Wis. 


Timers and pbiieesews 
Herz & Company, 245 W. 55th St., 
New York City. 


Tin Plate, Bright 
American Sheet & Tin Plate Co., 
Pittsburgh, Pa. 


Ps 
Rubber Closet Seat 


Elastic Tip Co., Boston, Mass. 
Rubber Furniture 
Elastic Tip .Co., Boston, Mass. 


e Powder, Non-Chafing 
Reflex Ignition Co., Giesieak oO. 


Tires, Rubber 
Aeroplane 
1oodrich Company, 
Akron. O. 
Automobile 
Goodrich, B. F.. Co.. Akron, O. 

Penn Rubber Co., Jeannette, Pa. 
Western Tire & Rubber Co., Kan- 
sas City, Mo. 


_. wea 2 


: 





Reyes and ne 


gy Company, B. The, 
Akron, O. 
Ponaurieiate Rubber Co., Jean- 
nette, Pa, 
Truck 
Goodrich » ~ecaeeale B. F.. The, 
Akron, O. 
Tires & 


Tubes 
Gibson Co., Indianapolis, Ind. 
Toasters 
Brea 


d 
se & Iron Wks., Rock- 


ford, 


Tong 
Hellers Bros. Co., Newark, N. J. 
Gifford-Wood Co., Hudson, N. Y.; 
Boston, Mass.; Chicago, Ill. 


Blacksmith 
Vaughan-Bushnell Mfg. Co., Chi- 
eago, Ill. 
Tool Kits 
Automobile 
Washing- 


American Novelty Co., 
ton, ga + ® 
Electricians 

Klein & Sons, Mathias, Chicago, III. 


Tool Sets 
Hollow Handle 
Bridgeport Hdw. Mfg. Corp., 
Bridgeport, Ct. 
Fray, John §8., Co., Bridgeport, Ct. 
Tools 
Anvil 
Vaughan-Bushnell Mfg. Co., Chi- 
cago, l. 
Boring 
Irwin Auger Bit Co., Wilming- 


ton, O. 
Millers Falls Co., Millers Falls, 
ass. 
Union Caliper Co., Orange, Mass. 
Box Opening 
Bridgeport Hdw. Mfg. 
Bridgeport, Ct. 
Bricklayers’ 
Rose & Bros., Wm., 


Corp., 


Sharon Hill, 


Pa. 
Butchers’ 

Atkins, E. C., & Co., Indianapolis, 
Ind. 

Bishop, Geo. H., Co., Lawrence- 


burg, Ind. 

Chatillon, John, & Sons, New York 

ty. 

Disston, Henry. & Sons, Philadel- 
phia, Pa. 

Destin: Biddle Hdwe. Co., 
delphia, Pa. 
Carpenters’ 

Atkins, E. C., & Co., 


Ind. 
Hammacher, Schlemmer & Co., 4th 
Ave. & 13th St., New York City. 
The L. S. Starrett Co., Athol, Mass. 


Indianapolis, 


Witte Hardware Co., St. Louis, 
Mo. 
Carving 


Hammacher, Schlemmer & Co., 4th 


Ave. & 13th St... New York City. 
Cement Workers 

Bishop, Geo. H., Co., Lawrence- 
burg, Ind. 

Ohio Tool Co., Charleston, W. Va. 
Draftsmen’s 


Dietzgen, Eugene Co., Chicago, Ill. 


The L. S. Starrett Co., Athol, 
Mass. 
Dropped oe 

Williams, J. Co., Brooklyn, 
ae A 
Edge 

Peck, Stow & Wilcox Co., Cleve- 
land, O. 
Eyelet 

Eyelet Tool Co.. Boston, Mass. 
arden 


e 
S. L. Allen & Co., Philadelphia, 


Pa. 
Hayes Pump & Planter Co., Galva, 
Ill 


Norcross, Cc. S., & Sons, Bushnell, 
Ill. 

Reading Saddle & Mfg. Co., The, 
Reading, Pa. 
Granite Workers’ 


Trow & Holden, Barre, Vt. 
Harness 

—. Cc. 8.. & Co.. Newark, 
Me 

Myers, F. E., & Bro.. 


Ashland, O. 
Ney Mfg. Co., Canton, O. 
Ottawa. Til. 


—— dé. E.. "Co.. 
Atkins. BE. C.. & Co.. 
Ind. 


Be ee ge & Mfg. Co., 
n 
ice Harvesting and Handiing 
Gifford-Wood Co., Hudson, N. Y.; 
ston, Mass.; Chicago, Il. 
Jewelers’ 
The L. S8. Athol, 
Mass. 
Linemen’s 
Kline Mathias & Co.. 
Smith & Hemenway Co., New York 
City. 
Machinists’, Machanics’, Ets. 
a & Spencer Co., Hartford, 


Indianapolis, 
Read 


Starrett Co., 


Chicago. Tl. 


Brown & Sharpe Mfg. Co., Provi- 
dence, R. I. 
Buck Bros.. Millbury, Mass. 


Butler Bros.. Chicago, Il. 
Hammacher, Schlemmer & Co., 4th 
Ave. & 13th St., New York City. 
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Phila- | 


Smith Co., H. D., Plantsville, Ct. 
Starrett, a S., Co.. Athol, Mass. 
Wells Bros. Co., Greenfield, Mass. 


ee ~ & Russell Mfg. Co., Green- 
fie 
Millwrights’ 
The L. 8S. Starrett Co., Athol, 
Mass. 
Pipe 
Walworth Mfg. Co., Boston, Mass. 
Pipe Chain 
— J. H., & Co., Brooklyn, 


Pipe Treading 
Oster Mfg. Co., |, SY 0. 

Plasterers’ 
Atkins, E. C., & Co., 


nd. 
Rose & Bros., Wm., 
Pa 


Indianapolis, 

Sharon Hill, 
Plumbers’ 

Johnson, Wm., Newark, N. J. 

Osborne, Cc. s.. & Co., Newark, 


Precision 


Goodell-Pratt Co., Greenfield, Mass. 


uarry 
Trow & Holden Co., 


Barre, Vt. 
aw 
aa. E. C., & Co., Indianapolis, 
nd. 
Disston, Suial & Sons, ‘Philadel- 


phia, 
Steam “and Gas Fitters’ 
—a Mfg. Co., sridgeport, 


t. 
Steel 


Heller Bros. Co., Newark, N. J. 
Tinsmiths & Sheet Metal 
Workers 
Peck, Stow & Wilcox Co., Cleve- 
land, oO. 
Trimmers’ 
a NG Me Cc. 8S. & Co., Newark 
Upholsterers’ 
——. C. S.. & Co., Newark, 
Torches, Gasoline, Kero- 


sene and Alcohol 
Ashton Mfg. Co., Newark, N. J. 
Clayton & Lambert Mfg. Co., De- 
troit, Mich. 


Towel Ba 
— Mfg. i, The, New Britain, 








To 
| aman Mfg. Co.. Freeport. III. 
| Mysto Mfg. Co., New Haven, Ct. 
| Track 
Steel for Store Ladders 
Milbradt Mfg. Co., 2410 N. 10th 
St. Louis, ‘Mo. 
Tr rolle ey 
ar tes Door Hanger Co., Ashlané 
Wood for Store Ladders 
Milbradt Mfg. Co., 2410 N. 10th 
St., St. Louis, Mo. 
Tractors, Farm 
Chase Motor Truck Co., Syracuse, 
Tramvays 
American Steel & Wire Co.. Chi- 
cago, Ill. 
Trimmers, Bent 


E. & G. Mfg. Company, Rochester. 
| ee. A 


Traps 
Fly 
ae eee Wire Co., St. Louis. 
Thompson Co., Red Oak, Iowa. 


ame 
Sargent & Co.. New Haven, Ct. 
Rat and Mouse 


Love ll Mfg. Co., Erie. Pa. 
Niagara Falls Metal Stamping 
Works, Niagara Falls, N. Y. 


Trellis, Ornamental Wire 
Cyclone Fence Co., Waukegan, III. 


Trough, Eav 
Delphos Mfg. Co. Delphos, O. 


Trowels 
Atkins, E. C., & Co., Indianapolis, 
Ind. 
Bishop, Geo. H., Co., Lawrence- 
burg, Ind. 
Disston, Henry, & Sons, Inc., 


Philadelphia, Pa. 
Johnson, Wm., Newark, N. J. 
Reading Saddle & Mfg. Co., Read- 


ing 
Rose '& rie. Wm., Sharon Hiil, 
a. 


Trucks 
Barrel 
ew Mfg. Co., Pittsburgh, 
a. 
Commercial 
De Kalb, 


“;" Kalb Wagon Co., 
Til. 


Syracuse. 


Detroit, 


Moto 
Chase Motor Truck Co., 
. Be 4 
Federal Motor Truck Co., 
Cincinnati, O. 


De Kalb, III. 


Mich. 
Stewart Iron Works, 


Stake 
De Kalb Wagon Co., 
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DUO NOZZLE 


COMBINED HOSE NOZZLE 
AND LAWN SPRINKLER 


AT LOWEST PRICE 
EVER ASKED FOR 
EITHER ONE 


Saves labor. Delivers more 
water. Cannot leak. Saves 
hose from bursting. Wider { 
spray. Longer Stream. Sam- 








HERMAN MEG. CO.. Battle Pike Mich. 
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L. R. NELSON, SUCCESSOR TO 


CENTRAL BRASS & STAMPING CO. 


E2INQEY auarity propuct WEEE 





Held in the 
hand or stuck 
in the ground. 
It throws all 
kinds of 
streams. 


2 IN 1 


First—A Nozzle that throws all 
kinds of streams and sprays. 
Second—A Sprinkler that will 
stay where it is placed. 


A sample postpaid for 20c. will con- 
vince you. Send for catalogue. 























Safety Fuse 


Ensign-Bickford is the ORIGINAL safety 
fuse—tested and tried by time and experience. 


The 
Ensign- 
Bickford 
Co. 


Simsbury, 
Conn., U.S.A. 

















The ‘‘Detachable’’ Hose Reel 


‘‘a business builder’’ 


REVOLVES ON THE FAUCET 
(special faucet furnished) 


Attached & Detached Instantly 
No KINKS or TWIST in HOSE 
DISPLAY STAND & CARD 


SELLS HOSE & REELS 
FOR YOU 











Send for descriptive matter and 
special proposition. 


The Specialty Mfg. Co. . 
St. Paul, Minn., U.S. A. 
Sold thru Hdwre. Jobbers 


























CLAMPS 


BALL JOINTS 
for Pump Hose 


anny 






MORGAN 
Made in all PUMP HOSE 
standard __ sizes CLAMP 


Made from Heavy Brass 
with Brass Screw for se- 
curing connections on 
Pump Hose. Sizes %”, 
7-16”, 1%”, 5%” inside dia. 


MORGAN MANUFACTURING CO. 
CHAPEL STREET  :: :: NEWPORT, R.I. 


at right prices 











STRAIGHT AWAY LAWN SPRINKLER 


No. 1 





Throws all the water away from the end of 

the hose. Can be held in the hand for sprink- 

ling flowers. Write for our general catalogue. 
New York Office: J. M. Sherwood Co., 168 Church St. 


Stuber & Kuck Co., Peoria, III. 
Wm. P. Horn Co., Pacific Coast Representative, San Francisco, Calif. 











You Get the Biggest Return 


in all the desirable elements of Hose 
Service when you buy ‘‘YERDON’S”’ 
CAST BRASS HOSE BANDS 

Made of a Special, RUST- PROOF, 
composition metal, _ exceptionally 
strong and durable, they hold the 
hose firmly with a double, all-round 
‘‘Grip’’ assuring a permanently tight 
connection. They can be used re- 
peatedly and will be right on the 
job doing Efficient work long after 
others are scrapped and oe 

ALL sizes for hose %” 
to the largest Suction Hose. Most 
satisfactory on automobile hose con- 
nections. Made in Fort Plain. U. 
S. A. Used everywhere. Unequalled 


by any. 

We solicit your stock orders. If 
you don’t know them write for sam- 
ples. Both Home and Foreign trade 
supplied 


WILLIAM YERDON 
BOX 102 FORT PLAIN, N. Y. 














GOOD PROFIT 
IN FENCE POSTS 


There is a big demand for a cheap and 
durable fence post. Thousands of tons of 
good overhauled pipe and boiler tubes 
that go to waste annually could be profit- 
ably made into fence posts for farm and 
railroad fencing. 


The Tiger 
Grip Clamp 


securely ap any kind of wire fen 
+ Ry none post. They will not slip = 


cue circular and sample on re- 
quest. 


CARSWELL MFG. CO. 
1808 N. 3rd St., St. Joseph, Mo. 
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Store and Bag Aluminum When Saetowent Michigan Wire Cloth Co., Detroit, 
Syracuse Chilled Siow Co., Syra- Aluminum Cooking Utensil Co., Indianapolis, Ind Mich. 
cuse, N. Y. New Kensington, Pa. N. J. Wire Cloth Co., The, Tren- 
Stove . i Hee Geo. H., Co., Cleveland, | wheelbarrow ms ton, ‘. J. 
Arcade Mfg. Co., Freeport, Ill. . Syracuse Chilled Plow Co. . ogers Wire Cloth Co., 299 Broad- 
és ee re alia — Aluminum Co., Wooster, ve N. Y. Ca. Gyre way, New York City. 
‘lark, ‘ os ie ndsor . 
Locks, Ct. Butler Bros., Chicago, Ill. Wire. Mattress 
McKinney Mfg. Co., Pittsburgh, Sturges & Burn Mfg. Co., Chi- | Whistles and Calls Amer “Steel & Wire Co Chi 
cago, IIL. Union Hardware Co., Torrington, , eats ve UMECARO, 
Wagner Mfg. Co., Sidney, Ohio. Ct. mu. 
Trank and Suit Case Trim- et a, Aluminum Co., West P 
Wire, Picture 
zs Whitelead r : : 
Corbin Cabinet Lock Co., New Witte Hardware Co., St. Louis, Mo. Eagle Paint Varnish C Pitts- Turner & Stanton Co., Norwich, Ct. 
Brit tain, Ct. Earthen - Pp & a 8 O., ts 
n, Sah .. Cl ” + seme BE Sow 
" ' — _— oe National Lead Co.. 111 Broadway. | Wire Rope Fittings 
ee eee Rubber Co.. Sean. ag Earthenware Co., Cam- y = Steel & Wire Co., Chicago, 
idge, ; 
nette, Pa. . 
Western Tire & Rubber Co., Kan- Enameled wate . 
sas City, Mo. Butler Bros., Chicago, Ill Myers, F. & Bro., Ashland, O.| Wire Rope, Iron and Steel 
a. a Grosjean ‘Mite. Co., New — Steel & Wire Co., Chicago. 
Tarnbuckles ,_ York City. Wire 
Screen Door National Enameling & Stpg. Co., McCalla, Harold, Co., Philadelphia, Rogers Wire Cloth Co.., 299 Broad- 
National Mfg. Co., Sterling, Il Milwaukee, Wis. Pa way, New York City. 
, +" ’ ¥ Vollrath Co., Sheboygan, Wis. , Wright Wire Co., Worcester, Mass. 
Terine Witte Hardware Co., St. Louis, Mo. Wise. tse 
Samson Cordage Works, 88 Broad[ Galvanized Amer. Steel & Wire Co., Chicago , 
St. Boston, Mass. Wheeling Corrugating Co., Wheel- Tl. ae Shapes 
Binder ing, W. Va Keystone Steel & Wire Co., Peoria. ai ls H., & Co., Bingham- 
—— Rope Co., Auburn, N. Y. Glass Ill. Ms Se 
otton Bowman, Geo. H., Co., Cleveland, O. 
Estes Mills, Fall River, Mass. H ~ 
all : ollow Wire Brads Wire Stretchers 
Ldoen Teneed Se: 96 Franklin St.. Lalance- - Mfg. Co., New Amer. Steel & Wire Co., Chicago, Eureka Co., North Kast, Pa. 
ee y. York City. Ill. — Ferris & Co., Har- 
, l. 
Yolumbian Rope Co., n, N. Y. Silver Plated ig ' ’ 
C — ope Co., Aubur Y Sntewnational Sitver Co.. - Meriden. Wire. Broom _ Ney Mfg. Co., Canton, O. 
oe Rope Co., Auburn, N. Y. a d ty Steel & Wire Co., Chicago. 
nen apie : Wood & L ” 
Linen Thread Co.. 96 Franklin St., Butler Bros., Chicago, III. Cleveland Gal Wie. ore 
New York City. Wire Kitchen Wire, Cable i. tieead ooper 
Ww in , S S Keystone Steel & Wire Co., Peoria, wie te ee, Y 
rapping = Wire Goods Company, The, Worces- il. 
Columbian Rope Co., Auburn, N. Y. ter, Mass. 
W pomehen 
Wire. Cloth emis & Call Hdw. & Tool Co. 
bd fae. 3 Drill Co., Cleve- ee ger tgp an Wire Fabric Co., Chicago, A nagar Mass. < 
toni: te: a a. ai ‘ . ings & Spencer Co., Hartford, 
Detroit Twist Drill Co., Detroit, terbes FP anace Co., Bristol, Ct. ee ee Coes Wrench ee ee 
Wrought Darby, Edw., & Sons Co., Ine., ossberg, Frank, Co., Attleboro, 
Morse Twist. Drill & Mech. ©o../ Henry Disston & Sons, Philadel- Philadelphia, Pa. _, Mass. 
Syracuse Twist Drill Co., Syra- nhia, Pa. Gilbert & Bennett Mfg. Co., 277] ‘Shaw Propeller Co., Boston, Mass. 
a“ 2 ir io — Mfg. Company, The, Erie, ¥ vty New York City i Get? oo Plantsville, Ct. 
: , ; udlow-Saylor Wire Co., Bt. Louis, Spee aliper Co., Orange, Mass. 
are Barnes Mfg. C€0..| yi.Calla, Harold Co., Philadelphia, Mo. Vaughan-Busbnell Mfg. Co.,  Chi- 
io te Pa. ae cai ai Michigan Wire Cloth Co., Detroit, mand i a 
eKinney Mfg. Co.. sburgh. Pa. ch - Mig. Co., Boston, Mass. 
UesoenrE wastenon int. wes oy & Steel Co., Pitts- “a on a Wire Cloth Co., Tren- elena te a Ng ony Masi. 
ajestic untington n urg on, N. aiwor Mfg. Co., Boston, Mass. 
Stanley Works, New Britain, Ct. New York Wire Cloth Co., 233 Whitman & Barnes Mfg. Co. 
Vacuum Cleaners R oe naa a. ween: Shty Wright’ Wr h & F 
ogers yire th Co., 299 rence ying 
— Carpet Sweeper Co., Chi-| Washing Machines ar, Maw York City. Broad- Canton, O. — 
Le cag 9, Hl. 5 coe Alterfor Bros., Roanoke, IIl. Wickwire Brothers, Cortland, N. Y. Automobile 
ations Sweeper Co., Torrington, —— ne Washer Co., Wright Wire Co., Worcester, Mass. gee? ee a Hdw. & Tool Co. 
wton, low Springfield, Mass. 3 
Grinnell Washing Mch. Co., Grin- , - " Mossberg, Frank, C 
Vacuum Washers _— sows bajo pag as ict gait say 
— Co., Worcester, Michigan | Washing Machine Co., Pi ontngy a eee OO he Stow & Wilcox Co., Cleve- 
" ooo oe ig y Washer Co., ll. Trimont Mfg. Co.. Boston. Mass 
MEN nghamton. N. Walden Mfg. C Vorcest: 
Valve Grinding Compound One Minute Mfz. Co.. Newton. Ia.| Wire Fencin ee ee 
a es nee Co., Niagara Falls, wie Minute Washer Co., Sandusky, anmee, Steel & *Vire Co., Chicago, ‘ b nar 
» we __0. : _ i. rimont Mfg. Co., Bo: yo . 
—~~iguemmeal Co., Worcester. en os Steel & Wire Co., Peoria, a 5 J. H.. & eg te 
Varnishes ch Co., Boston, Mass,| Witte Hardware Co., St. Louis, Mo.| N. J. Wire Cloth Co., The, Tren- Dr or Fo orged 
Eagle Paint & Varnish Co., Pitts- Electric ton, N. Williams, J. Co., Brooklyn 
burgh, Pa. Automatic Elec. Washer Co., New Republic Fence & Gate Co., N. Zz : ~_ 
Martin-Sénour Co., Chicago, Il. ton, Iowa. Chicago. III. Mo nkey 
— reiet Mfz. Co., Brook- baer Company, The, Fairfield, Wright Wire Co., Worcester, Mass, “ & ae Hdw. & Tool Co.. 
» & . Springfleld, Mass 
Pratt & Lambert, Inc., Buffalo, tagle Woodenware Mfg. Co., Ham- Coes Wrench C Vy i : 
N. ¥. iiton, 0. Wire, Flat, Cold Rolled| Peck, Stow & Wie me dase. 
Automobile Knoll, J. H.. Reading. Pa. Stee land. O. li laa kc SP ate ide 
Northwestern Chemical Co., The, Maytag Co.. ‘Newton, Iowa. Amer. Steel & Wire Co., Chicago, Trimont Mfg. Co., Boston. Mass 
Marietta, O. Michigan Washing Machine Co., PB site. Co.. Erte. -P Nu re cesee 
¥ n i ° ° ° j 
Muskegon, Mich. Stanley oe nay tng Britain. Ct. Trimont Mfg. Co., Boston, Mass. 


Voss Bros. Mfg. Co., Davenport, Ia. 











VGedsral SM gg ee ae Gasoline Peck? 
a or . 
= ees ruck Co., Detroit.) stichigan Washing Machine Co., ee a” Wilco. On; Cleve- 
. Muskegon, Mich. Wire, Flat, Round & Square Sh . 
| Hand McCalla, Harold, Co., Philadelphia, | ‘Trin Proper Co., Boston. Mass. 
Vibrators, 4~*~ Dexter Company, The, Fairfield Pa. ‘a MatR.» Co., Roxbury, Bos- 
Gibson Co., Indianapolis, Ind. a “s ° ’ Glew a , 
Vines a “fated Mfg. Co., Ham- | Wire Goods Ratchet &. Co., Boston, Mass. 
on, . = 9 " 
Athol Mch. Co., Athol, Mass. Knoll. J. H.. Reading. Pa. sary dg © ee, Sees pg tg Mwy Greenfield, Mass. 
Buckeye Saw Vise Co., Cleveland, / Maytag Co.. The. Newton. lows. Philadelphia, Pa. "il Bemis & Call Haw. &@ Tost C 
“ - a y XN ; QC 7 > s ; r. c 0., 
Millers Falls Co., Millers Falls, oe only Mich> fachine Co.. — 7 Mfg. Co., Valley Falls. es Mass. 
ass. Vos Bros. Mfg. Co. kes héecda ug 
Parker. Chas.. Co.. Meriden. Ct. “ Os. g. Co., Davenport, — E.. Mfg. Co... Worcéster. Champion Spark Plug Co., To- 
Rock Island Mfg. Co., Rock Island, - a Poe ledo, O. 
. , : Pent Elec. Washer Cot; New- Mo. eg eee re R Tap and Reamer 
Stanley Rule and Level Co., New ton, Iowa. Michigan Wire Cloth Co., Detroit ele et ee eerty,_ Line. Vt. 
Britain. Ct. Dexter Company, The, Fairfield, Mich ; Wells Bros. Co.. Greenfield, Mass. 
Hinged Pipe lowa. Wiley & Russell Mfg. Co.,’ Green- 
Morgan Spring Co., Worcester a 
Armstrong Mfg. Co., Bridgeport, Ct. Maytag Co., The, Newton, Iowa. Mas ati field, Mass. 
Voss Bros. Mfg. Co., Davenport, wy be “Wire Cloth Co., The, Tren- 
Vuleanizers, Tire a. J. 
Shaler, C. A., Co., Waupun, Wis. Water Motor Pi na Wire Goods Co., Worcester, | Wringers 
—_ “ae acai Mfg. Co., Ham- om. Clothes 
on, O. ire Goods Co., Worcester, Mass. Amer. Wringer Co.. 99 Ch 
aes Se Pee Line Mate-/ Knoll. J. H., Reading Pa. Wright Wire Co., Worcester, Mass.| | St.. New York Re moma 
Oliver Iron & Steel Co., Pitts- Lovell Mfg. Co.. Erie. Pa. 
se. Waste Paper Balers Wire, Inition, for Cable rr ° 
Davenport Mfg. Co., Davenport. Emil Grossman Mfg. Co.. Ince., Mop 
behagy.1277 Se Iowa. Bush Terminal Bldg. No. 20, White Mop Wringer Co., Fulton- 
Bing, John. New York City ere or oe sna ea SE 
Wagner Mfg. Co., Cedar Falls, Ia. | Watches wi Kitch mt Ga a 
Coaster Ingelsoll, Robert H.. Co., 315 gE taal fiton, O g. Co., Ham- 
Hunt, Helm, Ferris & Co., Har- Fourth Ave., New York City ee are 6S 
vard. Til. Western Clock Co., La Salle, Iil. 
os oe eg | een Wire, Iron & Steel Yarn 
e Ka agon Co., alb, Tl. Weaners. Calf and Colt —" ‘Saylor Wire Co., St. Louis, PB wae I i ae ll } 
cay ‘ —" Bit & Snap Co., Racine, Michigan Wire Cloth Co.. Detroit. Be reo! Sloat ‘o., Auburn, N. Y. 
me “e aca Mfg. Co.. New — Columbian Rope Co., Auburn, N. Y. 
York Cit Weeders, Garden & Flower | Wire-Lath 
National Enameling & Stpg. Co., Norcross, C. 2 Yokes, Leather Center Neck 
Milwaukee, Wis. ty Cc. 8., & Sons, Bushnell, — Wire Cloth Co., Clinton, ~~, “a, aid Works,  Inter- 


SEE ALPHABETICAL INDEX—PAGE 161 
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MANUFACTURERS OF 





Woven Wire Fence, 


American Steel & Wire Co. 


Gates, Steel Fence Posts 
and Poultry Netting 


“DUPLEX” 


PATENTED 








**The Little Giant of the 
Night’’ is the big giant 
when it comes to sales. 


It’s the kind of lantern 
nobody can see without want- 
ng. to take it home, 

armers find it the best 
driving lamp ever — light 
enough for the bug dash- 
board—sturdy enough for an 
automobile. Red signal in 
the rear. 








WORCESTER 
DENVER 


CHICAGO 
NEW YORK 





CLEVELAND 
PITTSBURGH 


Dealers find it the fastest 
: ‘ selling lamp in stock. 
Prices, discounts and full description sent on request. 


Why not write right now? 
EMBURY MFG. CO., WARSAW, N. Y. 




















ALSO 


All Meshes and Widths 





COPPER, BRONZE, GALVANOID ENAMELED, 
PAINTED, BRIGHT GALVANIZED town. Particulars free on receipt of request. 





More Light—More Business 


Every Coleman Air-O-Lite you put out is a busi- 
ness getter for you. Every Coleman Air-O-Lite 
will sell another,—or more. Because it is the 
most modern and economical lamp ever offered. 
You fill it only once a week. You clean it only 
once a year. It is always ready. No wicks to 
trim, no chimneys to clean. It is the equal of 20 
oil lamps, yet the cost is less than a penny a day 
for over 300 candlepower of soft, steady, brilliant 


LASTS LONGER—LOOKS BETTER glow. Many styles of beautifully decorated shades. 


No wonder every lamp of this name and fame 
sells another—or more. A dealer wanted in every 


Write your jobber, or to us—today. 

















AMERICAN WIRE FABRICS CO. 
CHICAGO, ILL. 


COLEMAN LAMP COMPANY 


ST. PAUL, MINN. TOLEDO, OHIO DALLAS, TEXAS 


























T may seem impossible that wire 

could be shaped like the human 

hand, but if you could see our 
“Pennsylvania Fruit Picker” it would 
prove to you that this Picker is so 
much like the Human Hand that it 
shows at once the utility of the arti- 
cle. As a Fruit Picker it has no 
equal. It is made of heavy Wire and 
Galvanized after made, and can be 
easily adjusted to any pole. 
THE LOW PRICE AT WHICH IT 
IS SOLD brings it within reach of 
those who have little fruit to gather, 
as well as those who have large quan- 
tities. 

PRICE PER DOZEN, $3.00 








Imperial 
Auto Folding Steel Chair 
No. 130 


The frame is made of the best crucible 
spring steel and finished in rich black 
enamel. The seat and back rest is up- 
holstered in lack water- 
proof leather upon five ply 
veneer. 

Folds compactly when not 
in use. The best:and most 
— seat on the mar- 

et. 

Adult size seat 18 in. high 
—Child size seat 13 in. high. 





Manufactured by 


Imperial 


y] It will gather Apples, Peaches, Pears, etc. 
MANUFACTURED ONLY BY Bit & Snap Company 
Edward Darby & Sons Company, Inc. : : 
245 Arch Street y PHILADELPHIA, PA. Racine, Wis. 




















9% SELL IT ONCE 
ce AND YOU 
SELL IT ALWAYS 


Blatchford’s Calf Meal is one of the pressing needs of your farmer 
customers who want to raise calves successfully and profitably. 


A Milk Equal of Proven Quality 


with a 80-year record of success among the stock raisers of 
America. Its quality isits best advertisement. It appeals to the 
customers who want the best and havethe money topay for it. 
Put up in 25- 50- 100-1b, bags easy to handle. 

s Meal. 


VPS $3 GASB 
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STUD Co.. BOSTON MASSACHUSETTS, U.S.A. 








ieee SUE GCE re MANUFACTURED BY 


paro,20 914 Smith & Egge Mfg. Co. 


BRIDGEPORT, CONN., U.S. A. 


Send for This SIX TUBE REVOLVING DRIVE PUNCH will perforate a hole 


P h prices through paper or leather,.nearly the full length of the tube, at any point on the 

uts the material yes. desire to cut, which is a feat that cannot be executed with the ordi- 
nary punch. 

Hole where The “SEMCO” is made of Cold Rolled Steel, nicely nickeled, the tubes from 


Special Drawn Carbon Steel Rod, and each one finely tempered. 


ou want it awn Cai 
y Packed in individual paper boxes and one dozen in a container box. 


*““SEMCO”’ signifies QUALITY, BEING THE ABBREVIATION FOR THE SMITH & EGGE MFG. CO. 





















and Fo 
Countries 


Cary’s “Everlasting” 
Flexible Steel Mats 


The only Steel Mat on the market 
that will make both Pleased Cus- 
tomers and Large Profits for you. 


Write for details of revised prices 
and you will surely be interested 


Cary Manufacturing Co. 
Manhattan Bridge Plaza 
Brooklyn New York 


Patented in U. 8. 
Foreign 














The best nail in the 
world at a fair price 
—not the cheapest re- 
gardless of quality. 


Look for the Trade 
Mark—a pattern on 
the head formed by 
lines crossin eac 
other diagonally. 


‘Ds¥ 











First in Volume of Sales— 


Capewell Nails are more extensively used than any other horse 
nail in the world—they outsell all other brands. 

Most horseshoers know that ‘‘The Capewell” is the nail of real 
quality—they prefer it. They want a nail which can be easily 
and safely driven. One which will satisfy their customers. 
Capewell nails just fill the bill. 

So—if you are a merchant—stock Capewell nails. You will find them 
easy and profitable to sell. You can turn your money over oftener with this 


brand. 
THE CAPEWELL HORSE NAIL COMPANY, Hartford, Conn. 


LARGEST MAKERS OF HORSE NAILS IN THE WORLD 
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The Classified Directory appears in this Issue on page 143 





A 
Abbey & Imbrie.......-+....-> 127 
Acme Steel Goods Co.......... 22 
Alaska Freezer Co.......-+-+-++ 40 
Albany Hdw. Spec. Co......... 26 
Allen, S. Li, & Co...cceccecees 145 
Aluminos Coe. .cccocccscesccces 47 
Aluminum Solder & Refining Co. 33 
American Electric Co.......... 127 | 
American Screw Co. .........- 17 


American Shearer Mfg. Co.....142 
American Sheet & Tin Plate Co. 33 
American Steel & Wire Co. .155, 159 


American Wire Fabrics Co..... 159 
American Wringer Co. ......... 42 
Andrews Wire & Iron Works... 37 
Anglo-American Co. ......-+... 127 
Arende MGs, C@icc cove scccedtccs 52 
Armstrong Mfg. Co.........0.-. 30 
Athol Machine Co...........6.. 29 
B 
Barnes Bife.- GBicksteasesdicss 155 
Barnes, Wallace, Co........... 18 
ett. GE, B Bis Gi nce ce keoece 20 
eee. Tie: Gk das ace tcc ack ck 23 
Dette BEI GOs cece coccececss 1 
re re 56 
Bicycle Step Ladder Co........ 56 
Billings & Spencer Co.......... 9 
Bishop, Geo. H., & Co.......... 18 
Bissell Carpet Sweeper Co...... 43 


Black Silk Stove Polish Works... 45 
Blatchford Calf Metal Factory. ..159 


Bommer Brothers ............. 27 
OE ay: Oe Ee eenn denon st deeeke 32 
Bridgeport Chain Co. .......... 145 
Bridgeport Hdw. Mfg. Corp..... 21 
Brooks, M. S., & Soms. .....00%:; 34 
Brown & Sharpe Mfg. Co....... 49 
Burgess-Norton Mfg. Co....... 32 
Cc 
Caldwell Mig: Co.us sc. ..e cans 32 
Capewell Horse Nail Co........ 160 
Caree Steel Peat Ce... oiccecc's 140 
Fo ee 157 
oS Me ae 
Sas meee. GO. . ao ws bee es 27 
Chapin-Stephens Co. ........... 34 
Chicago Flexible Shaft Co...... 2 
Chicago Spring Butt Co........ 23 
a AS Sea ee 142 
Cae, Gee Bt Ce 014 nese c 47 
Clayton & Lambert Mfg. Co.... 30 
Cleveland Stone Co. ........... 2% 
Cleveland Wire Spring Co...... 33 
Clipper Lawn Mower Co-..147, 153 
COUR WEPOU Gey c bcc ces cceed 5 
Coldwell Lawn Mower Co....... 46 
Coseman. Lame Ces... ......0-. 159 
Colt’s Patent Firearms Mfg. Co. .123 
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Speaks 
for ltself— 


A Starrett Micrometer 
in a Plush-Lined Case 


Ty Cobb values his glove and bat because 
of what he can do or has done with them. 
A musician values the instrument he plays 
because of his ability to make it produce 
melody. So also does a high grade me- 
chanic prize the instruments of his trade 
because they enable him to do fine work 
—to split hairs in measuring and to produce 
perfection in a machine part. 


No tool is in more common use and none 
more highly regarded by machinists than 
the Starrett Micrometer. The most popu- 
lar style is the No. 3—1” micrometer with 
ratchet stop and lock nut. 


There are many other types of Starrett 
micrometers for other purposes and it is 
safe to say that each style is in its class the 
recognized standard. 


The fact that mechanics take so much pride 
in the possession of fine tools has made 
Our micrometer cases very popular with 
them and consequently ready sellers for 
the dealer. This is because the case fur- 
nishes suitable protection for a highly 
prized instrument. The price of the leather- 
covered, velvet-lined case for ordinary 
sizes of micrometers is fifty cents. Price 
of 3” micrometer $6.00. 


Send for supply of catalogs No. 20-A to distribute to Mechanics 


The L. S. Starrett Co., Athol, Mass. 


World’s Greatest Toolmakers 


New York 


London 


Gy INVITATION 
MEMBER OF 


Chicago 


42-43% 
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You Hardware Dealers can sell more Churns 
this coming season by simply specializing on a 
Churn that incorporates good strong selling fea- 
tures,—in fact ones that will be strong enough to con- 
vince the most conservative that purchasing one is not 











I; an expense but a dividend paying investment. 
Ny J We know that after a thorough investigation you will be convinced 
My that the Dazey Churns incorporate just such strong features— 
eo value convincing features, such as will enable you to also turn 
4 those low profit Churn sales into 40% profit making Dazey sales. 





Simply display the Dazey Churn and its sanitary features will 
quickly appeal to those using numerous old style Churns and 
undoubtedly result in sales for you. 
Dazey Metal Churns in sizes of three to twenty eight gal- 
lons are equally as attractive to those churning more than 
one gallon of cream and equally as profitable to you. 


Order a few samples from your Jobber today and then 
ask us to help you sell them. We can and will. 


Complete catalog upon request. 


Dazey Churn & Mfg. Co. 


4305 Warne Avenue 
St. Louis, Mc. 





, ’ 
Ps j 
Aa 


£ 
a 








COO AN 





| \ \ , ‘ ; i “pte 
S| \\ ed 


A vA 


x 

















~ 


fe 


Your Customers Want It 


It’s a pleasure to bake or roast in the 
Boss Oven. Bakings are constantly in 
sight—no need of giiesswork or worry. 
The glass door remains closed while 
baking. This prevents chilling of deli- 
cate pastries. 


Sn ee ene ner mn ty pd tee ne se 
egy ane ~ 


PS FOE ST te men mera ry 


No experience or skill is required to 
obtain excellent results. Through the 
glass door you can watch your biscuits, 
bread, cakes, pies, muffins, etc., brown 
just right, without danger of burning. 


Pt 


~~ erp eters 








They read about it 


Manufactured and Guaranteed by The Huenefeld Co., Cincinnati, Ohio 
















The Boss Oven saves fuel, heats 
quickly, bakes uniformly. The full 
asbestos lining maintains an even, de- 
pendable heat and keeps the kitchen cool. 


The glass door is guaranteed not to 
steam up or break from the heat. Over 
830,000 in use. Order from your dealer 
today. Your money back if not satis- 
factory. Genuine stamped “ Boss.” 


in the magazines 


With Guaranteed Glass Door 











